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Discover the advantages of Seedwest seed. Contact your local dealer today!

(701) 730-4037   |   seedwest@adm.com   |   www.seedwest.com
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STARTING POINT

BEAN DAY 2018
The 43rd Annual Bean Day is fast approaching; Friday, January 19 at 

the Holiday Inn in Fargo. After a somewhat smaller crop in 2016, dry 

bean production rose in 2017, and prices for certain classes of beans 

have declined. While overall production looks to be 

record-large, and sharply higher than 2016, much of 

the increase is due to a huge increase in garbanzo bean 

acreage and production. That seems to be dragging 

prices for pinto, navy and black beans down. As I write 

this, grower prices for pinto beans are approximately 

one-third less than the previous year. 

As is the case every year, the subject of new-crop 

contracts will likely be a hot topic at Bean Day, as growers try to make their 

2018 planting plans. One of the main benefits of attending Bean Day is the 

conversation that occurs between growers, processors, end users, seed 

suppliers, and researchers. 

The morning agenda at Bean Day will include updates from North 

Dakota State University researchers on projects funded with your checkoff 

dollars. We’ll get an update on the slow-darkening gene, the dicamba 

dilemma, a disease scouting report, improving the management of white 

mold, and bean plant establishment research. As you will see in our 2017 

Annual Report in this issue, the budget priority for your Northarvest Bean 

Growers Association Board of Directors continues to be research to help 

you be better dry bean producers, but market development and promotion 

are also very critical. 

Bean Day will also include a preview of the 2018 farm bill from 

Washington, D.C., as well as a global market update, a bean market 

outlook, and how to leverage research initiatives to drive market 

development.

In this issue of the BeanGrower, you’ll read about the slow progress 

of NAFTA negotiations between the U.S., Mexico and Canada, as well 

as an outlook for the 2018 farm bill. USDA’s latest 2017 crop estimate is 

featured, along with an update on Mexico’s dry bean production. You’ll 

also read about USDA’s latest Section 32 purchase of surplus pinto, small 

red and dark red kidney beans, donations from Northarvest in response 

to Hurricane Harvey, and a successful reverse trade mission here in 

September. You’ll also read about one of the early dry bean growers in 

Northarvest, Baldwin Farms at St. Thomas, North Dakota. 

I hope to see you all in Fargo on January 19!

Sincerely, 

Tom Kennelly, President
Northarvest Bean Growers Association
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Northarvest Bean Growers Association
Tom Kennelly, President • Grafton, ND • 701-520-3040

David Dickson, Vice Pres. • Grand Forks, ND • 218-779-3801

Eric Samuelson, Treasurer • Crookston, MN • 218-289-0310

Thomas Arnold • Appleton, MN • 320-394-2404

Jon Ewy • Deer Creek, MN • 218-462-2055

Eric Jorgenson • Leeds, ND • 701-466-2739

Jeff Juliuson • Hope, ND • 701-238-4790

Joe Mauch • Hankinson, ND • 701-242-7528

Justin Retterath • Washburn, ND • 701-315-0082

Minnesota Dry Bean Research 
and Promotion Council
Mark Dombeck, Chair • Perham, MN • 218-346-6208

Don Stueve, Vice Chair • Dumont, MN • 320-748-7772

Troy Newhouse, Sec. • East Grand Forks, MN • 218-289-5031

Norm Krause, Treasurer • Staples, MN • 218-296-0920

Alan Peterson • Clear Lake, MN • 320-293-3302

Minnesota Commissioner  of Agriculture

North Dakota Dry Bean Council
Leann Schafer, Chair • New Rockford, ND • 701-947-2568

Roger Carignan, Vice Chair • Cavalier, ND • 701-265-2566

Kevin Regan, Treasurer • Webster, ND • 701-395-4368

Joshua Ihry • Hope, ND • 701-261-6712

Grady Thorsgard • Northwood, ND • 701-587-6084

Matt Thompson • Wyndmere, ND • 701-439-2919

North Dakota Commissioner of Agriculture

Executive Vice-President
Tim Courneya  
50072 E. Lake Seven Road 
Frazee, MN 56544 
Phone: 218-334-6351   
Fax: 218-334-6360 
Email: nhbean@loretel.net 
Website: www.northarvestbean.org

The Northarvest Bean 
Grower is published 
five times a year by the 
Northarvest Bean Grow-
ers Association, 50072 E. 
Lake Seven Road, Frazee, 
MN 56544, Phone: (218) 
334-6351, Website: www.
northarvestbean.org, Email: 
nhbean@loretel.net. 

Send editorial materials to Don Wick, Ag Information 
Services, Inc., 997 47th Avenue, So., Unit 2, Grand 
Forks, ND 58201, don@rrfn.com.  Send advertising 
materials to Marlene Dufault, Prairie Ag Communica-
tions, 2604 Wheat Drive, Red Lake Falls, MN 56750, 
218-253-2074, mdufault@gvtel.com.  Publication of 
editorial or advertising material in the Northarvest 
Bean Grower magazine does not imply endorsement 
by the Northarvest Bean Growers Association.  Check 
agronomic advice with local sources and always read 
and follow product labels.
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www.engstrombean.com

Phone: 701.466.2398
Fax: 701.466.2076

Buyers And Processors Of:
Pinto Beans, Black Turtle Beans, And Barley.

Processing Plant in Leeds
Pinto And Black Bean Seed Available

Call Today For The Latest Pricing! Or Visit Us On The Web 

Kris Volden - Plant Manager

Brian and James Engstrom - Owners
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Purchaser and Processor of Navy  
and Pinto Beans

Receiving Station
Dahlen Farmers Elevator –  

Petersburg, ND  
701.345.8234

Call us for all of your edible bean 
 seed needs!

Star of the West Milling Co.

Star of the West Milling Co.
 4082 22nd Avenue NE

McCanna, ND 58251
 Manager: James Enger

Jim.enger@starofthewest.com
 Ph: 701-397-5261

Alliance Valley Bean, LLC
3792 Elevator Road

PO Box 566
Larimore, ND  58251

Manager: John Hemmingsen
jhemmingsen@alliancevalleybean.com

701-343-6363 

Alliance Black Bean Receiving Stations &
Central Valley Bean Pinto Bean Receiving Stations:

Alliance Valley Bean, LLC                                
Sharon, ND                                          

701-524-2568

CHS, Inc.                                    
Fairdale, ND

Manager: Wayne Aune                                                  
701-966-2515

Central Valley Bean Co-op
Buxton, ND

Gen. Manager: Dan Fuglesten      
701-847-2622
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Like Old Reliable, 
Eptam® 7E still delivers.

Eptam continues to deliver flexibility, 
crop safety, and control of grasses 

and broadleaf weeds to meet 
today’s demanding issues. 

Use Eptam 7E as the foundation for 
your Dry Bean herbicide program.

Eptam® is a registered trademark of Gowan Company L.L.C.  EPA Reg. no. 10163-283 Always read and follow label directions.

800.883.1844  GOWANCO.COM

Good Reasons to Work with Us: 1) Quality “Western Grown” Seed  2) Friendly Service  3) Competitive Prices  4) Dividends To All Producers  5) Agronomy Service

Dan Fuglesten, General Manager ~ PO Box 162 ~ Buxton, ND ~ Ph: (701) 847-2622 ~ Fax: (701) 847-2623 ~ Toll Free: (800) 286-2623

Pinto Beans    Navy Beans  
 Black Beans   Quality Seed

Pinto Bean Receiving Stations At:

Alliance Valley Bean, Larimore, ND   
   Contact John at (701) 343-6363  
Alliance Valley Bean, Sharon, ND    
   Contact Allen at (701) 371-5658    
Central Valley Bean Cooperative, 
Pisek ND        
   Contact Dan at (701) 847-2622 

CHS Harvest States, Lankin, ND
   Contact Paul at (701) 593-6255
Hatton Farmers Elevator, Hatton, ND
   Contact Alan at (701) 543-3773
Lake Region Grain, Devils Lake, ND
    Contact Mark at (701) 662-5051

Thompsons, East Grand Forks, MN 
    Contact Jim at (218) 773-8834 
Wilton Farmers Union Elev.,  
Washburn, ND
    Contact Brian at (701) 734-6780 
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January 18-19, 2018
Fargo Holiday Inn

Bean Day at a Glance
January 18, 5:00 p.m. Pre-Bean Day Reception 

    from 5 p.m. to 7 p.m.

January 19, 8:30 a.m. Bean Day Trade Show 

    and Registration Begin

January 19, 10:15 a.m. Program Begins

January 19, 3:00 p.m. Bean Day Concludes
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Bean Day Program -- January 19

Morning Program 

8:30 - 10:15 a.m.  Registration, Coffee

10:15 - 10:20 a.m. Setting the Agenda
 Tom Kennelly, President
 Northarvest Bean Growers Association

10:20 - 10:40 a.m. NDSU Dry Bean Breeding  
Update: What We Know Today  
About the Slow-Darkening Gene

 Dr. Juan Osorno, Dry Bean Breeding & 
Genetics, Department of Plant Sciences

 North Dakota State University, Fargo, ND

10:40 - 11:00 a.m.  The Scouting Report
 Dr. Sam Markell
 Extension Plant Pathologist 

Department of Plant Pathology
 North Dakota State University, Fargo, ND

11:00 - 11:20 a.m.  Improving the Management of  
White Mold in Dry Beans

 Dr. Michael Wunsch, Plant Pathologist
 Carrington Research Extension Center 
 North Dakota State University

11:20 - 11:40 a.m. Bean Plant Establishment Research: Rye 
and Row Spacing by Population

 Greg Endres, Extension Area Agronomist, 
Carrington Research Extension Center 
North Dakota State University

11:40-12:00  p.m.    Can Eptam Increase the Activity  
of POST Herbicides

 Jason Adams, NDSU Research Weed Scientist 
Department of Plant Sciences 
North Dakota State University

  
12:00 - 1:30 p.m.  Lunch

Afternoon Program

1:30 - 1:45 p.m.  Association Business
 Tom Kennelly, President
 1)  District Director Elections, (1, 4, 7)

1:45 – 2:05 p.m. NAFTA, 2018 Farm Bill:   
Update From Washington

 Tom Brusegaard, Regional Director 
Ag Policy Specialist

 U.S. Senator John Hoeven

2:05- 2:25 p.m. Innovating Beans:  Leveraging Research 
Initiatives to Drive Market Development

 Dr. Janice MW Rueda, Director
 Research & Business Development 

ADM Edible Bean Specialties, Inc. 
Decatur, IL

2:25- 2:45 p.m. USDBC Global Market Update
 Rebecca Bratter, Executive Director
 US Dry Bean Council, Portland, OR

2:45- 3:05 p.m. Bean Market Outlook
 John Bartsch, Senior Trader/General Manager 

MN/ND, Kelley Bean Company
 Maple Grove, MN

THURSDAY, JANUARY 18 
PRE-BEAN DAY RECEPTION

Join us Thursday for a pre-Bean Day 
reception and an opportunity to socialize with 
exhibitors and fellow growers from 5 p.m. until 
7 p.m.  Cash bar and hors d’oeuvre/sandwich 
buffet will be available.  There is no fee to 
attend.  Hope to see you there.

BEAN DAY LODGING DIRECTORY
The Fargo, N.D., Holiday Inn at I-29 & 13th 

Ave SW, is the headquarters hotel for Bean 
Day. Make your room reservations by calling 
the hotel directly. Phone (701) 282-2700. The 
Holiday Inn Express -- (701) 282-2000 -- is also 
adjacent to the Holiday Inn parking lot. For a 
list of other Fargo-Moorhead hotels/motels, 
visit www.fargomoorhead.org.
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Bean Day Exhibitors
ADM Edible Bean
Specialties Inc.
Appleton, MN (320) 289-2430 
Cavalier, ND (701) 265-8385 
Galesburg, ND (701) 488-2214 
Grafton, ND (701) 352-1030 
St. Thomas, ND (701) 257-6721 
Olivia, MN (320) 523-1637 
Northwood, ND (701) 587-5900
Casselton, ND (701) 347-5321

ADM SeedWest
John Jones
PO Box 173
Moorhead, MN  56560
(701) 730-4037 (Cell)
(218) 233-6573 (Office)

Advanced Grain 
Handling System
823 Main St W
Mayville, ND  58257 
(701) 788-8925

Bonanza Bean LLC
PO Box 164 
8 Industrial Blvd
Morris, MN 56267
(320) 585-2326 

Chippewa Valley 
Bean Co., Inc
N2960 730th St
Menomonie, WI 54751
(715) 664-8342

Cummings Ag Inc.
Northwest Seed  
Cleaning Service, Inc.
Bjerke Brothers Inc.
PO Box 152
1311 162nd Ave NE
Buxton, ND 58218
(701) 847-3125 

Ellingson Drainage
500 Ellingson Road
Harwood, ND 58042
(701) 893-9030 

FMC Agricultural Solutions
Rick Mohan
1751 6th St. E.
West Fargo, ND 58078
(701) 840-7792

Gowan USA
Marsha Van Laere
560 41st St. NE
Northwood, ND 58267
(218) 779-7986

Hamilton Systems, Inc.
15526 90th St. NE
Drayton, ND 58225
(701) 454-3875

Heads Up Plant  
Protectants, Inc.
Colin Dutcheshen
3002 Millar Ave
Saskatoon, SK, Canada S7K 5X9
(866) 368-9306 

Healthy Food Ingredients 
4666 Amber Valley Parkway 
Fargo, ND  58104 
(218) 356-4106

Idaho Bean Commission 
821 W State St. 
Boise, ID  83702 
(208) 334-3520

Kelley Bean Co.
Cavalier, ND (701) 265-8328
Mayville, ND (701) 786-2997  
Perham, MN (218) 346-2360  
Hatton, ND (701) 543-3000  
Oakes, ND (701) 742-3219  
Maple Grove, MN (763) 391-9311 
Scottsbluff, NE (308) 635-6438

Mayo Manufacturing
Chris Delisle
2108 Business Hwy 2
East Grand Forks, MN 56721
(800) 223-5873

The McGregor Company
Mike Erickson
568 Grange Lane
Twin Falls, ID 83301
(208) 305-7458 

Northern Bag & Box Co.
311 S 4th Street  Suite 109
Grand Forks, ND  58201 
(800) 551-6982

North Dakota Bean LLC
2120 N Washington St.
Grand Forks ND  58203
(701) 203-8088

Northwest Chemical
PO Box 33 - 301 Emery Street
Emerado, ND 58228
(800) 315-2469

NVF, Inc. (Liquid Fertilizer) 
1581 Freedom Avenue NE 
Manvel, ND 58256 
(701) 696-2484

Oliver Manufacturing 
27151 Harris Road 
LaJunta, CO 81050 
(515) 339-5029

Pickett Equipment
Steve Pickett
976 E Main
Burley, ID 83318
(800) 678-0855

Rapat Corporation
919 O’Donnell Street
Hawley, MN 56549
(218) 483-3344 

Raedel’s Hardsurface Welding
Joe Safranski, Travis Stegman
10095 Hwy 18
Cavalier, ND 58220
(701) 265-2210 | (701) 520-4426

The Scoular Company
PO Box 85, 415 Hwy 32 S
St. Hilaire, MN 56754
(218) 964-5407 

Satake USA Inc. 
10900 Cash Road 
Stafford, TX 77477 
(281) 276-3600

Thompson’s USA Ltd
PO Box 374
East Grand Forks, MN 56721
(218) 773-8834

Trinidad Benham
3650 South Yosemite, Suite 300
Denver, CO  80237
(303) 220-1400

VIVE Crop Protection
Vicki Dekker – Product Rep.
112 College St., Unit 207
Toronto, Ontario, Canada M5G 1L6
(701) 261-1440

2018 Northarvest Bean Elections

District 1 (ND), District 4 (ND) and District 7 (MN) director positions on 
the Northarvest Bean Growers Association are up for election in 2018. 
The elections are being conducted through mail ballot. After committee 
review,  the election results will be announced at the 43rd Annual Bean 
Day.

