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ADM delivers for its customers, pairing marketing services with the world’s

largest origination, transportation, and grain and oilseed storage network.

seedwest@adm.com701-352-1030
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Contact your
local dealer.

Larry Gillette
Seedwest Certified Seed Grower

Why would bean growers
choose anything but
Seedwest seeds?

Larry, a certified seed grower, grows quality Seedwest bean
seeds in Idaho. There, the dry climate provides for
excellent disease control. And because they’re
Seedwest seeds, they’re thoroughly tested before we
sell them to ensure they meet stringent quality

standards. That means you get the
best seeds —and the best beans.

When you have the choice for better beans and better
profit, why choose anything but Seedwest seeds.

“
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‘Gentlemen, start your engines.’

The green flag has dropped and the 2011 NASCAR season is un-
derway. Drivers like Jimmie Johnson, Kyle Busch, Jeff Gordon, Dale 
Earnhardt, Jr. and Kevin Harvick are battling it out at Daytona, Bris-
tol, Talladega and other big races for the year ahead. It’s a long sea-
son, continuing until late November. 

For those of us 
in the farming 
business, another 
high-octane sea-
son is also ready 
to begin. The 
markets are vola-
tile and we are 
facing many ob-
stacles, including 
the weather and 
global uncertain-
ties. In this edition of BeanGrower, you’ll find many of the issues 
facing the dry bean industry discussed.  From weed control and 
crop diseases to the new dietary guidelines and farm policy, you’ll 
find a wide variety of issues addressed in this issue.  

Springtime is always exciting. Let’s hope the weather and the 
spring melt cooperates so we can get into the fields on a timely ba-
sis. Let’s drop the green flag, smell the freshly-turned soil and see 
the diesel smoke in the air. I’m wishing you a high-yielding, profit-
able season!

Don Streifel, President

Northarvest Bean Growers Association



CLIENT: MANA
JOB NO: 004143
PUB: Northarvest Beans
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AGENCY: Freebairn & Co.
CONTACT: Dawn Adams, Prod. Mgr. 
PHONE: 404-487-6126

Always read and follow label directions. ©2011 Incognito™ of MANA (Makhteshim Agan of North America, Inc.) 

manainc.com  •  1.866.406.MANA (6262) Available in 85 WDG and 4.5 F formulations

Incognito™ fungicide delivers broad-spectrum protection 

when it comes to fighting white mold (Sclerotinia) plus a 

wide range of other destructive diseases* in soybeans 

and dry beans. It does the job right when applied alone 

or tankmixed with a variety of fungicide products. Add 

an extra measure of protection with Incognito.

THE POWERFUL NEW NAME 
IN WHITE MOLD CONTROL.

*Incognito also controls Gray Mold, Anthracnose, Brown Spot, Frogeye Leaf Spot, Stem and Pod Blight, Purple Seed Stain in dry beans and soybeans.
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U.S. Government: Eat More Beans
According to USDA and 

the Department of Health 
and Human Services’ 
Dietary Guidelines for 
Americans, 2010, eating 
and physical activity pat-
terns that are focused on 
consuming fewer calories, 
making informed food 
choices, and being physi-
cally active can help peo-
ple attain and maintain 
a healthy weight, reduce 
their risk of chronic dis-
ease, and promote overall 
health. 

The Dietary Guidelines 
for Americans, 2010 ex-
emplifies these strategies 
through recommenda-
tions that accommodate 
the food preferences, 
cultural traditions, and 
customs of the many and 
diverse groups who live in 
the United States. 

By law, Dietary Guide-
lines for Americans is 

reviewed, updated if 
necessary, and published 
every five years. The U.S. 
Department of Agricul-
ture (USDA) and the U.S. 
Department of Health and 
Human Services (HHS) 
jointly create each edition. 

Dietary Guidelines rec-
ommendations tradition-
ally have been intended 
for healthy Americans 
ages two years and older. 
However, Dietary Guide-
lines for Americans, 2010 
is being released at a time 
of rising concern about 
the health of the Ameri-
can population. Poor diet 
and physical inactivity 
are the most important 
factors contributing to an 
epidemic of overweight 
and obesity affecting men, 
women and children in 
all segments of our soci-
ety. Even in the absence 
of overweight, poor diet 
and physical inactivity 
are associated with major 
causes of morbidity and 
mortality in the United 
States.

The Dietary Guidelines 
recommendations en-
compass two overarching 
concepts: 

Maintain calorie 
balance over time to 
achieve and sustain a 
healthy weight. People 
who are most successful 
at achieving and main-
taining a healthy weight 
do so through continued 
attention to consuming 
only enough calories from 
foods and beverages to 

meet their needs and by 
being physically active. To 
curb the obesity epidemic 
and improve their health, 
many Americans must 
decrease the calories they 
consume and increase 
the calories they expend 
through physical activity.

Focus on consuming 
nutrient-dense foods 
and beverages. Ameri-
cans currently consume 
too much sodium and 
too many calories from 
solid fats, added sugars, 
and refined grains. These 
replace nutrient-dense 
foods and beverages and 
make it difficult for people 
to achieve recommended 

FOODS TO INCREASE
Individuals should 

eat a variety of vegeta-
bles, especially dark-
green, red and orange 
vegetables and beans 
and peas. 

Consumers should 
choose a variety of 
protein foods, which 
include seafood, lean 
meat and poultry, 
eggs, beans and peas, 
soy foods and unsalt-
ed nuts and seeds. 

Haberer Foods
International Inc., Morris, MN 

Since 1979

Experience to Serve You Best! 
 

High Quality Dry Bean Seeds Available 

Bonded Buyers &  
Processors of  

Kidney and Black Beans

Call Us or Stop in. Talk to Randy or Ann
320-795-2468 or 320-760-8059

randyh@runestone.net
14710 County Road 1
Morris, MN  56267

Haberer-2009 one fourth.indd   1 7/21/2009   10:35:05 AM
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nutrient intake while 
controlling calorie and 
sodium intake. A healthy 
eating pattern limits in-
take of sodium, solid fats, 
added sugars, and refined 
grains and emphasizes 
nutrient-dense foods and 
beverages, vegetables, 
fruits, whole grains, fat-

EASY CHEESY BEAN SOUP
Nutrition Note:  This recipe makes 8 servings.  Each serving has 390 calories, 15 g fat, 
23 g protein, 44 g carbohydrates, 12 g fiber, 312 mg calcium, 18 mcg folate, 10 mg 
potassium, and 580mg sodium. 

Ingredients:  
• 1 pound (2 cups) dry white beans, great northern, cannellini or navy
• 6 cups water
• 1 tablespoon canola oil
• 1 cup finely chopped onion
• 1 cup packaged cabbage coleslaw, chopped fine
• 1 tablespoon chicken flavor base
• 1 teaspoon turmeric
• 8-ounces (12) American cheese slices
• 2 cups croutons
• 1 cup fried, crumbled bacon or bacon bits

free or low-fat milk and 
milk products, seafood, 
lean meats and poultry, 
eggs, beans and peas, and 
nuts and seeds. 

The Guidelines say 
beans and peas are 
unique foods. Beans 
and peas are the mature 
forms of legumes. They 

include kidney beans, 
pinto beans, black beans, 
garbanzo beans (chick-
peas), lima beans, black-
eyed peas, split peas, and 
lentils. Beans and peas 
are excellent sources of 
protein. They also pro-
vide other nutrients, such 
as iron and zinc, similar 
to seafood, meat and 
poultry. They are excel-
lent sources of dietary 
fiber and nutrients such 
as potassium and folate, 
which also are found in 
other vegetables. Because 
of their high nutrient 
content, beans and peas 
may be considered both 
as a vegetable and as a 
protein food. Individuals 
can count beans and peas 
as either a vegetable or a 
protein food.

Beans and peas confer 
health benefits as sources 
of important nutrients 
such as dietary fiber. Di-
etary fiber is the non-di-
gestible form of carbohy-
drates and lignin. Dietary 
fiber naturally occurs in 
plants, helps provide a 
feeling of fullness, and is 
important in promoting 

healthy laxation. Some 
of the best sources of di-
etary fiber are beans and 
peas, such as navy beans, 
split peas, lentils, pinto 
beans, and black beans. 
Additional sources of di-
etary fiber include other 
vegetables, fruits, whole 
grains, and nuts. All of 
these foods are consumed 
below recommended lev-
els in the typical Ameri-
can diet. 

Dietary fiber that oc-
curs naturally in foods 
may help reduce the risk 
of cardiovascular disease, 
obesity, and type 2 diabe-
tes.

The adequate intake 
for fiber is 25 g per day 
for women, and 38 g per 
day for men, but most 
Americans greatly under-
consume dietary fiber. 
Usual intake averages only 
15 g per day. To meet the 
recommendation for fiber, 
Americans should in-
crease their consumption 
of beans and peas, other 
vegetables, fruits, whole 
grains, and other foods 
with naturally occurring 
fiber. 

Buyer & Processor of Minnesota & North Dakota 
Grown Pinto, Black  & Dark Red Kidney Beans

~ Certified  Western GroWn seed ~ 
~ neW Crop ContraCts ~

415 Hwy 32 s, po Box 85, st. Hilaire, Mn 56754
Phone (218) 964-5407  • Fax (218) 964-5415 

toll free: 877-drY-Bean   

Convenient  sHs receiving  stations:        now Buying Corn

HaMilton farM supplY 
–  HaMilton, nd

Contact: Mark or Ken (800) 454-3875

Grafton, nd  (701) 352-0407 Garske, nd (701) 395-4383

selz, ndarGYle, Mn

te o’toole – CrYstal, nd
Contact: Brian O’Toole  
(800) 262-9512

st. Hilaire, Mn

Accepting Corn at Locations Marked: 

More stations located at: 

sHs Bean Contact: Craig Anderson  email: craig@drybean.com
sHs Corn Contact: Mitch Engelstad  email: mitch@drybean.com
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EASY CHEESY BEAN SOUP
Method:
1. In a 6-quart pan, bring 6 cups cold water to a boil. Add cleaned, rinsed dry beans.  

