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At Seedwest, quality comes in

a variety of
ways.

Black Cat-Black, Medalist Navy and La Paz Pinto, to name a few.
These high-yielding* seed varieties are:
• suitable for direct harvest
• sourced using Western growers that produce “Blue Tag” certiﬁed seed
• grown in arid climates and certiﬁed to be virtually disease-free

Discover the advantages of Seedwest seed. Contact your local dealer today!
(701) 730-4037 | seedwest@adm.com | www.seedwest.com
*Yield depends on a variety of factors beyond ADM’s control, such as weather conditions, etc.
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SETTING THE AGENDA
I anticipate that the main topic of conversation at
Bean Day, January 15 in Fargo will be the reduced price
and yield that has impacted a lot of producers. How the
processors, end users and growers respond to the current
situation is an uncertainty. Hopefully, we’ll all have a
more clear direction after Bean Day.
As always, the morning agenda on January 15 will
include updates from North Dakota State University
researchers on projects funded with your checkoff dollars. The late
morning and afternoon program will focus on dry bean markets and the
outlook for 2016. Ultimately, the goal of this 41st Annual Bean Day is to
provide production and market intelligence to the producer supporting the
ultimate planting decision that will be made by each of you for 2016.
In this edition of the BeanGrower, you’ll see the latest dry bean crop
estimates from USDA, an update on the crop in Mexico, as well as an
update on the market development work in Colombia. The Colombia
trade mission three years ago, sponsored by the North Dakota Trade Office
(NDTO) and the North Dakota Department of Agriculture, has paid off.
Northarvest returned to Colombia twice in 2014 to continue advancing the
introduction of the U.S. pinto bean.
One year ago, Northarvest convinced the US Dry Bean Council (USDBC)
to support in-store promotions for Colombian importers of U.S. pinto
beans. In April, NDTO, Northarvest and members of the Northern Pulse
Growers Association (NPGA) returned to Colombia to promote U.S. pulses.
The NDTO, Northarvest and NPGA hosted a reverse trade mission from
Colombia. Since the first container of U.S. pinto beans was shipped to
Colombia in the fall of 2014, that business has grown.
Northarvest was also one of the hosts of the largest reverse trade
team ever in September, with some 35 buyers from 15 countries. Three
Northarvest growers also visited Cuba in October to see first-hand some of
the excitement about expected changes in the island nation. This issue also
features Randy Duckworth, who has made a career of developing markets
for dry beans around the world.
Among other significant developments with trade implications were
Trade Promotion Authority and the Trans-Pacific Partnership, both of
which were passed by Congress in 2015.
One main benefit of attending Bean Day is the conversation that occurs
between growers, processors, end users and seed suppliers, which helps
everyone plan the year ahead.
I look forward to seeing you at Bean Day in Fargo, January 14th and 15th!
Sincerely,

Joe Mauch, President
Northarvest Bean Growers Association

VOLUME 22 ISSUE 1
January 2016 Northarvest Bean Grower

3

Get ready to grow more.
A specially formulated blend of encapsulated Rhizobia dry bean inoculant with the benefits of the iGET
technology. Graph-Ex SA for Dry Beans is labeled for pinto beans, navy beans, great northern beans, kidney
beans, black beans, snap beans, wax beans, field or canning beans, cranberry beans, garden and string beans,
pink beans and scarlet runner beans.
Proven yield benefits
Improved seedling vigor
Grower applied
Easy on equipment
Better seed flowability
Patented talc/
graphite carrier

™

for Dry Beans

For more information contact
your local ABM dealer or:
Vince Wertman
Regional Sales Manager
507-379-5923 Office
507-402-6078 Cell
vincewertman@ABM1st.com
www.ABM1st.com

An American Company Producing Global Results for Agriculture

© 2015 All rights reserved. All products are trademarks or registered trademarks of Advanced Biological Marketing

Advanced Biological Marketing | PO Box 222 | Van Wert, OH 45891 | Office (877) 617-2461

A

Trusted

Buyer, Processor
and Exporter of
Beans, Lentils,
Chickpeas, Peas
and Specialty
Crops

To market your beans, lentils, chickpeas, durum and hard red wheat or to
discuss growing pulses, contact AGT Foods in Canada at 1-844-248-4AGT
or in the U.S. at 1-877-751-1623.

1-844-248-4AGT
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1-877-751-1623
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@ABM1st

Vince Wer
Regional S
507-379-5
507-402-6
vincewert
www.ABM
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THE RIGHT CHOICE IN THESE

Soybeans

Sunflowers

five

Dry Beans

WHEN YOU WANT TO STOP THESE

Yellow Foxtail

Kochia

Pigweed

Lambsquarters

Canola

Field Peas

six
Russian Thistle

Wild Buckwheat
(suppression)

Nothing works harder in soybeans, sunflowers, dry beans, canola
and field peas than Sonalan® 10G herbicide. Liquid or granular,
Sonalan controls tough grass and weeds – even ALS-resistant
kochia. Yet it’s still gentle on crops. Sonalan – working harder for you.

®
Trademark of The Dow Chemical Company (“Dow”) or an affiliated company of Dow
Always read and follow label directions. ©2015 Dow AgroScience LLC

41st Annual Bean Day
January 14-15, 2016 • Fargo Holiday Inn
Bean Day at a Glance...
January 14, 5 p.m.

Pre-Bean Day Reception from 5 p.m. to 7 p.m.

January 15, 8 a.m.

Bean Day Trade Show and Registration Begin

January 15, 10 a.m.

Program Begins

January 15, 3 p.m.

Bean Day Concludes
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Bean Day Program -- January 15
Morning Program

Afternoon Program

8:00 – 9:55 a.m.

Registration, Coffee

1:45 – 2:00 p.m.

9:55 - 10:00 a.m.

Setting the Agenda
Joe Mauch, President
Northarvest Bean Growers Association

Emerging Dry Bean Export Markets
Rebecca Bratter, Executive Director
US Dry Bean Council, North Bay Village, FL

2:00- 2:20 p.m.

Unleashing the Potential of Beans:
A USDA-Funded Planning Project
to Collaborate, Innovate and Expand
the Market
Dr. John Finley, USDA National
Program Leader- Nutrition
Dr. Janice Rueda, ADM Edible Bean
Specialties, Inc.

2:20- 2:50 p.m.

Supply or Demand: Which Will Prevail?
Luke Swenson, Commodity Trader
The Money Farm, Fargo, ND

2:50- 3:10 p.m.

Dry Bean Market Overview:
Where Do We Go From Here?
Frayne Olson, Ph. D.
Extension Crops Marketing Economist
North Dakota State University, Fargo, ND

10:00 - 10:20 a.m.

The Scouting Report: Disease Update
Dr. Sam Markell, Extension Plant Pathologist
Department of Plant Pathology
North Dakota State University, Fargo, ND

10:20 - 10:40 a.m.

Bean Breeding Update: Research
on Slow Darkening Pintos and
Water Logging Tolerance
Dr. Juan Osorno, Dry Bean Breeding &
Genetics, Department of Plant Sciences
North Dakota State University, Fargo, ND

10:40 - 11:00 a.m.

Plant Establishment – Is Research
Indicating Different Strategies?
Greg Endres, Extension Area Agronomist
Carrington Research Extension Center
North Dakota State University
Carrington, ND

11:00 - 11:20 a.m.

Soybeans in Dry Beans – Is it a Problem?
Deon Maasjo, Plant Manager
Kelley Bean Company, Inc.
Oakes, ND

11:20 - 11:40 a.m.

Consumer Trends of Dry Edible Beans
Chris Gross, Vice President, Commodity
Management
Trinidad Benham Corp.
Denver, CO

11:40-12:00 p.m.

Building the Bean Brand: Once-In-ALifetime Opportunity
Cindy Brown
Chippewa Valley Bean Co., Inc.
Menomonie, WI

12:00 - 1:30 p.m.

Lunch

1:30 - 1:45 p.m.

Association Business
Joe Mauch, President
1) District Director Elections, (2, 5, 8)
2) New Business
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THURSDAY, JANUARY 14
PRE-BEAN DAY RECEPTION
Join us Thursday for a pre-Bean Day reception
and an opportunity to socialize with exhibitors
and fellow growers from 5 p.m. until 7 p.m. Cash
bar and hors d’oeuvre/sandwich buffet will be
available. There is no fee to attend. Hope to see
you there.

BEAN DAY LODGING DIRECTORY
The Fargo, N.D., Holiday Inn at I-29 & 13th
Ave SW, is the headquarters hotel for Bean Day.
Make your room reservations by calling the hotel
directly. Phone (701) 282-2700. The Holiday Inn
Express -- (701) 282-2000 -- is also adjacent to
the Holiday Inn parking lot. For a list of other
Fargo-Moorhead hotels/motels, visit www.
fargomoorhead.org.

Bean Day Exhibitors
ADM Edible Bean
Specialties Inc.
Appleton, MN (320) 289-2430
Cavalier, ND (701) 265-8385
Galesburg, ND (701) 488-2214
Grafton, ND (701) 352-1030
St. Thomas, ND (701) 257-6721
Olivia, MN (320) 523-1637
Northwood, ND (701) 587-5900
Casselton, ND (701) 347-5321

ADM SeedWest

Bratney Equipment Company

Haberer Foods International

NVF, Inc. (Liquid Fertilizer)

Ron Purvis
3811 Basset Creek Drive
Golden Valley, MN 55422
Cell: (612) 804-8505

41591 180th St
Morris, MN 56267
(320) 795-2468

1581 Freedom Avenue NE
Manvel, ND 58256
(701) 696-2484

Idaho Bean Commission

Pickett Equipment

Buhler, Inc.
2385 Arch - Airport Road
Suite 300
Stockton, CA 95206
(209) 983-8400

John Jones
PO Box 173
Moorhead, MN 56560
(701) 730-4037 (Cell)
(218) 233-6573 (Office)

Chippewa Valley
Bean Co., Inc

Advanced Grain
Handling System

Convey-All
Hamilton Services

823 Main St W
Mayville, ND 58257
(701) 788-8925

Agri-Resources Inc
5621 53rd Ave SW
Fargo, ND 58104
(701) 277-3221

BASF
Bill Olson
600 S Woodland Drive
Thompson, ND 58278
(701) 599-2131

Bes Bean Company, Inc.
E5210 1040th Ave
Wheeler, WI 54772
(715) 632-2319

Bonanza Bean LLC
PO Box 164
8 Industrial Blvd
Morris, MN 56267
(320) 585-2326

N2960 730th St
Menomonie, WI 54751
(715) 664-8342

Kelley Bean Co.
Cavalier, ND (701) 265-8328
Mayville, ND (701) 786-2997
Perham, MN (218) 346-2360
Hatton, ND (701) 543-3000
Oakes, ND (701) 742-3219
Maple Grove, MN (763) 391-9311
Scottsbluff, NE (308) 635-6438

Kuchar Combines

PO Box 175
Hamilton, ND 58238
(701) 454-3875

PO Box 595
Carlinville, IL 62626
(217) 854-9838

Cummings Ag Inc.
Northwest Seed Cleaning
Service, Inc.
Bjerke Brothers Inc.

Mayo Manufacturing

P.O. Box 152
1311 162nd Ave NE
Buxton, ND 58218
(701) 847-0370

Dow AgroSciences
Kellie Padgett
4668 33rd Ave. Apt. 208
Fargo, ND 58104
(270) 207-0415

Gateway Building System
2138 Main Avenue W
West Fargo, ND 58078
(701) 293-7202

Steve Pickett
976 E Main
Burley, ID 83318
(800) 678-0855

821 W State St.
Boise, ID 83702
(208) 334-3520

Rapat Corporation
919 O’Donnell Street
Hawley, MN 56549
(218) 483-3344

The Scoular Company
PO Box 85, 415 Hwy 32 S
St. Hilaire, MN 56754
(218) 964-5407

Satake USA Inc.

PO Box 497 2108 Business Hwy 2
East Grand Forks, MN 56721
(800) 223-5873

The McGregor Company
Mike Erickson
568 Grange Lane
Twin Falls, ID 83301
(208) 305-7458

10905 Cash Road
Stafford, TX 77477
(281) 276-3600

Sipcam Agro USA Inc.
1502 7th Ave NE
Jamestown, ND 58401
(218) 770-1520

SK Food International
4666 Amber Valley Parkway
Fargo, ND 58104
(218) 356-4106

North Dakota Bean LLC
2120 N. Washington Street
Grand Forks, ND 58203
(701) 203-8088

Thompson USA Ltd
PO Box 374
East Grand Forks, MN 56721
(218) 773-8834

Northern Bag & Box Co.
311 S 4th Street Suite 109
Grand Forks, ND 58201
(800) 551-6982

Trinidad Benham
3650 South Yosemite, Suite 300
Denver, CO 80237
(303) 220-1400

2016 Northarvest Bean Elections
District 2 (ND), District 5 (ND) and District 8 (MN) director positions
on the Northarvest Bean Growers Association are up for election in
2016. The elections are being conducted through mail ballot. After
committee review, the election results will be announced at the 41st
Annual Bean Day.
Any dry bean producer who plants or causes to be planted a dry
bean crop in which the person has an ownership interest, with the
intent that upon maturity the crop will be harvested within the
district, and resides within that district, may become a candidate for
the Association.

