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Better seeds for a better future.

When it comes to family, we know it’s about more than just raising
high-yielding* crops. It’s about quality. Consistency. And sustainability.
That’s why our bean seed:
• is produced by Western growers with certiﬁed “Blue Tags”.
• is genetically pure and virtually disease-free.
• undergoes rigid third party quality control processes.

Discover the advantages of Seedwest seed. Contact your local dealer today!
(701) 730-4037 | seedwest@adm.com | www.seedwest.com
*Yield depends on a variety of factors beyond ADM’s control, such as weather conditions, etc.
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IT’S HARVEST TIME
Dry bean growers are starting to reap
the rewards of this year’s hard work, as
the harvest proceeds. From all indications, the Northarvest crop, in general,
looks good, but, as usual, there are exceptions caused by Mother Nature for
some. USDA has just released its first
production estimate for 2015, as you’ll
read in this issue. And at the end of July
USDA reported most production regions
in the United States were in good to excellent condition as well. Hopefully the
good condition carries to harvest.
While there are always new concerns and ongoing issues, one of
the main concerns I talked about in this column one year ago has
apparently been resolved, and that is rail transportation. But with
harvest beginning and if oil prices increase, we all understand this
can change.
Also in this issue, we provide an update on the crop situation in
Mexico which tends to indicate another good crop and therefore
reduced need for imported beans from the US. Again this spring,
some growers reported running short of seed, due to big seed and
lower seed counts. This added to their seed costs. There seems to be
increased interest among growers to be able to buy their seed by the
seed count instead of by the pound.
A group of scientists has applied for a USDA grant to study the
food functionality of dry beans. In other words, they want to share
knowledge with end users on how to incorporate beans into foods
most people are consuming, such as snacks and baked goods. A
group of Colombian importers was recently in North Dakota to build
relationships which will hopefully result in a new market for pinto
beans. Three growers from Northarvest will be part of the North Dakota Department of Agriculture’s Learning Journey to Cuba, October
25-28. You can also read about a long-time member of the Northarvest Bean Growers Association’s Board of Directors, Mark Streed.
I wish everyone a safe and successful 2015 harvest!
Sincerely,

Joe Mauch, President
Northarvest Bean Growers Association
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Buyers of Navy and Kidney
Pintos - Satellite for Central Valley Bean

Thompsons USA Limited
41703 US Hwy. 2 SW | P.O. Box 374
East Grand Forks, Minnesota 56721

Tel: (218) 773-8834 or (800) 773-8834 | Fax: (218) 773-9809
Email: jvrolyk@thompsonslimited.com

Chelated
Micronutrients
Blue Diamond Activation
10% Zinc 9.5% Nitrogen 4% Sulfur
10% Zinc 5% Sulfur

NEW
EMERALD GREEN MICRONUTRIENTS
Yellow Beans or Iron Chlorosis
Nitrogen - 8%
Zinc - 3%
Manganese 3%

Plus Non-Ionic
Surfacant for Rapid
Uptake into Plants
All In One Liquid

Sulfur - 3%
EDTA Iron - 1%

Economical Cost Per Acre

For more information and a
complete line of micronutrients

Call NWC, Inc.
800-315-2469

Box 33, Emerado, ND 58228
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Buyers and Processors of
Dry Edible Beans
Certified Seed Conditioner

Call For Prices

www.bollingbergseeds.com
Kurt & Cheryl Bollingberg
5353 Highway 15, Cathay, ND 58422
ph: 701-984-2486 Fax: 701-984-2485
kurt@bollingbergseeds.com
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Dry Bean Production Flat
USDA forecasts 2015 dry bean
production at 29.3 million hundredweight, up less than one percent,
or 81,000 hundredweight from last
year. Planted acres are up 43,500
from June, and 33,500 above last
year. Harvested acres are up 45,100
from June and up more than 36,000
from 2014. The average yield, at
1721 pounds, is down 32 pounds
per acre from a year ago.
Compared to last year, USDA estimates pinto bean acreage is down
five percent; navy bean acreage is

down eight percent; black bean
acreage is up 36 percent; pink bean
acreage is down six percent; small
red acreage is up 41 percent. Light
red kidney bean acres are up 24
percent from 2014; dark red kidney
bean acreage is up 38 percent; and
Great Northern acres are down 55
percent.
North Dakota’s dry bean crop
forecast is one percent more than
last year; Minnesota’s crop is up 26
percent. The average yield in North
Dakota is 14 bags, down from 14.3

bags last year. The average yield in
Minnesota is 20 bags, compared to
19.5 last year.