Simmer for 10 minutes.  Pour into a crockpot.  Cook on Low 8 – 10 hours.  
2. Remove half of the beans and mash or puree with a processor, blender or large 

spoon.  Return to crockpot, increase crockpot heat to High.     
3. Saute onion and cabbage in oil.  Stir chicken base and turmeric into vegetables, 

add to beans.  Mix well.  
4. Separate slices of cheese, break each slice into small pieces, stir into bean soup, 

melting cheese.  Taste before adjusting seasoning, cheese and chicken base con-
tain lots of salt.    

5. Garnish each bowl of soup with 2T. Croutons and 1 T. fried, crumbled bacon or 
bacon bits.  

6. Serve hot.   

BEANS ON BROADWAY
Look for some familiar 

faces on the Northarvest Bean 
Growers Association’s web-
site. The Northarvest board of 
directors recently viewed, and 
approved the final version of a 
10-minute video, produced by 
Media Productions, designed 

as a marketing tool for potential 
customers. The video, shot dur-
ing the 2010 growing season, 
features Northarvest growers 
and describes the impact of dry 
edible bean production in this 
region, from planting through 
exporting.

RECIPES FOR HEALTHY KIDS CHALLENGE
In response to the chal-

lenge from First Lady Mi-
chelle Obama’s “Let’s Move” 
campaign, the Burleigh 
County (ND) Extension Ser-
vice recruited local chefs 
and nutrition professionals 
to participate in the Recipes 
for Healthy Kids challenge. 
Two classrooms were chosen 
to partner with a local chef 
and nutrition professional. 
Students received a nutrition 
lesson on the importance of 
whole grains, leafy greens, or-
ange vegetables and dry beans 
and peas from a Registered 
Dietitian and then received a 
lesson from a local chef about 
cooking techniques, flavors 
and how to use these ingre-
dients in healthy recipes. The 
students were provided recipe 

books from the Northarvest 
Bean Growers Association and 
the North Dakota Wheat Com-
mission to give them examples 
of recipes, and to emphasize 
the preference of using local 
products. The students were 
also given blank recipe books 
to record the recipes they pre-
pare, provided by the Northar-
vest Bean Growers Association. 
Students were challenged to 
go home and create their own 
recipes using these ingredients 
with the help of their family. At 
St. Mary’s Elementary School 
in Bismarck, “Missouri Valley 
Medley” was chosen to be sub-
mitted to the national competi-
tion. The medley is a mixture of 
garbanzo beans, black beans, 
orzo, fresh vegetables and sea-
sonings.

NORTHARVEST PARTICIPATES 
IN LIVING AG CLASSROOM

During the KMOT Ag Expo in Minot, 
North Dakota, elementary students 
had the opportunity to learn about 
the food on their family table. The Liv-
ing Ag Classroom highlights the many 
products produced from the commodi-
ties grown in North Dakota, including 
dry edible beans. Over the life of the 
program, over 15,000 students have 
learned about agriculture in this effort. 

The Northarvest Bean Growers Asso-
ciation was one of the many organiza-
tions involved in the Living Ag Class-
room 
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CONTACT YOUR LOCAL NACHURS 
DISTRIBUTOR FOR MORE INFORMATION:

NVF, Inc.
1418 31st. Ave. NE
Manvel, ND 58256

701.696.2484

GIVE YOUR BEANS

THE NACHURS
A D V A N T A G E

•  HIGHER BEAN YIELDS  •
BETTER QUALITY BEANS  •  INCREASED MATURITY

NVF, Inc. has been helping local bean growers achieve higher profits per acre for over 40 
years.  To maximize yields and profits per acre, bean growers are incorporating quality 
starter and foliar fertilizers from NVF, Inc. into their crop production programs:

STARTER FERTILIZER:

•  Seed safe at recommended rates
•  Stimulates early growth and uniform emergence
•  Establishes better root system
•  Promotes quicker maturity
•  Can be applied with zinc
•  Maximizes bean yields & profits

 FOLIAR FERTILIZERS:

•  Foliar safe at recommended rates
•  Improves pod set
•  Promotes earlier maturity
•  Can be applied with trace elements
•  Maximizes bean yields & profits

For maximum yields and early season plant performance, give your bean crop
The NACHURS Advantage.

MAXIMIZE YOUR BEAN PROFITS
with seed-placed starter and foliar feeding!
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High Disease Potential in 2011
North Dakota State Uni-

versity Extension plant 
pathologist Sam Markell 
is telling bean growers the 
Northarvest region is in 
the crosshairs of a rust epi-
demic. In 2010, rust was 
found in multiple coun-
ties in North Dakota, and 
Markell says the next time 
we have a favorable envi-
ronment (lots of dew and 
some warmth) we’ll have 
an epidemic of the new 
race of rust. “Every variety 
we grow is susceptible, but 
the good news is, we have 
fungicides,” says Markell. 

Markell says it doesn’t 
matter how much rain you 
get, it’s how much dew 
you have in the canopy. 
“If you’ve got dew, and 
fog, and your boots are 
wet at 10 or 11 o’clock, 

that’s really favorable for 
rust.” Markell thinks grow-
ers should be prepared 
to scout because rust has 
spread, and they should 
be ready to pull the trigger 
on it if they get it. Moder-
ate to warm temperatures 
are usually favorable for 
rust. 

Rust first shows up 
in hot spots, not evenly 
across the field. Look for 
dusty, cinnamon-brown 
pustules, with a yellow 
halo. Rub off the spores 
and you will usually see 
the pustule base, kind 
of a cream-colored ring. 
Markell says rust is hard 
to see and is usually in 
the middle of the canopy. 
“When you start to see it 
in the upper leaves, you 
might be looking at a little 

damage.”
As for management 

of rust, Markell says it is 
most important to identify 
it correctly, and if rust is 
detected, apply fungicides 
soon. 

 Since the new race of 
rust was found in 2008, 
Markell and other NDSU 
researchers started fun-
gicide trials in three loca-
tions: Fargo, Langdon and 
Carrington, comparing 
all the different chemicals 
and the timing of appli-
cation. The non-treated 
control has shown a much 
higher disease sever-
ity than the rest of the 
chemicals. But Markell 
says the triazoles and stro-
bilurins work pretty well. 
Triazoles include Folicur 
and the generic tebuco-

nazoles (Tebuzol, Orius, 
Monsoon, Onset, etc.) 
and Proline; Strobilurins 
include Headline and 
Quadris. Preventive fungi-
cides were not as effective. 

Markell thinks timing is 
more important than the 
fungicide that is applied. 
He compared a non-
treated control, a rate and 
timing. The rust was pretty 
high in the non-treated 
trial. The preventive ap-
plication 10 days before 
rust showed up helped a 
little bit, but Markell says 
it was much more effec-
tive to wait until rust was 
detected. “I will say you 
have to get the fungicide 
on quickly after you start 
to see rust. You don’t need 
to put preventive applica-
tions on if you’re scout-

When scouting for rust, look for dusty, cinnamon-brown pustules with a yellow halo.
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ing, so wait until you find 
rust.”

Markell says there is 
also a high inoculum 
potential for white mold 
in 2011. “If we are wet 
before bloom, we’ll have 
to seriously consider fun-
gicides.” There was con-
siderable white mold in 
2009, and some again in 
2010. “This is a concern, 
because the inoculum is 
building.” 

Conditions that are 
most favorable for white 
mold are one to two 
inches of rain, one to two 
weeks before bloom, with 
moderate temperatures. 
“So, the weather on the 
4th of July could be an 
indicator, as that is usu-
ally about two weeks be-
fore bloom”, says Markell. 
There is limited resistance 
to white mold in our 
current bean varieties. 
Rotation is helpful, but 
there are so many crops 
that get white mold, the 
sclerotia can survive for 
many years. Fungicides 
are the only option to con-
trol white mold, and they 
need to be applied at early 
bloom. If you wait until 

R3, starting pods, you’ve 
missed the window. 

In trials conducted since 
2007, a single applica-
tion of Proline or Topsin, 
reduced the incidence of 
white mold, and a double 
application reduced it 
even more. There was also 
a yield response. With 
high disease pressure, 
Markell says two fungicide 
applications may make 
sense. “But, if you get a 
really nasty epidemic, I 
don’t know that it matters 
a lot which product you 
use; white mold can over-
come them all.” 

Anthracnose was dis-
covered in a few fields 
in Wells County, North 
Dakota, in 2010. It attacks 
pods and the beans in the 
pods. Fungicides do not 
work that well on anthrac-
nose, and seed treatments 
don’t help. Markell is 
warning growers who had 
it not to use that seed this 
year, or they will create an 
epidemic. There are differ-
ent races of anthracnose, 
but Markell says growers 
should assume their bean 
varieties have some sus-
ceptibility.

Anthracnose was identified in Wells County, North Dakota in 2010.

Sonalan is the right
choice in these five:

Soybeans Sunflowers Dry beans

Yellow Foxtail Kochia Pigweed

Lambsquarters Russian thistle Wild buckwheat
(suppression)

Canola Field Peas

When you want to 
stop these six:

www.FarmSmart.com 
®*Trademark of Dow AgroSciences LLC Always read and follow label directions.
574-G2-7-05 M35-041-001 (2/05) BR 

010-41049

Nothing works harder in soybeans,
sunflowers, dry beans, canola and field
peas than Sonalan® herbicide. Liquid or
granular, Sonalan controls tough grass
and weeds – even ALS-resistant
kochia. Yet it’s still gentle on crops.
Sonalan – working harder for you.