Northarvest
Election Districts
January 2016 Northarvest Bean Grower
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USDA Bumps Up Bean Crop
USDA forecasts 2015 production of
dry edible beans at 29.7 million cwt,
up 2 percent from 2014. Planted area
is estimated at 1.76 million acres, up
2 percent from 2014. Harvested area
is forecast at 1.71 million acres, also 2
percent above the previous year. The
average United States yield is forecast
at 1,743 pounds per acre, a decrease
of 10 pounds from last year’s yield.
Compared to USDA’s previous estimate in October, the crop is almost 6
percent higher, and 2 percent above
the 2014 crop.
North Dakota’s dry bean crop estimate is put at 8.943 million cwt,
up 15.5 percent from October, and 2
percent more than the previous year.
Harvested acres are up 10,000 from
October, and 20,000 more than in
2014. USDA boosted the average yield
in North Dakota by more than two

bags per acre compared to October,
to 1,410 pounds per acre. That’s 20
pounds less than 2014.
Minnesota’s crop production is up
2.5 percent from October, as USDA
boosted the average yield from 1,950
pounds to 2,000 pounds per acre.
Harvested acres are unchanged. Minnesota’s crop is 26 percent bigger than
the 2014 crop, due to 34,000 more
harvested acres. The average yield is
50 pounds per acre above 2014.
By class, USDA estimates the pinto
bean crop at 9.480 million cwt, down
four percent from the previous year.
US navy bean production, at 4.489
million cwt, is 1.5 percent above the
previous year. These numbers are not
comparable, however, as some data is
included in the “other” class to avoid
disclosing data for individual operations. In the case of navies, four states’

production was not included: Idaho,
Oregon, Washington and Wyoming.
Pinto production in Arizona and Oregon are not included.
This year’s black bean crop is
39 percent larger than 2014, totaling 5.559 million cwt than last year.
Small reds are up 2/3 from a year ago,
and the dark red kidney crop is 27
percent bigger this year. Nebraska’s
Great Northern bean crop is down 58
percent from last year, according to
USDA.
Other classes:

2014

2015

1,000 cwt
Lt Red Kidney

1,206

1,235

Dk Red Kidney

1,160

1,477

Pink

366

335

Small Red

708

1,174

Garbanzo

2,808

2,579

DRY EDIBLE BEAN AREA PLANTED AND HARVESTED, YIELD, AND PRODUCTION STATES AND UNITED STATES: 2014 AND FORECASTED DECEMBER 1, 2015. (1CLEAN BASIS)
Area Planted
State

2014

Area Harvested
2015

1,000 Acres

2014

Yield Per Acre 1
2015

2014

1,000 Acres

Production 1
2015

Pounds

2014

2015

1,000 Cwt

Arizona

11.0

7.2

10.9

7.2

1,940

2,000

211

144

California

48.0

43.0

47.5

42.5

2,190

2,200

1,040

935

Colorado

46.0

47.0

44.0

44.9

1,900

2,010

835

901

125.0

120.0

124.0

119.0

1,800

1,800

2,232

2,141

7.5

8.0

6.9

7.8

1,710

2,690

118

210

Michigan

250.0

275.0

245.3

272.0

1,940

2,030

4,749

5,533

Minnesota

155.0

190.0

148.0

182.0

1,950

2,000

2,887

3,640

Montana

37.5

49.1

37.0

47.8

1,630

1,500

603

717

Nebraska

165.0

140.0

152.0

131.0

2,500

2,380

3,800

3,117

10.5

12.9

10.5

12.9

1,900

1,500

200

194

8.0

8.0

7.7

7.8

1,490

1,510

115

118

630.0

655.0

615.0

635.0

1,430

1,410

8,795

8,943

Idaho
Kansas

New Mexico
New York
North Dakota

8.5

9.0

8.5

9.0

2,260

2,300

192

207

South Dakota

Oregon

14.0

12.5

12.9

11.6

1,880

1,820

243

211

Texas

23.0

31.0

21.0

28.0

1,220

1,150

256

323

130.0

110.0

129.0

109.0

1,500

1,400

1,935

1,528

Wisconsin

7.9

7.9

7.9

7.9

2,480

2,200

196

174

Wyoming

42.0

30.0

37.6

29.6

2,130

2,330

799

690

1,718.9

1,755.6

1,665.7

1,705.0

1,753

1,743

29,206

29,726

Washington

United States
10
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2015 - 2016

Budget by Category
GENERAL
4%
NUTRITION RESEARCH
COMMUNICATIONS
PROMOTION
5%
18%
DEVELOPMENT
15%

Northarvest Directory

PROGRAM
MANAGEMENT
22%

RESEARCH
24%

NORTHARVEST BEAN GROWERS ASSOCIATION
TOM KENNELLY

Vice President, District 1
14806 78th St NE
Grafton, ND 58237 • 701-520-3040

NATIONAL &
REGIONAL PROMOTION
12%

DAVID DICKSON

Treasurer, District 2
908 28th Ave S
Grand Forks, ND 58201 • 218-779-3801

ERIC JORGENSON

Director, District 3
6509 55th Ave NE
Leeds, ND 58346 • 701-739-6189

JEFF JULIUSON

ANNUAL BUDGET
APPROPRIATION BY CATEGORY

Director, District 4
PO Box 212, 509 Bates Ave
Hope, ND 58046 • 701-238-4790

EXPENSE

President, District 5
8753 167th Ave SE
Hankinson, ND 58041• 701-640-1687

JUSTIN RETTERATH

Director, District 6
PO Box 645, 2626 8th St SW
Washburn, ND 58577 • 701-315-0082

ERIC SAMUELSON

Director, District 7
30966 280TH St. SW
Crookston, MN • 218-893-2425

JON EWY

Director, District 8
57140 310th St
Deer Creek, MN 56527 • 218-371-5465

THOMAS ARNOLD

Director, District 9
2060 20th St NW
Appleton, MN 56208 • 320-760-2734

JOE MAUCH

Nutrition Research/Promotion

2014-15

2015-16

318,000

229,700

Program Management

271,550

287,600

National &
Regional Promotion

211,600

156,235

Research

276,157

317,524

Development

216,500

188,500

63,000

68,100

0

54,985

1,356,807

1,302,644

Communication
General
TOTAL

MINNESOTA DRY BEAN
RESEARCH AND
PROMOTION COUNCIL
TROY NEWHOUSE

Area 1 Council Member /Secretary
2227 5th Ave NW
East Grand Forks, MN 56721 • 218-289-5031

NORM KRAUSE

Area 2 Council Member/ Treasurer
43035 County #21
Staples, MN • 218-296-0920

DON STUEVE

Area 3 Council Member
6748 560th St
Dumont, MN 56236 • 320-305-0427

JAMES ZENK

Area 4 Council Member/ Vice Chairman
501 N 10th S
Olivia, MN 56277 • 320-894-4459

INCOME

MARK DOMBECK

North Dakota
Dry Bean Council

948,599

840,806

Area 5 Council Member /Chairman
48041 County Road 13
Perham, MN 56573 • 218-371-9527

Minnesota Dry Bean Research &
Promotion Council

407,396

311,838

Mission Statement

Northarvest Bean
Growers Association
TOTAL

12

812

150,000

1,356,807

1,302,644
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NORTH DAKOTA
DRY BEAN COUNCIL
ROGER CARIGNAN

District 1 Council Member/ Treasurer
12662 91st St NE
Cavalier, ND 58220 • 701-265-2530

KEVIN REGAN

District 2 Council Member
8424 64th St NE
Webster, ND, 58382 • 701-739-7744

GRADY THORSGARD

District 3 Council Member
660 28th St NE
Northwood, ND 58267 • 218-779-5556

JASON MEWES

District 4 Council Member
13555 Trevor Drive
Colgate, ND 58046 • 701-361-4958

SCOTT MUND

District 5 Council Member/ Chairman
14462 83rd St SE
Milnor, ND 58060 • 701-680-0377

LEANN SCHAFER

District 6 Council Member/Vice Chair
5810 19th St NE
New Rockford, ND 58356 • 701-302-0568

NHBGA, growers representing growers through the check-off system, is North
America’s largest supplier of quality dry beans. Working together to better the
industry through promotion, research, market development, education of
consumers and monitoring of governmental policy. Our future goals must be
continued market exposure and careful monitoring of new ideas, consumer
choices, and producer needs.

Northarvest Bean
Growers Association
50072 East Lake Seven Road
Frazee, MN 56544

NORTHARVEST
COMMITTEE MEMBERS
RESEARCH
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A Look Back at 2015
Greetings from the Northarvest Bean Growers. I hope this past year found you
healthy, safe and profitable.
2015 started out with seventy-degree weather in mid-March but some farmers still
ended up planting into June. There were also some seed shortages that surfaced this spring, which usually isn’t the norm.
Several seed representatives met with the Northarvest Bean
Growers Association board of directors to discuss seed sold by
the pound versus seed count. Seed dealers were able to learn
firsthand the problems encountered on the farm with today’s
precision planting equipment and reaching a desired plant
population. Seed dealer implications included unit shipping,
unit pricing and seed lots with different seed sizes and shapes.
One of the exciting news items of the year for dry bean growers was the Colombian Trade Mission. After visiting Colombia
several times throughout the past year-and-a-half to continue advancing the introduction of the pinto bean and all pulses, Northarvest found success. The Colombian market
went from zero US pinto beans shipped for most of 2014, to more and more containers
of pinto beans being sold as 2015 matured. It is a very promising market and plans are
to return to Colombia in February 2016 to make this a long-term global market. Again, a
big thank you to US Dry Bean Council and NDTO/ND Dept. of Ag, who sponsored some
of the missions.
A recent target market on our radar is the Cuban market, now that the US trade sanctions have been lifted. Three Northarvest Bean growers went with the ND Department of
Ag to Cuba in October. You can read about that mission in this issue.
With the rail transportation picture, everything is looking good. The STB indicates that
the railroad industry will be better prepared for the next round of increased demand for
ag products. Through capital investment, awareness, education, and a balance in serving demand, this will contribute to decreasing the crisis situation we had in late 2013
and into most of 2014. One of the greatest challenges facing the railroad industry is to be
in compliance with the Rail Safety Improvement Act of 2008. However, Congress recently approved a three-year extension of the deadline for Class 1 railroads to comply. They
now have until the end of 2018.
Northarvest continues to support the agronomic and breeding research projects. One
project is the dry bean breeding program at North Dakota State University (NDSU) that
continues to work on the dry bean genome sequence. NDSU dry bean breeder, Dr. Juan
Osorno, gave a progress report in Guatemala on the genomic sequences of agriculture
crops and their application in the breeding of legumes. This research should help increase the productivity and nutritional quality of beans.
The Northarvest Board, the North Dakota Dry Bean Council and the Minnesota Dry
Bean Research and Promotion Council put your check-off dollars to hard work by providing leadership in research, promotion and marketing to make sure you and your
organization continued to be the backbone of the dry bean industry. Together we will all
build a better future for Northarvest beans.
Best of Luck in 2016.
Joe Mauch, President
Northarvest Bean Growers Association
January 2016 Northarvest Bean Grower
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Development

Developing Foreign Markets
•

Participated in a trade mission to Brazil and Argentina and learned of efforts to eliminate the export tax on soybeans and
change other counter-productive trade policies.

•

Participated in the North Dakota Department of Agriculture’s trade mission to Havana, Cuba and continue to work
toward easing U.S. economic sanctions on Cuba.

•

Participated in the North Dakota Trade Office’s (NDTO) delegation to Colombia. The NDTO Specialty Crop Program’s
focus is to increase global market visibility and competitiveness of the North Dakota specialty crop sector. NDTO is
making plans to revisit the Colombian market in 2016.

•

Hosted a trade mission from Colombia to continue fostering the growth of U.S. ag exports to that country.  Since the
implementation of the U.S.-Colombia Trade Promotion Agreement in 2012, U.S. agricultural exports to Colombia have
doubled to $2.4 billion making them the 10th largest market for U.S. exports.

•

The supermarket sector is growing in Colombia and all social classes are now used to buying food in supermarkets, which
creates opportunities for branding. U.S. beans are establishing their own identity in the Colombian market.

•

Met with Mexican importers during the annual Bean Congress to gather information on competitive factors in the
market.

•

The USDBC’s trade mission to Turkey to renew and strengthen ties with Turkish importers of U.S. dry beans and
Garbanzos confirmed which pulse products are currently most sought after in the Turkish market. Turkey not only
imports pulses for daily domestic consumption, but also acts as a hub for re-exports throughout the region, even as far
as Europe.  Demand for pintos is on the rise.

14
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Communication
•

Created in 1976, the Northarvest Bean Growers Association
(NBGA) provides a range of services and funding to help
producers and shippers supply the world with dry beans

•

Goals of NBGA:
•

fund export marketing initiatives, advertising, trade
shows, public relations, and communications

•

fund research to improve the quantity, variety, and quality
of dry beans grown in the region

•

communicates the health and environmental benefits of
plant-based proteins

•

The trend in the consumption of legumes over the last 10
years has been steady. In 2004, approximately 46 percent
of all Americans would eat a bean product at least once in
a two week period. Today it’s the same number. But what
is changing is the type of beans that we’re eating. That is
a result of changes in healthful eating, snack trends, snack
foods being eaten at main meals and dieting.

Protecting Export Programs
•

Urged a five-month extension of the Highway Bill
authorization which was supposed to expire in May, 2015.

•

Promoted the inclusion of the Pulse School Pilot project
in the farm bill, which provides up to $10 million, allowing
schools to purchase pulse crops (dry beans, dry peas,
lentils and chickpeas) and pulse crop products.

•

•

Northarvest Bean Magazine issues five magazines a year. Red
River Farm Network (RRFN) continues as editors. Included
in the magazine are articles on NHB production, research,

Helped secure funding for the USDA Foreign Ag Service’s

market information and more.  RRFN also provides the area

program that helps expand commercial export markets

with weekly e-news and weekly dry bean radio reports.

for U.S. goods. The U.S. Dry Bean Council’s share of this
funding in PY2016 is $1,198,204 (MAP+FMD).
•

Worked to ward off changes to existing food aid programs
and cargo preference rules that could have had a negative
impact on overall domestic support for international food
aid.