Any dry bean producer who plants or causes to be planted a dry bean 
crop in which the person has an ownership interest, with the intent that 
upon maturity the crop will be harvested within the district, and resides 
within that district, may become a candidate for the Association.   

Northarvest 
Election Districts
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DRY EDIBLE BEAN AREA HARVESTED, YIELD, AND PRODUCTION -  
STATES AND UNITED STATES: 2016 AND FORECASTED OCTOBER 1, 2017

State Area harvested Yield per acre1 Production1   

2016 2017 2016 2017 2016 2017

1,000 acres pounds 1,000 cwt                                                                          

California 49.0 47.0 2,330 2,290 1,141 1,076     

Colorado 43.0 56.0 1,750 2,000 751 1,120     

Idaho 137.0 182.0 1,920 1,650 2,624 3,003     

Michigan 208.0 217.0 1,920 1,730 4,002 3,754     

Minnesota 147.0 168.0 2,230 2,190 3,279 3,679     

Montana 99.5 260.0 1,620 1,100 1,613 2,860     

Nebraska 122.0 170.0 2,270 2,420 2,766 4,114     

North Dakota 565.0 675.0 1,580 1,640 8,908 11,070     

Texas 24.0 20.0 1,100 1,150 264 230     

Washington 133.0 198.0 1,980 1,700 2,631 3,366     

Wyoming 31.1 40.0 2,360 2,600 733 1,040     

United States 1,558.6 2,033.0 1,842 1,737 28,712 35,312

1 Clean basis.   

USDA Update
USDA raised its dry edible bean 

production forecast 3 percent (1.1 
million hundredweight) from August 
to October. The estimate is nearly 23 
percent above 2016. Harvested acres 
are up 24,000 from USDA’s August 
estimate, and the national average 
yield was raised 33 pounds per acre. 

North Dakota’s yield estimate is 
now forecast at 1,640 pounds per 
acre, up from 1,500 in August, while 
harvested acres are unchanged. 
North Dakota’s dry bean crop is 
now forecast at 11,070,000 hundred-
weight, a 9 percent increase from 
August, and 24 percent above 2016. 

USDA kept Minnesota’s harvested 
acres unchanged, but reduced the 
yield estimate by 40 pounds per acre. 
Crop size, at 3.7 million cwt, is down 
2 percent from August, but 12 per-
cent above 2016.

USDA’s final crop production esti-
mates will be released January 12th.

Valley Headquarters for  
Edible Bean Equipment

• Locally Owned for over 50 Years   • Specialized On-Call Technicians
                      • Large Inventory of Pickett and Elmers Parts    
 • Check out our Used Bean Equipment Online at www.uglemness.com               

701-587-6116 
800-223-1630

www.uglemness.com

JOB  
OPENING

 
Bollingberg Seed in Cathay, 

ND is seeking a plant 
manager for its company.  

Bollingberg Seed buys and 
processes pintos and black 
beans. We also sell beans 

seed and wheat seed.