Sonalan_Winter08_kp.indd   1 5/23/08   11:31:01 AM
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BEAN DEALERS RE-ELECT THREE
The North Central Bean Dealers 

Association elected new officers at 
its meeting during Bean Day week-
end in Fargo. Nick Shockman, plant 
manager of Larson Grain Company 
in Englevale, North Dakota, is the 
new president. Shockman grew 
up on a farm outside of LaMoure, 
ND where he graduated from high 
school.  He then went on to Val-
ley City State University where he 
received his bachelors in business 
management.  After college, Shock-
man worked in retail, in home im-
provement, for nine years before 
taking over as the plant manager for 
Larson Grain Company, where he’s 
worked for six years.

Shockman says the biggest issue 
facing dry bean dealers right now is 
trying to compete for acres with the 
other high priced commodities.

Gary Fuglesten, manager of Cen-
tral Valley Bean Cooperative at 
Buxton, North Dakota, is the vice-
president of the NCBDA.

BACK TO CUBA
Northarvest Bean Growers As-

sociation directors Todd Sorsenson 
and Alan Juliuson are planning a re-
turn trip to Cuba in late March. So-
renson and Juliuson were part of a 
delegation, headed by North Dako-
ta Agriculture Commissioner Doug 
Goehring, that met with Alimport, 
and other Cuban officials in Ha-
vana, in November 2010. Northar-
vest Sales Representative Fradbelin 
Escarraman and Stephanie Sinner, 
from the North Dakota Department 
of Agriculture, are helping Northar-
vest develop a marketing strategy to 
improve on the existing relationship 
and business understanding. 

BEANS, PEAS HAVE CLOUT
A list of North Dakota’s top com-

modities shows wheat is far and 
away the number one commodity 

Joe Griebe, Brownton, Minnesota, won the 
$300 gift card door prize at Bean Day.  Tim 
Courneya of the Northarvest Bean Growers 
Association, made the presentation on 
behalf of AgCountry Farm Credit Services.

in terms of dollar value. Citing 2007 
data from USDA’s Economic Re-
search Service, wheat was valued at 
$1.58 billion, or nearly 29 percent of 
total cash receipts in North Dakota. 
Soybeans ranked No. 2, at $790,000, 
followed by cattle and calves, with 
$741,000. Corn, sugarbeets, barley, 
canola, sunflower, dry edible beans 
and potatoes round out the top 
ten. North Dakota State Board of 
Agricultural Research and Educa-
tion (SBARE) member, and former 
Northarvest Bean Growers Asso-
ciation board member, Mike Beltz 
points out that if dry edible beans 
and dry edible peas are combined, 
the total value of $315 million would 
rank as the No. 4 crop in North Da-
kota, surpassing sugarbeets. 

Buyers of Navy and Kidney  
Pintos - Satellite for Central Valley Bean

THOMPSONS USA LIMITED
 

41703 US Hwy. 2 SW, 
P.O. Box 374,  

East Grand Forks, MN  56721

Tel: (218) 773-8834 
or (800) 777-8834

Fax: (218) 773-9809

Email: 
jvrolyk@thompsonslimited.com

Bean Briefs
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Everything’s on the Table 
in Washington, D.C.

“The federal budget is in disarray, 
at the same time the farm economy 
cannot get any better.” That message 
from Dale Thorenson, with Gordley 
Associates, which represents the 
Northarvest Bean Growers Asso-
ciation on Capitol Hill. Speaking 
to growers at Bean Day in January, 
Thorenson said, “everything’s going 
to have to be on the table; you’re 
going to have to have everything 
touched to get this problem solved.”

But Thorenson thinks Congress 
has already started kicking the can 
down the street by extending tax 
cuts and a few other things for two 
years. That increased the debt pro-
jection by about $859 billion. That 
vote occurred just a week after the 

Buyer, Processor, and Seed Dealer of Black Beans and 
Dark & Light Red Kidney Beans.  

We are located in central Minnesota. 
Contact us for all your bean needs at (320) 585-2326.

SIMPLY THE BEST!
Looking forward to a Successful 2011 Season 

Bonanza Bean LLC
PO Box 164
Morris, MN  56267
www.bonanzabean.com

Cork Fehr
cork.fehr@bonanzabean.com

Phone: (320) 585-BEAN
FAX: (320) 585-2323

year, and a $100 billion cut in Fiscal 
Year 2012, which begins October 
1st. But Thorenson says the tax relief 
bill passed into law in December 
increased the deficit for this fiscal 
year by $390 billion. 

Sometime this spring, the federal 
government will reach its debt limit 
of $14.3 trillion. Currently, govern-
ment spending exceeds income by 
about $100 billion per month. So, 
when the debt limit is increased, 
conventional wisdom says Congress 
will have to begin reining in spend-
ing. “The question”, says Thorenson, 
“is, whose spending, and whose ox 
is going to be gored?” 

Thorenson says farm policy and 
farm spending will be a target, and 
a “big, juicy one.” In fact, the Con-
tinuing Resolution passed by the 
House in late February cut $61 bil-
lion, or 9.2 percent, in non-defense 
spending for the final seven months 
of this fiscal year. A $5.21 billion, 
22.4 percent cut was targeted to-
wards USDA. 

When it comes to cutting farm 
programs, Thorenson thinks there 
are two choices: direct payments or 
crop insurance. Direct payments to-
tal about $5 billion a year, and crop 
insurance is currently estimated at 
a little less than $8 billion per year. 
Other programs, such as ACRE, 
marketing loans and counter-cy-
clical payments are not paying out 
much money. 

Crop insurance already received 
a cut last year of about $4 to $6 bil-
lion with the Standard Reinsurance 
Agreement negotiations. Thorenson 
made bean growers aware of the 

President’s 
debt commis-
sion failed to 
get the neces-
sary votes to 
cut $4 trillion 
of the deficit 
over the next 
10 years. Some 
Republicans 
did not like 
the proposal 

because it would have raised taxes, 
while some Democrats didn’t like it 
because it touched Social Security. 

Republicans who campaigned 
in 2010 on cutting $100 billion are 
now talking in terms of a $60 billion 
spending cut the rest of this fiscal 

DALE THORENSON

Continued on Next Page 
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risk involved with further cuts to 
crop insurance. Farmers’ crop in-
surance premiums currently cover 
about 31 percent of the cost of the 
total program, or about $37 billion 
over 10 years. The premium subsi-
dy, paid by the federal government, 
makes up about 48 percent, or $57 
billion. Plus, there are delivery costs 
and underwriting gains that the 
crop insurance companies receive, 
at $13 billion, and $10 billion, re-
spectively, or 11 and 8 percent of 
the total cost of the program. 

According to Thorenson, “the 
total cost of the crop insurance 
program, including the premiums 
farmers pay, is about $118 billion, 
and if you did not have the Federal 
Crop Insurance Corporation man-
aging this, if it did not exist, that 
would be the premium farmers 
would pay.” 

While there are those that favor 
getting out of the crop insurance 
business, Thorenson contends that 
if he had to pay triple his current 
premium, it’s unlikely he would 
participate at all on his farm. “Par-
ticipation would plummet, you 
wouldn’t even have a product that 
could be delivered by anybody; 
there wouldn’t be any crop insur-
ance. Once the crop insurance pro-
gram is gone, you’ll never get it put 
together again.”

Thorenson says his biggest job 
is to convince lawmakers that the 
farm groups he represents do not 
want a disproportionate cut to ag-
riculture. He says it’s not out of the 
realm of possibility that we could 
get hung up and lose the $5 billion 
in direct payments. “And if you lose 
that $5 billion out of the baseline, 
you’re never going to get it back.”

While the farm economy is very 
healthy now, Thorenson reminds 
that it was also healthy when Con-
gress passed the 1996 farm bill, 

which phased out deficiency pay-
ments and replaced them with 
AMTA, or transition, payments. 
When the farm economy fell apart, 
extra AMTA payments were made, 
pushing total farm payments up to 

2011-2020 COST BREAKDOWN OF FEDERAL CROP INSURANCE
($ Billions, Aug CBO 2011-2020)

Delivery 
Expenses

$13.8, 11.6%

Underwriting 
Gains

$9.9, 8.3%

Premium Subsidy
$57.6, 48.6%

Producer Premium
$37.4, 31.5%

about $22 billion for about two to 
three years. “What I’m trying to say,” 
says Thorenson, “is just because the 
farm economy is good right now, it 
doesn’t mean it’s going to be good 
in a few years.”

Northwood Bean Company
301 S Potato Road

Northwood, ND  58267
Contact Tim  

Ph:1-701-587-5206   
Email: nbc@polarcomm.com

Northwood Bean Co.
est. 1983

Buyer of P
into & Black Beans

Call Us for Seed and Production Contracts!
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Three Northarvest Directors Re-elected
Three directors have 

been re-elected to the 
Northarvest Bean Grow-
ers Association board. 
Dan Webster, Penn, ND, 
represents District 3; Don 
Streifel, Washburn, ND 
represents District 6; and 
Mark Streed, from Milan, 
MN represents District 9. 
All were re-elected based 
on a recent mail ballot, 
tabulated by the Northar-
vest nominating commit-
tee on January 20th, and 
all are serving their final, 
three-year term.

Streifel currently serves 
as President of the Asso-
ciation. He has farmed for 
34 years, and also worked 

are funding promotion 
and research, as well as 
developing a revenue crop 
insurance product for dry 
beans. 