DEALER ESTIMATES
Dry bean dealer organizations
from across the US estimate this
year’s dry bean area at 1.56 million acres, eight percent less than
USDA’s estimate, and one percent
below last year’s estimate. The bean
dealers’ acreage estimate is also six
percent below last year’s USDA estimate. The biggest changes from last

Dry Edible Bean Area Planted and Harvested, Yield, and Production - States and United States
2014 and Forecasted August 1, 2015.
Area Planted
State

2014

Area Harvested

2015

2014

2015

1,000 acres

2014

2015
pounds

Production1
2014

2015

1,000 cwt

Arizona

11.0

9.0

10.9

8.9

1,940

1,950

211

174

California

48.0

43.0

47.5

42.5

2,190

2,300

1,040

978

Colorado

46.0

46.0

44.0

43.0

1,900

1,700

835

731

125.0

130.0

124.0

129.0

1,800

1,700

2,232

2,193

7.5

8.0

6.9

7.5

1,710

1,900

118

143

Michigan

250.0

250.0

245.3

246.0

1,940

1,900

4,749

4,674

Minnesota

155.0

190.0

148.0

182.0

1,950

2,000

2,887

3,640

Montana

37.5

46.0

37.0

45.0

1,630

1,800

603

810

Nebraska

165.0

150.0

152.0

139.0

2,500

2,400

3,800

3,336

10.5

12.5

10.5

12.4

1,900

2,100

200

260

8.0

8.0

7.7

8.0

1,490

1,900

115

152

630.0

650.0

615.0

635.0

1,430

1,400

8,795

8,890

8.5

10.0

8.5

10.0

2,260

2,300

192

230

South Dakota

14.0

12.0

12.9

11.2

1,880

2.050

243

230

Texas

23.0

29.0

21.0

26.0

1,220

1,050

256

273

130.0

120.0

129.0

119.0

1,500

1,500

1,935

1,785

Wisconsin

7.9

7.9

7.9

7.9

2,480

2,500

196

198

Wyoming

42.0

31.0

37.6

29.5

2,130

2,000

799

590

1,718.9

1,752.4

1,665.7

1,701.9

1,753

1,721

29,206

29,287

Idaho
Kansas

New Mexico
New York
North Dakota
Oregon

Washington

United States
Clean basis.

1
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year were: black beans +29%; dark
red kidney +21%, light red kidney
+10%, navies +5%, pintos -6%, and
Great Northerns -54%.
Dealers estimate US dry bean
production at 26.2 million hundredweight, 1.02 million (4%) less than
last year and 11 percent less than
USDA’s current forecast.
Dry bean dealers peg this year’s
pinto bean crop at 10.1 million cwt,
down more than 600,000 (6%) from
last year. The black bean crop is put
at 4.3 million cwt, 18 percent more
than a year ago. US navy bean production is estimated at 4.1 million
cwt, one percent less than 2014.

The North Central Bean Dealers Association estimates total dry
bean area in Minnesota, Wisconsin,
North Dakota and South Dakota, at
821,900 acres. This is up 2.5 percent
from a year ago, but two percent
less than USDA’s current harvested
acreage estimate. Production in the

U.S. DRY BEAN DEALER ESTIMATES
Variety

Class

2014

1,000 acres

Production

Carryover*

Total Supply

583,086

10,118,470

403,948

10,522,418

Pink

22,364

389,343

11,465

400,808

Small red

40,490

768,057

1,500

769,557

618

14,048

440

14,488

262,317

4,140,255

14,801

4,155,056

52,301

1,175,471

655,249

1,830,720

280,524

4,286,366

15,340

4,301,706

5,767

102,430

17,332

119,762

Navy
2015

Acreage

Pinto

Small white
USDA Estimates, by Class

North Central states is pegged at
12.46 million cwt, up 3 percent from
2014. North Central Bean Dealers
are using average yield estimates of
15 bags for pinto and navy beans,
and 14 bags per acre for black
beans.