If you are interested, please 
contact Kurt at  
701.653.5989 or 

kurt@bollingbergseeds.com

Bollingberg Seed
5353 Highway 15 

Cathay, ND

~~~~
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N O R T H A R V E S T   B E A N   G R O W E R S   A S S O C I A T I O N

2017 Annual Report

DRY EDIBLE BEAN AREA HARVESTED, YIELD, AND PRODUCTION -  
STATES AND UNITED STATES: 2016 AND FORECASTED OCTOBER 1, 2017

State Area harvested Yield per acre1 Production1   

2016 2017 2016 2017 2016 2017

1,000 acres pounds 1,000 cwt                                                                          

California 49.0 47.0 2,330 2,290 1,141 1,076     

Colorado 43.0 56.0 1,750 2,000 751 1,120     

Idaho 137.0 182.0 1,920 1,650 2,624 3,003     

Michigan 208.0 217.0 1,920 1,730 4,002 3,754     

Minnesota 147.0 168.0 2,230 2,190 3,279 3,679     

Montana 99.5 260.0 1,620 1,100 1,613 2,860     

Nebraska 122.0 170.0 2,270 2,420 2,766 4,114     

North Dakota 565.0 675.0 1,580 1,640 8,908 11,070     

Texas 24.0 20.0 1,100 1,150 264 230     

Washington 133.0 198.0 1,980 1,700 2,631 3,366     

Wyoming 31.1 40.0 2,360 2,600 733 1,040     

United States 1,558.6 2,033.0 1,842 1,737 28,712 35,312

1 Clean basis.   



NORTHARVEST BEAN GROWERS ASSOCIATION

Northarvest Directory

Mission Statement
NHBGA, growers representing growers through the check-off system, is North 

America’s largest supplier of quality dry beans. Working together to better the 

industry through promotion, research, market development, education of 

consumers and monitoring of governmental policy.  Our future goals must be 

continued market exposure and careful monitoring of new ideas, consumer 

choices, and producer needs.

EXPENSE 2016-17 2017-18

Nutrition Research/Promotion 132,000 143,000

Program Management 293,495 303,650

National &  
Regional Promotion

 
235,950

 
209,000

Research 248,827 251,138

Development 196,500 181,500

Communication 68,100 68,400

General 25,128 25,000

TOTAL 1,200,000 1,181,688

INCOME

North Dakota  
Dry Bean Council

 
850,000

 
803,207

Minnesota Dry Bean Research & 
Promotion Council

 
350,000

 
377,981

Northarvest Bean  
Growers Association

 
0

 
500

TOTAL 1,200,000 1,181,688

ANNUAL BUDGET  
APPROPRIATION BY CATEGORY

2017 - 2018 

Budget by Category
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NUTRITION RESEARCH 
PROMOTION 
12.1%

COMMUNICATIONS   
                      5.8%

DEVELOPMENT    
15.36%

RESEARCH  
21.25% NATIONAL &  

REGIONAL PROMOTION 
17.69%

PROGRAM  
MANAGEMENT 

25.7%

NORTH DAKOTA  
DRY BEAN COUNCIL

ROGER CARIGNAN  
District 1 Council Member/ Vice Chair 
12662 91st St NE  
Cavalier, ND 58220 • 701-265-2530

KEVIN REGAN  
District 2 Council Member / Treasurer 
8424 64th St NE  
Webster, ND, 58382 • 701-739-7744

GRADY THORSGARD  
District 3 Council Member  
660 28th St NE  
Northwood, ND 58267 • 218-779-5556

JOSHUA IHRY  
District 4 Council Member  
P.O. Box 161, 308 Bates Avenue  
Hope, ND 58046 • 701-261-6712

MATT THOMPSON   
District 5 Council Member  
8198 151 Ave SE  
Wyndmere, ND 58081 • 701-439-2919

LEANN SCHAFER  
District 6 Council Member/Chair  
5810 19th St NE  
New Rockford, ND 58356 • 701-302-0568

MINNESOTA DRY BEAN 
RESEARCH AND  
PROMOTION COUNCIL

TROY NEWHOUSE  
Area 1 Council Member / Secretary 
2227 5th Ave NW  
East Grand Forks, MN 56721 • 218-289-5031

NORM KRAUSE  
Area 2 Council Member/ Treasurer  
43035 County #21  
Staples, MN • 218-296-0920

DON STUEVE  
Area 3 Council Member / Vice Chair 
6748  560th St  
Dumont, MN 56236 • 320-305-0427

ALAN PETERSON  
Area 4 Council Member 
9861 52nd Street  
Clear Lake, MN 55319 • 320-293-3301

MARK DOMBECK 
Area 5 Council Member /Chair  
48041 County Road 13 
Perham, MN 56573 • 218-371-9527

TOM KENNELLY  
President, District 1 
14806 78th St NE  
Grafton, ND 58237 • 701-520-3040 

DAVID DICKSON 
Vice President, District 2 
908 28th Ave S  
Grand Forks, ND 58201 • 218-779-3801 

ERIC JORGENSON 
Director, District 3 
6509 55th Ave NE 
Leeds, ND 58346 • 701-739-6189

JEFF JULIUSON 
Director, District 4 
PO Box 212, 509 Bates Ave  
Hope, ND 58046 • 701-238-4790

JOE MAUCH 
Director, District 5 
8753 167th Ave SE  
Hankinson, ND 58041• 701-640-1687

JUSTIN RETTERATH 
Director, District 6 
PO Box 645, 2626 8th St SW  
Washburn, ND 58577 • 701-315-0082 

ERIC SAMUELSON 
Treasurer, District 7 
30966 280TH St. SW  
Crookston, MN • 218-289-0310 

JON EWY 
Director, District 8 
57140 310th St  
Deer Creek, MN 56527 • 218-371-5465 

THOMAS ARNOLD 
Director, District 9 
2060 20th St NW  
Appleton, MN 56208 • 320-760-2734 

GENERAL  
2.1%
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F R O M   T H E   P R E S I D E N T

A Look Back at 2017
Greetings from the Northarvest Bean Growers. I hope everyone had a safe, healthy 

and profitable year.

What a difference one year can make. After a significant portion of Northarvest’s pro-

duction was impacted by excessive rains in 2016, the lack of rain caused some concerns 

in 2017, particularly in central and western areas of North Dakota. As the market sorts 

out 2017’s anticipated larger production, we focus our efforts on oth-

er matters, prioritizing, and investing in order to make the Northar-

vest bean industry a vibrant, forward-moving association. 

For the second time in 19 months, the U.S. Secretary of Agriculture 

used his authority under Section 32 to make purchases to help ease 

the surplus of dry edible beans. Even before Ag Secretary Sonny Per-

due was sworn in, we partnered with the North Central Bean Dealers 

Association to request the purchase of pinto and dark red kidney 

beans. In September, USDA announced its purchase of over 292,000 cwt of pintos, near-

ly 168,000 cwt of small reds, and nearly 95,000 cwt of dark red kidney beans. The total 

value of USDA’s purchase was approximately $28.7 million.

Our support of agronomic and breeding research projects continues to be strong, 

especially with the researchers at NDSU. They continue to make advancements in the 

dry bean breeding program, focusing on disease research, plant establishment and the 

slow-darkening breeding project. 

Promoting beans overseas is another vital component of our industry as global de-

mand is expected to keep increasing. This past year, Northarvest directors represented 

your industry in the Dominican Republic, Jamaica, and Mozambique. These countries 

have been very impressed with the quality of the U.S. dry beans and demand continues 

to grow.

I was proud to be one of Northarvest’s representatives to the U.S. Dry Bean Congress 

in Cancun this year, where NDSU dry bean breeder Dr. Juan Osorno made a presenta-

tion. Mexican buyers were very interested in the quality of our beans, and particularly 

interested in NDSU’s new, slow-darkening ND-Palomino pinto beans. 

As growers deal with lower prices for pinto, navy, black, and great northern beans, I 

remain concerned about maintaining the acreage base we need to maintain Northar-

vest’s position as the No. 1 producing area in the U.S. I look forward to having a conver-

sation with growers and dealers at Bean Day to find the path forward that is good for the 

entire industry.

The Northarvest Board of Directors, the North Dakota Dry Bean Council and the Min-

nesota Dry Bean Research and Promotion Council put your checkoff dollars to hard 

work by providing leadership in research, promotion and marketing to make sure you 

and your organization continue to be the backbone of the U.S. dry bean industry. To-

gether we will all build a better future for Northarvest beans.

Best of luck in 2018!
 
Tom Kennelly, President
Northarvest Bean Growers Association

NORTHARVEST  
COMMITTEE MEMBERS

RESEARCH
Norm Krause, (Chair), Jon Ewy, Eric 
Jorgenson, Jeff Juliuson, Kevin Regan, 
Roger Carignan, Mark Dombeck, Alan 
Peterson, Troy Newhouse

LEGISLATIVE 
Eric Samuelson (Chair), Alan Peterson, 
David Dickson, Justin Retterath, Tom 
Arnold, Grady Thorsgard, Norm Krause, 
Joshua Ihry

CROP INSURANCE 
Joshua Ihry (Chair), Tom Arnold, 
Jeff Juliuson, Matt Thompson, Roger 
Carignan, Norm Krause, Don Stueve, 
Troy Newhouse

PROMOTION 
Leann Schafer (Chair), Jeff Juliuson, Jon 
Ewy, David Dickson, Justin Retterath, 
Matt Thompson, Mark Dombeck, Kevin 
Regan, Joshua Ihry

COMMUNICATION 
David Dickson (Chair), Eric Jorgenson, 
Jeff Juliuson, Leann Schafer, Don Stueve, 
Mark Dombeck, Kevin Regan

U.S. DRY BEAN COUNCIL
Joe Mauch (Delegate)
Kevin Regan (Alternate)

FOOD AID
Grady Thorsgard (Chair), Kevin 
Regan, Tom Arnold, Leann Schafer, 
Mark Dombeck, Troy Newhouse, Matt 
Thompson

POLICY AND NOMINATING 
COMMMITTEE
Jon Ewy (Chair), Troy Newhouse, Roger 
Carignan, Justin Retterath,  
Eric Samuelson

SCHOLARSHIP
Eric Samuelson (Chair), Eric Jorgenson, 
David Dickson

SEARCH
Kevin Regan (Chair), Leann Schafer, 
David Dickson, Jon Ewy, Mark Dombeck

The Northarvest Board President is  
Ex-officio member of all committees.

Northarvest Bean  
Growers Association
50072 East Lake Seven Road 
Frazee, MN 56544
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The Northarvest Bean Growers Association is a major 
contributing member of the U.S. Dry Bean Council (USDBC). 
Working with USDBC, our dry bean growers made contact 
with countries around the world to maintain existing markets 
and explore opportunities to develop new markets, monitor 
trade policy and market trends, and discuss dry bean demand 
with importers, wholesalers, packagers and retailers. The 
USDBC exists to increase the consumption of U.S. dry beans 
worldwide. Joe Mauch of Hankinson, N.D. and Kevin Regan 
of Webster, N.D. represent Northarvest on the USDBC Board 
of Directors. 

• Northarvest President Tom Kennelly, along with board 
member Scott Mund, represented the organization at the 
U.S. Dry Bean Council’s International Congress in Cancun in 
February 2017.

• The Northarvest Bean Growers Association is one of eight 
commodity organizations to sign a letter to North Dakota’s 
congressional delegation requesting lawmakers to reject the 
proposed cuts to the Market Access Program and Foreign 
Market Development Program that are contained in President 
Trump’s 2018 budget. 
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Development

The U.S. Dry Bean Council hosted a reverse trade mission with fifteen participants from seven different countries in September. 
Participants visited dry bean farms and processing plants in Michigan, Nebraska, and North Dakota. 

Minnesota Dry Bean Research and Promotion Council member Jim 
Zenk was in Havana, in June, part of the Minnesota Department of 
Agriculture’s Food and Agriculture Mission to Cuba. The Minnesota 
group met with Cuban officials, U.S. officials in Havana, provided 
market briefings, toured food and farming operations, and 
explored Cuba’s rich history and culture. 
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Communication
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Northarvest contracts with the Red River Farm Network (RRFN) 
to produce five issues of the BeanGrower magazine annually. 
This partnership also includes the “Dry Bean Scene”, heard on 19 
radio stations as well as in the weekly Northarvest e-newsletter. 
There are currently some 1,280 subscribers to the weekly email. 

From trade missions to Latin America to Angola, reverse trade 
missions to Northarvest, up-to-date reports on crop conditions, 
USDA bean purchases, and Washington farm policy, the business 
of “beans” is being delivered to your mail box, radio, computer 
and cell phone. This provides you with the latest information 
in the bean industry and lets you know what your organization 
is working on. The partnership makes an effort to keep you 
informed with timely news impacting the dry bean industry.

1 | P a g e  
 

  
 

 
 

TRADE	MISSION	TRIP	REPORT	
JAMAICA	AND	THE	DOMINICAN	REPUBLIC	

	MARCH	12‐18,	2017 
 

 
Kestrel Industries Warehouse‐Kingston, Jamaica, L‐R: Ellen Levinson (USDBC International 
Representative), Roman Kutnowski (USDBC Regional Representative), Neil Durant (USDBC, Dealer, 
Idaho), Rohan Scott (Managing Director, Kestrel) and Norm Krause (USDBC, Grower, Minnesota) 
  
Submitted by Ellen Levinson to: 
Foreign Agricultural Service  
U.S.  Department of Agriculture 
Washington, DC 
	 	

In late August, Northarvest hosted two dry bean importers from 
the Dominican Republic who visited with producers and processors 
to see cultivated slow-darkening pinto beans. The importers said 
seed size and color are very important in the Dominican market, 
particularly from October to December.

Northarvest board member Norm Krause was part of trade 
mission to the Dominican Republic and Jamaica in 2017, while 
fellow board member Mark Dombeck travelled to Mozambique.

• Nearly 80 farm, shipping and hunger groups signed a letter to 
House Ag Appropriations Subcommittee leaders urging them 
not to cut funds for two food aid programs. The U.S. Dry Bean 
Council signed the letter, and also sent a similar letter to Mick 
Mulvaney, Director of the White House Office of Management 
and Budget.

• NAFTA re-negotiations were held in the second half of 2017. 
The goal is to wrap up the re-negotiated North American 

Free Trade Agreement by early 2018 before the Mexican 
presidential campaign begins. 

 The U.S. Dry Bean Council formally reached out to President-
elect Trump’s transition team to express the critical 
importance of NAFTA to ensure continued market share and 
competitiveness for U.S. dry bean exports.
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Nutrition Research & Promotion
• Two years after the $10.5 million grant was announced by 

USDA-NIFA’s Specialty Crop Research Initiative, stakeholders 
(growers, processors, food makers and researchers) continue 
to work on collaborative ways to identify priorities of greatest 
need. The whole point of the project, titled, “Innovating 
Beans: Linking Agronomic Aims with Functional Attributes 
to Increase Dry Bean Consumption for Human Health”, is to 
use research to drive demand. The U.S. dry bean industry 
has made developing new applications for beans in the food 
supply its highest priority. Food manufacturers are looking for 
sustainable, clean-label ingredients that are high in protein 
and fiber, and dry beans offer an untapped solution to these 
needs. The full proposal is due in February 2018. 

• Northarvest budgets funds for the Dry Bean Health Research 
Program (DBHRP) which continues to fund $20,000 grants 
for scientific research projects intended to identify the health 
benefits of dry beans. To date, DBHRP incentive award 
recipients have received nearly $7.7 million from the National 
Institute of Health, USDA, or other sources.

• The Bean Bites is emailed four times per month to nearly 
5,600 dieticians and nutritionists. The Bites contain one 
nugget of easy-to-read material per issue. 

 Northarvest also supports the continued development, 
maintenance, and addition of new content to the Bean 
Institute website. Services include monitoring of the web 
and keeping it fresh, responding to visitors’ questions and 
requests, adding all materials as they become available, 
updating newsletter issues of the Bean Bites, and monitoring 
of website traffic and analyzing usage data.

One promotion by the Bean Institute was to share tips for introducing beans to children.  Helping 
young children enjoy new foods is one way to improve their nutrition and establish lifelong healthful 
eating habits. 

 The social media plan is 
to gain maximum value 
for Northarvest by putting 
the Bean Institute social 
media program under the 
same roof as the Bean 
Bites and the BeanInstitute.
com website. The goal is 
to consistently grow the 
Bean Institute’s online 
community by targeting 
home cooks, culinary and 
foodservice professionals, 
nutrition educators, 
and school nutrition 
professionals with timely, 
impactful messaging.
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Production Research
• Northarvest has done extensive research for over 40 years. 

For this upcoming year, Northarvest budgeted $251,138 for 
research. Among the many projects include:

 • Dry bean improvement for the Northern Plains
 • Improving sclerotinia management in dry edible bean   

 through fungicide application technology research
 • Dry bean disease research
 • Development of soybean cyst nematode-resistant dry  

 bean breeding material (3rd request of 3-year project)