“Trying to educate the 

world on the health ben-
efits of beans, and the 
revenue crop insurance 
are probably more im-
portant now than when 

as a crop insurance agent 
for 25 of those years. Prior 
to farming, Don worked as 
an FmHA supervisor for 
17 years. Streifel’s main 
priorities for Northarvest 

DON STREIFEL MARK STREED DAN WEBSTER

Preator Bean
Company

Lynn Preator
PO Box 234

Burlington, WY

307-762-3310   Cell: 307-272-0911

Wyoming Seed
When Quality Counts

Preator_Summer08_kp.indd   1 7/22/08   1:46:56 PM

Continued on Next Page 
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I became president last 
spring. As commodity 
prices go higher, it makes 
it harder to sustain (dry 
bean) acres,” says Streifel. 
But he points out that the 
push to get crop revenue 
coverage is not being 
done to increase acres. 
“The Northarvest board 
is trying to get the high-
est prices we can, which 
is why we go all over the 
place, to see if we can in-
fluence a few people.”

Webster is currently 
Northarvest’s alternate 
delegate to the U.S. Dry 
Bean Council. Dan came 
home to farm in 1979, af-
ter getting his agricultural 
economics degree from 
North Dakota State Uni-
versity. He now lives on 
his grandfather’s farm, as 

his home place has been 
swallowed up by Devils 
Lake. In fact, Webster has 
about 2000 acres he has 
not farmed for 10 years 
or more, and some has 
not been farmed in 17 
years. This year, it looks 
like he could lose another 
2000 acres to the rising 
lake. “It’s a bummer,” says 
Webster, “because these 
are the best opportunities 
to make money since I’ve 
been farming, and I don’t 
have the acres to be able 
to take advantage.” 

Webster has been grow-
ing edible beans since 
about 1995, and says he 
has enjoyed his time on 
the board, met a lot of 
good people and learned 
a lot about the bean busi-
ness. Webster is also ex-

cited about the revenue 
insurance product, but 
one of the immediate 
concerns facing the in-
dustry is the competition 
with other crops, and 
trying to maintain bean 
acres. 

Down the road, at the 
national level, Webster 
says the GMO issue is one 
of the hot topics. “End us-
ers are really concerned 
because buyers are say-
ing they don’t want it. 
But then, on the growers’ 
side, they want to be able 
to solve problems like 
white mold and some of 
the other disease and in-
sect problems. So, they’re 
working on the bean ge-
nome, so they don’t have 
to call it transgenic.” 

Webster says the 

Northarvest board is 
looking at different ways 
to deal with the color is-
sue for pinto beans, both 
on the genetic side, and 
the promotion side. He 
also thinks growers need 
to be more conscious 
of the color issue, and 
grow the right varieties. 
“We could see some dis-
counts down the road for 
color, because consum-
ers want that bright color. 
Although, as far as nu-
tritional value, it doesn’t 
matter; it’s all in the per-
ception.”   

Streed started farming 
in 1978, one year after 
graduating from Moor-
head State. He began rais-
ing navy beans in 1983. 
Streed, who also grows 
corn and soybeans, says 

SRS
Commodities
Buyers and Processors of Pinto and Black Beans

Receiving Stations:

Munich Elevator & Oil Company 

 - Terry Hall

Sheyenne Equity Elevator 
 - John Rick

Cooperstown Farmers Elevator  

 - Dave Harildstad

Kensal Farmers Elevator  
- Miles Armstrong

Certified Seed   ~  New Crop Contracts

Rick Harpestad, Manager
P.O. Box 386, 411 2nd Avenue NE

Mayville, ND 58257
Email: ricksrs@polarcomm.com

Ph: 701.786.3402 / 888.922.3402
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navies are the only dry 
bean he raises because 
of his close proximity to a 
processing plant. 

Streed has served as 
treasurer, vice president 
and president of the 
Northarvest board, and 
as an alternate and now 
the delegate to the U.S. 
Dry Bean Council. Streed 
serves on the USDBC’s 
membership, internation-
al promotions and execu-
tive committees. 

“It’s a challenge for 
the dry bean industry to 
compete with other crops 
right now, and that is 
one reason Northarvest 
is working to create bet- Contact 

Mark Harless or 
Carl Swenson 
 

 

Buyers and 
Processors of 
Navy, Pinto, and 
Black Beans 

Phone: (218) 494-3330 
Phone: (218) 582-3360 
Fax:     (218) 494-3333 

Lee Bean & Seed, Inc. 
PO Box 37 
Borup, MN 56519 

Lee Bean & Seed, Inc.   
 
• Prompt Payment 
• Bonded Storage 
• Dependable 

Markets since 
1963 

• Fast unloading 
 

ter crop insurance for 
dry bean growers,” says 
Streed. “I would like to 
see the Northarvest area 
be the No. 1 choice for 
importers to source beans 
from. To accomplish this, 
we need to keep support-
ing research to develop 
a whiter, brighter pinto 
bean.”

Streed also supports 
Northarvest’s promo-
tional efforts, nationally, 
and internationally, to tell 
people about the nutri-
tional and health aspects 
of our beans and the con-
tinued effort to increase 
consumption.

Alliance Grain Traders is a leader in buying and processing beans, lentils, chickpeas, peas and specialty 
crops and exporting to markets around the world. In fact, Alliance Grain Traders is the world’s largest 
value-added pulse processor and exporter, with twenty processing facilities around the globe, operating in 
Canada as Saskcan Pulse Trading and in the U.S. as United Pulse Trading.

To market your beans, lentils, chickpeas or peas or to discuss growing pulses, contact 
Saskcan Pulse Trading Parent Division at (204) 737-2625 or United Pulse Trading at (701) 572-4070.

From Producer to the World

Alliance Grain Traders Inc. trades on the Toronto Stock Exchange under the symbol AGT. 

www.alliancegrain.com       www.parentseed.com       www.uspulses.com
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Prevented Planting Changes Coming                       
The Risk Management 

Agency will be changing 
the crop insurance policy 
provisions for prevented 
planting, beginning in 
2012. 

Beginning in 2012, in 
accordance with RMA 
policy provisions (which 
in this case speaks to acre-
age that is or is not eligible 
for prevented planting 
coverage), acreage “physi-
cally available for plant-
ing” means such acreage 
is free of trees, rocky out-
croppings, or other factors 
that would prevent proper 
and timely preparation of 
the seedbed for planting 
and harvest of the crop for 
the crop year.  Addition-
ally, acreage not consid-
ered physically available 
for planting includes, but 
is not limited to, the fol-
lowing:

Any acreage not plant-
ed and harvested in at 
least one of the three 
most recent crop years, 
using recognized good 
farming practices, unless 
such acreage was plant-
ed to an insured crop 
that was damaged by an 
insured cause of loss and 
appraised for purposes 
of a claim under the 
Federal Crop Insurance 
program...

According to the Man-
ager of RMA’s Billings 
Regional Office, Doug Ha-
gel, such acreage would 
no longer be eligible for 
prevented planting cover-

age and eventually will no 
longer be insurable. This 
is because RMA policy 
provisions also state that 
for acreage to be insur-
able it must have been 
planted and harvested or 
insured (prevented plant-
ing coverage meets the 
definition of “insured”) in 
at least one of the previ-
ous three crop years. Once 
the acreage loses eligibil-
ity for prevented coverage 
and it is not being planted 
and harvested, after three 
years it is no longer insur-
able.

At a crop insurance 
conference in Fargo this 
winter, Hagel said pre-

vented planting is a very 
emotional issue for a lot of 
people, and it gets to be a 
moral issue for the taxpay-
ers. Since 1993, five coun-
ties in the Prairie Pothole 
Region have each received 
in excess of $75 million in 
prevented planting pay-
ments. Thirteen counties 
received more than $40 
million in PP payments. 
(see map).

The Northarvest Bean 
Growers Association 
board met with RMA of-
ficials from Billings and St. 
Paul recently, and asked 
them to consider chang-
ing the PP provisions to 
“at least one of the previ-

ous five crop years”, in-
stead of three. Northarvest 
crop insurance commit-
tee member Scott Mund, 
from Milnor, North Da-
kota, says RMA must not 
realize what the last three 
years have been like—ex-
tremely wet! “Some guys 
are paying cash rent on 
ground that’s been under 
water, that’s normally not 
under water, but the FSA 
(Farm Service Agency) 
says they’re tillable acres, 
and most landlords aren’t 
going to want to take less.”

Crop insurance com-
mittee chairman Tim 
Smith, from Walhalla, 
North Dakota, says he 
can see where RMA is 
coming from. “It’s a huge 
expenditure and they 
feel like some of this 
ground shouldn’t qualify 
anymore. I can’t say I 
completely disagree with 
them.” Smith says the 
problem RMA is aiming at 
is the ground that’s basi-
cally been in PP for 10 to 
12 years now.

If not agreeing to go to 
one of the previous five 
crop years, Smith says an-
other suggestion Northar-
vest has for RMA is to 
require farmers to buy-up 
their prevented planting 
coverage for three, or five 
years. This may prevent 
farmers from buying-up 
only in years they know 
they’re not going to get 
their crops planted.  

$116 - $5,000,000
$5,000,000 - $15,000,000
$15,000,000 - $40,000,000
$40,000,000 - $75,000,000
$75,000,000 - $163,818,382
Prairie Pothole Counties

This map shows prevented planting total indemnities paid in each 
county from 1993-2010.  the blue outlines each county that lies in 
The Prairie Pothole Priority Area.

Continued on Next Page 



20         Northarvest Bean Grower   March 2011

Hankinson, North Da-
kota grower Joe Mauch 
also serves on Northar-
vest’s crop insurance 
committee. Mauch 
doesn’t like RMA’s change 
in PP provisions, but 
says something has to 
be done. “We’ve got so 
many sloughs, we can 
usually get them worked, 
but haven’t always gotten 
them planted in the last 
five, six, or seven years. 
Mauch thinks maybe pre-
vented planting payments 
should be reduced, so that 
only a farmer’s expenses 
would be covered. 