Great No.
Black

Navy

247.7

227.9

Great Northern

103.8

46.9

Pinto

608.3

578.9

LRK

55,031

1,088,405

163,034

1,251,439

Black

236.2

322.4

DRK

65,677

1,194,324

1,500

1,195,824

Sm chickpeas

66.8

81.3

Lg lima

10,571

247,640

2,000

249,640

Lg chickpeas

148.3

134.6

Lt red kidneys

58.1

72.2

Baby lima

5,862

131,870

110,950

242,820

Dk red kidneys

59.3

81.8

Blackeye

21,595

399,990

54,040

454,030

Pink

22.4

21.0

Garbanzo

107,483

1,303,277

44,150

1,347,427

Small red

34.7

49.1

Other

49,411

869,601

93,647

963,248

Cranberry

4.8

5.7

1,563,097

26,229,547

1,589,396

27,818,943

Minnesota acreage changes from 2014
Navy beans

-6 percent

Pinto beans

+12 percent

Black beans

+50 percent

DRK

+39 percent

No. Dakota acreage changes from 2014
Navy beans

-3 percent

Pinto beans

-10 percent

Black beans

+77.5 percent

Cranberry

TOTALS

*Does NOT include carryover estimates from N.D., MN, S.D. and WI

Canada Releases Dry Bean Estimates
The Canadian dry bean dealers presented acreage estimates at the
recent US Dry Bean Convention in Boston. Dealers estimate a 3,000
acre decrease in dry bean acres this year, a total of 327,000 acres.
That’s above the spring estimate of 310,000 acres.
Manitoba’s acres are estimated at 132,000 with the average yield
pegged at 18 bags per acre. Ontario/Quebec acres are put at 138,000
with the average yield at 19 bags per acre. The industry puts Alberta/
Saskatchewan dry bean acres at 57,000, with the average yield pegged
at 23 bags per acre.

Great Northerns -53 percent
Fall 2015 Northarvest Bean Grower
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Dry Bean Grower Survey
The 2014 dry bean grower survey was the 25th
annual survey of varieties
grown, pest problems,
pesticide use, and grower
practices of the Northarvest Bean Growers Association. Research and
Extension faculty at North
Dakota State University
and the directors of the
Northarvest Bean Growers Association developed
the survey form, which
was mailed to all Northarvest bean growers.
A total of 171 growers
responded to the survey,
representing 13.2 percent
of last year’s total planted
acreage.
The two most popular
varieties by class were:

Black: 1. Eclipse
2. Zorro
Great Northern:
1. Aries 2. Taurus
Kidney: 1. Montcalm
2. Red Hawk
Navy: 1. HMS Medalist
2. T 9905
Pinto: 1. La Paz
2. Windbreaker
Nearly 74 percent of the
growers who responded
ranked excess water as
their worst dry bean
production problem in
2014. Weeds and diseases
ranked as the second and
third-worst production
problems, respectively.
Sixty-four percent of the
growers said they direct
harvested some of their
edible beans last year,

Raedel’s
Hardsurface Welding
Hardsurface pinto bean knives -- Heath, Speedy and Orthman knives

Hardsurface advantages:
1)
2)
3)
4)
5)

Do not need a rod weeder.
No plant pull.
Self sharpening.
Slick cut of bean plant and all weeds.
Cut plant minimum depth of ground
-- less dirt in beans.
6) If off rows, plant is cut as long as plant
contacts the end of knife.

Have knives on hand.

Appreciate orders as early as possible.
Also hardsurface: Plow lays (all makes of plow); cultivator
shovels; chisel plow points; NH-3 fertilizer knives; and
spikes for cultivator, chisel plows and regular applicators

Franklyn D. Raedel
Bruce Thom
PO Box 23 Neche, ND 58265

BUS: (701) 886-7688 RES: (701) 886-7504
8
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including 41 percent who
said they direct combined
all their dry beans. Thirtysix percent of the growers
did no direct harvesting
in 2014. 35 percent of the
growers who direct harvested estimated yield
losses of one to five percent, while another 45
percent had yield losses of
six to ten percent.
Some other highlights
from the 2014 grower survey:
• 93 percent of respondents used nitrogen on
their dry beans
• 20 percent used sitespecific nutrient management
• 77 percent used a soil
test

• Only 17.7 percent used
Rhizobium inoculants
on their dry bean fields
• 26.5 percent of the dry
bean growers did not
use a dessicant
• 44 percent of growers reported spraying
Sharpen as a dessicant;
25 percent sprayed with
glyphosate
• 37 percent of the growers responding use a
2-year rotation; 30.5
percent use a 3-year
rotation, and 24 percent
use a 5-year rotation
• 55 percent of growers reported no insect
problem in 2014; 19.5
percent listed leafhoppers as their top insect
problem

Northwood Bean Co.
est. 1983
of P
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Bean
k
c
a
l
o&B

s

Northwood Bean Company
301 S Potato Road
Northwood, ND 58267
Contact Tim
Ph:1-701-587-5206
Email: nbc@polarcomm.com
Receiving Stations:
Sykeston Elevator and Cando Farmers Elevator

Call Us for Seed and Production Contracts!