 • Evaluation of selected plant nutrition treatments and 

 establishment factors in dry beans
 • Dry bean grower survey of pest problems, pesticide use,  

 and varieties in 2017
 • Improving salinity and waterlogging stress resilience in  

 dry edible beans
 • Effect of Eptam on POST herbicide activity

• Hail was the No.1 problem reported by growers who 
responded to the 2016 dry bean grower survey. Weeds and 
water damage were nearly tied for second place. Forty-one 
percent of the respondents reported harvesting all of their 
beans direct, while 28 percent did not use direct harvest. 
White mold was the worst disease problem reported by 
growers in 2016.

• The Specialty Crop Farm Bill Alliance met in August to finalize 
the industry’s recommendations for the upcoming Farm 
Bill. One of the major new items that the Alliance agreed 
upon was the need for additional resources for specialty 
crop research.  Over the life of the next Farm Bill, it is 
recommended that an additional $100 million be added to 
the Specialty Crop Research Initiative (SCRI) to provide the 
necessary resources to keep the industry competitive.  

• The U.S. Department of Agriculture’s (USDA) National 
Institute of Food and Agriculture (NIFA) announced 12 new 
grants totaling $35 million for science-based solutions and 
new technology for the specialty crop industry.  Funding is 
made through the Specialty Crop Research Initiative (SCRI), 
authorized by the 2014 Farm Bill.

• USDA’s National Institute of Food and Agriculture will 
distribute $48 million for specialty crops research in the 
new fiscal year. The money comes from the Specialty Crop 
Research Initiative in the 2014 Farm Bill. To date, this program 
has invested more than $400 million in research.

• NDSU ag officials say budget cuts imposed by the ND 
Legislature will mean leaving vacant positions open and 
could reduce their ability to attract top research talent. The 
Experiment Station’s budget was cut 13.5 percent, while 
Extension saw a 14.5 percent cut.
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Regional & National Promotion
• Healthcare professionals 

from throughout the 
United States participated 
in the Culinary Institute 
of America’s Healthy 
Kitchens, Healthy Lives 
Leadership Conference 
in February. Through a 
variety of lectures, culinary 
demonstrations, hands-
on kitchen sessions and 
interactive workshops, 
those in attendance learned 
how to optimize diets. The 
400 health industry officials 
at the conference focused 
on information that can 
be used to advise patients, 
clients and consumers about healthy menu strategies for 
eating at home or away from home. This event concentrated 
on “plant-forward cooking and eating as the number one 
best path to a healthy, sustainable diet.” Northarvest was a 
copper sponsor of this CIA event. 

• CIA World Bean Kitchen Recipe Development created 5 new 
recipes focusing on Beans and World Spices. Recipes and 
videos are online at CIAprochef.com/northarvest

• The CIA Social Media program reports a total of more than 
17,000 views about beans on YouTube and iTunes, in the third 

quarter alone. Total video views of more than 484,000 since 
launch. Over 5,800 people follow the CIA’s Pinterest board, 
with 46 pins. 

• As a member, the Northarvest Bean Growers Association 
exhibited at the School Nutrition Association’s Annual 
Conference in July in Atlanta. The event drew a crowd of over 
6,000 from school nutrition, industry and allied organizations. 
Northarvest’s key messages focused on the health benefits 
of dry beans, culinary and serving strategies to improve 
the acceptability of bean dishes among youth, and to share 
the resources that have been created to assist school meal 
programs in serving beans.

• Northarvest exhibited at the National WIC Association’s 
annual education and training conference in Philadelphia in 
April, which attracted nearly 700 participants.

Pinto	  Bean	  
Hummus	  

Tasting	  Shrimp	  Skewers	  
with	  Rosemary	  	  
White	  Beans	  

Healthcare professionals 
sample shrimp skewers with 
rosemary white beans at the 
Culinary Institute of America 
conference.

Northarvest attended the Academy of Nutrition & Dietetics’ 
Food & Nutrition Conference & Expo Boston in October, 2016 in 
Boston, which attracted more than 10,000 registered dieticians 
from various sectors of the food and nutrition world, as well 
as undergraduate and graduate dietetic students. The positive 
attention for beans was very evident.  

Northarvest continues to support Ag in the Classroom in both 
Minnesota and North Dakota.

• Northarvest helped sponsor several regional trade shows, 
including MN WIC, Living Ag Classroom, ND Winter Show, 
NDSU Harvest Bowl, Eat Smart Play Hard, and the 3rd Annual 
Banquet in the Field.

• New in 2017 were 2-$1,000 college scholarships to sons, 
daughters, and grandchildren of Northarvest members. 

• The Northarvest Bean Growers Association helped sponsor 
the North Dakota Agriculture magazine, which showcases 
agriculture throughout the state. 

• Engstrom Bean, Bollingberg Seed and Fessenden Coop 
Association processed, bagged and loaded two trucks of 
producer donated beans for food banks in Houston, Texas. 
Northarvest Bean Growers Association, North Central Bean 
Dealers Association and CH Robinson donated dollars to help 
cover trucking costs to Houston.
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BEAN BRIEFS

Continued on Page 21

SURVEY GUIDES RESEARCHERS
The 2017 Dry Bean Grower Survey 

of Production, Pest Problems and 
Pesticide Use has been mailed. The 
survey is a cooperative effort be-
tween the Northarvest Bean Grow-
ers Association and the North Da-
kota State University Extension Ser-
vice, and is made possible through 
a grant from Northarvest.

Results from this survey are im-
portant and provide dry bean grow-
ers and invested stakeholders with 
information about grower practices 
in North Dakota and Minnesota, as 
well as help identify research and 
pesticide registration priorities. Sur-
vey responses are kept completely 
anonymous.

This year, the Northarvest Bean 
Growers Association is sponsoring 
a $500 drawing for one lucky grower 
who completes and mails in the 
survey. Your participation is greatly 
appreciated!

ND BEAN STOCKS REPORT
As of the end of July 2017, North 

Dakota dry bean warehouses stored 
just below 1.3 million hundred-
weight (cwt) of pinto beans, 8.5 
percent, or 120,000 cwt, less than 
July 2016. Licensees handling dry 
edible beans also reported to the 
North Dakota Public Service Com-
mission stocks of over 493,000 cwt 
of navy beans, up fractionally from 
the previous year. Black bean stocks 

in North Dakota on July 31, 2017 
totaled more than 283,000 cwt, a 33 
percent decline from the previous 
July.

GORDER RESIGNS
The North Dakota Trade Office 

expressed gratitude to Dean Gorder 
after he resigned from his post as 
executive director, effective Oct. 
3. Gorder had served as executive 
director of the North Dakota Trade 
Office since March 2010.

MARKELL HONORED
Sam Markell, North Dakota State 

University Extension Service plant 
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Check website  for  
program times.

2018 International Crop Expo

Valuable educational seminars both days, developed & presented  by  NDSU & MN Extension Services. 
Seminar Topics

Wednesday, February 21st ~ 9 am to 5 pm  
Thursday, February 22nd ~ 9 am to 4 pm

Alerus Center, Grand Forks, ND
www.cropexpo.com

Keynote Speaker

 Free 

Admission

and Parking

Sponsored by: 

Small Grains

 Potatoes

Wednesday 
• Managing Spring Wheat for Yield, Protein and Profit
• Cutting Production Cost in HRSW- Can We Trust the FHB  
   Models and What’s New in FHB Management?
• Joint Session-Soybeans/Dry Beans & Small Grains: Grain  
   Marketing: Who can I blame for my mistakes? 
• Joint Session-Soybeans/Dry Beans & Small Grains:
   Improving Soil Properties: Salt Movement – A Look at  
   Surface and Subsurface Drainage

Thursday  
  • What do the new Clay Chemistry Maps of North Dakota 
     mean for Small Grain Producers?
  • Long Term Grain Storage: Key Management Practices
  • Telling Your Story—Tips to Better Communicate Farming to the
     non-Farm Public
  • Joint Session between Soybeans/Dry Beans and Small Grains:
     What is the Real Cost of Grain Storage?

 
 
 

Wednesday 
•  Update on the Domestic Market with an Emphasis on  
   the Trends in Foodservice
• National Potato Council Update
• Potatoes USA Update
• Pink Rot and Pythium Leak Management

Thursday
• Soft Rot and Dry Rot of Seed
• Silver Scurf in Potato
• CPB Management
• Powdery Scab and Mop-Top
• Common Scab Biology and Management

Soybeans / Dry  Beans

Wednesday 
•  Research Based Soybean Management -Recommendations     
    from a North Dakota Farmer Survey
•  Pest Management with UAV’s
•  Joint Session-Soybeans/Dry Beans & Small Grains: Grain  
    Marketing: Who can I blame for my mistakes? 
•  Joint Session-Soybeans/Dry Beans & Small Grains: Salt  
    Movement – A Look at Surface and Subsurface Drainage

Thursday  
•  Insecticide Resistance and Insects of 2017
•  Market Outlook
•  Joint Session-Soybeans/Dry Beans and Small Grains:

    What is the Real Cost of Grain Storage?

1:30  - 2:30 p.m.  Wednesday, February 21 

Market Situation and Outlook
Dr. Roberts will deliver an economic summary 
and outlook for the markets that matter. He will 
share information on interest rates, exchange rates, 
income growth, and how policy decisions will or 

won’t affect it. Dr. Roberts will also discuss winners and losers from 
trade, the policies that we do and don’t need, and how trade has  
fundamentally transformed the lives of every American.

Dr. Matt Roberts

   Panelists
Chuck Nelson, Nelson Farms, Thompson, ND; Deb Gebeke PhD, 
Gebeke Bros. Farm, Hope, ND; Clark Lemley, Farmer, Hope, ND; 
Josh Ihry, Farmer, Hope, ND

1:30  - 2:45 p.m.  Thursday, February 22 

Succession Planning - Getting it Right

Russ will share an important overview of the  
succession planning process that includes: When 

and how to start; Establishing your goals; Identifying and grooming 
your successor(s); Getting through the tough conversations; Working 
with professionals and more. Panelists will share their experiences in 
developing the succession plans for their farm businesses.

Russ Tweiten
VP, Succession & Retirement Planning,
AgCountry Farm Credit Services

Ag Economist and nationally-renowned expert and 
speaker on the grain and energy markets
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pathologist, was named the 2017 
Communicator of the Year by the 
NDSU Agriculture Communica-
tion Department and North Dakota 
chapter of the Association for Com-
munication Excellence. Markell, 
who joined NDSU Extension in 
2007, was honored for his expertise 
and professionalism in delivering 
educational programs and infor-
mation to the public. Sam has led 
several efforts, including the devel-
opment of disease diagnostic cards, 
which provide producers with dis-
ease management information for 
a number of crops. These cards are 
not just helping North Dakota farm-
ers; the bean cards have been trans-
lated into Spanish and are being 
translated into Haitian Creole.

Markell grew up in Minnesota 
and graduated from NDSU with B.S. 
and M.S. degrees before earning a 
Ph.D. at the University of Arkansas 
in 2007.

NCI NEWS
The Northern Crops Institute (NCI) 
has hired Mark Jirik as director. 
Jirik replaces Mark Weber, who 
has retired after serving as director 
for six years. Jirik holds a master’s 
degree in agricultural economics 
from the University of Illinois and 
a bachelor’s degree in agricultural 
economics from North Dakota State 
University. He has more than 17 
years of experience in commodity 
merchandising and commercial 
management at Cargill.

FGIS CHANGE
According to the U.S. Dry Bean 

Council, the Federal Grain Inspec-
tion Service (FGIS) will allow other 
official USDA agencies headquar-
tered in North Dakota to provide 
inspection services for the state. 

NIFA RESEARCH GRANTS
The U.S. Department of Agricul-

ture’s (USDA) National Institute 
of Food and Agriculture (NIFA) 
announced 12 new grants totaling 
$35 million for science-based solu-
tions and new technology for the 
specialty crop industry.  Funding is 
made through the Specialty Crop 
Research Initiative (SCRI), autho-
rized by the 2014 Farm Bill.

MAP, FMD FUNDING APPROVED
The U.S. Dry Bean Council has 

received its Market Access Program 
(MAP) and Foreign Market Devel-
opment (FMD) program allocations 
for the 2018 year.  After a tough bud-
get fight to ensure these programs 
stay funded, this was very welcome 
and encouraging news.  The alloca-
tion, not including the GBI Program 
and Emerging Markets program, 
is about $1.1 million, more or less 
the same as 2017. An additional 
$400,000 in funding is anticipated 

A specially formulated blend of encapsulated Rhizobia dry bean inoculant with the benefits of the iGET 
technology. Graph-Ex SA for Dry Beans is labeled for pinto beans, navy beans, great northern beans, kidney 
beans, black beans, snap beans, wax beans, field or canning beans, cranberry beans, garden and string beans, 
pink beans and scarlet runner beans.

       Proven yield benefits
       Improved seedling vigor
       Grower applied
       Easy on equipment
       Better seed flowability
       Patented talc/ 
       graphite carrier

Vince Wertman  
Regional Sales Manager 
507-379-5923 Office
507-402-6078 Cell 
vincewertman@ABM1st.com 
www.ABM1st.com

for Dry Beans

™

© 2015 All rights reserved. All products are trademarks or registered trademarks of Advanced Biological Marketing
An American Company Producing Global Results for Agriculture

Advanced Biological Marketing  |  PO Box 222  |  Van Wert, OH 45891  | Office (877) 617-2461 @ABM1st

Vince Wertman  
Regional Sales Manager
507-379-5923 Office
507-402-6078 Cell
vincewertman@ABM1st.com
www.ABM1st.com

Get ready to grow more.

For more information contact  
your local ABM dealer or:

Continued on Next Page
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from other funds, but has not yet 
been allocated. 

U.S. FARM EXPORTS THIRD-
HIGHEST ON RECORD

Despite a difficult and uncertain 
trade environment for U.S. agri-
culture in 2017, U.S. agricultural 
exports totaled $140.5 billion in fis-
cal year (FY) 2017, climbing nearly 
$10.9 billion from the previous year 
to the third-highest level on record. 
According to an announcement 
from Secretary of Agriculture Sonny 
Perdue, the U.S. agricultural sector 
once again posted an annual trade 
surplus, reaching $21.3 billion, up 
almost 30 percent from FY 2016’s 
$16.6 billion. 

For the U.S. dry bean industry, we 
are finishing out 2017 strong.  For 

marketing year 2016/17 (September 
to August), the U.S. exported a total 
of 373,462 MT of dry beans which is 
down only down 5% from the previ-
ous year. The U.S. Dry Bean Council 
calls this a very solid performance 
given the challenging trade environ-
ment and exceeds its own projec-
tion of 290,000 MT. The top-five 
destinations for 2016/17 are Mexico, 
Canada, Italy, the UK and the Do-
minican Republic.  

BRAZIL BEANS
According to CONAB’s (Brazilian 

National Supply Company) October 
2017 Crop Survey, Brazil’s 2016/17 
(Sep. through Aug.) dry bean pro-
duction totaled 3,399,000 MT, down 
23% from 2015/16. Brazil’s harvest 
of the first crop of the 2017/18 sea-

son started at the end of October. 
Inventories were already high and 
there was little buying interest.  As 
a result, in October 2017, wholesale 
carioca bean prices continued to 
decline, which also pressured black 
bean prices. 

Packagers reported that they ex-
pect Argentina will be able to sup-
ply the country’s black bean needs 
through the end of the year. For 
the first crop of 2017/18, CONAB 
estimates plantings will be down 
to slightly over 1 million hectares 
(compared to 1,447,300 hectares for 
the first crop of 2016/17). CONAB’s 
preliminary production estimate for 
the first dry bean crop of 2017/18 is 
1,253,200 MT; that would be down 
8 percent from the first crop of 
2016/17.
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North Dakota Dry Bean Industry 
Unites for Hurricane Harvey Victims

By Jessie Topp-Becker

Hurricane Harvey made 
landfall near the Texas Gulf 
Coast as a Category 4 hur-
ricane on Aug. 25, 2017. It 