Mund says if growers 
are not able to PP some 
ground that’s under water, 
it will reduce the amount 

of crop insurance they’ll 
buy. “It’s getting to the 
point that crop insurance 
is going to be a null and 
void factor, other than for 
lending institutions to 
make sure they’re willing 
to borrow us the money.”

According to the RMA’s 
Hagel, “we don’t insure 
soil, we insure crops, so 
the prevented planting 
cycle is about a two-year 
cycle, per event.” Hagel 
says if growers have not 
been able to get in and 
plant ground in the last 
three, four or five years, 
there’s a good chance they 
didn’t get paid on it last 
year, and won’t get paid 
on it again this year. 

Chelated
Micronutrients

	 Blue	Diamond	Activator

	 10%	Zinc	9.5%	Nitrogen	4%	Sulfur

	 10%	Zinc	5%	Sulfur

	   8%	Copper	4%	Sulfur

	 10%	Chelated	Boron

	 16-8-2	Micronutrient	Package

For more information and a 
complete line of micronutrients

Call NWC, Inc.
800-315-2469

Box 33, Emerado, ND 58228

Western Grown Dry Edible  
Bean Seed 

 

Purchasers, handlers & processors 
of Dry Edible Beans  

Larson Grain Company—Englevale 
100 Second Avenue in  Englevale, ND 58033 

Contact Nick Shockman  at 
701.683.5246 or 701.361.2230 

Email :  nick.shockman@larsongrain.com  
Website: www.larsongrain.com 

  

Larson Grain 
Company 

Quality ND Seed
Certified or Registered

Pinto, Black dry bean varieties.
Also dealers for Roughrider and 

Hyland soybean seed.
We also custom clean, size, 
treat, tote and bag beans.

Richard H. Fugleberg
Hwy 200  140 Ave NE
Portland, ND 58274

Phone: 701-786-4129
10 miles West on Hwy 200
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An Interview with Minnesota Agriculture 
Commissioner Dave Frederickson

NORTHARVEST INTERVIEW

Minnesota Governor 
Mark Dayton appointed 
Dave Frederickson to the 
agriculture commissioner 
post in January. For more 
than 20 years, Dave and 
his wife, Kay, operated a 
farm in Murdock. Freder-
ickson was elected to the 
Minnesota State Senate 
in 1986 and was reelected 
in 1990. From 1991 to 
2002, Frederickson served 
as president of the Min-
nesota Farmers Union. 
He served as president 
of the National Farmers 
Union from 2002 to 2006. 
Most recently, Frederick-
son was an agriculture 
outreach director for U.S. 
Senator Amy Klobuchar. 

Bean Grower: Dave, 
what are your goals for 
your time in the Commis-
sioner’s office? 

Frederickson: As you 
know, I’ve been kicking 
around this public policy 
and ag policy arena for 
many years and I’m just 
honored to be asked by 
the governor to serve in 
this capacity. Gene Hugo-
son served honorably as 
commissioner for 15 years 
so it has taken some get-
ting used to by the people 
at the Department to see a 
new face as commission-
er. I’ve been welcomed 

warmly by everyone here 
and my goals are to un-
derstand each and every 
department and what role 
they have and reinforce 
the work they do at the 
Department. 

Bean Grower: The bud-
get situation certainly will 
be a difficult situation. 

Frederickson: It is going 
to be hard. We’re looking 
at a $6.2 billion shortfall 
and we have to have a 
balanced budget. They’re 
going to ask us at the De-
partment of Agriculture 
to make some sacrifices. 
They’re going to ask us 
to do more with less and 
I think we’re up to that. 
We’ve had a hard look at 
where we spend resources 
and we can tighten that 

up a little bit. You con-
stantly have to look for ef-
ficiencies and I pledge to 
do that. 

Bean Grower: Min-
nesota agriculture is very 
diverse. One part of that 
picture is specialty crops. 
How important are spe-
cialty crops, in your mind?

Frederickson: It is very 
important. You only have 
to look back to the 2008 
Farm Bill when specialty 
crops were at the table as 
we discussed, debated 
and eventually, came out 
of Congress with a farm 
bill. Many of the issues 
that specialty crops, in 
particular, edible beans, 
addressed in the last farm 
bill were included in the 
final law. My guess they 

DAVE FREDERICKSON, COMMISSIONER 
MINNESOTA DEPARTMENT OF AGRICULTURE

will continue to be at the 
table when we talk re-do-
ing the next federal farm 
bill. Certainly, from a state 
perspective, edible beans 
are a key and critical part 
of the state’s economy.

Bean Grower: Dave, in 
many areas of Minnesota, 
there will be water issues 
this spring. Whether it is 
river flooding or overland 
flooding, I’m sure you’ll 
be dealing with that. 

Frederickson: It is as pe-
rennial as the tulip coming 
up in the spring, the fact 
that we’re going to have 
flooding occur in some 
part of Minnesota, particu-
larly in the Red River Val-
ley. I’ve been part of that 
process of reacting and 
responding to floods with 
Senator Klobuchar’s office 
in the past and I expect 
I’ll get a little more of a 
front-row seat this year as 
the commissioner of agri-
culture. We are preparing. 
Hopefully, the legislature 
is preparing early on to ad-
dress these concerns. 

Bean Grower: Any final 
thoughts as our growers 
head into spring?

Frederickson:  What I’m 
hopeful for is good weath-
er, not only in the spring, 
but through the entire 
growing season. Be safe. 
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In the soil. That’s where the Sclerotinia fungi responsible  

for white mold and stem rot begin their cycle of destruction. And in  

the soil is where Contans WG fungicide works. Applied pre-plant  

or post-harvest, Contans WG attacks disease organisms before  

they infect your dry beans. Contans WG is an easy-to-use  

water-dispersible granular formulation applied with conventional 

spray equipment or through irrigation. Break the cycle.  

Make Contans WG your go-to fungicide for the Sclerotinia  

fungi that cause white mold and stem rot.

© 2008 Advan LLC. Contans is a registered trademark of PROPHYTA Biologischer Pflanzenschutz GmbH. Always read and follow label instructions.

The natural choice.
www.AdvanLLC.com

866-429-0887

Apply soil-active Contans® WG

white mold cycle
where it begins.

Break the
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USDA Special Report on NAFTA
According to USDA’s 

Economic Research 
Service, liberalization 
of U.S.-Mexico dry bean 
trade, as part of the North 
American Free Trade 
Agreement, has enabled 
U.S. dry bean producers 
to provide a steadier and 
larger portion of Mexican 
bean needs. 

The last transitional tar-
iff-rate quotas (TRQ’s) on 
U.S.-Mexico (and Canada-
Mexico) dry bean trade 
were removed at the start 
of 2008, in accordance 
with NAFTA. As a result, 
the USDA report says, 
the outlook for the U.S. 
and Mexican dry bean 

sectors is now shaped by 
more fundamental forces 
of supply and demand, 
rather than anticipated re-
ductions in regional trade 
barriers.

Mexico produces about 
50 different varieties of 
dry beans, and these 
may be divided into four 
major groups. Black has 
the largest share of total 
consumption (38 per-
cent), followed by pintos 
(26 percent), pink (20 
percent), and yellow (16 
percent). 

Mexico is the destina-
tion for about 35 percent 
of U.S. dry bean exports 
and 10 percent of U.S. dry 

bean production, while 
Canada receives about 
10 percent of U.S. dry 
bean exports and three 
percent of its production. 
For Mexico, imports from 
the United States account 
for about 10 percent of 
national dry bean supply, 
stabilizing consumption 
when downturns in pro-
duction occur. For Cana-
da, exports to the U.S. and 
Mexico combined to ac-
count for about 14 percent 
of dry bean production.

According to Mexi-
can trade statistics, the 
United States is Mexico’s 
principal supplier of dry 
beans, with a 95 percent 

share of Mexico’s total dry 
bean imports. According 
to available data, black 
beans were the leading 
dry bean class exported 
to Mexico during U.S. 
marketing years 2006/07 
to 2008/09, accounting 
for 52 percent of U.S. dry 
bean exports to Mexico. 
Pinto beans accounted for 
32 percent. 

Since NAFTA’s imple-
mentation, U.S. dry bean 
exports to Mexico have 
become far more con-
sistent, averaging about 
116,000 metric tons per 
year during 2006/07 to 
2008/09. Nevertheless, 

Congratulations to our 2010 TOP GUN winners! 

Allen Ternquistwinner at Johnstown

Receiving Stations:   
 

BTR Farmers Co-op—Niles, ND          
(701) 466-2281 

Edinburg Farmers Elevator                   
(701) 993-8421 

Fordville Co-op Elevator                       
(701) 229-3293 

Johnstown, ND (701) 869-2680 Cavalier, ND (701) 265-8495 

THE BEAN EXPERTS  
can help you be a winner in 2011 

Order your seed now 
We have a variety of high quality certified seed 

Stop in or call today 

Kirk Stockt
on

winner at C
avalier

Continued on Next Page 
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Ask your seed dealer for Certified 
ZORRO BLACK BEANS      

For a list of Producers or more information,
please contact MCIA or visit  

the MCIA website.
Michigan Crop Improvement Association    

Web Site: www.michcrop.com 
Phone: (517) 332-3546

CERTIFIED ZORRO
BLACK BEAN SEED

ZORRO Black Bean is a new high yielding, bacterial blight tolerant black bean released 
by MSU. Zorro is a type-II short vine with moderate resistance to lodging allowing for 
direct cutting. Zorro has good white mold scores while maturing about one day earlier 
than Condor. Zorro has acceptable canning and quality characteristics. Certified Zorro  
black bean seed will be available for 2011 spring planting.

trade continues to fluctu-
ate in response to weather 
conditions in either coun-
try. 