• 88 percent did not apply
foliar insecticide. Asana
XL was the top choice
among growers that did.
• 38 percent of the dry
bean growers responding used Cruiser Maxx
insecticide seed treatment. 25 percent of
growers did not use a
seed treatment last year
• 54 percent of growers
said white mold was
their worst disease
problem last year; Only
nine percent of growers reported no disease
problems
• Topsin broadcast and
Endura were the two
most-used foliar and
banded fungicide treatments. Apron Maxx was
by far the most popular

fungicide seed treatment, used by more
than 52 percent of the
growers who responded
The worst weed problems in 2014 were lambsquarters, kochia, and waterhemp, followed closely
by ragweed, biennial
wormwood and wild mustard. Raptor and Rezult
were the most commonly
used herbicides by dry
bean growers last year.
A grant from the
Northarvest Bean Growers Association funded
the survey. For more
information, visit www.
ag.ndsu.edu/publications/landing-pages/
crops/2014-dry-beansurvey-e-1750.
Too much water was the biggest production problem in 2014

Fall 2015 Northarvest Bean Grower
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Canners Rejecting Dry Bean
Shipments Containing Soybeans
Some dry bean canners
have a “zero tolerance”
policy for soybeans in
dry bean shipments. That
means even one soybean
in a truckload of dry
beans can result in canners rejecting that load or
discounting the price of
those dry beans.
Deon Maasjo, manager
of Kelley Bean Company
in Oakes, North Dakota,
says a lot of his customers
have varying opinions on
soybeans, which are listed
as an allergen by the US
Food and Drug Administration. However, the FDA
has not set any tolerance
levels for soybeans. “What
we’re seeing with tighter
and tighter crop rotations on American farms,
predominately in the
upper Great Plains,” says
Maasjo, “is a lot of volunteer soybeans popping
out of the ground a year
or two years later because
they’re Roundup resistant.
So processors are starting to see a few scattered
soybean seeds in farmer
loads (of dry beans), and
most of the canning com-

10

munity is at zero tolerance.”
Some canners have also
gone to labeling on cans
of beans that says ‘may
contain soy’, and will accept a minor amount, a
trace here and there. According to Maasjo, there
is no mechanical piece of
equipment that can guarantee 100 percent zero
on soybeans in any edible beans. “Electric eyes
will catch 99 percent, but
that’s not 100 percent,”
says Maasjo, “so that risk
is always there.”
While all canners say
they have a zero tolerance
for soybeans in dry bean
shipments, several have
an acceptable level, says
Maasjo. What’s the solution? “I think the solution
is the (dry bean) industry itself, along with the
grower groups, are going
to have to go through the
Food and Drug Administration channels and ask
if there is a tolerable level
on canned product that

Northarvest Bean Grower Fall 2015

will not trigger an allergic
reaction.”
While soybeans are an
allergen, Maasjo says research done by Purdue
University, as well as two
universities in Michigan
and Arizona, shows they
lose some of that allergenicity after they’re cooked.
Maasjo says the FDA has
ruled that soybeans are an
allergen, and it’s a voluntary labeling of product
that it may contain soy.
According to Chris
Mattison, a research
molecular biologist with
USDA’s Ag Research
Service in New Orleans,
several studies have tried
to answer the question of
whether cooking destroys
the allergens in soybeans.
“Due to the individuality
among individual allergy
sufferers,” says Mattison,
“ I don’t believe there is
a clear consensus on this
topic. This is an area of
active research. Some
processing does seem to
lower IgE binding and I

think more needs to be
done to characterize how
processing might alter soy
allergens.”
“The canners that are
maintaining zero tolerance, it’s just an automatic
rejection,” says Maasjo. “It
doesn’t matter if they find
one (soybean) or if they
find five. It doesn’t matter,
zero is zero. And the (dry
bean) industry is looking
at it that zero is an impossible number.”
Rejected loads due to
the presence of soybeans
are starting to become
more common in the
industry, says Maasjo.
“It’s always been a small
concern but it’s become
more prevalent over the
last three to four years. I
think it’s just tighter rotations, minimum tillage,
just a change in farming
practices.”
Kelley Bean Company
Senior Merchandiser
Larry Sprague says a rejected load of dry beans
can cost the shipper as
much as $14 to $15 a bag
in increased transportation costs.

PRO AG EQUIPMENT INC.
GRAND FORKS -------------- GRAFTON ND
701-775-5585
701-352-2302

YOUR # 1 PICKETT DEALER FOR 25 + YEARS !
BRINGING YOU YOUR PICKETT ONE-STEP’S &
COMBINES AND SUPPLYING YOU WITH IN STOCK
PARTS & SERVICE !

PRO AG IS ALSO A SUPPLIER OF OUR
OWN HARD SURFACED BEAN KNIVES.