was the nation’s first major 
(Category 3 or stronger) 
hurricane to make land-
fall in the United States 
since October 2005 when 
Hurricane Wilma struck 
Florida. The massive storm 
dumped 40-61 inches of 
rain in southeast Texas and 
southwest Louisiana from 
Aug. 25-30, and caused bil-
lions of dollars’ worth of 
damage.

People around the world 
were following the storm’s 
devastation on TV, radio 
and the internet. The dev-
astation caught the atten-
tion of Brian Engstrom, 
owner of Engstrom Bean 
& Seed in Leeds, N.D. 
Engstrom’s cousin, Kathy 
Hogan Egan, who lives in 

Twelve of Engstrom Bean & Seed’s growers donated pinto beans to the Houston Food Bank.

Pinto beans donated by Engstrom Seed & Bean, Bollingberg Seed 
Co. and the Fessenden Co-op were repackaged into 2-pound bags 
once they arrived at the Houston Food Bank.

Houston, told Brian that 
Houston area food banks 
would likely need dona-
tions. 

“Everyone was in awe of 
the devastation left behind 

by the hurricane,” says Kris 
Volden, plant manager at 
Engstrom Bean & Seed. 
“We wanted to come up 
with a way that we could 
help get a hot meal to those 
affected by this tragedy and 
the many volunteers who 
were helping piece people’s 
lives back together.”

With a desire to make a 
positive impact on those 
affected, Engstrom Bean 
& Seed decided to donate 
pinto beans to the Houston 
Food Bank. Egan played a 
vital role in helping Eng-
strom connect with the 
food bank. The team at 
Engstrom Bean & Seed 
immediately started call-
ing its growers asking for 

donations of pinto beans. 
“All the growers donated 
without hesitation,” Volden 
explains. 

In total, 12 of the compa-
ny’s North Dakota growers 
donated beans, including 
BJJ Engstrom Farms, Leeds; 
Jorgenson Farms, Leeds; 
Follman Farms, York; 
Herman & Sons Inc., Min-
newauken; DMCD Ahlberg 
Farms, Leeds; Doug Dul-
mage, Leeds; Bryan Ken-
ner, Maddock; Mark Wil-
liams, Maddock; Gibbens 
Farms, Cando; Paul Tufte, 
York; Jason Duchscher, 
York; and Bruce and Sandi 
Teubner, Cando.

Continued on Next Page
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When others in North 
Dakota’s dry bean industry 
heard what Engstrom Bean 
& Seed was doing, they 
wanted to get involved too. 
Pat King, with PW Mont-
gomery, helped with the 
truck freight and coordina-
tion. The North Central 
Bean Dealers Association 
and CH Robinson trucking 
covered the freight costs 
for the load of beans. A 
second truckload of pinto 
beans was donated by Bol-
lingberg Seed Co. and the 
Fessenden Co-op. CH Rob-
inson and the Northarvest 
Bean Growers Association 
covered the freight for the 
second load.

The truckloads each 
contained approximately 
44,000 pounds of pinto 
beans destined for the 
Houston Food Bank. The 

trucks arrived in Houston 
on Friday, Sept. 8, a little 
more than a week following 
the hurricane.

According to Volden, 
once they decided to make 
a donation to the food 
bank, the whole process 
progressed very quickly; 
thanks in large part to the 
willingness of growers to 
donate. “It took less than 
a week from Brian’s con-
versation with Kathy to the 
beans being at the Houston 
Food Bank.”

With 88,000 pounds of 
pinto beans donated on be-
half of Engstrom Bean and 
Seed, Bollingberg Seed Co. 
and the Fessenden Co-op, 
Volden estimates they pro-
vided more than 460,000 
servings of beans, which 
are an excellent source of 
protein.

To coordinate the do-
nation, Volden says they 
worked closely with Marly 
Maskill, associate director 
of operations and training 
at the Houston Food Bank. 
“The Houston Food Bank 
emphasizes good nutrition 
in the food we distribute, so 
we are especially pleased 
with the pinto bean dona-
tion,” Maskill says.

The pinto beans ar-
rived at the Houston Food 
Bank packaged in totes 
and 55-pound bags. Upon 
arrival, the beans were re-
packaged, which is a task 
volunteers of all ages can 
help with. “In addition to 
providing a much-desired 
food donation, the pinto 
beans also reinforced our 
ability to give productive 
work to our youngest vol-
unteers,” Maskill explains. 
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BUYERS, PROCESSORS, AND PACKAGERS OF PULSE CROPS 

Rick Harpestad, General Manager 
rick@srscommodities.com 

 

 

“Kids as young as age six 
can safely work with their 
parents while re-pack-
aging bulk product.” The 
beans were repacked into 
2-pound bags and distrib-
uted to Houston Food Bank 
partner agencies that were 
active in providing disaster 
relief after the hurricane.

Despite being more than 
1,500 miles away from the 
heart of the storm’s path, 
the North Dakota dry bean 
industry was able to make 
a significant impact on the 
lives of those affected by 
Hurricane Harvey. “We are 
proud of our growers for 
being so giving and help-
ing people in need,” Volden 
says. “We are lucky to be 
living in a community and 
state that cares so much for 
the well-being of others. It 
really is inspiring.”
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Baldwin Farms a Bean Pioneer
William “Buzz” Bald-

win remembers his dad, 
Bill Sr., talking with the 
Gormley brothers, who 
convinced him to try rais-
ing edible beans on his 
St. Thomas, North Dakota 
farm. That was back in 
about 1961. Although 
much has changed in 56 
years, dry beans remain a 
big part of Baldwin Farms, 
Inc.’s rotation. “We were 
one of the first bean grow-
ers,” says Baldwin. “I think 
my dad started with 80 
acres.” 

Buzz says one of his 
dad’s employees, Bob 
Walters, had worked at 
Lockwood in Grand Forks 
and came from Nebraska, 
where dry beans had been 
grown. “So he was aware 
of cutters and how to do 
it.” Baldwin recalls the big-
gest battle back then was 
with weeds, due to the 
lack of herbicides. “We’d 
get 10, 11 or 12 bags-that 
was a big deal,” recalls 
Baldwin. “And now people 
are talking 30 bags. And 
our contracts were 5-6 
cents a pound.”

Equipment has come a 
long way since the Bald-
wins harvested that first 
dry bean crop in 1961. 
“We had old combines 
and we’d be plugged. 
And then we got a bean 
combine and we’d replace 
rubber teeth and wire 
teeth. Today, these com-
bines are a joy compared 
to what we had.”

St. Thomas Farmers 

Grain started handling dry 
beans back then before 
Dakota Bean bought the 
plant, and later sold out to 
Walraths, based in North-
wood, North Dakota. To-
day, the St. Thomas bean 
plant is owned by ADM 
Edible Bean Specialties. 

Buzz was an original 
member of the North 
Dakota Dry Bean Coun-
cil in 1977. The need for 
research, and his inter-
est in politics, prompted 
him to run for the seat in 
District 1. “I helped lobby 
(in Bismarck) because 
we needed a checkoff, we 
needed research money 
for chemicals and new 

varieties,” says Baldwin. 
“We didn’t have much 
money back then, in fact, 
I recall our executive vice 
president Tim Courneya 
staying overnight on my 
couch a few times.” He 
was at first surprised by 
how few farmers asked for 
a refund of their checkoff 
dollars, but says that’s 
because they understand 
they need the research. 

 “NDSU researchers 
have done so much for 
our industry, and I can’t 
give those people enough 
praise for what they’ve 
done,” says Baldwin. 
“These people in the bean 
industry put the money to 

good use.” Baldwin notes 
the tremendous contribu-
tions Dr. Ken Grafton has 
made at NDSU. His hir-
ing was one of the early 
results of the dry bean 
checkoff.

Baldwin gives a lot 
of credit to those who 
have followed him on 
the Council and their 
promotion of beans in 
other countries. “I went 
to Washington with Tim 
Courneya several times 
right at the beginning, to 
lobby for federal research 
grants. But it’s nothing 
compared to where they 
are now, and you’ve got 

Continued on Next Page

Buzz and Brent Baldwin, St. Thomas, ND.
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to give a lot of that credit 
to Tim.” He also gives a 
great deal of credit to the 
members of Congress he’s 
worked with from both 
North Dakota and Min-
nesota.

Buzz worked for his dad 
until 1971, when he start-
ed farming on his own. 
Before he died in 1973, his 
dad told him to never give 
up. “I didn’t, and there’s 
another great young 
man that is following me 
(Brent), and another great 
one in school (Hunter),” 
says Buzz. 

The Baldwins have 
grown navy and black 
beans, but Buzz says, “We 

try to do what we do best, 
and that seems to be pin-
tos.” He also says they’ve 
been very fortunate to get 
good help. “We’ve had 
people come work for us 
and have stayed. We’ve 
had one here for 37 years.”

Baldwin served 14 years 
on the Red River Valley 
Sugarbeet Growers As-
sociation board, and 12 
years on the board of 
American Crystal Sugar 
Company. He says his 
wife, and business part-
ner, LeAnn’s willingness 
to help out on the farm al-
lowed him to be involved. 

Buzz moved to Grafton 
three years ago, when his 

son, Brent and his wife 
Stephanie, moved to the 
farm. Brent’s son, Hunter, 
is now the 5th generation 
of Baldwins to farm this 
land in Pembina County. 
“I’m very optimistic, I 
don’t have any worries 
about who’s taking over,” 
says Buzz. “They might 
think I do because I’m out 
here every day, but this is 
still home.”

Brent, who began farm-
ing in 1990, says one of 
the biggest things he 
learned from his dad was 
to do it right the first time, 
take care of business, and 
if you make a mistake, fix 
it. And he says it’s good 

to have a role model and 
somebody you look up to. 
“I was kind of thrown into 
the fire early, when he 
was on the Bank of North 
Dakota board, and then 
the sugarbeet boards, so I 
had to grow up fast and fill 
some big shoes. But, he’s 
always there if I have to 
run something by him.”

“Edible beans have al-
ways been a big part of 
our farm,” says Brent. “It 
works well with our rota-
tion with sugarbeets and 
wheat. We do have a few 
soybeans we raise for seed 
production, but edible 
beans will always be a big 
part of our rotation.”
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White Mold Surprises 
White mold made an 

impact on soybean fields 
in Minnesota and North 
Dakota during the 2017 
growing season. More 
soybean fields were im-
pacted than North Dakota 
State University Extension 
plant pathologist Sam 
Markell expected. “The 
environment didn’t seem 
great for white mold in 
soybeans,” he says. “Dry 
bean fields weren’t more 
severe than the soybeans.”

Dry beans are more 
susceptible to white mold 
than soybeans. In fact, all 
classes of dry beans are 
susceptible. Why weren’t 
more dry bean fields im-
pacted by white mold?

It’s all about timing. 
North Dakota State Uni-
versity’s plant pathologist 
at the Carrington Re-
search Extension Center, 
Michael Wunsch, says 
farmers got white mold 
if they were still in the 
bloom period when cool-
er, wet weather hit. If the 
producers were past that 
period, they didn’t get 
white mold.  

“When white mold 
comes in late on dry 
beans, the impact on yield 
is quite modest. The chal-
lenge with dry beans is 
when the disease hits ear-
ly in the bloom period,” 
explains Wunsch. “The 
weather patterns this year 
were such that almost no 
one should have seen the 
disease come in hard dur-
ing the early part of the 

Markell tells farmers 
the best way to overcome 
white mold is to keep 
notes of what’s going on 
in each field and switch 
things up next year. “If 
you had some low yield-
ing spots, pay closer at-
tention,” says Markell. 
“White mold can stick 
around for a while.” 

He says white mold can 
stick around for years. 
It’s also a very weather-
dependent disease. 

“The white mold patho-
gen is going to survive in 
the residue,” he explains. 
“If you have a lot of white 
mold, there’s a greater 

bloom period, when the 
disease can be really dev-
astating.”

Wunsch says the soy-
bean growers may have 
seen more of an impact, 
because the longer matur-
ing soybean varieties can 
still get pretty bad yield 
impacts with later disease 
onset. Markell agrees. 

“Even in a drought year, 
when it’s super-hot and 
dry, if you have a narrow 
period of time when it 
gets cool and wet at the 
right time, you can get 
white mold,” says Markell. 
“I think that’s what hap-
pened this year.”

chance if you put another 
broadleaf crop back into 
that field, whether that’s 
next year or three years 
from now, you’ll get hit 
with white mold again.”

Crop rotation and fun-
gicides are still practical 
ways to manage white 
mold. Markell says fungi-
cide application costs are 
variable. 

“You may want to factor 
in a fungicide application 
price when you’re bud-
geting next year,” he says. 
“Certain soybean variet-
ies can be more resistant 
than others.”

Severe white mold had an impact on this soybean field. Photo taken by Michelle Gilley, NDSU. 
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NVF, Inc.
1581 Freedom Ave NE
Manvel, ND  58256
Phone: 701-696-2484
Email: nvfinc@invisimax.com

GIVE YOUR BEANS
THE STARTER

A D V A N T A G E

MAXIMIZE YOUR BEAN PROFITS
with seed-placed starter and foliar feeding.

STARTER FERTILIZER:
• Seed safe at recommended rates
• Stimulates early growth and  
   uniform emergence
• Establishes better root system
• Promotes quicker maturity
• Can be applied with zinc
• Maximizes bean yields & profits

For maximum yields and early season plant performance,  
give your bean crop.......The STARTER Advantage.

FOLIAR FERTILIZERS:
• Foliar safe at recommended rates
• Improves pod set
• Promotes earlier maturity
• Can be applied with trace elements
• Maximizes bean yields & profits

Northern Valley Fertilizer has been helping local bean growers achieve 
higher profits per acre for over 40 years. To maximize yields and profits per 

acre, bean growers are incorporating quality starter and foliar fertilizers 
from Northern Valley Fertilizer into their crop production programs.
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Preator Bean
Company

Lynn Preator
PO Box 234

Burlington, WY

307-762-3310   Cell: 307-272-0911

Wyoming Seed
When Quality Counts

Preator_Summer08_kp.indd   1 7/22/08   1:46:56 PM

Star Farmer Embraces Dry Bean Production 
Did you know one of 

the nation’s best farmers 
grows dry beans and lives 
in Minnesota? Holloway, 
Minnesota farmer Joseph 
Arnold is the 2017 Nation-
al FFA Organization’s Star 
Farmer. The Star Farmer 
award is the highest FFA 
recognition in the nation, 
awarded to an aspiring 
young farmer. Arnold’s 
Supervised Agricultural 
Experience project is the 
farm.  On his family farm, 
Arnold grows navy beans 
and kidney beans. He also 
grows sugar beets, corn 
and soybeans. 

Arnold’s interest in dry 
beans started early on. 
“Growing up, my dad had 

always grown a little bit of 
navy beans. In the last few 
years, it caught my atten-

American Star FFA farmer Joe Arnold and his FFA advisor Wes Anderson evaluate this year’s kidney 
beans. Photo credit: The National FFA Organization

tion.”
Arnold liked growing 

dry beans. There was a 

little more of a challenge. 
“The first thing I did was 

Continued on Page 31
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2018 TWIN MASTER 
HARVEST BEANS LIKE YOU MEAN IT 

CONTACT YOUR LOCAL AUTHORIZED DEALER 

WWW.PICKETTEQUIPMENT.COM 
1-800-473-3559 

QUALITY IS 
OUR #1 GOAL 
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Joseph Arnold was presented the American Star FFA farmer award 
during the National FFA Convention in Indianapolis, Indiana. 

expand our navy bean 
acres and then, I started 
to play around a little 
bit with dark red kidney 
beans,” he said.

Not many people who 
live near Arnold grow kid-
ney beans. For Arnold’s 
first year growing kidney 
beans, he had good help 
from his local cooperative, 
Bonanza Bean. A friend 
helped him custom har-
vest dry beans. And this 
past year was Arnold’s 
first year harvesting kid-
ney beans on his own. He 
grew about 220 acres of 
dark red kidney beans and 
about the same for navy 
beans. 

Like many farmers in 
west central Minnesota, 
wet conditions (they had 
about seven inches of 

challenge Arnold is learn-
ing to overcome. It’s a 
tough time for agriculture 
and even harder to be a 
young farmer, just getting 
started. Arnold’s FFA advi-
sor at Lac qui Parle Valley 
Wes Anderson agrees, the 
biggest hurdle for younger 
farmers is economics. 

“Young farmers need a 
helping hand as far as an 
older farmer that’s willing 
to take them under their 
wing,” said Anderson. 