•

Collaborated with the USDA’s Foreign Agricultural Service
and other U.S, commodity groups in Colombia on the
“Sabor USA” media campaign.  The TV channel’s cooking
show will dedicate the upcoming season exclusively to
U.S. food culture by educating, entertaining and inspiring
Colombians to consume American food.

January 2016 Northarvest Bean Grower
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Nutrition Research & Promotion
•

Submitted comments to USDA and the U.S. Department of Health and
Human Services on the 2015 Dietary Guidelines for Americans:  
•
•

Asked that beans be included in the definition of protein foods.
Requested recognition of “the unique nutritional profile of beans by
including them in both the vegetable and protein groups.”

•

Requested that the phrase “beans” be followed by the descriptive
phrase “such as black beans, pinto beans, etc.” for all consumer
packaging.

•

Requested the recognition of beans as “a natural and excellent to
good source of several shortfall nutrients; emphasis on beans as
an excellent source of fiber and recognition of beans as a natural
source of many nutrients that other foods require fortification to
achieve.

•

Created and manages “The Bean Institute™,” one of many ways to share

LET’S GET
SOCIAL!

20 CULINARY
BEAN TWEETS
Want to share culinary bean facts
and inspiration via social media?
Here are 20 culinary bean Tweets
to get you started.

#DYK Beans (pinto, navy, black, kidney, etc.) are excellent sources of #fiber
and good sources of potassium. #beanfacts
#DYK Nearly half of all beans consumed in the U.S. are pinto beans.
#beanfacts
#DYK Beans are one of the lowest cost-per-serving #protein foods. Prepared
from the dry form, a half-cup serving costs $0.07. #cookwithbeans
#DYK Draining and rinsing canned beans can remove up to 40% of the
added #sodium. #beanfacts
#DYK One pound of dry beans yields about 6 cups of cooked beans.
#beanfacts
#DYK A 15-oz. can of beans, after draining, yields 1.75 cups of beans.
#beanfacts

#DYK Beans are a low glycemic index food, which means the carbohydrates
in them are slowly absorbed. #beanfacts

The Bean Institute™ sponsors an electronic newsletter available to

#DYK There are four steps for cooking with dry beans. Sorting. Rinsing.
Soaking. Cooking. #cookwithbeans
#DYK Soaking improves the texture of beans, and draining the soaking
liquid improves beans’ digestibility. #cookwithbeans

dietitians and www.beaninstitute.com/multimedia which includes videos

#DYK Beans can appear on the kitchen table in Mexican homes three times
a day, at breakfast, lunch, and dinner. #cookwithbeans

like ‘A Place Called Northarvest.’

#DYK Cowboy beans are pinto beans cooked with bacon, onion, poblano
chiles, tomatoes, and coriander. #cookwithbeans
#DYK Refried beans are made with cooked, mashed pinto beans, vegetable
oil, and onions. #cookwithbeans

The USDA National Center of Agricultural Utilization Research, along

#DYK French Cassoulet is a slow-simmered mix of beans, pork sausages,
pork shoulder, pancetta, and duck. #comfortfood #cookwithbeans
#DYK Italian Minestrone is a light, broth-based soup made with seasonal
vegetables and a mixture of beans. #cookwithbeans

with ADM Edible Bean Specialties, Inc. and research scientists, have

#DYK Tuscan Ribollita is a broth-based soup made with beans, seasonal
vegetables, and day-old bread to thicken it. #cookwithbeans

formed a planning committee to develop a multi-year project focusing

#DYK Greek Gigantes are large white beans oven-baked with olive oil,
tomatoes, oregano, and honey. #comfortfood #cookwithbeans
#DYK Boston Baked Beans is a stew made with navy beans, pork, and
molasses or maple syrup. #comfortfood #cookwithbeans

on engaging food companies to create innovative products made with

#DYK Louisiana Red Beans & Rice is made w/small red beans,
onion, smoked Andouille sausage and Tabasco, and served over rice.
#cookwithbeans

bean ingredients.
•

#DYK Beans (pinto, navy, black, kidney, etc.) are naturally fat-, sodium-, and
cholesterol-free. #beanfacts

#DYK A ½ cup serving of beans contains about 120 calories, 8 grams of
#protein, and 7 grams of #fiber. #beanfacts

information on the nutritional components and health benefits of beans.  

•

Did you know?

Need more inspiration and ideas for
social media? Visit BeanInstitute.com

Continued distribution of the Dry Bean Quarterly (DBQ), a newsletter
focused on 55,000 registered dieticians/nutritionists from around
the country.  Articles in the newsletter include topics like “Improving

BeanInstitute.com

Brain Health, Beans and Children,” “Dry Bean Consumption Lowers
Cholesterol, Improves Overall Health” and more
•

Developed “Let’s Get Social! 20 Culinary Bean Tweets: (#Did You Know)”
including messages like:
•

#DYK Beans (pinto, navy, black, kidney, etc.) are naturally fat-,
sodium-, and cholesterol-free. #beanfacts

•

#DYK Beans (pinto, navy, black, kidney, etc.) are excellent sources of
#fiber and good sources of potassium. #beanfacts

•
•

#DYK Nearly half of all beans consumed in the U.S. are pinto beans.

Social Media campaign addresses new item, timely issues and other
information of interest to RDN’s. Campaign also included farmer
features and video productions targeting the use and preparation of
bean dishes.

•

Dry Bean Health Research Program continued with research projects
submitted to the National Institute of Health or USDA for consideration
of funding. To date this program has received over $5,000,000 in
funding to support human health research benefits from using dry
beans.
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BEANS
Simply Delicious. Naturally Nutritious.

Production Research
•

Supported the continuation of the 2014 dry bean grower survey of varieties grown, pest problems, pesticide use, and grower
practices of the Northarvest Bean Growers Association. Research and Extension faculty at North Dakota State University and the
directors of the Northarvest Bean Growers Association developed the survey form, which was mailed to all Northarvest bean
growers. The two most popular varieties by class were:

•

•

Black: 1st Eclipse 2nd  Zorro

•

Great Northern: 1st Aries 2nd Taurus

•

Kidney: 1st Montcalm 2nd Red Hawk

•

Navy: 1st  HMS Medalist 2nd  T9905

•

Pinto: 1st  La Paz  2nd  Windbreaker

Monitored BASF’s report that it had received Maximum Residue Levels (MRLs) for Sharpen herbicide as a harvest aid application
from the European Union. The MRL’s for Sharpen herbicide are currently approved for the US, Mexico, Japan, the EU, and Canada
(except canola and safflower). Sharpen herbicide does not yet have MRL’s for use on dry beans approved for Korea, but it is
pending.
•   An international collaboration of researchers, led by Jeremy
Schmutz of the HudsonAlpha Institute for Biotechnology and Phillip
McClean, of North Dakota State University, to sequence and analyze
the genome of the common bean is to identify genes involved in
critical traits such as size, flavor, disease resistance and drought
tolerance. The sequence will help breeders release varieties that are
competitive with other crops the producer can grow.  This includes
breeding a more climate-resilient bean.  The sequence revealed
that disease resistance genes are highly clustered in the genome,
knowledge that will lead to better breeding strategies to combat the
many diseases that challenge the bean crop.  The genome sequence
has important implications for North Dakota agriculture.
•   Funded Dr. Juan Osorno’s on-going research on slow darkening
pintos.  Very cold temperatures damaged 60% of Wyoming’s 2014
seed crop which in turn affected seed being grown for NDSU. Dr. Juan
Osorno estimated a 50% loss in the increase of his slow darkening
pinto and kidney bean seed.
•   Continued funding of the dry bean breeding program at NDSU.  
Led by Dr. Juan Osorno, the objective is to develop high yielding, high
quality dry bean genotypes adapted to the northern Great Plains.
•   Funded “Revision of Recommendataions for Selected Estabishment
Factors in Dry Beans” which includes three different trials examining
planting dates, fertilization, row spacing and plant populations.
•   Funded multi-location evaluation of new versus traditional
fungicides for management of white mold in dry beans, and
continued research funding on other dry edible bean diseases.
•   Funded research projects to examine dry edible bean tolerance
to Dicamba, the genetics of resistance in dry bean to soybean cyst
nematode, and the bio-control of white mold disease in dry beans.

January 2016 Northarvest Bean Grower
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Regional & National Promotion
•

Participated in the North Dakota Department of Agriculture held Ag Day in the Memorial Hall and Legislative Hall of the Capitol
Building in April 2015.

•

Attended the second annual Banquet in a Field at Peterson Farms Seed at Prosper, North Dakota in August. The event was hosted
by CommonGround North Dakota, a group of farm women working to bring clarity to discussions about food and farming

•

Sponsored the February 2015 Healthy Kitchens, Healthy Lives conference in St. Helena, California. Over 400 health professionals
participated in the four-day event.  Megan Myrdal, registered dietitian nutritionist, represented the bean growers and provided
Northarvest literature to attendees including recipe cards, nutrition and health facts, and cooking guidelines.

•

Sponsored the Healthy Flavors, Healthy Kids 2015 Annual Conference in San Antonio in early May. Megan Myrdal, registered
dietitian/nutritionist, discussed the use of bean recipes in school kitchens with directors from large school foodservice operations.  

•

Exhibited at the California Dietetic Association’s 2015 Annual Conference in Riverside, California in April. The booth featured a
variety of nutrition and health print materials and the opportunity to get a “Beans: Simply Delicious. Naturally Nutritious” shopping
bag if they took a “Just Bean Silly” selfie/photo and posted it to social media using the hashtag #beans or #JustBeanSilly. Also
displayed were seven varieties of dry beans in white glass bowls and participants used table tents to guess the varieties.

•

Participated in the Living Ag in the Classroom at the Red River Valley Fairgrounds in West Fargo in March.  More than 2,250
students attended the four-day event. Lynn Bigwood used the “Bean Crazy” game to teach students about dry bean production.  

•

Promoted the health benefits of beans throughout the year using, messages like “Beans, Beans, The Magical Fruit….the more you
eat, the less you toot! Beans are a wonderful food, full of filling protein and fiber, as well as important vitamins and minerals that
nourish a healthy body. Its fiber helps feed a healthy gut. Remember, gas is a good thing so don’t let the fear of flatulence rob you
of the many benefits of beans when consumed as part of a healthful diet.”

•

Promoted research on child nutrition with the “Feed a Baby Beans” campaign.  The message:  Beans are a plant-based food that
provide key nutrients for a growing child, including protein, fiber, folate, magnesium, iron, and potassium. Your child may be ready
to try cooked, mashed beans when he/she is likely seven to ten months of age. Cooked dried beans are preferred, as they contain
no sodium and remember, portion sizes for young people are quite different than adult portions.

•

Exhibited at the Food and Nutrition Conference and Expo in Nashville, TN in October. The NHB booth space contained the “Just
Bean Silly” props and signage to allow interested visitors to stop and take a “Just Bean Silly” photo to post on social media.

•

Developed a new message for Northarvest Beans. The “BEANS: Simply Delicious. Naturally Nutritious” message will be featured in
upcoming promotions and on all promotion items. This new message promises to be an effective tool for future conferences.
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Specialty Crop Block Grants
USDA has awarded more than
$113 million in program grants to
support specialty crop research and
programs to increase demand. The
Agricultural Marketing Service is
awarding $63 million to 755 Specialty Crop Block Grant Program
projects nationwide. The grants
are issued to State departments of
agriculture. USDA’s National Institute of Food and Agriculture is also
announcing $50 million in grants
funded through the Specialty Crop
Research Initiative.
Agriculture Commissioner Doug
Goehring has awarded 27 grants
totaling more than $2.4 million to
promote the development, cultivation, production and sales of specialty crops in North Dakota. This
is less than the $2.9 million North

Valley Headquarters for
Edible Bean Equipment

• Locally Owned for over 50 Years • Specialized On-Call Technicians
• Large Inventory of Pickett and Elmers Parts
• Check out our Used Bean Equipment Online at www.uglemness.com

701-587-6116
800-223-1630
www.uglemness.com

Dakota received from USDA’s Agricultural Marketing Service last year.
Of the 27 grants, 23 were awarded to
North Dakota State University, and
8 of those grants are directly related
to research on dry edible beans.
They are listed below:
• North Dakota State University
(NDSU) - $245,805 to identify
root-resilience traits in dry bean
genotypes for increased productivity.
• NDSU - $131,477 to define
glyphosate and dicamba drift injury thresholds in dry beans, field
peas and potatoes.
• NDSU - $110,299 to study the effect of soybean cyst nematode on
root disease of dry bean caused
by fungi.
• NDSU - $91,561 for rust-proofing
dry edible beans for the Northern Great Plains via guided prebreeding and breeding efforts.
• NDSU - $80,302 toward the advancement of genetic resources
for dry edible bean resistance to
common bacterial blight.
• NDSU - $72,036 to study dry bean
cultivars’ response to Rhizobium
inoculation for yield, protein content and nitrogen fixation potential.
• NDSU - $50,997 to optimize fungicide application strategies for
improved management of Sclerotinia in dry edible beans.
• NDSU - $48,362 to advance valueadded North Dakota export of
specialty dry bean by bioactive
enrichment for health.
NDDA received 50 applications,
which were reviewed and scored by
a select committee and approved by
Goehring and then forwarded to the
U.S. Department of Agriculture for
final approval.
January 2016 Northarvest Bean Grower
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Grown in the Deserts
of the Great Northwest
Seed from Great Northwest Seeds is well-suited for the
plains of central Canada and the United States. This
seed is bred and developed by Idaho Seed Bean Co. in
Twin Falls, ID, produced by Central Bean Co. in the arid
desert region of Quincy, WA and distributed by
Buchholz Enterprises, Inc. of Wahpeton, ND. With tall
upright structures and strong yields, the premium
quality of our seed is readily apparent. Whether your
need is for navy, pinto, yellow or black bean seed, Great
Northwest Seeds can provide you high quality seed
that fits best with this climate and growing season.