Mexico and the United 
States are similar dry bean 
producers in terms of total 
output. Mexico ranks sixth 
among the world’s leading 
dry bean producers, with 
average annual output of 
1.05 million metric tons 
during agricultural years 
2007-09; the United States 
ranks fifth, with average 
annual production of 1.16 
mmt during those same 
years. 

One key difference be-
tween Mexico and the U.S. 
is the scale of a typical dry 
bean operation. A typical 
U.S. dry bean producer 
works about five times 
as much land as a typical 

Mexican producer who 
is focused primarily on 
the commercial market—
about 250 acres in the 
United States, compared 
with roughly 50 acres in 
Mexico. Moreover, Mexico 
has a large number of dry 
bean farmers who operate 
on an even smaller scale 
and thus have limited 
marketable surpluses. 
According to Mexico’s 
2007 Agricultural Census, 
about 622,000 farms grow 
dry beans in Mexico, with 
an average area planted of 
3.1 hectares (7.6 acres). 

Over the past 20 years, 
dry bean production in 
the U.S. and Mexico has 
become concentrated 
on a smaller number of 
farms. In the U.S., the 
number of farms produc-

ing dry beans dropped 
from about 15,900 to 
6,200 between 1987 and 
2007, while the area of dry 
beans per farm more than 
doubled. In Mexico, the 
decrease in the number of 
farms growing dry beans 
has coincided with a de-
crease in the area planted 
of this crop. An analysis of 
production trends at the 
state level reveals that a 
consolidation of the Mexi-
can dry bean sector has 
taken place in two of the 
leading producing states. 

In Mexico, area planted 
with dry beans has trend-
ed downward, from 2.2 
million hectares in 2002 
to 1.7 million in 2009. 
In light of the perceived 
importance of the dry 
bean sector, the Mexican 

government operates 
a number of programs 
designed to increase its 
productivity, focusing on 
direct income support, 
commercialization, ac-
cess to credit, adoption 
of superior technologies, 
and the organization of 
productive chains and 
product systems. 

Long-term prospects 
for U.S. and Mexican dry 
bean demand will depend 
on future dietary patterns 
in each country. Cur-
rently, annual per capita 
consumption of dry beans 
is about 11 kilograms in 
Mexico, compared with 
3 kilograms in the United 
States. Nevertheless, the 
long-term tendency is in-
dicative of lower dry bean 
demand in Mexico. Be-
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tween 1992 and 2008, real 
per capita expenditures 
on dry beans decreased at 
a compound annual rate 
of 2.7 percent. 

In the United States, 
the future of dry bean 
demand hinges largely 
on the extent to which 
people adopt diets that 
feature higher levels of 
dry bean consumption. 
Annual per capita avail-
ability of dry beans in the 
U.S. peaked around five 
kilograms in 1942 and 
has never approached 
the level currently ob-
served in Mexico. Still, 
U.S. dry bean producers 
face a challenge similar 
to that of their Mexican 
counterparts—little if any 
demand growth in their 
domestic market.  

CONCLUSIONS
Today, imports supply 

about 10 percent of Mex-

ico’s dry bean consump-
tion, compared with five 
percent during the decade 
that preceded NAFTA. 

USDA says Mexico will 
remain a major destina-
tion for U.S. dry bean sales 
given Mexico’s high levels 
of per capita dry bean 
consumption, the close 
proximity of Mexico to the 
U.S., and the duty-free ac-
cess to Mexico afforded by 
NAFTA. 

However, prospects for 
demand growth are chal-
lenging both in Mexico 
and the United States. Per 
capita consumption of dry 
beans in Mexico is likely 
to decline even further as 
consumers diversify their 
diets and shift away from 
the traditional staples of 
beans and tortillas. U.S. 
per capita consumption of 
beans is relatively stable 
but only at about one-
fourth of Mexico’s average 
level.

Dry Bean Market 
Frustrations
From the Michigan 
Bean Commission 
News , February 7, 
2011

The competitiveness 
of dry beans and their 
ability to retain acres 
in Michigan and other 
areas will certainly be 
challenged this year.

Current projections 
for Michigan dry bean 
acres indicate a 25% 
to 30% reduction, 
taking the state from 
235,000 acres in 2010, 
to possibly 165,000 
acres in 2011. And by 
no means is Michigan 
alone in this reduc-
tion. North Dakota, 
currently the largest 
state for dry beans, is 
indicating a similar 
25% to 30% reduction, 
as are Minnesota, Ne-
braska and Colorado. 

Reasons are the 
same in every location: 
the competitiveness 
of dry beans versus 
alternative crops. Be-
sides the current pric-
ing problems between 
other crops and dry 
beans, with soybeans 
at $12.50, corn at $5.30 
and wheat at $8.00, all 
per bushel, the lack 
of available new crop 
prices at any level has 
made growers not take 
that second look at 
dry beans. Now add 
in that, currently, new 

crop prices for wheat 
are available for 2011, 
2012 and 2013. 

Why the lack of avail-
able new crop dry 
bean prices? Seems 
many in the industry 
believe that between 
Michigan, other states, 
and Canada, there 
remains a large car-
ryover potential that 
will mitigate the lack 
of production in 2011. 
Then add in the current 
posture of buyers, both 
here and abroad, a re-
luctance to be wrong in 
the market. They would 
rather pay high prices 
next fall than to con-
tract at current levels 
and have the market 
fall. 

So why grow beans 
in 2011? 1. You never 
know about the dry 
bean market. 2. Is the 
big perceived carryover 
real? 3. Is the quality of 
that carryover usable 
by all buyers? 4. Small 
grains are making a 
comeback in the west. 
5. Always good to have 
diversification of your 
production. 6. It’s not 
in the bag yet.

A reminder from 
Murphy’s Laws for 
commodity traders: 
any time something 
must happen, it won’t! 
And any time it can’t 
happen, it will!

Northarvest bean growers visited with Guillermo Marcide Cano, 
from Veracruz, Mexico at the recent U.S. Dry Bean Congress in 
Puerto Vallarta.  Marcide only buys black beans and expects U.S. 
black beans to dominate the Mexican market because of the quality 
and service.  Consumers, says Marcide, prefer U.S. beans even 
though they are higher priced than Mexican beans.  More on the 
Mexico Bean Congress can be found on page 30.
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Raedel’s
Hardsurface Welding
Hardsurface pinto bean knives -- Heath, Speedy and Orthman knives

Hardsurface advantages:
 1) Do not need a rod weeder.
 2) No plant pull.
 3) Self sharpening.
 4) Slick cut of bean plant and all weeds.
 5) Cut plant minimum depth of ground
  -- less dirt in beans.
 6) If off rows, plant is cut as long as plant 
  contacts the end of knife.

Have knives on hand.
Appreciate orders as early as possible.

Also hardsurface: Plow lays (all makes of plow); cultivator 
shovels; chisel plow points; NH-3 fertilizer knives; and 

spikes for cultivator, chisel plows and regular applicators

Franklyn D. Raedel
Bruce Thom

PO Box 23 Neche, ND 58265
BUS: (701) 886-7688  RES: (701) 886-7504
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Dark Color Costing Northarvest 
Pinto Bean Growers

For the second straight 
year, dark color is a big 
market factor for pinto 
beans grown in the 
Northarvest region. Be-
cause of the darker color, 
prices for pinto beans 
grown here have been 
priced as much as $8 per 
cwt less than pintos grown 
in western states. 

Multiply that by the 
tonnage of pintos grown 
here, and Northarvest 
Bean Growers Association 
Executive Vice President 
Tim Courneya estimates 
losses at approximately 
$20 to $60 million a year, 
over the last two years, 
because of color. There is 
a major project underway 
at North Dakota State Uni-
versity with incorporation 
of a slow darkening gene 
into commercial material, 
and Courneya says the 
Northarvest board of di-
rectors will make sure the 
color issue is part of that 
portfolio. 

Northarvest is also 
funding research by 
NDSU dry bean breeder 
Dr. Juan Osorno to ad-
dress the darker color of 
Northarvest pinto beans. 
Osorno says the main rea-
son for the darker color is 
environmental. “We get 
rains when we’re not sup-
posed to, usually during 
harvest. We put windrows 
in the field, then get two 

inches of rain.”
Osorno is proposing 

an integrated approach 
combining genetics, with 
harvest techniques, dessi-
cant technology, and stor-
age management. From 
a genetic standpoint, 
Osorno specifically men-
tions three lines that have 
a slow-darkening gene, 
which he has been cross-
ing into NDSU’s commer-
cial material for the last 
three years. 

“The first slow-darken-
ing line was discovered 
around 2004, but the ac-
tual genetic control wasn’t 
understood until around 
2008. That’s why we just 
started working with this 
gene three years ago”, says 
Osorno.

White Mountain (a.k.a. 
1533-15), from the Uni-
versity of Saskatchewan, 
was in Osorno’s trial last 
year at Johnstown, North 

Dakota. It has good color, 
but yields poorly. Pinto 
Saltillo, from Mexico, has 
photo period sensitivity 
and will never flower if 
grown in the climate here 
in Northarvest, according 
to Osorno. The third line 
with the slow-darkening 
gene is SDIP (Slow Dark-
ening Idaho Pinto) from 
the University of Idaho, 
which is also a poor yielder 
when compared with vari-
eties commonly grown in 
the Northarvest region. 

Even when crossing 
pinto beans with pinto 

beans, Osorno says you 
get a lot of segregation for 
commercial type. “The 
real challenge is blending 
everything into the same 
plant. It has to yield well, 
be upright, have some dis-
ease resistance, be early, 
and be slow darkening.” 
Osorno says the commer-
cial requirements in dry 
beans for shape, size, and 
color make genetic prog-
ress go slower compared 
to corn or soybeans.  