The RIGHT CHOICE for Growing Business:
From bean planting to harvest,
Trinidad Benham can help with your needs!
Martin Franko, Field Ops. Mgr. . . (406) 839-7054
Nathan Fitzgerald, Field Rep. . . . (701) 840-8653
Dustin Smith, Field Rep. . . . . . . . . (218) 839-4666

SERVICE
AND
QUALITY IS
OUR
#1 GOAL

Colgate, ND . . . . . . . . . . . . . . . . . . . . . (701) 945-2580
Courtenay, ND (CHS) . . . . . . . . . . . . . .(701) 435-2471
Finley, ND . . . . . . . . . . . . . . . . . . . . . . . .(701) 524-1500
Pillsbury, ND . . . . . . . . . . . . . . . . . . . . (701) 945-2709

www.TrinidadBenham.com

Partnering with growers who

TAKE PRIDE
in their kidney beans.

Chippewa Valley Bean helps the finest kidney bean growers in the world get the most out of their
crop. We buy your entire crop, even those beans damaged by Mother Nature. We also provide the
guidance you need to produce the best beans possible, whether it’s marketing advice or agronomic
troubleshooting. And we even offer parts and equipment. Call us. We’re here to help.
Better than high quality. It’s Chippewa quality.

Beans to sell this season? Need parts, equipment or just good advice? Call Chippewa Valley Bean.
cvBean_BrandAd_July2012.indd 1

715-664-8342
cbrown@cvbean.com
cvbean.com
7/13/12 12:24 PM
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Streed Focused on
Market Development
Milan, Minnesota dry
bean grower Mark Streed’s
main interest during his
17 years on the Northarvest Bean Growers Association board of directors was helping develop
export markets. During
the trade trips he made
to about a half dozen
countries, Streed learned
that there is a lot more
involved in exporting a
crop than he ever realized.
His focus on exports continued while representing
Northarvest on the US Dry
Bean Council, when he
served on the International Promotions Committee.
Streed thinks market
development is important
work that the Northarvest
Bean Growers Association
must do. “They (foreign
buyers) like to know the
face they’re doing business with,” says Streed.
“And they like to keep
in contact. Once they’ve
made a relationship, you
have a lot better chance of
doing business with them
than someone that they
haven’t met and just picking up a phone and talking to, so I think it’s very
important.”
But, market development takes patience. “It
takes time,” says Streed.
“In a lot of countries, our
beans look a little bit dif12

ferent than the native varieties. We’ve done promotions in grocery stores to
get consumers to look at
these US beans and prove
to them that they taste the
same because a lot of consumers in other countries
don’t have a lot of money
but they want the best
quality bean they can get.
So, the big thing is to get
the US bean out there and
have them try it.”
Streed thinks domestic
consumption is improving because beans are
a healthy food, and he
thinks the US will continue growing its dry bean
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export business. When
global corn prices were
high, Streed noticed that
a lot of countries that traditionally raised a lot of
dry beans started cutting
back on beans and raising corn. “Every nation is
getting a bigger livestock
industry, it seems, so that
creates some market opportunity for our beans,”
says Streed. “As other
countries, such as China,
start to raise more poultry
or hogs, they’re replacing
those bean acres with feed
grains. And, if we ever get
full relations with Cuba,
I think that’s a huge po-

tential right off our shore.
They raise very few beans,
and they’re a nation of
11 million bean eaters.
Instead of ordering a big
shipload at one time from
China or Canada, they can
go hand-to-mouth out of
Florida without laying out
a bunch of money at one
time.”
Of all the foreign trips
he made, Streed says a
food show he attended in
Dubai stands out in his
memory. “That was an
eye-opener. Everything
was new. The city had just
been built in the last few
years. There were build-

ing cranes all over, and
the auditorium where the
show was held was just
luxury to no end,” says
Streed. “I mean, polished
marble floors that were
hard to walk on, they were
so slippery. That really
opened my eyes what that
part of the world looks
like.”
Duabi is a long ways
from Milan, Minnesota,
where Streed’s grandfather emigrated from Sweden at the age of 16. The
third-generation farmer
started farming with his
brother in 1977 and his
first navy bean crop was
about three or four years
later. Streed has been
raising navy beans ever
since, along with corn
and soybeans. He says his

production practices are
just like everyone elses.
“Spray for white mold,
that’s made a big difference, and keep the weeds
down. Over the years, on
the average, I’d say navies
have probably been my
best money crop,” says
Streed. “It’s kind of a risk/
reward. It’s more risk and
a little more work, so you
should make a little more
money at it.”
Streed also likes navy
beans in his rotation,
especially since he quit
growing wheat about 15
years ago. “Probably because it is a little shorter
crop than corn or soybeans, I probably get a
better yield on the old
navy bean ground the
next year,” says Streed.