• Sequoia Pinto
• Max Pinto
• MYP0704 Yellow
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• Jet Black
• Cascade Navy
• Teton Navy

TM

SEEDS
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Bean Marketer Has Travelled the World
After getting his law
degree from Seattle University, Randy Duckworth
decided he wasn’t really interested in law, and
somehow got involved in
agricultural marketing,
with peas and lentils. That
was in 1995. Eight years
later, the Washington
State native became the
Executive Director of the
U.S. Dry Bean Council. After four years in that role,
Duckworth moved over to
a marketing role with USDBC which he thinks better suits his interests and
those of the USDBC.
The current USDBC representative of Central and
South America and the
Caribbean, Duckworth
calls himself a “jack of
all trades.” “I basically go
wherever they want. I’m
also involved in food aid
so I travel to quite a few
countries in Africa, as well
as Central America, like
Haiti. Since I started in
agricultural marketing I
think I’ve been to about
100 countries, so hopefully it’s given me some idea
of what we can do.”
In terms of the future,
Duckworth thinks we
have to focus on where
the population is going
to be in the future, if we
want to sell more beans.
Right now, he says India is projected to pass
China as the world’s most
populous country within
the next decade. “It’s an
80 percent vegetarian

From left to right: Lynn Preator of Preator Bean (Wyoming), Andrea Cowan of Lillan Limited (Jamaica),
Cindy Brown of Chippewa Valley Bean (Wisconsin), Randy Duckworth of the U.S. Dry Bean Council, and
Grady Thorsgard of the North Dakota Dry Bean Council.
population that consumes
pulses every single day
and they have a huge deficit in pulse production,”
according to Duckworth.
“Right now they’re importing about four million metric tons of pulses
every year, and that’s only
expected to grow in the
future. Even if we could
get a little piece of that
could consume a huge
percentage of the U.S. production.” The USDBC has
recently hired a representative for India.
Another potential market is Brazil, which is the
largest producer and
consumer of pulses in the
world but their production is not expected to

keep pace with their population. Currently, the U.S.
is not exporting any beans
to Brazil, but Duckworth
sees some opportunities
long-term.
Last but not least, and
perhaps surprising, is
China, which is our major
competitor. “We’re starting to see them actually
consume some pulses,”
says Duckworth. “And we
hope we can help continue that trend. If we could
get them out of the pulse
export business, we’d have
an even larger share of the
market. If we could just
get every person in China
to eat a couple more
spoonful’s of beans, we’d
be in really good shape.”

Duckworth thinks trade
agreements are really
reshaping our industry,
and Colombia is a prime
example. And he thinks
some of our traditional
markets are starting to
change. “We’ve seen
Mexico move from being a
huge pinto bean importer
to only importing pinto
beans when they have
a natural disaster,” says
Duckworth. “In contrast
though, we’ve seen the
Dominican Republic become a huge pinto bean
importer. A lot of market
dynamics have been
changing internationally,
particularly in relation to
the pinto bean markets.”
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2016 Twin Master
HARVEST BEANS LIKE YOU MEAN IT

16 row 22” model ONE STEP

QUALITY is
our #1 Goal

13 1/2 ft. Dump Bin Height

www.pickettequipment.com

1-800-473-3559

Low Impact Threshing System

Contact your local authorized dealer
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Northarvest Bean Growers Visit Cuba
Three bean growers
from Northarvest were
part of the North Dakota
Department of Agriculture’s Learning Journey
to Cuba in late October.
North Dakota Dry Bean
Council members Grady
Thorsgard from Northwood, and Kevin Regan
from Webster, along with
former Northarvest Bean
Growers Association
board member Alan Juliuson, from Hope, North
Dakota, were among the
15 people on the trip.
The trip was coordi-

nated by Paul Johnson,
who has spent the past
20 years studying Cuba’s
history, culture, economy
and language. Johnson
founded Chicago Foods
International, LLC which
exports food products to
Cuba. Johnson has seen
changes in Cuba just since
December 17, 2014. “The
biggest change is this idea
of optimism that the Cuban people sense,” says
Johnson, “and that sense
of optimism about the
Americans wanting to do
more business with Cuba

has brought a lot of hope
on the streets of Havana.”
Johnson said the timing
of the North Dakota visit
was important because
the business decisions
that are being made now
will set the precedent for
the relationship between
Cuba and the United
States tomorrow.
Officials from Alimport, Cuba’s food import
agency, met with the
North Dakota delegation.
According to North Dakota Agriculture Commissioner Doug Goehring,

this was the first group
that Johnson has brought
to Cuba that Alimport
agreed to meet with.
While being courteous to
his North Dakota guests,
Alimport’s Chairman and
CEO referred to the US
embargo as a “blockade”
more than a half dozen
times.
One of the highlights of
the journey was seeing a
wholesale market, owned
by a recently formed cooperative, where farmers
could sell their excess
Continued on Next Page
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produce. The co-op is
only two years old and has
grown to over 850 farmers
now selling their goods.
This is one of the recent
reforms Cuban president
Raul Castro has made to
incentivize farmers. Cuban people can also now
own homes, taxis and
restaurants. They can buy
cars too, but they remain
too expensive, so the great
majority of cars on the
street are 1950s US models.
Commissioner Goehring was very pleased
with the high-level meetings the delegation had
in Cuba, which he didn’t
expect. “They are very
excited. They had no idea
about North Dakota,” said
Goehring. “We’re the fifth-

largest exporting state
in the nation, producing
over 50 different commodities, 40 of which are
plant-based. Our resources, including oil, gas, coal
and renewable energy
also fascinated them and
they have a desire to move
forward and do more.”
What surprised Goehring the most was learning about some of the
economic reforms that
have already been implemented in Cuba. “I had no
idea they’d made this type
of progress towards a free
market system.”
More than 22 laws have
been changed in the last
eight years to incentivize
farm production, the most
important is giving land
to peasant farmers who

now have free markets
with non-regulated prices.
The Cuban government
has distributed 1.8 million hectares to more than
202,000 farmers since
2008.
Cuba only produces
about 40 percent of its calorie needs, and 37 percent
of its protein consumption. Total food imports
this year will be $2 billion. US-Cuba farm trade
declined 60 percent from
2008 to 2014. Cuba’s ag
exports are now less than
20 percent of the levels in
the 1990s.
An economic officer
with the US Embassy in
Havana said Cuba is a
completely different place
than it was one year ago. It
has a stated desire to at-

tract foreign investment,
particularly from the
United States. Juan Brown
also said Cuba imports 80
percent of its food.
Thanks to Brazilian investments, the new Port of
Mariel is now open. That
port will result in converting the Port of Havana to
cruise ship use only.
Eighty-four year-old
Raul Castro has said he
will not run for another
term as President in 2018.
Tour coordinator Johnson says young people in
Cuba will base their vote
on how far they think the
next president can take
the economic changes
that have been made in
recent years.
The Learning Journey
included a visit to a farm

Identity Preserved Ingredients
Non-GMO & Certiﬁed Organic

GREAT NORTHERN BEAN
•

UPRIGHT GREAT NORTHERN

•

GOOD WHITE MOLD TOLERANCE

•

EXCELLENT YIELD POTENTIAL

•

GOOD SEED QUALITY

For a complete variety description please
contact Michigan Crop Improvement
Association or visit our Website
at michcrop.com
Ph: 517-332-3546 Email: info@michcrop.com
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Contact us with your contracting interest
for certiﬁed organic and transitional organic
food-grade dry beans.
SK Food also has ongoing
needs for all types of
organic and conventional
food-grade seeds, grains,
pulses and soybeans.
 High premiums paid.
 Spot sale or forward growing contracts offered.
 Shipping and storage options available.
Thank you for “growing with us” for more than 20 years.

4666 Amber Valley Parkway • Fargo, ND 58104 USA
701.356.4106 TEL • skfood@skfood.com • www.skfood.com

Grow with us!

cooperative about 90
miles west of Havana, in
Cuba’s biggest province,
which is a major tobacco
region. The co-op was
formed by Fidel Castro
in 1973 and now has 63
members who own approximately 2,000 acres.
Ninety-five percent of the
land in the province is
owned by farmers.
Asked about their biggest needs, the Cuban
farm co-op president said
machinery, labor and
weather. He said there
has been a huge migration from the countryside
to Havana. Oxen were
seen plowing some fields,
and horses are the main
means of transporting
goods.
Regan thinks the Cuban

Kevin Regan, Alan Juliuson, and Grady Thorsgard from Northarvest
presenting bean samples to Alimport Chairman and CEO Alejandro
Mustelier.
people like Americans
and hope to trade with us.
“I think they do, but their
hands are tied because
of the embargo in place
with the United States, but
I believe they really want

to do business with us,”
said Regan. “And I think
especially the younger
generation, as time goes
on, you’ll see that more
and more.”
This was Juliuson’s

eighth trip to Cuba, and
he senses more interest
from Alimport than he did
previously. “They gave us
about an hour-and-a-half
and really had an intense
interest in what we had to
offer this time. I didn’t see
that last time, and they
gave me hope that we’re
going to be doing some
business in the future.”
But, Juliuson says it’s not
going to happen until we
get more congressional
action on different issues.
Alimport leaders said
Cuba imported 80,000
metric tons of black beans
six years ago, but only
8,000 tons in 2015 because
of increased domestic
production. Imports of
other classes of dry beans
totaled 60,000 tons.

Count on Scoular People

Buyers of Pinto Beans, Black Beans
and most other dry edible beans
RECEIVING STATIONS

Minnesota: Argyle ~ St. Hilaire North Dakota: Garske ~ Grafton ~ Hamilton
Ph: 218-964-5407 Web: www.scoularspecialcrops.com
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Beans at Food and Nutrition Conference
Nearly 10,000 registered
dieticians from various
sectors of the food and
nutrition world, as well as
undergraduate and graduate students, attended the
Food and Nutrition Conference and Expo (FNCE)
in Nashville in October, for
continuing education and
networking.
Northarvest Bean
Growers Association
was among 350 exhibitors at the conference,
FNCE attendees taking photos with the “Just Bean Silly” signs.
sharing bean resources,
nutrition information,
MS, RDN, Research and
sulting, represented the
taking photos with the “Just Bean Silly” signs
and recipe ideas with at- FNCE attendees
Education
Associate with
Bean Growers at FNCE.
tendees. Megan Myrdal,
Farmer’s Daughter ConMrydal promoted beans

and educated attendees
about the latest bean research, nutrition profile,
health benefits, and culinary uses. Attendees were
asked to post their photos
to Facebook, Instagram or
Twitter using the hashtag
#JustBeanSilly.
Farmer’s Daughter Consulting developed several
new resources that were
launched at FNCS which
got a lot of interest and
excitement. “Beans for
Babies” is a new resource
for health professionals to share with clients
to provide guidance re-

CLIENT REPORT for Northarvest Bean Growers Association
FNCE 2015 Exhibit Report | Page 2 of 6

Partnering with growers who

Take Pride
in their kidney beans.

Chippewa Valley Bean produces the highest quality
dark and light kidney beans. This level of quality
comes from our commitment to the growing process
and the trusting partnerships we create with our
growers. We are looking for partners to grow with us.
715-664-8342
cbrown@cvbean.com
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Trust. Commitment . Respect.
Our promise to you as a grower.

r babies

garding how and when
to introduce beans to
young people to develop
a positive experience and
lifelong preference for
beans. “Beans, Beans, The
Magical Fruit” is another
new Northarvest handout
that was featured at FNCE,
providing research about
how beans feed a healthy
gut and support the gut
microbiome-a very hot
topic in nutrition research
today. This resource also
provides information
about the gas producing
properties in beans and
ways to mitigate the gas
by eating beans more often. Finally, the five new
school nutrition recipes
were highlighted and
made available to school
nutrition professionals.

Beans for

babies

Based on the number
of materials distributed,
Farmer’s Daughter Con-

Chelated
Micronutrients
Blue Diamond Activator
10% Zinc 9.5% Nitrogen 4% Sulfur
10% Zinc 5% Sulfur
8% Copper 4% Sulfur

sulting estimates more than
1,000 unique contacts were
made throughout the three

days of exhibits. These professionals represent various
aspects of the food and
nutrition world, including
public health/WIC, research and education, industry, K-12 and university
foodservice, clinical and
long-term care.
In addition to the exhibit booth, Northarvest
was also represented during a presentation made
by Amy Myrdal Miller of
Farmer’s Daughter Consulting, who also received
the Lenna Frances Cooper
Memorial Award at the
Conference. Amy’s presentation, titled “Success
in Dietetics: Inspired by
Farmers, Flavor, and Fun!”
included information
about bean production in
Northarvest.

Rosetta

Pink Bean

•

Upright Pink Bean suited for direct
harvest
• Matures in 96 days
• Exhibits uniform maturity with good
dry-down

10% Chelated Boron

• Attractive pink bean seed

16-8-2 Micronutrient Package

• Acceptable canning quality

For more information and a
complete line of micronutrients

Call NWC, Inc.
800-315-2469

• Resistant to common strains of rust and
mosaic virus in Michigan
For a complete variety description please
Contact Michigan Crop Improvement
Association at 517-332-3546 or visit our
Website at michcrop.com

Box 33, Emerado, ND 58228
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2016 International Crop Expo

Free n
issio
Adm rking
Pa
and

Wednesday, February 17th ~ 9 am to 5 pm
Thursday, February 18th ~ 9 am to 4 pm
Alerus Center, Grand Forks, ND
www.cropexpo.com

Seminar Topics

Valuable educational seminars both days, developed & presented by NDSU & MN Extension Services.

Keynote Speaker
Dr. Edmond J Seifried, Ph.D.
Chief Economist, Seifried & Brew
1:00 p.m. Wednesday, February 17

Economic Outlook: The Economy in
2016
Interest rates, the stock market, a sluggish
global economy and slow economic growth in the U.S. are major
news headlines. Dr. Ed will tackle these issues and much more
during his presentation. He will also discuss current economic
conditions, and provide an economic forecast for 2016.