“Land prices are still rela-
tively high and commod-
ity prices are still relatively 
low.”

Anderson said by ex-
panding into the dry bean 
market Arnold’s able to 
stay alive and be sustain-
able. “Twenty years from 
now, Joe will still be do-
ing what he wants to do. 

rain after desiccating the 
beans) and late maturity 
made harvest tough.

“It’s probably one of 
the first years in the area 
when people finished 
with their sugar beets be-
fore their kidney beans,” 
said Arnold. “But the 
quality was there.”

Next year, the farming 
operation is looking to 
grow some light red kid-
ney beans. 

“We’re also going to try 
some black beans, too,” 
said Arnold. “We’ll have 
dark red and light red 
kidney beans, navy beans 
and black beans next 
year.”

Arnold hopes next year’s 
season will have bet-
ter conditions. Growing 
conditions aren’t the only 

That’s because of farming. 
It’s because of his ability 
to diversify.”

Arnold said diversifica-
tion is key on his opera-
tion. 

“It seems like the black 
bean market was more 
bullish than the navy mar-
ket this year at harvest. If 
you can pick up on some 
of that spread, hopefully 
you can make some mon-
ey and not put all of your 
eggs in one basket.”

But farming challenges 
aside, Arnold is passion-
ate and optimistic about 
the future of farming.

“I really enjoy the dry 
bean industry. I’m always 
excited to see our buyers. 
People in the dry bean 
industry are great to work 
with.”

Raedel’s
Hardsurface Welding
Hardsurface pinto bean knives -- Heath, Speedy and Orthman knives

Hardsurface advantages:
 1) Do not need a rod weeder.
 2) No plant pull.
 3) Self sharpening.
 4) Slick cut of bean plant and all weeds.
 5) Cut plant minimum depth of ground
  -- less dirt in beans.
 6) If off rows, plant is cut as long as plant 
  contacts the end of knife.

Have knives on hand.
Appreciate orders as early as possible.

Also hardsurface: Plow lays (all makes of plow); cultivator 
shovels; chisel plow points; NH-3 fertilizer knives; and 

spikes for cultivator, chisel plows and regular applicators

Joe Safranski
Travis Stegman

10095 Hwy 18, Cavalier ND 58220
Joe: (701) 265-2210 | Travis: (701) 520-4426

Raedels_Summer08_kp.indd   1 7/22/08   1:51:11 PM
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Block Grants to Fund Dry Bean Research

Ph: 218-964-5407  Web: www.scoularspecialcrops.com

Buyers of Pinto Beans, Black Beans  
and most other dry edible beans

Count on Scoular People

Minnesota:  St. Hilaire   North Dakota:  Garske ~ Grafton ~ BTR.Leeds

RECEIVING STATIONS

Agriculture Commis-
sioner Doug Goehring 
has awarded 29 grants 
totaling over $2.2 mil-
lion to promote the de-
velopment, cultivation, 
production and sales of 
specialty crops in North 
Dakota. 

The Agricultural 
Marketing Service of 
the U.S. Department of 
Agriculture approved 
$2,286,755.06 for the 
2017 grants. Last year, 
North Dakota received 
$2,375,085.11. The 
grants are distributed 
based on a formula that 
takes into account spe-

cialty crop acreage and 
production value.

Among the organiza-
tions and agencies re-
ceiving grants include: 
• NDSU – $63,609 for 

increasing the safe 
production and use 
of specialty crops 
throughout North 
Dakota.   

• North Dakota Trade 
Office – $169,850 for 
marketing to inter-
national buyers for 
specialty crops.  

• Dakota College at 
Bottineau – $52,087 
to develop integrated 
pest management 

training tailored to 
North Dakota spe-
cialty crop growers’ 
needs.   

• NDSU – $105,435 to 
improve detection 
efficiency of bacte-
rial blight pathogens 
affecting dry edible 
beans. 

• NDSU – $49,775 to 
optimize row spacing 
and seeding rate for 
dry bean yield and 
quality under Sclero-
tinia pressure.   

• North Dakota De-
partment of Agri-
culture (NDDA) 
– $122,586.06 to in-

crease specialty crop 
access and education 
to schools and com-
munities.  

• NDSU – $72,024 to 
identify broadleaf 
weed control options 
and recommenda-
tions for chickpea 
and faba bean.   
NDDA received 50 

applications, which 
were reviewed and 
scored by a select com-
mittee and approved 
by Goehring. Of the 50 
applications, 29 were 
forwarded to the U.S. 
Department of Agricul-
ture for final approval.
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There were very few signs 
of progress from the fifth 
round of talks to renegoti-
ate the North American 
Free Trade Agreement in 
mid-November. Mexico 
proposed reviewing the 
trade deal every five years 
rather than terminating the 
agreement if it is not re-
negotiated. After five days 
of trade talks, U.S. Trade 
Representative Robert 
Lighthizer offered a pes-
simistic view for the NAFTA 
agreement. Lighthizer 
said Canada and Mexico 
have refused to “seriously 
engage” in the trade talks 
and urged his counterparts 
to come to the table “in a 
serious way” so meaningful 
progress can be made.

It was the first meeting 
since U.S., Mexican and 
Canadian negotiators ex-
tended talks to March and 
added more time between 
sessions, abandoning 
Trump’s previous deadline.

The U.S. sought the ter-
mination language in an 
earlier round of trade talks 
with Mexico and Canada. 

President Donald Trump 
has wanted a five-year 
sunset clause for trade 
agreements since he began 
campaigning for president, 
to ensure that they deliver 
promised benefits.

A bipartisan group of 
18 senators representing 
agriculture-heavy states is 
demanding that the Trump 
administration conduct 
an economic analysis of 
the effects that changes to 
NAFTA might have on the 
crop and livestock sector.

Commerce Secretary 
Wilbur Ross indicated his 
frustration with the agri-
culture sector in being too 
vocal in its advocacy on 
behalf of American farm-
ers.  “As one special inter-

est group, say agriculture 
for example, gets nervous 
they start screaming and 
yelling publicly,” he said. 
“They start writing letters, 
soliciting the Congress 
people, and [then] they 
start screaming and yelling 
in public. It just compli-
cates the environment and, 
frankly, makes the negotia-
tions harder.”

These comments were 
the latest in a back-and-
forth between the Secretary 
and the agriculture indus-
try, following his statement 
in October that the harm 
to U.S. agriculture from a 
withdrawal from NAFTA is 
“an empty threat” because 
“As far as I can tell, there is 

              Buyers of Navy 
Pintos - Satellite for Central Valley Bean

Thompsons USA Limited
41703 US Hwy. 2 SW  |   P.O. Box 374  
East Grand Forks, Minnesota 56721

Tel:  (218) 773-8834 or (800) 773-8834  |   Fax:  (218) 773-9809
Email:  jvrolyk@thompsonslimited.com

Sonny Perdue, 
Agriculture Secretary

Continued on Next Page

NAFTA’s Future in Doubt
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WALTER HONORED AT BEAN IMPROVEMENT MEETING 

not a world oversupply of 
agricultural products.”

Agriculture Secretary 
Sonny Perdue says the agri-
business sector needs to 
understand that President 
Trump is a tough nego-
tiator who may take the 
NAFTA talks to the brink to 
get a deal. But Perdue says 
Trump also understands 
the importance of the farm 
economy and won’t hurt it. 

Speaking at the annual 
meeting of the Agricul-
tural Retailers Association, 
Perdue said, “I do believe 
the president wants a deal. 
He’s a tough negotiator, 
and if you read his book, 
“The Art of the Deal,” he 
goes right to the brink 
sometimes. So, there may 
be some nervous times be-
tween now and when we 
get the deal.” 

Perdue went on, “Trump 
knows the power of the 
ag economy. He knows 
the political power of the 
ag economy. He knows 

who voted for him, and 
who didn’t, and he wants 
to make sure we have a 
healthy, thriving, growing 
farm economy.” Perdue 
said previously that he 
was working on a plan to 
help shield farmers and 
ranchers from potential 
negative market effects 
from a withdrawal from 
the North American Free 
Trade Agreement, but later 
walked back from those 
comments.

The Trump administra-

tion produced an updated 
list of its negotiating objec-
tives for NAFTA 2.0, but the 
revamped goals showed 
few signs of a desire to tone 
down the U.S.’ contentious 
proposals. The 17-page 
document provides trans-
parency but also cements 
President Donald Trump’s 
interest in pushing forward 
on troublesome topics like 
domestic content and sea-
sonal produce.

Speaking at the Minne-
sota Agri-Growth Coun-
cil’s annual meeting in 
November, Deputy USDA 
Secretary, and Minnesota 
native, Steve Censky, said 
USDA knows that NAFTA 
has been a bonanza for U.S. 
agriculture producers, and 
its importance cannot be 
overstated. Censky told the 
Forum News Service that 
his boss, Sonny Perdue, has 
told Trump that NAFTA is 
important. “Our message 
from USDA has been clear,” 
said Censky. “We have to 

make sure we do no harm 
to agriculture.”

Censky has also served 
as USDA’s Administrator 
of the Foreign Agricultural 
Service.

U.S. Trade Representative 
Robert Lighthizer capped 
the previous negotiating 
session by chastising Mex-
ico and Canada for balking 
at certain demands -- it 
was the U.S. that sought the 
extension, according to two 
government officials famil-
iar with the proceedings 
who spoke on condition 
of anonymity. The most 
contentious U.S. demands 
are on dairy, automotive 
content, dispute panels, 
government procurement 
and a sunset clause.

A letter signed by 168 
agriculture groups was sent 
to all 50 governors in No-
vember regarding the im-
portance of NAFTA to the 
U.S. food and agriculture 
industry, and to express 
concern about the poten-
tial of a withdrawal from 
this critical trade agree-
ment. In a letter to farmer 
and rancher organizations, 
Kansas Senator Jerry Mo-
ran said he is convinced 
the U.S. is headed down 
a path toward withdrawal 
from NAFTA unless action 
is taken by agricultural 
groups to change the ad-
ministration’s course. 

Any decision to exit 
NAFTA would be followed 
by a six-month waiting 
period, which would be 
used by stakeholders to get 
talks back on track or build 
obstacles to terminating its 
provisions.

Plant Sciences master’s student 
Katelynn Walter received a Student 
Recognition Award at the biennial 
meeting of the Bean Improvement 
Cooperative held in East Lansing, 
Michigan, October 30 through No-
vember 1, 2017. Her poster, “Pre-
Germination Flooding Tolerance in a 
Middle-American Diversity Panel of 
Dry Bean”, was named the Outstand-
ing Poster Presentation in the student 
poster competition.

Walter identified pre-germination 
flooding tolerant and sensitive dry 
bean genotypes in this study. She also 
performed a genome-wide associa-

tion study (GWAS), and a significant 
region on chromosome 6 was found 
to be associated with germination rate 
under the pre-germination flooding 
stress.

Walter is from Dickinson, North Da-
kota. Her graduate program adviser 
is assistant professor and dry edible 
bean breeder Juan Osorno.

The Bean Improvement Cooperative 
is an organization focused on the ex-
change of information and materials 
for the improvement of bean produc-
tion worldwide. The 2019 meeting will 
be in Fargo. For more information, 
visit http://bic.css.msu.edu/.

Robert Lighthizer,  
U.S. Trade Representative
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USDA Uses Section 32 
to Purchase Dry Edible Beans

By Jessie Topp-Becker

Going into the 2017 har-
vest season, the Northar-
vest Bean Growers As-
sociation and the North 
Central Bean Dealers As-
sociation were anticipat-
ing a stocks carryover of 
800,000 hundredweight of 
pinto beans and 400,000 
hundredweight of dark 
red kidney beans. With 
2,100 dry bean growers, 55 
processors and numerous 
dry bean marketing firms 
and equipment compa-
nies that depend on the 
success of the dry bean 
industry in North Dakota, 
Minnesota and South 
Dakota, an oversupply of 
beans going into harvest 
can have a significant 
impact on these entities. 
Any time there is an ex-
cess supply of dry beans, 
growers and dealers have 
limited options to market 
their dry edible beans, 
which can negatively im-
pact their bottom lines. 

To help growers and 
dealers address the situ-
ation, in early 2017, the 
Northarvest Bean Grow-
ers Association and North 
Central Bean Dealers 
Association made a joint 
request to the U.S. De-
partment of Agriculture’s 
(USDA) Agricultural Mar-
keting Service (AMS) for 
a bonus government pur-
chase of pinto beans and 

dark red kidney beans. In 
a separate effort, Michi-
gan dry bean growers and 
dealers made a similar re-
quest for a bonus govern-
ment purchase of small 
red beans.

U.S. Secretary of Agri-
culture Sonny Perdue ap-
proved the requests for the 
purchase of 292,320 hun-
dredweights ($13.5 mil-
lion) of pinto beans, 94,750 
hundredweights ($5.9 
million) of dark red kidney 
beans and 167,730 hun-
dredweights ($10.6 mil-
lion) of small red beans.

The bonus government 
purchase of dry beans will 
assist both the growers 
and dealers. “What [the 
purchase] means to grow-
ers is they are able to be 
profitable,” explains Tom 
Kennelly, Northarvest 
Bean Growers Association 
president. “The hope is 
that by supporting these 
dealers and moving more 
product, they can share 
the reward with their 
growers.”

Once USDA approved 

the purchase, packag-
ers registered with USDA 
were invited to submit 
bids. Packagers selected 
for the purchase include 
Trinidad Benham Corpo-
ration, 21st Century Bean, 
Westar Foods, Nebraska 
Bean Co. and Kelley Bean. 
According to AMS, the 
beans will likely start ship-
ping in early 2018; all the 
beans will be packaged in 
2-pound bags.

While the process of 
making a Section 32 re-
quest isn’t too complicat-
ed, it does take time and 
people’s efforts. “It was a 
nice effort by the North 
Central Bean Dealers As-
sociation, the Northarvest 
Bean Growers Association 
and, on the same token, 
some groups in Michi-
gan participated as well,” 
Kennelly says. “I think it 
shows that the industry is 
still looking out for each 
other and can work to-
gether to achieve a com-
mon goal.” 

In addition to the joint 
letter from the Northar-

vest Bean Growers As-
sociation and the North 
Central Bean Dealers As-
sociation, senators from 
North Dakota, Minnesota 
and Wisconsin sent a let-
ter to USDA asking for 
support of their states’ 
dry bean growers through 
the purchase of surplus 
pinto and dark red kidney 
beans. Tim Courneya, 
Northarvest Bean Grow-
ers Association executive 
vice president, acted as 
the liaison following the 
request, answering ques-
tions from AMS regarding 
current grower pricing, 
production costs, etc. 

The dry edible beans 
purchased by USDA 
under the Section 32 
program will be used in 
school lunch and food aid 
programs. “Programs like 
this put food in hungry 
mouths,” Kennelly says. 
“That’s something the 
growers, dealers, proces-
sors and everyone in-
volved needs.” 

Since beans are a nu-
trient-rich food source, 
Courneya says the com-
modity is a perfect fit for 
the government’s Sec-
tion 32 program. “There’s 
nothing that makes you 
feel better than feeding 
kids and people who need 
food, and beans are a 
good, high protein, nutri-
tious food to be delivering 
to people.”

“It was a nice effort by the North Central Bean 
Dealers Association, the Northarvest Bean Growers 
Association and, on the same token, some groups in 
Michigan participated as well. I think it shows that 
the industry is still looking out for each other and can 
work together to achieve a common goal.” 

TOM  KENNELLY
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The U.S. Dry Bean 
Council reports that as 
the harvest of Mexico’s 
Spring/Summer Cycle 
dry bean crop pro-
gressed, lower yields 
and lower grain quality 
were verified in Chi-
huahua, Durango and 
Zacatecas due to weath-
er events that affected 
these production areas. 
Little precipitation in 
September caused a 
lower number of beans 
per pod in Chihuahua, 
and damaged 24,800 
hectares in San Luis Po-

tosi.
Currently, it is esti-

mated that the Mexican 
spring/summer bean 
production will reach 
725,218 metric tons 
(MT), four percent less 
than estimated in Sep-
tember, and 19.2 per-
cent smaller than the 
Mexican government’s 
(SAGARPA/SIAP) 2017 
estimate. 

In general, it is esti-
mated that total pro-
duction in the 2017 
agricultural year will be 
982,900 MT, 3 percent 

less than the estimate 
made in September and 
18 percent smaller than 
SAGARPA/SIAP esti-