Alliance Valley Bean, LLC

3792 Elevator Road
PO Box 566
Larimore, ND 58251
Manager: John Hemmingsen
jhemmingsen@alliancevalleybean.com
701-343-6363

Alliance Black Bean Receiving Stations &
Central Valley Bean Pinto Bean Receiving Stations:

Alliance Valley Bean, LLC
Sharon, ND
701-524-2568

CHS, Inc.

Fairdale, ND
Manager: Wayne Aune
701-966-2515

Central Valley Bean Co-op

Buxton, ND
Gen. Manager: Gary Fuglesten
701-847-2622

Purchaser and Processor of Pinto and Black Turtle Beans
Leeds
Ph: 701-466-2398
Fax: 701-466-2076
Brian and James Engstrom
6131 57th Ave. NE, Leeds, ND
Phone: (701) 466-2398 / F ax: (701) 466-2076
Email: briane@engstrombean.com
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2015 Twin Master
HARVEST BEANS LIKE YOU MEAN IT

16 row 22” model ONE STEP

QUALITY is
our #1 Goal

13 1/2 ft. Dump Bin Height

www.pickettequipment.com

1-800-473-3559

Low Impact Threshing System

Contact your local authorized dealer
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Bean Briefs
NEW OFFICERS
Both the Minnesota Dry
Bean Research and Promotion Council and the
North Dakota Dry Bean
Council recently elected
new officers. Minnesota
officers were all reelected:
Chairman Mark Dombeck
of Perham; James Zenk of
Danube is the vice-chair,
and Norm Krause from
Staples was reelected as
treasurer. Scott Mund of
Milnor is the new chairman of the North Dakota
Dry Bean Council. Vicechair is Leann Schafer of
New Rockford, and the
new treasurer is Roger
Carignan from Cavalier.
The North Dakota Dry
Bean Council also wel-

comed new member, Kevin Regan of Webster, who
replaces Nick Kitsch, also
from Webster, who retired
due to term limits.

TRADE PROMOTION
AUTHORITY
President Barack
Obama has signed the
Trade Promotion Authority legislation. This law
will help the Administration negotiate trade
agreements, including
the TransPacific Partnership. With TPA, Congress
can only vote up or down
trade deals, but cannot
amend them. Both Republicans and Democrats
participated in the signing
ceremony and Obama

repeatedly recognized
the bipartisan approach
to the trade bills. Obama
said he hopes for similar
bipartisan support for the
upcoming Highway Bill.
In the last step of an extensive process, the Senate passed legislation to
reauthorize Trade Promotion Authority (TPA) on
a vote of 60-38. This final
vote followed multiple
rounds of consideration
by both the House and
Senate and required that
the Senate also vote on
a separate trade preferences bill that would carry
a provision to reauthorize
Trade Adjustment Assistance (TAA), a worker retraining program to assist

those who lose their jobs
as a result of trade agreements.

BRATTER APPOINTED
US Dry Bean Council
Executive Director Rebecca Bratter has been
appointed to USDA’s Agricultural Trade Advisory
Committee for a 4-year
term. The Committee will
advise USDA and the US
Trade Representative’s
office on US trade policy
and priorities.

CANADIAN CUTBACK
According to Statistics
Canada’s 2015 planted
acreage estimate, CanaContinued on next page

Pinto Beans Navy Beans
Black Beans Quality Seed

Gary W. Fuglesten, Manager ~ PO Box 162 ~ Buxton, ND ~ Ph: (701) 847-2622 ~ Fax: (701) 847-2623 ~ Toll Free: (800) 286-2623

Pinto Bean Receiving Stations At:
Alliance Valley Bean, Larimore, ND
Contact John at (701) 343-6363
Alliance Valley Bean, Sharon, ND
Contact Allen at (701) 371-5658
CHS Harvest States, Fairdale, ND
Contact Wayne at (701) 966-2515

CHS Harvest States, Pisek, ND
Contact Francis at (701) 284-6012
CHS Harvest States, Lankin, ND
Contact Paul at (701) 593-6255
Hatton Farmers Elevator, Hatton, ND
Contact Alan at (701) 543-3773

Lake Region Grain, Devils Lake, ND
Contact Mark at (701) 662-5051
Thompsons, East Grand Forks, MN
Contact Jim at (218) 773-8834
Wilton Farmers Union Elev.,
Washburn, ND
Contact Brian at (701) 734-6780

Good Reasons to Work with Us: 1) Quality “Western Grown” Seed 2) Friendly Service 3) Competitive Prices 4) Dividends To All Producers 5) Agronomy Service
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da’s dry bean acres are
down 8.2 percent from
last year. Acres of colored
beans are down nine percent and white bean acres
are six percent below last
year. Ontario farmers report planting four percent
more beans than a year
ago, with white beans
steady with a year ago,
and colored bean acres
up 8 percent. Manitoba
farmers reduced dry bean
acres by 16 percent, or
20,000 acres, from 2014.
White bean acres are
down 5,000, while acres
of colored beans in Manitoba are off 15,000 from
last year. Dry bean acres
in Alberta declined 18
percent this year, according to Statistics Canada.