Wednesday

•
•
•
•

UAS-Digital Imagery & Precision Ag Applications
Varietal Response to Plant Population Changes
The Protein & Nitrogen Balancing Act
Grain Marketing Strategies for Challenging Times

Thursday

• What was Learned about Sulfur Requirements
• Wheat & Barley Foliar Disease Management
• A Grower’s Strategy for Managing Weed Resistance

Wednesday

Sponsored by:

SMALL GRAINS

•
•
•
•
•
•

POTATOES

United Potato Growers of America
U.S. Potato Board Update
National Potato Council Update
Introduction of 1,4PEEP and 1,4ZAP
New Products & Technologies for Potatoes from Syngenta
Introduction to Nichino Products for Potato

Thursday
Dwight Aakre, NDSU Ext. John Nowatzki, NDSU
Farm Mgmt. Specialist
Ext. Ag Machine Systems
Specialist

Frayne Olson, NDSU
Ext. Crops Economist

1:00 p.m. Thursday, February 18
“Making Smart Input Decisions for 2016 & Beyond”
This presentation will focus on how to critically analyze your
crop input decisions for the years ahead. The panelists will
discuss factors to consider in making these decisions; whether
they are related to stand establishment, fertility, crop protectants,
marketing decisions, variable rate technology or other investments
impacting production and prices. There will be time allotted for
questions and answers. This is a session you won’t want to miss.

• Minnesota Certified Seed Report
• North Dakota Certified Seed Report
• Blemish Problems in Fresh Potatoes – What We’re
Learning
• Bringing in Potato Seed to Your Farm: What to Watch For
• Dickeya
• Stump the Docs – What Questions Do You Have About
Potatoes?

SOYBEANS/ DRY BEANS
Wednesday

• Cost Effective Soybean Production in 2016
• Disease Issues in Soybean and Dry Beans
• Application of UAV Imagery in Soybeans
• Grain Marketing Strategies for Challenging Times

Thursday

Check website for
program times.
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• Soybean and Dry Beans Marketing Outlook
• Cover Crops as Tools to Improve Soil Health
• A Grower’s Strategy for Managing Weed Resistance

The U.S. Dry Bean
Council (USDBC) kicked
off its pinto bean promotional campaign in
Colombia in September,
as two leading Colombian
bean distributors have
moved into the marketplace with new packaging
and in-store promotional
activities. Aburra and
Granos San Pedro are
moving the product labeled as U.S. origin pinto
into retail outlets in Medellin. The USDBC is also
working with two other
Colombian companies to
promote U.S. pinto beans
in Colombia.
Each of the companies
that USDBC is working
with is running its own instore promotions including cooking demos, contests, giveaways, etc. With
negligible historical U.S.
bean sales to Colombia,
the Council expects big results from this campaign.
“The main idea is to promote U.S. pinto beans for
their quality and the reliability of the source,” says
USDBC Executive Director Rebecca Bratter, “and
they’re putting our logo
on the packaging and noting that the beans are U.S.
origin.” Those packages
are going on the shelves
of grocery stores, primarily in Medillin, but also in
Bogota.
Bratter thinks it’s interesting that in such a short
time, the U.S. went from
having nothing in the Co-

(Photo courtesy of CAC Marketing and Publicidad)

Colombia A New Market for U.S. Pinto Beans

Beans labeled “American Pinto Beans” being promoted in Colombian grocery stores.
lombian market to now
having companies wanting to use our product and
seeing that it’s something
of high quality that can
help them improve their
bottom line.
USDBC President Bill
Thoreson says the goal is
not to displace any of Co-

lombia’s domestic beans.
“What we’re trying to do
is supplement our pinto
beans into their market to
be used during times of
domestic bean shortages
or high prices.”
SRS Commodities,
based in Mayville, North
Dakota, has done some

business in Colombia.
General Manager Rick
Harpestad has been in
Colombia three times.
“We have some beans
there and I think there is
opportunity, but I think it
may take a while for the
consumers down there to
Continued on Next Page
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get acquainted with pinto
beans. They’re used to
their big red bean, so the
pinto bean looks a little
odd to them. I think the
big thing is that we stay
in front of them and keep
the communication lines
open and stay in constant
contact.”
One challenge for the
U.S. in Colombia is the
medical community,
which has the opinion
that beans are not
healthy. The Colombians
who visited Northarvest
in the summer of 2015
have asked Harpestad to
send them all the information he could that explains the health benefits
of eating beans.
Price-wise, Harpestad
thinks this is a perfect

time to get U.S. pintos into
Colombia. “The price is
right. Their local bean is
very, very expensive while
the pinto bean, as we all
know, is relatively cheap
so the price is working.”
The one thing working
against the U.S. is the
strong dollar. The Colombian peso is getting
weaker all the time which
weakens their buying
power, but U.S. pintos are
still a reasonably priced
food.
Harpestad plans another
trip to Colombia in March,
on a mission being organized by the North Dakota
Trade Office.
In Colombia, U.S. dry
beans, along with many
other U.S. agricultural
products, are benefitting

from preferential tariffs
stipulated in the U.S./Colombia Free Trade Agreement. This has allowed
pinto beans to enter
Colombia at competitive
prices and for Colombian
buyers to begin using this
product.
USDBC representative
for Central America and
the Caribbean, Randy
Duckworth, says Colombia offers some excellent
opportunities “Just in the
past few months we’ve exported the first U.S. pinto
beans to Colombia. We’ve
seen a couple packagers
there start to package U.S.
pinto beans-it’s labeled
right on the package
‘American pinto beans’. It’s
got our logo on it.”
While he sees tremen-

dous opportunity, Duckworth says the challenge
the U.S. faces in Colombia
is that the imports are in
relation to what the price
and domestic production are. “They produce a
lot of beans in Colombia
and right now they’re very
high priced, “said Duckworth. “So we’re able to
export quite a few beans,
but if that price drops our
exports into that market
are likely to drop as well.”
Duckworth also thinks
there could be some political sensitivity in Colombia in the future because
their bean producers are
small, poor farmers mostly. “So, as U.S. exports
increase there, we’re likely
to see some more sensitivity on that subject.”

SRS Commodities - Mayville

SRS
COMMODITIES
Buyers and Processors of Pinto and Black Beans

Rick Harpestad, Manager
P.O. Box 386,
411 2nd Avenue NE
Mayville, ND 58257
Ph: 701.786.3402 / 888.922.3402
Email: rick@srscommodities.com
Website: www.srscommodities.com

SRS Commodities - Falkirk
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A NEW WHITE KIDNEY
FROM MICHIGAN
* NEW HIGH-YIELDING, EARLY SEASON WHITE
KIDNEY VARIETY
* MATURES IN 90 - 94 DAYS
* RESISTANT TO STRAINS OF ANTHRACNOSE, RUST
AND MOSAIC VIRUS
* BEST SUITED FOR IRRIGATED PRODUCTION
REGIONS WITH COARSE TEXTURED, SANDY
LOAM SOILS

2015 USDBC Mexico Dry Bean Harvesting Report – Spring / Summer

SNOWDON

since only eight entities produce in excess to
supply the countries needs. Distribution is
also a problem as there is not efficient
infrastructure to move the product from the
production sites to the consumption centers.
It is important to highlight that in the last two
decades there ha been changes in bean
consumption habits in Mexico and per capita
consumption has changed from 25 to 10 kilos
average. This situation could cause the discourage to plant beans in the poduction arease increasing
the deficit.

Smaller 2015
Crop in Mexico

Fortunately, now exist the technology to increase and stabilize the national dry bean production,
however, it is necessary to provide more support to the transference of technology, promotion and
resources to the regions with higher productive potential such as the tropical humid and sub-humid
plains’ areas. Cronic dry bean problems that drive yields down could be solved in part, with financial
support directed to research and technology transference.

* LARGE WHITE SEED SIZE WITH ACCEPTABLE
CANNING QUALITY
For a complete variety description please contact
Michigan Crop Improvement Association or visit our
website at michcrop.com. Ph: 517-332-3546

Raedel’s
Hardsurface Welding
Hardsurface pinto bean knives -- Heath, Speedy and Orthman knives

Hardsurface advantages:
1)
2)
3)
4)
5)

Do not need a rod weeder.
No plant pull.
Self sharpening.
Slick cut of bean plant and all weeds.
Cut plant minimum depth of ground
-- less dirt in beans.
6) If off rows, plant is cut as long as plant
contacts the end of knife.

Have knives on hand.

Appreciate orders as early as possible.
Also hardsurface: Plow lays (all makes of plow); cultivator
shovels; chisel plow points; NH-3 fertilizer knives; and
spikes for cultivator, chisel plows and regular applicators

Franklyn D. Raedel
Bruce Thom
PO Box 23 Neche, ND 58265

BUS: (701) 886-7688 RES: (701) 886-7504

Despite constant
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ment’s crop converJuly which pushed
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The 2015 Mexicobeyond
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Trans-Pacific Partnership Finalized
“Cautious optimism” is
how U.S. Dry Bean Council (USDBC) Executive
Director Rebecca Bratter
responded to the news of
a final agreement on the
Trans- Pacific Partnership (TPP) trade agreement. Trade agreements
are critical to our industry
to level the competitive
playing field, open new
market access opportunities, ensure reliance on a
science-based regulatory
system, and eliminate unfair trade practices.
“We support it in theory
and we support our negotiators and our government because it’s a landmark deal and it contains
a lot of aspects that are
much more stringent than
what we’ve seen in other
trade deals in terms of environmental protections
and labor controls,” said
Bratter. “Without a Doha
agreement, which we’re
probably never going to
have, we don’t have much
chance to discipline the
way countries function
in terms of state-owned
enterprises and domestic
subsidies and their general trade behavior.” In addition to tariff reductions
and gaining increased
market access in the 11
countries that are part of
TPP, Bratter thinks there
are some good disciplinary actions that should
make life better and make
trade move smoother for
everybody that’s part of it.

Citing examples of those
necessary disciplinary actions, Bratter mentioned
monopolies, or stateowned enterprises, that
don’t function according
to the rules of an open
market economy. Also,
if countries use phytosanitary regulations or any
kind of non-tariff regulatory or licensing barrier
not based on sound science, and have not all
agreed on thresholds,
then we’ll be at an unfair
disadvantage. “I think
this agreement will go a
long way towards making sure that, as much as
possible, the members of
this deal behave in accordance with a global set of
regulations that we’ve all
agreed to and will behave
in a way that respects the
global rules of trade and
the open marketplace system,” said Bratter.
Specific to dry beans,
the U.S. ships limited
varieties to Japan but is

losing market share because of cheaper beans
from Myanmar. Bratter
thinks the U.S. should see
some new opportunities
in Japan. “We’ve always
had TRQ’s (tariff rate quotas) there, and hopefully
TPP should give us new
market access and hopefully a competitive edge
when tariffs are lowered.”
For agriculture, Bratter
says “there’s just no way
we can lose with the TPP
deal.”
Embedded within the
TPP is a U.S.-Japan free
trade agreement which
Bratter says people did
not think would happen
anytime soon. According to Bratter, Japan has
one of the most protected
agricultural sectors in the
world, so this is a chance
now, and it makes all 12
countries more competitive. “We’re now playing
by the same rules and
acting in a way that’s in
accordance with scientific
principles,” said Bratter.

Bratter says agriculture
will need to continue
to push for congressional ratification of TPP.
“We’re hearing all kinds
of grumblings coming out
of Congress, so we don’t
know if it’ going to happen,” says Bratter. “And
then, in addition to the
United States, each one of
the other partners in this
agreement has to notify
their own legislative body
and enact and implement
the agreement as well.
With so many partners
and the United States going into an election year,
I think a lot of us are definitely concerned about
that.”
Bill Thoreson, President of the U.S. Dry Bean
Council, emphasized that
“We will be working with
our members and constituents to continue to
ensure a unified voice of
support for this deal as we
believe it represents a new
era in global trade.”
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Global Dry Bean Trade Slows
Looking at imports of
dry beans over the past
12 months, US Dry Bean
Council representative
Randy Duckworth says
the first thing you notice is
that overall imports of dry
beans have dropped versus the several years prior.
Imports to traditional
markets in Europe have
remained strong as have
those by India. The general decrease in imports
can largely be attributed
to Brazil, Mexico and Venezuela.
In the case of Brazil
good domestic production has led to a sharp
decrease in imports (especially black beans).
In Mexico, two years of
good crops have reduced
imports. In addition,
Mexican dry bean producers have taken readily
to the Saltillo variety of
pinto bean which is both

very productive (versus
previously used varieties) and slow darkening.
In Venezuela, weak oil
prices and strengthening

of the US dollar have led
to both a sharp decline in
food imports and extreme
inflation. Like Venezuela,
Cuba, which traditionally

has been a major player in
the world’s bean markets,
has largely been a nonfactor as a buyer due to
lack of hard currency.

Bean Day 2016

From bean planting to harvest,
Trinidad Benham can help with your needs!

January 14-15, 2016
Fargo Holiday Inn
(see pages 7-9 for details)

Visit our booth at Bean Day in Fargo!
Martin Franko, Field Operations Mgr.
(406) 839-7054
Nathan Fitzgerald, Field Rep.
(701) 840-8653
Dustin Smith, Field Rep.
(218) 839-4666

Colgate, ND . . . . . . . . . . . . . . . . . . . . . (701) 945-2580
Courtenay, ND (CHS) . . . . . . . . . . . . . .(701) 435-2471
Pillsbury, ND . . . . . . . . . . . . . . . . . . . . . (701) 945-2709

The RIGHT CHOICE for Growing Business
www.TrinidadBenham.com
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BEAN BUSINESS BRIEFS
GLENCORE TO SELL
MINORITY STAKE
According to Bloomberg News, Glencore
PLC has hired banking
companies Citigroup and
Credit Suisse to assist in
selling a minority stake
in Glencore’s global agriculture business, which
includes Canada’s largest
grain handler, Viterra.
Bloomberg says Glencore
is involved in talks with
close to a dozen sovereign
wealth funds and Asian
trading houses. Viterra
owns grain export terminals in Vancouver, Prince
Rupert, Thunder Bay and
Montreal as well as 70

primary elevators across
Western Canada. The US
business includes Dakota
Growers Pasta Company
and processing for dry
beans and lentils.