mates. In September, 
the USDBC estimated 
Mexico’s total produc-
tion for the 2017 agri-
cultural year would in-
crease 10.4% compared 
to 2016. 

Dry bean planting 
surface in the 2017 
spring/summer cycle 
increased 14.2% com-
pared to the same cycle 
in 2016.  

Talk to your FMC representative or visit FMCAGUS.com/FMCFreedomPass to learn more.

GET WITH THE 
ALL-ACCESS, 
ALL-SEASON 

V.I.P. PROGRAM.

FMC is honoring Very Independent Purchasers with 

exclusive agronomic and economic incentives that 

offer growers more freedom in the field.   

 

Program Dates: September 1, 2017-August 31, 2018

Always read and follow label directions. FMC is a trademark of FMC Corporation.  
©2017 FMC Corporation. All rights reserved. 17-FMC-0806 09/17

2017/18 FALL-
WINTER CYCLE

According to SIAP-
SAGARPA, the National 
2018 Fall-Winter Dry 
Bean Planting Program 
is forecasting 244,600 
hectares, 1.6 percent 
less than the 2017 fall-
winter program. Based 
on data, it is expected 
that Mexico’s 2018 
Fall/Winter produc-
tion could be 253,100 
MT, down 16.5 percent 
from the 2017 produc-
tion published by SIAP/
SAGARPA.

Mexican Crop Shortened By Late Dryness



January 2018  Northarvest Bean Grower        37

Northarvest Represented 
at Major Food/Nutrition Event

The Food and Nutri-
tion Conference and 
Expo (FNCE) is the pre-
mier event for food and 
nutrition professionals 
hosted by the Academy 
of Nutrition and Dietet-
ics. Over 12,000 registered 
dietitians from various 
sectors of the food and 
nutrition world, as well 
as undergraduate and 
graduate dietetic students, 
gathered at McCormick 
Place in Chicago for the 
annual event October 21-
24, 2017. 

The Northarvest Bean 
Growers Association 
and Bean Institute were 
among nearly 400 ex-
hibitors at the conference. 
Megan Myrdal, MS, RDN, 
Research & Education 
Associate and Faye Cour-
neya from Northarvest 
represented the bean 
growers at FNCE. Togeth-
er they promoted beans 
and educated attendees 
about the latest bean re-
search, nutrition profile, 
health benefits, and culi-
nary uses throughout the 
conference and expo.

Like previous years, 
the positive attention for 
beans was strong at the 
conference and expo. 
Walking through the 
exhibit hall, there were 
many new products high-
lighting their plant-based 
protein and/or bean in-
gredients, and many of 

the culinary demos from 
major food manufacturers 
(Kraft, Barilla, Dole) in-
cluded bean ingredients.  

The NHBGA hosted a 
10x10 booth space and 
with over 12,000 attendees 
this year, the exhibit hall 
was very busy throughout 
the four days, especially 
Saturday evening and dur-
ing the lunch break hours 
on Monday and Tuesday. 
Based on the amount 
of materials shipped to 
FNCE, Myrdahl estimated 
that more than 800 people 
visited the booth through-

out the conference. 
Megan and Faye shared 

“Cook With Beans” wood-
en spoons and a variety of 
literature including Beans 
for Babies, Beans the Mag-
ical Fruit, The Power of 
Plant-Based Proteins, and 
the new WIC brochure 
with recipes. Northarvest 
also distributed a couple 
leftover materials includ-
ing All About Beans and 
the Beans and Folate bro-
chure.  The website driver 
card and business cards 
with Northarvest’s contact 
info were also shared to 

encourage attendees to 
visit the website and in-
quire about opportunities 
to order materials.  

The Beans for Babies 
publication attracted 
many visitors. Dozens 
of attendees shared that 
this was an awesome 
campaign and something 
that should be further 
promoted to encourage 
parents to feed children 
beans as a first finger 
food. Mary Abbott Hess of 
Culinary Nutrition Associ-
ates, a very well-known 

Continued on Next Page 

Faye Courneya and Megan Myrdahl promoting beans at FNCE in Chicago.
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and respected registered 
dietitian, stopped at the 
booth and shared that this 
should be something to 
work with the National 
Restaurant Association 
or Culinary Institute of 
America on, to encourage 
the restaurant industry to 
adopt beans as a side dish 
option for kids. She her-
self is a restaurant owner 
and said they do beans as 
a side on kids menus and 
it goes over very well. 

One area that did grow 
in attention this year was 
the FODMAPS Diet. FOD-
MAPS stands for Ferment-
able Oligosaccharides, 

Disaccharides, Monosac-
charides, and Polyols. This 
diet encourages people to 
follow a diet low in these 
food components (includ-
ing removing beans from 
the diet) to relieve IBS 
symptoms, a condition 
that affects approximately 
1 in 7 people. There were 
many food products in 
the exhibit hall that were 
marketed as FODMAPS-
friendly, as well as certifi-
cation programs to desig-
nate FODMAPS-friendly 
foods. Northarvest should 
continue to monitor this 
dietary trend. A Bean Bul-
letin article would be an 

easy way to address some 
of the questions about 
beans in this diet, and 
a webinar for dietitians 
about the research and 
how to work with IBS 
clients interested in fol-
lowing FODMAPS may be 
advantageous. 

Finally, this year marked 
the 100th Anniversary of 
the Academy of Nutrition 
and Dietetics and to com-
memorate this milestone, 
there were several special 
events throughout the 
conference and exhibi-
tion, including an addi-
tional exhibitor time on 
Saturday evening from 

6-7:30 p.m. This new expo 
reception included com-
plimentary appetizers and 
cocktails, and attracted 
many attendees to mingle 
with exhibitors and pro-
vided more opportunities 
for positive conversations 
about beans and health.

Overall, FNCE was a 
tremendous success for 
Northarvest. There was 
significant buzz and posi-
tive attention for beans 
and babies, as well as 
plant-based eating.  The 
2018 FNCE is in Washing-
ton, D.C. October 20-23.  

Fast, Efficient Handling of Delicate Seed and Materials - Edible Beans & more

New Edible Bean Screener
Distributors of Quality 

Replacement Components

  Mayo Manufacturing
  2108 Business Highway 2
  East Grand Forks, MN  56721
  Ph: 1-800-223-5873 
  Web: www.mayomfg.com 

Seed Shuttle 

Come See Us at  
Bean Day January 21st
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Rebecca Bratter, Executive 
Director, U.S. Dry Bean Council
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Interview with  
Agri-Pulse Open Mic

Q: The U.S. Dry bean 
industry involves 

a number of different 
specialty crops that play 
a key role in consumer 
diets here in the U.S. and 
around the world. U.S. Dry 
Bean Council Executive 
Director, Rebecca Brat-
ter, says her industry is 
export dependent with 
one fourth of domestic 
production destined for 
export markets, and the 
biggest customer is close 
to home.

A: Mexico has seen 
huge growth of 

the middle class and also 
a country that is con-
suming more meat, but 
will always be a country 
that culturally is going to 
consume beans as part 
of their diet, so we’re a 
critical piece of that equa-
tion. Mexico grows a lot 
of beans but is always go-
ing to be dependent on 
imports. Obviously, we’re 
their neighbor, we’re their 
cultural partner, we’re 
next door, we’re their top 
supplier, and that’s our 
top export market. So 
that one’s critical. After 
Mexico, a lot of our top 
markets tend to be based 
on proximity. We look at 
the Dominican Republic. 
If we group together, sort 

of, the CAFTA markets, 
the region really becomes 
critical to us. We also have 
some very strong markets 
in Europe. We’re really 
interested in what might 
happen for us in Turkey. 
Something that we’re 
exploring, it’s been chal-
lenging, but we’re hoping 
that we can find an open-
ing is India. I think a lot 
of us who are in the ag ex-
port business understand 
the challenges of working 
in that market. Brazil is an 
exciting new opportunity 
for us. That’s a whole in-
teresting case study and 
story of how you can sell a 
product even to a country 
that tends to be self-suffi-
cient in beans.  Southeast 
Asia is very interesting to 
us, but that tends to only 

be a snack food market, 
because we have a lot of 
competition there and 
of course the distance 
means that we can’t al-
ways be competitive.

Q: Do you see a shift 
in consumer at-

titudes, either domesti-
cally or globally, driven by 
taste or by their economic 
scale, that is providing 
either opportunity or con-
cern for your industry?

A: What I see is 
more opportunity 

than concern. We’ve kind 
of been talking about this 
trend towards growth 
of the middle class and 
countries eating more 
meat. At the same time, 
there’s another trend go-

ing on which is, as coun-
tries are moving into the 
middle class, a sort of 
health consciousness.  We 
already have that here in 
the U.S. We’ve seen a very 
strong movement towards 
different diets, different 
types of eating that re-
ally favor adding more 
dry beans into your diet, 
whether that’s organic, 
vegan or vegetarian, 
beans are always healthy. 
There’s so much nutri-
tional background and 
so many different institu-
tions that we partner with 
and work with that have 
just reams and reams of 
information of all the in-
credible nutritional prop-
erties of beans and frankly 
the versatility. We’re also 

Continued on Next Page
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finding that we’re seeing 
beans as an ingredient 
working their way into 
interesting applications. 
It’s not uncommon now 
that you might see a black 
bean brownie, and you 
can even buy these at the 
store. We’re seeing bean 
ingredients move into all 
kinds of foods. A com-
pany, Beanitos, makes 
snack chips, so you can 
get yourself some black 
bean chips or pinto chips. 
We’re seeing that trend, 
especially in the U.S. Last 
year the United Nations 
declared 2016 the Inter-
national Year of Pulses, 
and that was really a won-
derful opportunity for us 
to brand ourselves, along 
with other pulses. This al-
lowed us an opportunity 
as the dry bean industry 
to really get some extra 
fire power on getting our 
message out there of the 
amazing quality of dry 
beans nutritionally, eco-
nomically and some of 
the sustainability aspects 
of growing a product that 
we call a nitrogen fixer – 
dry bean adds nutrients 
back into the soil as part 
of the growth process. 
The International Year 
of Pulses, or IYOP as we 
called it, took all that 
messaging and what we 
already do here in the U.S. 
and helped put it out into 
the world. I’ve seen some 
very positive trends. I see 
more money and more 

investment going into 
beans and into pulses. 
Even though the year of 
the pulses is over, we’ve 
got some momentum 
from that that’s still going. 
We’re hoping that every 
February, the United Na-
tions will declare an Inter-
national Day of Pulses. 

Q: In Washington, 
budget is top of 

the list and we are ap-
proaching the start of the 
2018 farm bill debate. 
With that, how important 
are the MAP and the FMD 
funds from the Depart-
ment of Agriculture to the 
success of your members 
overall?

A: I don’t want to 
say they’re every-

thing, but they’re pretty 
much critical to our suc-
cess. We’ve had such a 
fruitful partnership with 
the Department of Agri-
culture. There are many of 
us out here who are dedi-
cated to the goal of export 
development and trade 
and the MAP and FMD 
programs, as well as the 
Emerging Markets Pro-
gram and Global Broad-
Based Initiative programs, 
have been absolutely criti-
cal. We’ve gained a foot-
hold in markets overseas, 
opening and keeping new 
markets overseas, finding 
new applications and be-
ing present at the table; 
the USDA programs have 

been a tremendous as-
set to our growers. We’ve 
had studies that trace the 
impact of this trade right 
back to the farm gate pric-
es. It’s a win-win formula, 
so those are critical to us 
and we will do everything 
in our power to make sure 
those programs stay intact 
and become, hopefully, 
larger programs in the 
next farm bill.

Q: Some commodi-
ties have a check-

off and they’re able to 
leverage their own funds 
with USDA funds and 
be able to maintain and 
grow markets. Are there 
other industry resources 
that you have that you can 
bring to the table?

A: Absolutely. We 
are not a checkoff 

group, so we don’t have 
that. We are a member-
funded organization, so 
we have a little bit of a dif-
ferent structure. That said, 
our members pay into this 
program and match those 
MAP and FMD funds with 
their own money because 
they believe in it. In ad-
dition to that, there are a 
number of other programs 
out there whose resources 
we can leverage. There are 
specialty crop grants that 
have a lot of interest in 
looking at beans and con-
tinuing to strengthen the 
image of beans here in the 
U.S. and across the world. 

There are other research 
institutes that seem to 
have an interest in beans 
and pulses right now, and 
we’re working on leverag-
ing all of that to become 
part of our equation. It 
is important that people 
understand that there’s a 
private sector investment 
in that government grant 
and we will always have 
that. We are not a check-
off, but when you look at 
the size of our grant and 
our budget, our ratios are 
pretty strong and we’re 
going to continue to bring 
in all of these other amaz-
ing players – research in-
stitutes, dietary institutes, 
land grant universities 
and all of these global 
institutes. They are all 
important players and 
we will continue to work 
in close partnership with 
all of those groups while 
maintaining our very 
strong image of being the 
Dry Bean Council.

Q: I understand that 
your focus is for 

global markets, but also 
there is a farm bill. In the 
2014 farm bill there was a 
little more attention given 
to specialty crops. In the 
2018 farm bill, is there a 
wish list, whether for risk 
management or research 
or market promotion dol-
lars?

A: All of that was 
in the 2014 farm 



January 2018  Northarvest Bean Grower        41

bill. We had a pulse crop 
initiative and some spe-
cialty crop funds, which 
really helped continue 
to enhance the image of 
dry beans. We will want 
to see that again as part 
of our wish list going into 
the next farm bill. We will 
want to see protection for 
our farmers. Crop insur-
ance is critical. We will 
be standing with the rest 
of the ag community ask-
ing for an increase in our 
MAP and FMD funding. 
We haven’t had an in-
crease to those funds in a 
very long time. And while 
the numbers have kind of 
stayed steady at $235 mil-
lion for the two programs 
together, we’ve seen more 
people come into the pro-
gram, and we’ve lost some 
funding to sequestration. 
We’d like to see those 
funds increased, maybe 
even doubled in the next 
farm bill. 

Q:  One of the areas 
the White House 

seems interested in cut-
ting from the Department 
of Agriculture is food aid. 
Yet we’ve seen the De-
partment of Agriculture 
make some purchases of 
U.S. crops to assist those 
who are hungry.

A: We have to have 
food aid pro-

grams. I think we had a 
bit of a jolt when the ad-
ministration’s fiscal year 
2018 budget first came 

out, which eliminates 
food aid programs. That 
involves Food for Educa-
tion, Food for Progress, 
Food for Peace, and that 
jolted us into action. You 
saw a pretty strong re-
sponse from the Dry Bean 
Council and from every-
one in the ag community 
making it very clear why 
we cannot cut our food 
aid programs. The world is 
under an unprecedented 
global famine right now. 
We have four countries in 
the world that are under 
serious duress; beyond 
even food security, they 
are in starvation. Then we 
have a number of other 
countries that are also 
facing some pretty dire 
circumstances. If we think 
what happens in Yemen 
doesn’t affect us back 
here in the states, that’s 
crazy because it does. If 
we can provide our food 
to folks on the ground, we 
need to do that. I think the 
formula we have of using 
our agricultural bounty to 
feed the world, and those 
in need, has been working 
successfully for over 60 
years. Yes, I believe there 
are ways we can tighten 
it up, and we can find 
some new efficiencies. 
No doubt, everything can 
stand to be modernized 
and improved, but never 
eliminated.

Q: The renegotia-
tion of the North 

American Free Trade 

Agreement (NAFTA) 
seems to be moving 
slowly. What are your 
concerns and what are 
perhaps your hopes about 
a redo of NAFTA?

A: My hope is that 
we get this thing 

done and that agriculture 