FOOD AID CONCERNS
Leaders of the House
Agriculture Committee
are raising concerns with
the Obama administration about its effort to win
support from the shipping
industry for converting
more food aid to cash
assistance. In letters to
USDA, US Agency for International Development
and the Transportation
Department, the lawmakers suggested the plan
could increase the risk
of fraud in the Food for
Peace program while forcing shipping companies to
scrap vessels that could be
needed later for military
use. In talks with the shippers, the administration

has reportedly offered
them direct subsidies in
return for their support
for allowing as much as 45
percent of Food for Peace
funding to be used for
purchases of food overseas rather than buying
and shipping US-grown
commodities. Ag Committee Chairman Mike
Conaway and Livestock
and Foreign Agriculture
Subcommittee Chairman
David Rouzer argue that
cash assistance is vulnerable to fraud, waste and
abuse and that a cutback
in shipping US commodities could lead companies
to take vessels out of service, reducing the number
that might be available for
military needs.

SHELLENBERGER
SERVICES
Funeral services were
held Friday, July 10, in Nampa, Idaho for Dr. Ron Shellenberger. After receiving
his Masters in Agronomy at
Michigan State University,
and his Ph.D in Horticulture
from Texas A & M, Shellenberger worked for Rogers
Seed Company from 1975 to
1995. In 1996, Shellenberger
started his own dry bean
breeding company, ProVita,
Inc., and continued to work
within the dry bean industry he loved. Shellenberger
was the breeder of many
popular varieties in North
Dakota, including La Paz.
Shellenberger was 71 years
old.

Preator Bean
Company
Wyoming Seed
When Quality Counts
Lynn Preator
PO Box 234
Burlington, WY
307-762-3310 Cell: 307-272-0911
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Banquet in a Field
More than 120 people
came together in early August for CommonGround
North Dakota’s second
annual Banquet in a Field.
The event, hosted at Peterson Farms Seed at Harwood, N.D., connected
Fargo-area influencers
with farmers who raise
and produce food. Guests
were invited to ask food
and agricultural questions
as they toured 11 different
crop plots. They enjoyed
a five-course meal featuring 11 crops and three
meats, all products from
North Dakota farms and
ranches.
CommonGround North
Dakota is a group of farm
women working to bring
clarity to discussions
about food and farming. Volunteer farmers
sat down with non-ag
influencers from Fargo,
North Dakota to have
conversations about food
and farming. Northarvest
Bean Growers Association President Joe Mauch
and his wife, Stacey, attended the Banquet in
a Field. “There was a lot
of really good conversation between farmers
and other businesses that
don’t know how things get
made,” said Mauch. “For
me, I almost take it (what
I do) for granted. Sometimes you don’t think it’s
all that big of a deal, you

just do what you do, and
somebody else comes and
they really don’t know.
It makes you feel pretty
special.”
The dinner was prepared
by Sarah and Tony Nasello of Sarello’s Culinary
Events and Meeting Center
in Moorhead, Minnesota
and featured North Dakota
crops grown in plots near
the dinner, as well as beef,
pork and lamb. Among
the appetizers was a white
bean crostini, made with
navy beans, and the rustic
Italian cucumber tomato
salad included beans.
Sarah Nosello says she
and her husband do a
lot of Italian cooking and
Italians love dry beans.
“Beans are a wonderful way to get your fiber,
protein and texture,” says
Nosello. “I find that beans,
especially with a salad,
bring wonderful texture

that you don’t typically get
with other vegetables.”
Dinner and appetizers
also included North Dakota-grown potatoes, flax,
canola, sugar beets, soybeans, corn, sunflowers,
durum, spring wheat and
barley. North Dakota FFA
State Officers along with
FFA members from Carrington, Kindred, Tappen,
Wishek and Wyndmere
served dinner.
The goal of the banquet
is to create open dialogue between women
who grow food and the
women who buy it. It’s a
conversation based on
personal experiences as
farmers, but also on science and research. CommonGround’s first goal
is to help consumers understand that their food is
not grown by a factory. It’s
grown by people and it’s
important that consumers