SCOULAR ACQUIRES
LEGUMEX WALKER
SPECIAL CROPS DIVISION
Legumex Walker has
agreed to sell its pulse
and special crop processing plants and expects to
sell its US canola crushing plant, allowing it to
wind down the company.
Winnipeg-based Legumex
Walker sold its special
crops division to The

Scoular Company for $94
million. Including Legumex’s working capital, the
deal is valued at almost
$175 million. Legumex
also said it is negotiating
the sale of its 84 percent
interest in Pacific Coast
Canola, a crushing plant
in the state of Washington.
Legumex Walker formed
in 2011, and in 2012
bought Keystone Grain
of Winkler, Manitoba and
bought stakes in the US
dry bean and sunflower
seed markets with deals
for St. Hilaire Seed Company and the sunflower
processing assets of Anderson Seed Company.

NORTH DAKOTA BEAN LLC
North Dakota Bean,
LLC, began taking in pinto
beans during the 2015
harvest. Brett Morrison,
who owns Nebraska Bean,
Inc., bought the former
Grand Forks Bean Company at public auction last
summer. He’s made several maintenance improvements and repairs and has
been granted variances by
the City of Grand Forks to
make some needed improvements.
In 2016, Morrison plans
to take in several different
classes of beans, and to
be able to receive beans
much faster.

Preator Bean
Company
Wyoming Seed
When Quality Counts
Lynn Preator
PO Box 234
Burlington, WY
307-762-3310 Cell: 307-272-0911
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WHAT HAPPENS BELOW THE GROUND IS JUST
AS IMPORTANT AS WHAT HAPPENS ABOVE.
Bare patches and thin or uneven stands are telltale signs of seedlings under attack from yield-robbing diseases below the soil surface. Vibrance®
seed treatment fungicide protects developing pulse crops like beans,
peas and lentils, by forming a zone of protection around the plant’s
root system and delivering best-in-class activity against Rhizoctonia.
The result is stronger, healthier roots below ground and a plant with
higher yield potential above. To learn more about RootingPower, talk
to your Syngenta seed retailer or visit us online at FarmAssist.com.

© 2015 Syngenta. Important: Always read and follow label instructions. Some crop protection products may not be registered for sale or use in all states or counties. Please check with your local extension service to ensure registration status. Vibrance® the Alliance Frame, the Purpose Icon and the Syngenta logo are registered trademarks of a Syngenta Group Company. 6-14 COA
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Trade Team Visits
Three international
delegations visited North
Dakota in August in order
to take part in reverse
trade missions focused on
the state’s specialty crops
and identity-preserved
(IP) soybean markets.
Two Chinese delegations
and one Colombian delegation toured the state,
taking part in educational
events, and meeting with
North Dakota companies. The missions were
organized through the
cooperation of the North
Dakota Trade Office,
Northern Crops Institute,
Northern Pulse Growers,
Northarvest Bean Growers Association, North
Dakota Soybean Council,
and North Dakota State
University.
The Colombia reverse
trade mission focused
on specialty crops and
pulse ingredients such as
peas, beans, lentils and
confectionary sunflowers. The mission started
off at the Northern Crops
Institute in Fargo where
17 Colombian delegates
representing 12 companies attended sessions on
using pulse ingredients in
baked goods, pasta, and
snacks; pulse marketing activities; and quality
characteristics of northern
grown pulse. Participants
continued on with presentations and one-onone meetings with North
Dakota companies. The
mission also included

stops at SRS Commodities
in Mayville, North Dakota
and Legume Matrix in
Jamestown.
The Colombia-North
Dakota specialty crops
initiative picked up momentum in April when
five North Dakota pulse
and dry bean processors
toured Colombia and met
with 20 potential specialty
crop buyers. The delegation found success using
the combined approach of
holding wholesale buyer
meetings as well as meetings with supermarket
chain owners in order to
sell North Dakota pulses
directly to Colombian
consumers.
In mid-September, over
35 buyers and industry
professionals from fifteen
countries concluded a
successful visit to U.S. dry
bean country to observe
harvest and learn more
about the industry. This
was the largest reverse
trade mission ever hosted
by the US Dry Bean Coun-

cil (USDBC) and one of
the most enthusiastic
groups assembled.
During the visit, mission
participants visited operations in Michigan, North
Dakota, and Nebraska
with brief side visits to
Chicago and Wisconsin.
Randy Duckworth, the
USDBC representative for
Central and South America and the Caribbean,
accompanied the reverse
trade mission and said the
participants developed a
better understanding of
the many types of beans
that we offer as well as
the type of service that we
can provide. “Getting to
see how it’s processed in
a plant is different from
seeing that container arrive at the docks,” says
Duckworth. “They got to
see that first hand, they
got to see some of the
value-added research that
we’re doing at the Northern Crops Institute. And
then, most importantly,
I think, it’s just the rela-

tionships that are formed.
They get to meet some of
the people that they’re potentially buying product
from which makes a huge
difference.”
USDBC President Bill
Thoreson thinks the
foreign buyers were impressed to learn that the
Federal Grain Inspection
Service is an unbiased
grading agency. Ed Stallman, from FGIS, also
explained that USDA’s
grades do not change as
they do in some other
countries.
These trade missions
are critical to cultivate
important business relationships with international customers and
long-term partnerships
with key contacts around
the world. They also create new momentum for
immediate purchases of
a variety of dry beans and
we anticipate that this
visit will have the same
results.
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BEAN BRIEFS
OSORNO RECEIVES RECOGNITION MAP, FMD FUNDS
North Dakota State University dry
bean breeder and Plant Sciences
department associate professor,
Dr. Juan
Osorno, has
received
the Distinguished
Achievement Award
from the
Bean Improvement
Cooperative.
The award, which was presented at
the Cooperative’s biennial meeting in Niagara Falls, recognizes
outstanding scientific accomplishments relating to bean improvement and/or education. Osorno has
been the dry bean breeder at NDSU
since 2007.

The Senate in late October approved
the two-year budget passed by the
House, avoiding a government shutdown. US Dry Bean Council Executive Director Rebecca Bratter reports
that the USDBC received its full MAP/
FMD allocation from FAS. According
to a letter signed by FAS Administrator
Phil Karsting, the total (MAP + FMD)
PY 2016 allocation is $1,198,204. This
doesn’t include our GBI and EMP
budgets which probably bring this
number closer to $1.6 million. Unfortunately, under the agreement, certain mandatory spending programs,
including MAP and FMD, will still be
subject to annual sequestration. Anyway, Bratter says it looks like the USDBC will be able to operate seamlessly
and keep its programs moving forward
this year.

BEANS AT CEREAL
CHEMISTRY MEETING
Little Beans, Big Opportunities:
The Farm to Market Story of Dry
Bean Ingredients was among the
breakout sessions at the Centennial
Meeting of the American Association of Cereal Chemistry in Minneapolis October 18-21. The session
included discussion of advances in
US dry bean production, such as
sustainable nutrition, and the fact
that dry beans are GMO-free. The
potential of dry beans as an instrument of public health was covered
by Henry Thompson from Colorado
State University, and Dr. Janice Rueda with ADM Edible Bean Specialties discussed whole bean ingredients, and where they fit on MyPlate.
Dan Costello, with Beanitos in Austin, Texas, told his company’s story.

Pinto Beans Navy Beans
Black Beans Quality Seed

Gary W. Fuglesten, Manager ~ PO Box 162 ~ Buxton, ND ~ Ph: (701) 847-2622 ~ Fax: (701) 847-2623 ~ Toll Free: (800) 286-2623

Pinto Bean Receiving Stations At:
Alliance Valley Bean, Larimore, ND
Contact John at (701) 343-6363
Alliance Valley Bean, Sharon, ND
(701) 524-2568
CHS Harvest States, Fairdale, ND
Contact Wayne at (701) 966-2515
CHS Harvest States, Pisek, ND
Contract Francis at (701) 284-6012

CHS Harvest States, Lankin, ND
Contact Paul at (701) 593-6255
Hatton Farmers Elevator, Hatton, ND
Contact Alan at (701) 543-3773
Lake Region Grain, Devils Lake, ND
Contact Mark at (701) 662-5051

Lee Bean & Seed, Borup, MN
Contact Mark at (218) 494-3330
Thompsons, East Grand Forks, MN
Contact Jim at (218) 773-8834
Wilton Farmers Union Elev.,
Washburn, ND
Contact Brian at (701) 734-6780

Good Reasons to Work with Us: 1) Quality “Western Grown” Seed 2) Friendly Service 3) Competitive Prices 4) Dividends To All Producers 5) Agronomy Service
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USDA GRANT
“Innovating Beans: Linking Agronomic Aims with Functional Attributes to Increase Dry Bean Consumption for Human Health” has
been funded by USDA-NIFA’s Specialty Crop Research Initiative. The
money will be disbursed to USDA
Children’s Nutrition Research Center in Houston, Texas, and the grant
will be administered by Dr. Michael
Grusak. The proposal was rated as
“outstanding”, and was in the top 12
percent of all proposals.This will be
a multi-year project aimed at linking the functional performance of
bean ingredients with breeding targets and nutrition and health outcomes. Dr. Janice Rueda, with ADM
Edible Bean Specialties, Inc. cochairs the project team and looks
forward to hearing from members
from every part of the bean value
chain throughout this process.

NORTH DAKOTA TRADE
OFFICE GETS USDA GRANT
The North Dakota Trade Office
has been awarded a $288,000 grant
by the US Small Business Administration through its State Trade
and Export Promotion program to
build on North Dakota’s success
in expanding international markets. The Trade Office will use the
funds to create STEP ND 2015, a
program that will enable eligible
North Dakota companies to receive
reimbursement for international
business activities. The Trade Office
has also been awarded $180,000 by
the North Dakota Department of
Agriculture, which administers the
USDA’s Specialty Crop Block Grant
program. This money will be used
to promote the specialty crop sector
of the upper Midwest. Upcoming

trade missions include Mexico and
the Dominican Republic, Israel, India and a return trip to Colombia.

BRAZIL BEAN CUT
Farmers in Brazil are expected to
plant three to five percent more soybeans this fall. Soybean and Corn
Advisor President Michael Cordonnier says the expansion will come
from switching full-season corn to
soybeans, converting more degraded pastures to soybeans, the clearing of some new land, and switching from dry beans to soybean
production. The state of Parana is
the largest dry bean producing state
in Brazil and the government estimates that dry bean acreage there
will decline four percent, or about
18,000 acres. Dry bean production
costs have risen in recent years due
mainly to an increase in pest pressures, mostly caused by white flies.

CANADA CROP
Statistics Canada’s final estimate
of the 2015 dry edible bean crop in
Canada totals 243,500 metric tons,
down 11 percent from last year. Production of colored beans is down
14 percent, to 168,500 metric tons,
while the white bean crop declined
3.5 percent, to 75,000 metric tons.

FOOD AID
The U.S. Dry Bean Council, along
with a coalition of all major agricultural commodity groups, spent
much of the spring and summer of
2015 fighting against presidential
and congressional initiatives to
eliminate the use of in-kind food
assistance in favor of cash-based
voucher programs. The U.S. has
a 60-year history of success in addressing hunger and nutritional

needs of vulnerable populations
through the donation of food. USDBC and the other members of
the agricultural food aid coalition
believe that while feeding programs
should allow for some flexibilities,
in-kind food donations remain the
most critical way to reach populations in need. To that end, USDBC
will continue to fight against any
changes to current food aid programming, including a revised proposal on the Food For Peace Reform
Act that seeks to codify decreased
levels of in-kind food assistance.
House Agriculture and Transportation subcommittees held a hearing in November in Washington to
explore the intersection of food aid
shipping and military sealift capacity. According to Rep. David Rouzer
(R-NC), Chairman of the Agriculture Committee’s Subcommittee on
Livestock and Foreign Agriculture,
the hearing reaffirmed the widelyheld concern that disruptions to the
historic partnership of agriculture
and maritime communities would
have devastating effects on both
our international food aid programs
and our military readiness.

STOCKS MIXED
According to the Upper Great
Plains Transportation Institute’s
semi-annual report, North Dakota
dry bean processors had over 2.4
million bags of pinto beans in storage, up 23 percent from a year ago.
Navy stocks were up six percent, at
478,00 bags, while black bean stocks
are down 51 percent from last July,
totaling just 164,000 bags. Thirtyeight dry bean processors, licensed
by the North Dakota Public Service
Commission, responded to the survey.
January 2016 Northarvest Bean Grower
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MAXIMIZE YOUR BEAN PROFITS
with seed-placed starter and foliar feeding.
For maximum yields and early season plant performance,
give your bean crop.......The STARTER Advantage.

STARTER FERTILIZER:

• Seed safe at recommended rates
• Stimulates early growth and
uniform emergence
• Establishes better root system
• Promotes quicker maturity
• Can be applied with zinc
• Maximizes bean yields & profits

FOLIAR FERTILIZERS:

• Foliar safe at recommended rates
• Improves pod set
• Promotes earlier maturity
• Can be applied with trace elements
• Maximizes bean yields & profits

GIVE YOUR BEANS
THE STARTER
ADVANTAGE

Northern Valley Fertilizer has been helping local bean growers achieve
higher profits per acre for over 40 years. To maximize yields and profits per
acre, bean growers are incorporating quality starter and foliar fertilizers
from Northern Valley Fertilizer into their crop production programs.
NVF, Inc.
1581 Freedom Ave NE
Manvel, ND 58256
Phone: 701-696-2484
Email: nvfinc@invisimax.com
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Farm to Front Office: North Dakota
Bean Growers Talk Life in the Senate
North Dakota Senators
and dry bean growers, Joe
Miller from Park River,
and Terry Wanzek from
Jamestown, tell the BeanGrower magazine how
they use their farm and
agriculture backgrounds
to their benefit and they
balance farming and life
in the legislature.