comes out intact. We do 
not need to mess around 
with the agricultural 
component of the NAFTA 
agreement. The party line 
here is do no harm. We 
need to do no harm. Can 
we modernize it? Abso-
lutely. Are there things 
that can be shored up, im-
proved, little things here 
and there? Absolutely. I’m 
really worried, as I know 
many of my colleagues 
are, about this chapter 19 
dispute resolution. We 
need to make sure that 
we have that and that it 
comes through. I’m also 
concerned about the sea-
sonality issue, where the 
U.S. is talking about the 
ability to declare domestic 
origin based on a season-
al or regional basis. That 
also can impact dumping 
issues or safeguard issues, 
and push us back into a 
dangerous situation with 
dispute resolution. We 
don’t want to be spend-
ing our time on that, we 
want to trade. Like many 
other industries, if we 
look over the lifetime of 
NAFTA and you plot it out 
with a line, you’ll see our 
line of trade with Mexico 

just shoot into the strato-
sphere. There’s nothing 
that needs to be fixed 
about that. We’re worried. 
I’ve heard that Mexico has 
been threatening to look 
at trade with China. We 
already know that a large 
group of Argentine bean 
sellers has traveled to 
Mexico, so we just can’t sit 
back. We want this agree-
ment to come out intact. 
It is critical for dry beans, 
just like it’s critical for so 
many of us. It’s critical 
for agriculture. I hope we 
can get some agreement 
and we can also stop the 
threats of withdrawal. 
That’s just something that 
we don’t need to hear in-
jected into this discussion.

Q: Concluding 
thoughts?

A: We need to keep 
our voice heard. 

I think we’ve shown that 
when we stick together as 
an agricultural commu-
nity and we make it clear 
what our priorities are, 
what’s important to us 
and we show in very con-
crete terms the impact of 
these trade proposals and 
the negative effect that it 
can have on the agricul-
tural economy and the 
economy of the U.S., our 
message comes through. 
We need to stick together, 
keep putting those mes-
sages out there and stay 
very vocal on trade.
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Record U.S. Dry Bean Exports 
Continue in Central America

According to the Food 
and Agriculture Organi-
zation (FAO) most bean 
prices throughout Central 
America and the Carib-
bean fell in September 
on news of good harvest 
prospects. However, the 
U.S. Dry Bean Council 
says this region continues 
to be a standout for ex-
ports of U.S. dry beans.

 U.S. dry bean exports 
to Costa Rica have shown 
explosive growth reach-
ing 9,884 MT, a 1,465% 
increase over the same 
period last year. Black 
beans accounted for 
more than 90% of this in-
crease.  Costa Rican bean 
imports from China, tra-
ditionally the top suppli-
er, fell off by about two-
thirds this marketing year 
compared to last year and 
imports from Argentina 
are almost non-existent.  
The U.S. will likely see its 
share of the Costa Rica 
dry bean market increase 
over the short-term as 
tariffs are gradually re-
duced under DR-CAFTA; 
they are scheduled to be 
eliminated entirely by 
2020.   

For marketing year 
2016/17, U.S. dry bean 
exports to Panama hit a 
five-year high at 5,569 
MT, a 59% increase over 
2015/16. Light red kidney 
beans accounted for 41% 

U.S. DRY  BEAN EXPORTS TO COSTA RICA, MAIN TYPES, MT

SOURCE:  FAS GATS

of total 2016/17 dry bean 
shipments to Panama, 
followed by pink beans at 
788 MT.  

On a separate but relat-
ed trend line, in market-
ing year 2016/17, U.S. dry 
bean exports to Chile to-
taled 1,898 MT, a 15% in-
crease over 2015/16 and 
the third consecutive year 
that U.S. dry bean exports 
to Chile have seen an in-
crease. The main classes 
of U.S. beans shipped to 
Chile in 2016/17 were: 
pinto beans (1,316 MT); 
black beans (362 MT); 
and great northern beans 
(200 MT). The USDBC 
plans to conduct an in-
ternal assessment of this 
market to get a better 
sense of growth prospects 
in 2018. 

A Trusted  
Buyer, Processor 

and Exporter of 
Beans, Lentils, 

Chickpeas, Peas 
and Specialty  

Crops

To market your beans, lentils, chickpeas, durum and hard red wheat or to 
discuss growing pulses, contact AGT Foods in Canada at 1-844-248-4AGT 
or in the U.S. at 1-877-751-1623.

1-877-751-16231-844-248-4AGT
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Farm Bill Could Come Up 
for a Vote in Early 2018 

In recent memory, Con-
gress has struggled to pass 
farm bills on a timely basis. 
That may be different for 
the new farm bill. House 
Agriculture Committee 
Chairman Mike Conaway 
fully expects the legislation 
to be completed early in 
2018. Everything hinges 
on the availability of floor 
time. 

“My preference would 
be to get a date from the 
majority leader and move 
back about ten days and 
run it through the commit-
tee, have it out there over 
a weekend and be on the 
floor the following week,” 
said Conaway. 

The fast-paced strategy 
limits the exposure for at-
tacks from farm bill oppo-
nents. Randy Russell, who 
leads the Russell Group 
lobby firm, says the House 
Agriculture Committee has 
been working behind-the-
scenes on the farm bill. 

“I don’t think you’ll see 
much time from when it 
comes out of committee 
until it comes to the floor,” 
said Russell. “I think the 
Senate will follow quickly. 
There will be heavy activ-
ity for the first six months 
of the year. It is going to 
be a major undertaking to 
get this done by the end of 
2018, but because of the 
budget, political reasons 
and the farm economy, 
count me in the category 

of those that expect it to 
get done in 2018.” 

House Agriculture Com-
mittee Ranking Member 
Collin Peterson is a veter-
an in the farm bill process. 
The Minnesota congress-
man believes the farm bill 
timetable is dependent 
upon House leadership. 

“I think Conaway is get-
ting ready because his 
leadership has told him 
that they could say within 
two weeks we need a farm 
bill. He wants to get ready 
so if that happens, he 
could produce a farm bill 
within two weeks from the 
time he is told.” 

Peterson thinks the 
House farm bill vote could 
happen in January or Feb-
ruary. There is less certain-
ty with the Senate sched-
ule. “They don’t seem to be 
in any hurry over there.” 

When the farm bill 
comes up for a vote, nu-
merous crop insurance 
amendments are possible.  

When direct payments 
came to an end in the last 
farm bill, crop insurance 
became an even bigger 
part of the farm safety net, 
which includes revenue 
insurance products. Ari-
zona Republican Senator 
Jeff Flake, along with Dem-
ocratic New Hampshire 
Senator Jean Shaheen, 
have introduced a bill to 
cut the revenue-based 
Harvest Price Option. 

“Senator Shaheen and 
Senator Flake don’t un-
derstand that,” said Senate 
Agriculture Committee 
Chairman Pat Roberts. 
“God bless their hearts. I’ve 
tried to do some educa-
tion there, but sometimes 
you just ride into a box 
canyon.” In an interview 
with the Red River Farm 
Network, Roberts said crop 
insurance is the number 
one issue for farmers, and 
he is confident the pro-
gram will stay intact. 

South Dakota Sena-

tor John Thune also sees 
crop insurance as the top 
priority. “Any farmer you 
talk to will say crop insur-
ance is the cornerstone of 
the safety net program we 
have today. Ensuring it’s 
funded at the level it is and 
continues to be a viable 
program and alternative 
for producers will be key 
as we move forward in the 
farm bill.” 

UNIQUE 
COALITION 
TARGETS CROP 
INSURANCE

Russell says a unique 
alliance is attacking crop 
insurance. “We’ve got this 
very interesting coaltion 
on the left with the Envi-
ronmental Working Group 
and on the right with the 
Heritage Foundation. 
They’re very serious about 
trying to go after the crop 
insurance program. They 
want to limit any federal 
dollars that go into high-
er-income producers and 
several other things.” Rus-
sell says the expansion of 
crop insurance has been 
a true success story and is 
confident crop insurance 
will be preserved. “It will 
be a major fight though 
on the House floor and 
the Senate floor. The key 
will be in conference, but I 
think, in the end, the pro-
gram will be protected.”  

Rep. Mike Conaway, Chairman, House Agriculture Committee.
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Since 1927 and here for future generations

              Kelley Bean Co. salutes all bean growers on the successful growing season.
                                     We look forward to seeing you at Bean Day!

www.kelleybean.com

Kelley Bean Co.
Since 1927, and Here for Future Generations

www.kelleybean.com

Todd @ mobile:  701-430-0589
Cavalier ND office: 701-265-8328
Email:  tsmith@kelleybean.com

Kerry @ mobile:  701-779-6877
Hatton ND office: 701-543-3000
Email:  krice@kelleybean.com

Keaton @ mobile: 701-331-2615
Mayville ND office: 701-786-2997
Email: kflanagan@kelleybean.com

Left to Right: Kevin Kelley, Dennis Mitchell, Todd Smith, Deon Maasjo,
Keaton Flanagan, Kerry Rice, John Bartsch

Deon @ mobile:  701-678-4384
Oakes ND office: 701-742-3219
Email:  dmaasjo@kelleybean.com

Dennis @ mobile:  218-639-2548
Perham MN office: 218-346-2360
Email:  dmitchell@kelleybean.com
Dale Schultz mobile: 218-371-1443

John Bartsch mobile:  612-759-5868
Regional Mgr office: 763-391-9311
Email:  jbartsch@kelleybean.com

Kelley Bean Co. salutes
all bean producers.

Have a safe and 
successful growing 

season. 
We look forward to 

seeing you in the �eld
this summer.

Mike @          mobile: 701-430-0589             Deon @ mobile: 701-678-4384
Cavalier ND offi ce: 701-265-8328 Oakes ND offi ce: 701-742-3219
Email:            myanish@kelleybean.com     Email: dmaasjo@kelleybean.com

Dean @ mobile: 701-238-5228 Dennis @ mobile: 218-639-2548
Hatton ND offi ce: 701-543-3000 Perham MN offi ce: 218-346-2360
Email: dnelson@kelleybean.com Email: dmitchell@kelleybean.com
       Dale Schultz mobile: 218-371-1443
 

Keaton @ mobile: 701-331-2615 John Bartsch mobile: 612-759-5868
Mayville ND offi ce: 701-786-2997 Regional Mgr offi ce: 763-391-9311
Email: kfl anagan@kelleybean.com Email: jbartsch@kelleybean.com

488788_kp2.indd   1 12/9/13   2:51 PM

          

Western Grown Dry Edible  
Bean Seed

Purchasers, Handlers  
& Processors  

of Dry Edible Beans

Larson Grain  
Company

Larson Grain Company
100 Second Avenue, Englevale, ND 58033

Contact: Nick Shockman  
701-683-5246 / 701-361-2230

 Email: nick.shockman@larsongrain.com  
Website: www.larsongrain.com

 

Chelated
Micronutrients
 Blue Diamond Activator

 10% Zinc 9.5% Nitrogen 4% Sulfur

 10% Zinc 5% Sulfur

 8% Copper 4% Sulfur

 

For more information and a 
complete line of micronutrients

Call NWC, Inc.
800-315-2469

Box 33, Emerado, ND 58228
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Dominican Dry Bean 
Importers Visit North Dakota 

Dry bean importers 
from the Dominican 
Republic were in North 
Dakota during harvest to 
learn more about slow 
darkening pinto bean 
varieties. Manuel Sar-
raff, general manager of 
Importadora del Sur, and 
Darina Mejia, interna-
tional purchase manager 
from Grupo Perfesa, were 
hosted by the Northarvest 
Bean Growers Associa-
tion. They made stops in 
Fessenden and Washburn 
to visit dry bean produc-
ers and processors. 

Throughout the trip, 
both Sarraff and Mejia 
provided feedback on the 
marketing and handling of 
slow darkening varieties 
produced in North Dakota 
and Minnesota. In the 
Dominican market, uni-
form seed size and color 
are important to buyers, 
so it is often noticeable 
when slow-darkening and 
conventional varieties are 
mixed. Sarraff says they 
prefer large seeded beans, 
and the ND-Palomino 
variety seems larger when 
compared to Vibrant and 

Radiant varieties. 
Logistics such as import 

permits, shipping routes 
and container availability 
were some of challenges 
discussed. Sarraff and Me-

jia are both optimistic that 
North Dakota can gain a 
market share in the DR 
with slow darkening pinto 
beans. 
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DON DUFNER 
Buxton, ND
Edible beans, fava beans and rye

Tell us a little bit about your family farm and how 
you got into farming.  My dad came from western 
North Dakota in 1934 during the drought. He bought 
a farm in the Red River Valley because he saw straw 
piles for livestock and bought some land and broken 
mouth sheep to get him on his feet. I was the old-
est boy in the family and always liked tractors. In 
high school, I couldn’t wait to get home, get out in 
the field and get dirty. That’s kind of how it started. 
I liked old tractors and working them hard in the 
fields.  

What classes of dry beans do you grow and why?   
When I got out of high school, I decided to raise 
pinto beans. In the 1960s, I got 67 dollars an acre 
for pintos and 63 dollars an acre for my wheat. So, 
I thought pinto beans were better and have raised 
them ever since. I have raised 12 or 13 different 
classes, from kidneys to whites and adzuki beans.  

What is your favorite piece of farm equipment?  I 
really have a liking for the John Deere 830 two-cylin-
der diesel. When I started farming, I was buying them 
for 25 to 35 dollars apiece. I would fix them up and 
sometimes couple three of them together for a bigger 
tractor. I had six of them ready to go all the time. With 
three boys and one girl, everybody had a tractor to 
drive. 

If you could add a new piece of farm equipment, 
what would it be?  A couple years ago I bought a 
John Deere four-wheel drive 425 horse, so I got up-
dated. I thought it would be nice to have a new trac-
tor to drive. I enjoyed it. You can go fast and get the 
work done. 

What is the best part about being a farmer?  The 
best part is you are your own boss. If you want to take 
a day off to go to an auction sale or tractor pull, you 
can rearrange your work schedule. I still enjoy farm-
ing and would do it for another 60 years if I could. 

DYLAN KARLEY 
Johnstown, ND 
Wheat, soybeans and edible beans

Tell us a little bit about your family farm.  We are a third-
generation family farm. It was my mother’s father who origi-
nally started the farm here in Johnstown, North Dakota. My 
father and mother eventually took it over, and now I’m work-
ing with them to continue the operation.

Along with farming, your family is involved with the bean 
company business as well. How did it all start?  In 1978, my 
parents and grandfather started Johnstown Bean Company, 
which followed with Cavalier Bean Company after that. North 
Central Commodities was eventually formed, to take advatage 
of the opportunity they saw in the export market for dry edible 
beans. We wanted to expand the opportunities for growers in 
the area, along with aligning that with our own farm. 

What classes of dry beans do you grow and take in and 
why?  We grow pinto and black beans on our farm. In the 
area, we find they are the best-suited because of their hardi-
ness and versatility, along with the increases in breeding de-
velopment we’ve seen over the years. On the processing end, 
we handle both pinto and black beans, as well. We primarily 
broker and export pintos and blacks, but will work with any 
type of class for our customers. 

What is your favorite piece of farm equipment?  I would 
have to say the planter. It’s a love/hate relationship. You al-
ways have problems in the spring, but it’s such a good feeling 
to get it out of the shed after a long winter, break ground and 
put some seed back in the ground. 

Where would you take your family on a dream vacation?   
Anywhere in the mountains. If it’s fresh snow in the winter-
time and there’s a mountain around, I’m happy! 

What is the best part about being a farmer and serving 
fellow dry bean farmers?  I love the independence, flexibility 
and freedom that comes with being a farmer and business 
owner/operator. The biggest thing for me would be taking 
great pride and value from growing and producing an identifi-
able food. At the end of the day when you finish combining 
edible beans, you can reach in the hopper, scoop up some 
beans, take them home and cook them. 
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• Sequoia Pinto
• Max Pinto
• Early Barranca Yellow

G
R

EA

T NORTHW
ES

T

S E E D S



Northarvest Bean Growers Association
50072 East Lake Seven Road, Frazee, MN 56544 Non-Profit

Organization
US Postage Paid
Fargo, ND 58102

Permit 1570

Join us for Bean Day!  
Details inside.