“Incorporating the slow-
darkening gene will be 
something that will, in the 

DR. JUAN OSORNO
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long term, probably be a 
significant help.” However, 
Osorno says even if you 
successfully incorporate 
the slower-darkening 
gene into a variety that 
yields, with the wrong en-
vironment, we’ll still have 
the problem. 

Regarding harvest, Os-
orno says we can try to 
come up with alternatives 
so those beans don’t stay 
in the fields longer than 
we want. “Direct harvest-
ing may help, but I’m not 
saying it will solve it.” Up-
right architecture of the 
bean plant is also hope-
fully helping. Seeds from 
lower pods usually get 
darker because they have 
more moisture.

One part of the solution 

may be the use of dessi-
cants that allow uniform 
drydown and more con-
trol of harvest dates. Anti-
shattering/pod sealant 
chemicals that are now 
being offered by several 
companies could also 
help minimize the oxida-
tion process in the seed 
coat. 

Osorno also thinks 
we need to be careful 
about the way we store 
our beans. “Long-term 
storage has an effect on 
the color of beans, and 
we know that low light, 
low moisture and low 
temperatures are ideal to 
keep those beans in good 
shape.”

Research using nitrogen 
in the gas form on stored 

Osorno credits upright architecture for improved harvest efficiency.  The lower pods get more moisture.

NDSU has conducted research on the coloring issue at Fargo and 
Prosper, ND.  The earlier harvest dates in both locations had a color 
advantage.

beans, to reduce oxygen, 
also seems to be helping 
beans retain color over 
time. Some packagers 
are also using modified 
atmosphere packaging to 
maintain the bright color 
of pinto beans.

The Northarvest Bean 
Growers Association is 
planning to survey con-
sumers in certain coun-
tries to learn more about 
their perception of color 
in relationship to the price 
of pinto beans.   
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Dry Bean Growers Have Good 
Dessicant Choices

RICHARD ZOLLINGER

BASF’s Sharpen herbi-
cide was released in 2010, 
and the company quickly 
sought registration for dry 
bean dessication. That 
registration is expected 
before the 2011 use sea-
son. Sharpen is also a 
dessicant for sunflowers, 
and, according to North 
Dakota State University 
Extension weed specialist 
Rich Zollinger, is a very 
effective one. 

Zollinger’s research 
has shown Sharpen to be 
equal to, or greater than, 

the standards on the mar-
ket: Valor, Gramaxone, 
and glyphosate. “With 
those four, we will have an 
excellent array of products 
(dessicants) to use.”

Thanks to Zollinger’s 
push, FMC has gotten 
Spartan Charge registered 
again in North Dakota and 
Minnesota, only. Origi-
nally registered in 2004, 
Spartan’s label was pulled 
after some growers in 
the Midwest found crop 
injury in coarse-textured 
soils with very low organic 

matter. Zollinger success-
fully showed FMC that 
the heavier-textured soils 

in Minnesota and North 
Dakota, and especially the 
higher organic matter in 
our soil, imparts a signifi-
cant safening effect on the 
herbicide.  

Zollinger says Spartan 
is very good on small-
seeded broadleaf weeds, 
and Permit, which is 
hoped to be registered 
by the 2011 use season, 
is very effective on large-
seeded broadleaf weeds. 
“So, you could put those 
two together as a pre-
emergence, or a soil appli-

Uneven dry down at harvest
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cation, and you have very 
serious, and effective, full-
spectrum broadleaf weed 
control at your fingertips.” 

Looking at the nine 
worst weeds in dry beans, 
Zollinger says Spartan and 
Permit complement each 
other; what one doesn’t 
control, the other one 
does. 

Zollinger is also con-
tinuing to fine-tune the 
use of micro-rates of her-
bicides for dry beans. “We 
have four or five really 
good products, and Dr. 
Al Dexter made micro-
rates work in sugarbeets, 
so we’ve kind of done the 

same thing. If you know 
your weeds, and you know 
which herbicides are good 
on which weeds, you can 
put Basagran, Reflex, and 
Permit together, and use 
lower rates of each but get 
a well-rounded spectrum 
of weed control, either 
pre-emergence with the 
Spartan and Permit, or 
post-emergence with 
Reflex, Basagran and Rap-
tor.” 

At Bean Day, Zollinger 
introduced Warrant, 
which he calls a “concept” 
for dry bean growers he’d 
like to pursue. “What 
we’re lacking is a residual 

product that will give up 
to seven weeks of residual 
weed control, after the 
first post-emergent appli-
cation. Zollinger intends 
to show that Warrant and 
pyroxasulfone, when it is 
registered, will give eight 
weeks of residual control 
of lambsquarter, pigweed, 
wild mustard, foxtail 
and wild oats. Warrant 
is a Monsanto product 
currently registered on 
soybeans to help control 
resistant weeds, and tar-
geted at amaranth and 
lambsquarter. 

“But pyroxasulfone has 
a much broader spectrum 

of weed control and it 
has at least twice the re-
sidual activity of Warrant, 
so that’s why I’m very 
excited about pyroxasul-
fone.” Zollinger expects 
registration sometime this 
year in corn, soybeans 
and wheat, but 2012 will 
be the launch year for 
pyroxasulfone. “That will 
give me time to do this 
research to show dry bean 
safety and residual control 
and then I’ll go back to the 
manufacturers and show 
them this potential use 
and hopefully they’ll sup-
port the concept.”
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The 2011 U.S. Dry Bean 
Council Congress was 
held in Puerto Vallarta, 
Mexico, February 10-13.  
The annual event is held 
in Mexico because it is 
one of the world’s largest 
bean producers and also 
the largest export market 
for U.S. dry beans.  

A total of 69 exporters 
and 100 importers at-
tended the event which 
included a full day of 
presentations from repre-
sentatives of the U.S. dry 
bean industry and other 
U.S. specialty crop orga-

nizations.  Buyer/seller 
meeting sessions are an 
important component of 
the event.  A total of 300 
meetings were conducted 
during a 6-hour session.  
Groups of buyers and sell-
ers meet for 25-minute 
sessions throughout the 
day, during which inter-
preters are available to 
help facilitate discussions.  

Representing Northar-
vest at this year’s Congress 
were Don Streifel, (Wash-
burn, ND); Tim Courneya, 
NHB Executive Vice Presi-
dent; Mark Streed (Milan, 

MN); and  Jason Mewes, 
(Colgate, ND).  They had 
the opportunity to meet 
one-on-one with buyers 
from a number of coun-
tries including Mexico, 
the Dominican Republic, 
Russia, and Ireland.

Guillermo Marcide 
Cano, a black bean buyer 
from southern Mexico, 
told Northarvest that he 
expects U.S. black beans 
to continue to dominate 
the Mexican market be-
cause of the quality and 
service.  He indicated that 
Mexican production of 

blacks doesn’t match U.S. 
quality, and consumers 
prefer U.S. beans even at 
prices that exceed domes-
tically produced beans.

Discussions with both 
Mexican and Dominican 
buyers revealed concern 
over dark-colored pinto 
beans.  German Corcino, 
a buyer from the Domini-
can Republic said, “A bean 
that is too dark in color 
indicates that it is old and 
will not cook easily.”  He 
was happy to learn of 
Northarvest’s initiative to 
help move darker pintos 

Northarvest Participates in 2011 
U.S. Dry Bean Council Congress
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Kelley Bean Co.
Since 1927, and Here for Future Generations

www.kelleybean.com

Todd @ mobile:  701-430-0589
Cavalier ND office: 701-265-8328
Email:  tsmith@kelleybean.com

Kerry @ mobile:  701-779-6877
Hatton ND office: 701-543-3000
Email:  krice@kelleybean.com

Kerry @ mobile:  701-779-6877
Mayville ND office: 701-786-2997
Email:  krice@kelleybean.com
Keaton Flanagan mobile: 701-331-2615
Email: kflanagan@kelleybean.com

Kerry Rice, Deon Maasjo, Bob Kelley, John Bartsch
Dennis Mitchel, Todd Smith

Deon @ mobile:  701-678-4384
Oakes ND office: 701-742-3219
Email:  dmaasjo@kelleybean.com

Dennis @ mobile:  218-639-2548
Perham MN office: 218-346-2360
Email:  dmitchell@kelleybean.com
Dale Schultz mobile: 218-371-1443

John Bartsch mobile:  612-759-5868
Regional Mgr office: 763-391-9311
Email:  jbartsch@kelleybean.com

Kelley Bean Co. is a processor and 
supplier of quality Western Grown
Seed for all major varieties:
Pinto, Navy, Black, Dark and Lite Red
Kidney, Small Red, Pink and Great
Northern Beans.

Book your seed needs early to lock in
the best varieties for your farming
operation. Some supplies are limited.

Ask about our new crop contracts!
Contact one of our locations 

listed to the right.

Purchaser and Processor of Navy  
and Pinto Beans

Chuck Houska, Manager 
Tel: 701.397.5261   
Fax: 701.397.5783 

Email: sotwbean@polarcomm.com

Receiving Station
Dahlen Farmers Elevator –  

Petersburg, ND  
701.345.8234

Call us for all of your edible bean 
 seed needs!

Star of the West Milling Co.
4082 22nd Avenue NE
McCanna, ND  58251

in the DR.
Olga Kurbatova, a se-

nior pulse buyer from 
Russia told Northarvest 
that pulse consumption 
will increase in Russia 
because of its health at-
tributes.   Her company is 
looking to source approxi-
mately 300 tons of small 
reds.

David Smith, a canner 
from Dublin, Ireland says 
that although they cur-

rently source their navy 
and dark red kidney beans 
from Canada, he is inter-
ested in opportunities to 
work with Northarvest 
growers as well.  The 
Northarvest team indi-
cated they would work 
to arrange a trade visit to 
elevators in this region so 
their buyers can become 
more acquainted with the 
facilities and production 
in the Northarvest region.