JOE MILLER, PARK RIVER
Of the 15 farmers in the
North Dakota legislature,
dry bean grower Joe Miller
is one of the youngest.
Regardless of age, Miller
is passionate about agriculture and politics. Both
run in his family. Miller’s
grandfather served in the
North Dakota House of
Representatives in 1961
while running the family
farm. “I don’t remember
my grandpa as a politician. I just remember him
often talking politics and
I guess that rubbed off on
me,” said Miller.
After graduating high
school, Miller went to
college and served as the
state chairman of the College Republicans. After
graduating, he continued
working on the family farm and became the
district chairman for the
local Republican Party.
In 2009, Miller joined the
North Dakota legislature.
Six years later, the role of
Senate Agriculture Com-

N.D. Senate Ag Committee
Chairman Joe Miller has
decided not to seek re-election.
mittee Chairman is fun,
but challenging for Miller.
“It’s difficult to farm and
be in the Senate. It used
to be a lot shorter and
we’d get done well before
spring planting, but now,
we’ve been pushing up
to that point and going
past it,” said Miller. “This
last session was brutal,
because we were hitting
the field hard and I was
in Bismarck twiddling my
thumbs. Those challenges
make it difficult to balance agriculture, a career,
family life and politics.”
This year was especially

challenging in the balance. His black beans
had difficulties due to the
hot, dry weather. “Dry
bean harvest had some
okay spots,” said Miller.
“We had a month of dry
weather when they were
flowering, which really set

my yield back. Financially,
I think we’ll all hold together.”
In late November, Miller
made the decision to not
seek re-election for next
term. Miller is looking
forward to more time with
Continued on Next Page
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family and farming. “I don’t intend
on hanging up my hat entirely,” he
said. “I’ll still be involved in politics
to a certain degree.”
Miller is optimistic about the
future of North Dakota’s dry bean
industry, both domestically and
internationally. “In the Red River
Valley, dry beans will continue to
be a booming crop. Farmers are
looking to diversify and they’ll need
to rotate crops to control weeds in
corn and soybeans. Plus, Americans are eating more dry beans,” he
said. “Globally, the economy is not
great. It seems like when there’s a
lot of uncertainty, more people eat
beans, because they’re cheap and
nutritious. You have other emerging
economies like Africa and Cuba and
we might see more trade now.”
As a new chapter begins, the Park
River farmer is looking forward to
the 2016 growing season. “There
can be challenges in raising edible beans that don’t exist in other
crops, but I love watching my beans
grow,” Miller said. “It’s a lot different
than growing wheat and not knowing where it goes. Dry beans are
directly consumed and that gives

you satisfaction. Being a dry bean
producer is very rewarding.”

TERRY WANZEK, JAMESTOWN
North Dakota Senator and dry
bean grower, Terry Wanzek, credits
dry beans for helping his family get
through tough times on the farm.
“When markets were good, they’re
a specialty crop and no one’s growing them, we had some very fruitful
years growing dry beans,” said Wanzek. “There is always going to be an
opportunity to produce beans successfully and profitably.”
The Jamestown farmer had a
lucky start to his career. In high
school, Wanzek rented a quarter
section of land from his uncle and
made an arrangement with his
father to work in exchange for the
use of his farm equipment. Wanzek
planted durum in the spring. When
he planted it, durum was about
$1.80. By fall, durum was around $8.
“I hit the jackpot my first year of
farming. I remember my parents
telling me they didn’t want me to
keep all of that money. They were
concerned that I would think farming was always that way,” said Wan-

zek. “I told them that was the deal.
I bought a brand new car and a college education.”
Wanzek discovered farming had
its challenges, especially during
the 1980s. In 1987, Wanzek started
growing dry beans instead of sunflowers. That was also the same
year Wanzek, his brother and father
joined in a partnership called TNT
Farms.
Wanzek has a strategy for getting
through tough times. “I remember
my grandfather telling me once, it
wasn’t the 30s where we got in trouble, it was the roaring 20s where we
didn’t put money away for a rainy
day, which led to difficult times in
the 30s,” he said. “It’s important to
recognize when we’ve had really
good years, how important it is to
appropriately fund priorities, but
trying to make sure we save some
and put ourselves in a position
when we’ll face tougher times is important.”
He’s used the same strategy working on the appropriations committee in the North Dakota Senate.
“Managing a budget in a commodity-based business where you have

Jamestown State Senator Terry Wanzek balances farming with chairing the Senate Appropriations Committee.
42

Northarvest Bean Grower January 2016

ups and downs, highs and lows,
helps me prepare in dealing for the
state budget facing the same situations,” said Wanzek. “We’re already
seeing revenues decline with the
slowdown in oil activity and agricultural commodity prices.”
Despite the highs and lows of the
market, Wanzek is optimistic about
the future of dry beans. “Farming
dry beans has its ups and downs.
Lately the market has been a little

more difficult, but that’s true of all
the commodities,” said Wanzek.
While Wanzek has worked on policy for many years, he says working
as a farmer in the legislature is personally rewarding for him. “There’s
a sense of satisfaction in helping
solve problems with others,” added
Wanzek. “It’s not just about policy;
it’s also about the people and a
belief in the values and culture of
North Dakota.”

NEXT CHAPTER
FOR ADM’S TANGEN
Retires After 25 Years of
Dedication to Bean Growers
After 25 years of dedication to
North Dakota dry bean growers,
Todd Tangen has retired from
ADM Edible Bean Specialties,
Inc. in Northwood, North Dakota. “I’ve been in the bean business for a quarter of a century,”
said Tangen. “I farmed with my
dad for 14 years. I’ve also spent
23 years in Northwood working
for farmers.”
Of the many highlights in
Tangen’s career, he won’t forget
the 2015 growing season. “In
the middle of July, we had the
most beautiful crop I’ve ever
seen in my career and at the end
of July, the high winds and heat
changed that,” said Tangen. “But
that’s just part of the business.”
Tangen thinks the future of
North Dakota’s dry bean industry is bright. He thinks it’s
important to focus on new opportunities. “We need something
other than just canned beans to
bank on,” said Tangen. “Our CEO
at ADM Edible Bean Specialties
is working really hard at that and
making steps forward.”
Dry beans are now in snacks
sold in grocery stores. “As time
has gone on, the flavor and texture of bean-flavored snacks has
really improved,” said Tangen.
“We hope to get that same product in cake mixes and more.”
While he plans on enjoying retirement, Tangen will miss working in agriculture. “I’ll miss the
people I’ve worked with at ADM
and throughout the system and
I’ll miss my growers, but I won’t
completely disappear,” he said.
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Since 1927 and here for future generations

www.kelleybean.com

Kelley Bean Co.
Since 1927, and Here for Future Generations

www.kelleybean.com

Todd Smith, Cavalier; Dean Nelson, Hatton

Todd @
ToddCo.
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mobile: 701-430-0589
Kelley Bean
Cavalier ND ofﬁce: 701-265-8328
Cavalier ND
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a safe
and
@
mobile: 701-238-5228
Kerry @
successful
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Dennis @
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701-779-6877
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218-346-2360
office:
Email: 701-543-3000
dmitchell@kelleybean.com
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Kelley Bean Co. salutes all bean growers on the successful growing season.
We look forward to seeing you at Bean Day!
488788_kp2.indd 1

12/9/13 2:51 PM

Purchaser and Processor of Pinto and Black Turtle Beans
Leeds
Ph: 701-466-2398
Fax: 701-466-2076
Brian and James Engstrom
6131 57th Ave. NE, Leeds, ND
Phone: (701) 466-2398 / F ax: (701) 466-2076
Email: briane@engstrombean.com
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Northarvest Sponsors Webinar for
Food & Culinary Professionals
More than 220 people
registered for the Food
and Culinary Professionals Dietetic Practice
Group Webinar in November, sponsored by
the Northarvest Bean
Growers Association.
Highlights from the presentation include the
fact that protein is a very
hot topic in the nutrition
community today. Consumers are also very interested in protein, including
sources of plant-based
protein. Beans are very
popular with dietitians,
and Northarvest’s support
of webinars like this helps
provide information and
resources like recipes that
registered dietitian nutritionists (RDNs) can share

with patients and clients.
The webinar, produced
by Amy Myrdal Miller,
founder and president of
Farmer’s Daughter Consulting, was developed to
be used online and has six
main highlights: retail and
restaurant trends driving
demand for plant-based
protein; applying trends
from the restaurant world
to promoting plant-based
protein; food for thought:
big events influencing
interest in plant-based
protein; comparing
plant-based proteins and
animal protein; culinary
inspiration from world
kitchens; and strategies

and tools for promoting
plant-based proteins.
According to a report
from Packaged Facts in
2014, protein is the hottest
functional food ingredient trend in the United
States. Protein is being
added to deliver a wide
range of benefits, including athletic performance
and recovery, to stave off
loss of muscle mass with
aging, to help with weight
loss and management,
curbing appetite and
promoting satiety. High
protein claims in foods
and beverages are three
times higher in the U.S.
than anywhere else in the

world.
Mintel’s “Meat Alternatives” (June 2013) says
36 percent of consumers
indicate use of meat alternatives. Sales of meat
alternatives reached $553
million in 2012, representing eight percent growth
from 2010. From 2008 to
2012, the number of products launched in the U.S.
with both a high protein
and vegan claim grew by
54 percent.
According to Datassential, consumers’ desire to order non-animal
proteins is greater than
that of current availability
levels. Restaurant operators have work to do in
closing the gap between
consumption and curContinued on Next Page
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rent away-from-home
(AFH) availability levels.
Datassential says this is
particularly true for nonanimal protein options
such as legumes, Greek
yogurt, nut butters and
flours, and tofu, etc. Even
whole grains and nuts are
under-used based on consumer consumption and
ordering behavior. In April
2015, Datassential reported that while the bulk of
significant future changes
will focus on non-animal
proteins, these categories
will likely see the greatest declines among operators. In fact, operators
will decrease use and
remove these items from
the menu at a pace that
far exceeds the expected

consumption behavior of
consumers.
Findings from the Nurses Health Study II were
included, which show that
substituting one serving
per day of legumes for
one serving per day of red
meat was associated with
a 15 percent lower risk of
breast cancer among all
women, and a 19 percent
lower risk among premenopausal women.
The webinar generated
a considerable amount
of social media activity,
as dieticians shared their
love of beans to their
friends and followers.
Registrants were advised
to make all their online
content, and especially
recipes, mobile friendly,

since recent statistics
indicate that 64 percent
of American adults now
own a smartphone, up
from 35 percent in the
spring of 2011. For 10 percent of them, this is their
only internet connection.
Seventy-three percent of
Americans have a social
network profile. The webinar provided a tip to use
social media to engage
with customers, patients
and clients.
The webinar also provided an excellent avenue
for promoting the new
Bean Institute website,
which features an online
Culinary Bean Toolkit for
teaching people how to
cook with beans: www.
beaninstitute.com. The
World Bean Kitchen: Pass-

port to Flavor, featuring
recipes and videos, was
also promoted: www.
ciaprochef.com/northarvest.
The Northarvest Bean
Growers Association’s
new message: “BEANS:
Simply Delicious. Naturally Nutritious”, was
developed by dieticians
responding to a poll by
Farmer’s Daughter Consulting.
A recorded version of
the webinar, titled “Simply
Delicious, Naturally Nutritious” will be available on
the Northarvest website
for the next year, so other
FCP members will be able
to access it. The webinar
provided culinary strategies for promoting plantbased proteins.

Star of the West Milling Co.

Purchaser and Processor of Navy
and Pinto Beans
Star of the West Milling Co.
4082 22nd Avenue NE
McCanna, ND 58251
Manager: James Enger
Jim.enger@starofthewest.com
Ph: 701-397-5261

Call us for all of your edible bean
seed needs!
Receiving Station
Dahlen Farmers Elevator –
Petersburg, ND
701.345.8234
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GroWest Brand®
Supplying the North American wholesale dry bean trade with a
full range of high quality seed products produced in arid
western seed production regions.
Committed to supplying the most current and sought after dry bean genetics
Offering highly competitive priced product
Proven record of being reliable, consistent and independent
Extensive & experienced producer base
Knowledgeable & dedicated employees
Integrity, customer service and value are things that we demonstrated in the past
and will promise well into the future.

Big enough to serve, small enough to care!
David Scholand
730 4th Ave.
Reynolds, ND 58275
Mobile: 218-791-6159
Office: 701-847-3122
Email: david@tvseed.com

Treasure Valley Seed
17781 Hwy 95
Wilder, ID 83676
Phone: 208-337-3545
Fax: 208-337-3584
www.tvseed.com

Treasure Valley Seed
313 South Fair St.
Powell, WY 82435
Phone: 307-754-3121
Fax: 307-754-3936
www.tvseed.com

It was a nice open harvest season for many Northarvest bean growers.

TRADERS, PROCESSORS, ORIGINATORS OF DRY BEANS
Pinto, Black & Small Red Bean Processors • New Crop Contracts • Western Certified Seed
CORPORATE OFFICE
PROCESSING - RECEIVING FACILITY
Darryl Berg
Highway 32 North, PO Box 67 Walhalla, ND 58282
Watts: 1.800.227.4494
Ph: 701.549.3721 Fax: 701.549.3725
Email: darryl@walhallabean.com
RECEIVING STATION
Walhalla Bean Co. (Canada) Ltd.
Ray Penner - Manager
PO Box 761 Winkler MB Canada R6W 4A8
Ph: 204.325.0767 Fax: 204.325.0768
Email: ray@walhallabean.com

RECEIVING STATION
Stein Seed Company
Doug Stein - Manager
508 South Main St.
McVille, ND 58254
Ph: 701.322.4350

“Where our customers send their friends”

MARKETING OFFICE
PROCESSING-RECEIVING FACILITY
Walhalla Bean Co. (Merrifield)
John Berthold
7400 55th St. S Grand Forks, ND 58201
Ph: 701.775.3317 Fax: 701.775.3289
Email: johnb@walhallabean.com
RECEIVING STATION
RECEIVING STATION
Thompson Farmer’s Co-op Elevator
Lone Prairie Grain
Tom Kraft - Manager
814 Western Ave N
102 N 4th St. Fisher, MN 56723
Maddock, ND 58348
Ph: 701.438.2441 Fax: 701.438.2484
Ph: 218.891.2255
Email: scottfoss@gondtc.com

www.walhallabean.com
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Biological Seed Treatment for Yield Enhancment and Disease Control

Soybean and Dry Bean
Seed Treatment for
WHITE MOLD and SDS
Biological seed treatment product now available
for the suppression of White Mold in Dry Beans
and White Mold & SDS in Soybean

NEW!
•
•
•
•
•
•

Proven results with over seven years of testing at Iowa State Univerisity by Dr. XB Yang
Economical and effective from data trial information available on our website
The first EPA registered seed treatment for White Mold and SDS on beans
Can be mixed in with other products or applied over top of seed already treated
Proven Registered Product: Heads Up® Seed Treatment EPA Reg. 81853-1
Available from United Suppliers, Engage AgroUSA, Unified Ag Solutions and Seed Professionals, Iowa

Heads Up Plant Protectant Ph: 866.368.9306 or visit www.sar-headsup.com

ZENITH
THE BLACK BEAN THAT CHANGES EVERYTHING

MICHIGAN CROP IMPROVEMENT ASSOCIATION
PO BOX 21008 ~ LANSING, MICHIGAN 48910
www.michcrop.com ~ 517.332.3546
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November 11-13, meetings in Mersin
November 13, Istanbul
November 14, departure for the US

Turkey Trade Mission

Two U.S. Dry Bean
Council members, Cindi
Allen and Melva Calloway,
along with USDBC International Representative
Johanna Stobbs spent five
days visiting nine importers and dry packagers
in Turkey in November.
The purpose of the mission trip was to renew
and strengthen ties with
Turkish importers of U.S.
dry beans and garbanzos,
to discuss the 2015 U.S.
dry bean crop, and assess
market conditions in Turkey.
The USDBC was assisted
The U.S. Dry Bean Council learned that Turkey prefers to eat U.S. Great Northern beans.
during the Turkey Trade
Welcome
Dinner, from left to right: Cindi Allen (USDBC), Melva Calloway
Mission by the Turkish
PR
alubia
and Egyptian
white(USDBC),
that bid on food
con- (Promedia
Johanna
Stobbs
JackaidJacob
PR that
Agency)
surprised to learn
the
agency, Promedia,(USDBC),
which
beans.
tracts
to
feed
the
three
U.S.
has
sizeable
amounts
helped set up meetings
and Feray Alpay (Promedia PR Agency).
Turkey’s garbanzo bean million refugees who are
of good quality cranberry
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20% to 40% of their total business.
pany has now imported
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for the dry packaging and
canning sectors. Interestingly, the trade team saw
canned dark red kidneys
in a supermarket in Istanbul during a store visit.
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imposed a 19.2 percent
tariff on all imported dry
beans in 2014. This tariff,
still in place, is designed
to protect Turkish domestic production of white
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US Dry Bean Council 2015 Turkey Trade Mission Report, November 24, 2015

Larson Grain Company
100 Second Avenue, Englevale, ND 58033
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are Nick Shockman
Contact:
701-683-5246
generally well-stocked
with / 701-361-2230
nick.shockman@larsongrain.com
packaged andEmail:
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Website:
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Istanbul supermarkets are generally well-stocked with packaged
and canned dry beans.
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USDBC Meets with
FDA About Allergens
The U.S. Dry Bean Council
staff and board met with leadership from the Food and Drug
Administration’s (FDA) food labeling staff in Washington, D.C.
in October to discuss concerns
with the unintentional presence
of soybeans in dry bean deliveries and the impact on labeling. Soy is considered by FDA
as one of eight major allergens,
prompting concerns from canners who have rejected dry bean
deliveries based on the presence
of a single soybean.
While most folks we spoke to
feel it is highly unlikely that such

a low level presence could cause
a reaction, there are no scientific
guidelines that define acceptable tolerance levels. FDA staff
counseled USDBC staff to publicize the “may contain” labeling
guidelines, and felt that without
any defined tolerance levels for
allergens, these should provide
guidance.
USDBC is also studying research already conducted on the
impact of cooking/processing
on allergen protein and will look
to have more information available in the near future.

Buyers of Navy and Kidney
Pintos - Satellite for Central Valley Bean

THOMPSONS USA LIMITED
41703 US Hwy. 2 SW,
P.O. Box 374,
East Grand Forks, MN 56721

PULSE PUSH
According to a recent article
in the Financial Times, India
has been gripped by “dal shock”,
a shortage of pulses. Dal is split
peas and lentils and is eaten as
a protein source in India. Due to
El Nino, key growing areas have
endured a 40 percent shortfall
in rainfall. With this year’s domestic pulse production down
almost 13 percent from last
year, chickpea prices on India’s
online commodity exchange
have risen more than 70 percent
since the start of 2014, trading
at an all-time high. Pigeon peas
for export to Mumbai, India
have risen almost threefold. Because India is the world’s largest
producer, consumer and importer of pulses, the “dal shock”
has hit international markets.
Green lentils, exported from
the U.S. and Canada, have risen
sharply in price over the past
three months. India accounts
for nearly half the international
trade in pulses. In many Indian
cities, retail prices for pulses are
higher than those for chicken or
eggs. Government authorities
have restricted the amount of
stocks that pulse traders and retailers can hold and conducted
raids on suspected hoarders.

Tel: (218) 773-8834
or (800) 777-8834
Fax: (218) 773-9809
Email:
jvrolyk@thompsonslimited.com
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THE NATURAL CHOICE
Contans® attacks white mold at the source.
While other fungicides treat white mold once it appears, only Contans® breaks the disease cycle in the
soil before white mold develops.

“Where your best yields are possible is where white mold is
worst. We had a field a few years ago that had severe white
mold in it. We never thought we’d be able to raise beans on that
field again. We tried Contans, and it’s taken care of our white
mold problem. You can see it work. We’ll use Contans in 2015,
and we’ll probably use it on more acres.”
Mike Elsen
Hecla, South Dakota

Always read and follow label instructions. ©2015 Sipcam Agro USA, Inc.
The Natural Choice is a trademark of Advan LLC. Contans is a registered trademark of Bayer CropScience-Biologics.
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www.sipcamadvan.com
800-295-0733
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JUSTIN RETTERATH
Washburn, North Dakota

How did you get into
farming? I’m a fourth
generation farmer. I’ve
been farming for about 20
years. When I graduated
from college, I returned
to the farm and ran a custom harvesting business.
After a few years, I decided to farm full time. We
raise spring wheat, dry
beans and corn on about
6,000 acres. Dry beans
consist of about one-third
of our acres.
What classes of beans
do you grow? We raise
pintos and black beans on

our farm. They’re one of
my favorite crops to grow.
Dry beans are the best fit
for us, because we’re a
little drier on the west side
of the state compared to
the Red River Valley. Dry
beans take less water than
soybeans.
What organizations
have you been active
in? I’m actively involved
on the Northarvest Bean
Growers Association
Board. I’ve also been
involved in different livestock boards.

If you could add any new
equipment, what would
it be? We have older John
Deere tractors on the farm
and I especially like the
two-track tractors. But if I
could have any new farm
equipment, I would get
a four-track John Deere
tractor.
Do you have any hobbies? I like to ride cutting
horses. My family and I
also enjoy camping at the
lake.
What’s the best part
about farming? I like
being my own boss and

working outside the best.
Farming has been trying
at times. Commodity prices have been down, but
everything usually turns
out alright.
Favorite food? My wife’s
baked beans are really
good. She puts bacon,
hamburger and other
good things in it.
If you could win a vacation anywhere, where
would you want to go?
I’d really like to go to
Maui, Hawaii. I’ve heard a
lot of people go there and
really enjoy it.

FAS ACCEPTING APPLICATIONS
The Foreign Agricultural Service (FAS) continues to accept fiscal year
(FY) 2016 applications for
three export market development programs.
FAS will accept applications for the Emerging
Markets Program (EMP),
the Technical Assistance for Specialty Crops
(TASC) program, and the
Quality Samples Program
(QSP) until FY 2016 funds
have been exhausted.
EMP provides funding

for technical assistance
to promote exports to
emerging markets worldwide. The TASC program
provides funds that address phytosanitary or
technical restrictions that
prohibit or threaten the
export of U.S. specialty
crops.
QSP funds help U.S. agricultural trade organizations provide samples of
their products to potential
importers. Through the
QSP, overseas custom-

ers are introduced to the
quality of U.S. goods and
are able to assess the
benefits of U.S. products,
thereby stimulating interest and demand for U.S.
agricultural products.
More information about
the programs can be
found at www.fas.usda.
gov/programs.asp
Applicants are encouraged to apply via the
Unified Export Strategy
online application system
at www.fas.usda.gov/

unified-export-strategy.
Applications can also be
emailed to podadmin@
fas.usda.gov or handdelivered to: USDA Foreign Agricultural Service,
Office of Trade Programs,
1400 Independence Avenue, SW, Room 6512-S,
Washington, D.C. 20250.
Applicants must have a
Dun & Bradstreet (DUNS)
number, which can be
obtained at fedgov.dnb.
com/webform or by calling (866) 705-5711.
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WAYNE TISDALE
St. Thomas, North Dakota

How did you get into
farming? I always wanted to farm. I currently
farm more than one
thousand acres of crops.
I grow navy beans, sugarbeets and barley. I started
driving a tractor when I
was around 12 years old,
but altogether, I’ve been
farming for around 40
years.
How long have you
raised edible beans?
We’ve raised edible beans
for 35 years. Dad raised a
few pinto beans before I
got started.
What classes of beans
do you grow? In the
past five years, I’ve only
had navy beans. Before

that, we had a mix of pinto
beans and navy beans. I
quit doing pintos, because
there was a better return
on navy beans.
What’s your favorite
piece of equipment?
My favorite piece of farm
equipment is the newer
John Deere tractors with
auto steer. Auto steer
makes it easier for the older generation to continue
farming. You can be outside for 12 to 15 hours and
you know you’ve done
something, but it doesn’t
feel like it did a few years
ago.
Is there a piece of equipment you couldn’t do
without? I don’t want to

be without my sprayer. It’s
a pull-type sprayer, but I
spend a whole summer
in that thing keeping the
weeds out of the fields
and I do a lot of foliar
feeding with beans and
beets. My beans get four
or five trips per year with
the sprayer.
What’s the best part
about farming? The part
I like the best is spring. I
like to see new the plants
that pop up and being
able to decide what I want
to plant for the year. I can
also try out new ways to
better my crops, something different in the field
to improve the soil. Soil

gives me a living, so I want
to give back to it.
Favorite food? Ham
and bean soup and I like
the canned Bush’a navy
beans. All of our navy
beans end up going to
Bush Beans in Knoxville,
Tenn. We have those at
the farm and we eat them
here and there on the
farm.
If you could win a vacation anywhere, where
would you go? I would
go to Marco Island, Florida. My wife and I along
with our three girls have
gone for several years. I
really look forward to it.

FSMA
The U.S. Food and
Drug Administration
has published the final
produce safety, foreign
supplier verification and
third party accreditation
rules under the Food
Safety Modernization
Act (FSMA). FDA’s pro-
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duce safety rule will set
forth new standards for
the growing, harvesting,
packing, and holding
of produce for human
consumption. FDA estimates that collaboration with states on the
produce rule by itself
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will cost $50 million, and
$109 million is needed
overall for implementing FSMA regulations
in the year that began
October 1. But the Senate has thus far allocated
only $45 million, and the
House, $41.5 million.

The new rules don’t go
into effect until late January, then implementation will be strung out
for years. Compliance
with the new produce
standards, for example,
won’t begin until early
2018.

5
TRILLION
NEW FARMHANDS

*

READ Y TO WORK

NATURE.

IT’S POWERFUL
TECHNOLOGY.

TagTeam® LCO puts the powerful technology of nature to work in
peas and lentils. This triple-action inoculant combines the proven
performance of our LCO molecule, the phosphate-solubilizing
benefits of Penicillium bilaii, and a specially selected rhizobia
inoculant. Together, they enhance nutrient capability and improve
nitrogen fixation and phosphate availabilty. It’s time to use nature’s
farmhands to help protect and maximize your yield potential.

Discover more at MonsantoBioAg.com

@MonsantoBioAg

*Potential number of soil- and/or plant-borne microbes that may exist in a field. Actual numbers may vary based on field size and crop.
Individual results may vary, and performance may vary from location to location and from year to year. This result may not be an indicator of results you may obtain as local
growing, soil and weather conditions may vary. Growers should evaluate data from multiple locations and years whenever possible. ALWAYS READ AND FOLLOW LABEL
DIRECTIONS. Monsanto BioAg and Design™, and TagTeam® LCO and MultiAction® are registered trademarks of Monsanto Technology LLC. All other trademarks are the
property of their respective owners. Individual packaging may vary. ©2015 Monsanto Company.
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