Northarvest growers were well represented at the 
2011 U.S. Dry Bean Council Congress held recently 
in Mexico.  In the photo to the left, Don Streifel, 
(Washburn, ND); Tim Courneya, NHB Executive 
Vice President; Mark Streed (Milan, MN); and  
Jason Mewes, (Colgate, ND) visit with German 
Corcino, a buyer from the Dominican Republic 
as part of the one-on-one buyer/seller meeting 
session held at the event.
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DAVE BRITTON
Britton Transport
Grand Forks, North Dakota 

How did you get in-
volved in this industry? 

I started in 1980 in the 
basement of our house as 
a truck broker. I grew up 
around the grain business 
that my dad was involved 
in and never had much 
interest in the dirty end 
of a shovel or loading 
boxcars. He always had a 
truck and I had more in-
terest in trucking. I got the 
opportunity after being 
in the Army and eventu-
ally ran a trucking com-
pany for Art Greenberg in 
Grand Forks for six years. 
I left that to sell semi’s for 
the Rydell Truck Store. In 
1979, another fellow and I 
were laid off and decided 
to get our real estate li-
censes. We were going to 
be real estate magnates, 
but didn’t pay attention 
to the fact that interest 
rates were creeping up 
to 18, 19, 20 percent and 
that didn’t work out very 
well. I got down to about 
$500 in the savings ac-
count and had a young 
three-month old daugh-

Tell us about your in-
volvement in the dry 
bean industry? 

I grew up on a small 
farm in Minnesota, at 
least for my first ten years. 
My parents moved off the 
farm after that. I got back 
into agriculture when I 
came to NDSU. Beans are 
a good system to work 
on; they are a good crop. 
When I got this job, I knew 
beans would be a big part 
of what I do. 

You seem to work on a 
variety of crops. 

I really focus on eight 
crops, if that isn’t an oxy-
moron. There are a couple 
others I can work on, but 
I have help from other 
people, so I focus on the 
ones that are under-repre-
sented. 

What do you enjoy most 
about working with dry 
bean growers?

It is really rewarding to 
show them something 
that is useful in the real 
world. A lot of time when 
you’re standing in front of 

SAM MARKELL
Extension Plant Pathologist
North Dakota State University 

a crowd talking, you can 
see the light bulbs go off 
and every time you can 
make an impact like that, 
it is very rewarding. 

What are your hobbies? 
What do you do in your 
spare time? 

I try to stay physically 
active; I work out quite a 
bit. I play a couple mu-
sical instruments—the 
guitar and mandolin. I 
also have three little kids, 
twin daughters, who just 
turned five and a son, 
who is almost two. A lot of 
what we do is child-ori-
ented. That being said, we 
usually go camping a half 
a dozen times together 
each summer. 

If you could go on a trip 
anywhere in the world, 
where would you go and 
why? 

I guess I would go to Ire-
land. I’m half-Irish. My fam-
ily emigrated a century or 
century and a half ago, like 
all the other Irish. I would 
like to go back and see my 
roots. I’m just curious. 

ter when I got a call from 
Forsberg Manufacturing 
in Thief River Falls to 
move a 1,200 pound con-
veyer to Topeka, Kansas. I 
knew there was a grower 
in Hoople that had trucks 
and was going to Topeka. 
I called him and asked if 
he wanted to make a little 
extra money. I brokered 
the deal and the rest is 
history. 

I would have to think 
your industry has 
changed since you  
started in 1980. 

To find trucks, I used 
to go to the truck stops 
in Grand Forks every 
morning and write down 
the names of trucks and 
where they were from. 
I’d go back and call them 
to see if I could broker a 
load and that was an ef-
fective way to do things. I 
also had a post card and 
I’d write down sample 
loads and got other truck 
stops to post them up on 
their bulletin board. Of 
course, this was before 
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Doug

Contact Alan at (701) 543-3773

Wilton Farmers Union Elev ., Washburn, ND
Contact Brian at (701) 734-6780
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Contact Jim at (218) 773-8834
Thompsons, East Grand Forks, MN

9

Mark

computers. Nothing is 
done by mail anymore, 
nor are there indepen-
dents, to speak of, in the 
truck stops. Things have 
really changed in how you 
source the trucks. 

What is the biggest chal-
lenge in your business? 

There is absolutely a 
transition going on in the 
industry right now. Trucks 
are becoming tight and 
it’s not just a seasonal 
shortage anymore. There 
is a capacity problem and 
it hasn’t really shown it-
self drastically, but it will 
soon. There is a perfect 

storm coming together. 
The average age of drivers 
is about 56 and the baby 
boomers will impact the 
number of drivers avail-
able. And the government 
regulations, hours-of-
service, in particular, 
and what is known as 
CSA-2010. It is projected 
we’ll lose 10 to 15 percent 
of the driver population, 
in addition to normal at-
trition. As our economy 
creeps out of recession, 
there is more volume and 
demand and capacity isn’t 
growing anywhere close 
to that same rate. Trucks 

will be short and rates will 
go up. The cost of trans-
portation will absolutely 
increase. 

You have a  
unique hobby? 

My father owned a few 
single elevators, one at a 
time. He specialized in 
barley and screenings. I 
didn’t think I had much 
interest back then, but 
now I take pictures of old 
elevators. They bring back 
such good memories. 

How many photos of 
old elevators have your 
taken? 

I have in excess of 1,800 

locations in the country 
photographed. The num-
ber of images is close to 
30,000 I suppose.

Any other hobbies?
I play a little tennis and I 

play hockey a little bit. 

If you could travel 
anyplace in the world, 
where would you go?

I love western North 
Dakota and I’ve had the 
luxury to travel to places 
like Canada, Alaska, Tur-
key, Mexico, and Italy. I 
just love rural America, 
western North Dakota, in 
particular. 
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Dry Bean Prices Moving Higher, 
But Smaller Area Likely

After stalling for several 
months, dry bean prices 
have been rapidly moving 
higher over the past sev-
eral weeks. USDA analysts 
say it appears dry bean 
markets are finally mount-
ing a challenge to other 
crops for which potential 
returns are at historic 
highs. 

Although bean prices 
have risen, potential re-
turns for several classes 
appear to lag other crops. 
Pinto bean prices have 
moved from their season-
al low of $18.17 per cwt in 
September, to $25 per cwt. 
This price is still below 
the average of the three 
previous February’s and 
is more in line with price 
levels seen in 2006, when 
corn was half its current 
price. 

Given the strong inter-
est in other crops, and the 
prevailing price relation-
ships, USDA projects a 
20 to 25 percent decline 
in dry bean acreage this 
year. According to USDA’s 
latest Vegetables and Mel-
ons Outlook, this may be 
a conservative estimate 
given the current price 
relationships and histori-
cal precedence. 

The lowest U.S. dry bean 
area in the past 20 years 
was 1.346 million acres in 
2004, which produced a 

crop of 17.7 million cwt. 
Dropping to the 2004 lev-
el, this year would repre-
sent a 30 percent decline 
from a year earlier. How-
ever, USDA says, given the 
need for increased output 
for some classes, a 20 per-
cent decline seems more 
likely. This would largely 
return dry bean acreage to 
the “maintenance” levels 
experienced during the 
2005-09 period when pro-
duction averaged around 
25 million cwt annually. 

CROP VALUE UP IN 2010
According to USDA, the 

farm value of last year’s 
dry bean crop is expected 
to rise six percent, to $838 
million, following a de-
cline in 2009. The value of 
North Dakota’s crop rose 
16 percent from a year 
earlier, to $264 million 
and accounted for 31 per-
cent of the U.S. crop value. 
Michigan’s dry bean crop 
is valued at $122 million. 
Minnesota ranks third at 
$86 million. 

EXPORT VOLUME 
UP 10 PERCENT

With greater garbanzo 
and navy bean export vol-
ume this season, U.S. dry 
bean exports increased 10 
percent during September 
to December 2010. Fourth 

quarter volume was also 
the highest in the last 
decade. While exports to 
Mexico (down 18 percent) 
and the United Kingdom 
(down 11 percent) each 
dropped, movement to 
Canada (up 53 percent), 
the Dominican Repub-
lic (up 38 percent), and 
Spain (up 164 percent) 
increased. 

Export movement was 
improved for most classes, 
but there were sizeable 
reductions in pinto beans, 
Great Northern beans, 
and light red kidney 

beans. Pinto bean export 
movement was down 36 
percent due largely to 
reduced demand from 
Mexico and fewer for-
eign aid shipments. The 
Dominican Republic ac-
counted for 40 percent of 
total pinto bean export 
volume. 

Despite much lower 
domestic prices, the aver-
age export unit value for 
all dry beans was up 2 
percent from the previous 
year, to about 34 cents per 
pound.

3 LOCATIONS NEAR YOU
Leeds

Ph: 701-466-2398    Fax: 701-466-2076

 Petersburg Cando
 Ph: 701-345-8264 Ph: 701-466-2398

Receiving Stations:
Edinburg Farmers Elevator

701-993-8421
Fordville Coop Elevator

701-229-3293

Johnstown, ND 701-869-2680 Cavalier, ND 701-265-8495

Planting season is just around the corner.
Now is the time to think about 

your Pinto and Black Bean Seed!

We have good availability of high quality certified seed 
to fit your farming operation & maximize your profit . 

Order your seed today!
Stop in or call us about New Crop Contracts.

When you need advice on beans,
you need The BEAN EXPERTS

at Johnstown and Cavalier Bean
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2011 Twin Master

Contact your local authorized dealer

www.pickettequipment
1-800-473-3559

QUALITY is 
our #1 Goal

1222 One Steps

Low Impact Threshing System

13 1/2 ft. Dump Bin Height

HARVEST BEANS LIKE YOU MEAN IT
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Northarvest wishes you a safe spring season.