understand and trust the
process.
“Connecting foodies,
bloggers, media and influencers from the Fargo
community to North Dakota agriculture builds
invaluable relationships.
CommonGround North
Dakota had 21 volunteers
from across the state
working together to make
it possible,” says Katie
Pinke, CommonGround
North Dakota’s volunteer
coordinator.
For recipes of the food
prepared for Banquet in
a Field visit Nasello’s blog
at: http://thelostitalian.
areavoices.com
Banquet in a Field is
supported by a broadbased coalition of organizations including
AdFarm, AgCountry Farm
Credit Services, Napoleon
Livestock, North Dakota
Beef Commission, North
Dakota Corn Growers Association, North Dakota
FFA Foundation, North
Dakota Lamb and Wool
Producers Association,
North Dakota Pork Council, North Dakota Soybean
Council, North Dakota
Soybean Growers Association, North Dakota Wheat
Commission, Northarvest
Bean Growers Association, Peterson Farms Seed
and Sarello’s Culinary
Events & Meeting Center.
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USDA Bean Project Proposed
A group of scientists
has formed a planning
committee to develop a
multi-year project aimed
at linking the functional
performance of bean
ingredients with breeding targets and nutrition
and health outcomes. Dr.
Janice Rueda of ADM Edible Bean Specialties, Inc.
says the planning team
aims to reach outside of
the traditional bean community’s comfort zone of
production and nutrition
science and engage food

companies to develop a
project that will help them
create and launch innovative products made with
bean ingredients.
“Food manufacturers
want what beans have
to offer: a whole-food
ingredient that’s high in
both protein and fiber,
eco-friendly, clean label,
gluten free and can function in non-traditional
ways like extrusion, baking, beverages and meat
applications,” Rueda said.
“But sometimes they need

Dr. Janice Rueda
a little help with technical
expertise and consumer
messaging.”
“We’ve brought together

a great team,” says Rueda,
and the USDA National
Program Leaders have
been instrumental in
bringing in relevant expertise from each of their programs. “We’re really fortunate to have colleagues
from the USDA National
Center for Agricultural
Utilization Research on
our team,” Rueda said,
“because they bring food
technology expertise that
will link the agronomic
piece with the nutrition
arm of the project.”

Little Beans, Big Opportunities
Along with Dr. Mike
Grusak of USDA Children’s Nutrition Research Center, Dr. Janice Rueda of ADM Edible Bean Specialties has
organized a session at
the 100th Annual Meeting of the American
Association of Cereal
Chemists in Minneapolis, October 18-21. The
conference is geared
toward research and
development scientists,
and many attendees
are from big consumer
packaged goods companies like Starbuck’s,
Pizza Hut, Kellogg’s
and General Mills.
“What’s really notable
about our session,” says
Rueda, “is that it shows

18

how the organization,
which has been traditionally focused on
grains, now recognizes
the potential of beans
as ingredients to boost
the healthfulness of
grain-based foods.”
Rueda says what
manufacturers are really looking for is an
answer to the question
“why beans?” “Everybody knows beans are
healthy,” she says, “but
in order to get beans
into a product, the marketing teams have to be
on board. If they don’t
think consumers will
buy it, companies won’t
develop the product.
We have to help companies tell a compelling
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bean story, and our
session will certainly do
that.”
The session, entitled
“Little Beans, Big Opportunities: The Farm
to Market Story of Dry
Bean Ingredients,” will
offer attendees a “big
picture” perspective of
the dry bean story. In
addition to Drs. Rueda
and Grusak, speakers
will include Dr. Henry
Thompson of Colorado
State University and
Dan Costello, CEO of
Beanitos. The session
will be moderated by
Dr. John Finley, USDA
National Program
Leader – Human Nutrition.
Rueda has also been

invited to speak at a
session on pulses at
this year’s Crop Science
Society of America
conference in Minneapolis in November.
Her talk will be about
bean ingredients in
the food supply and
the potential of breeding targets to increase
functional properties
of bean ingredients.
Rueda is also on the organizing committee of
the kickoff event for the
International Year of
Pulses in New York City
in November, entitled
“Little Beans, Big Opportunities: Realizing
the Potential of Pulses
to Meet Today’s Global
Health Challenges.”

The project aims to focus on the three major
market classes that represent about 75% of US bean
acreage – navy, pinto and
black beans. “We really
appreciate the input and
encouragement we’ve received from organizations
like Northarvest Bean
Growers, and we have
nice regional distribution
of bean researchers involved,” Rueda said. “My
role on the project is to
facilitate engagement of
food companies throughout the planning process
so we can develop research aims that will meet
their needs and add value
to their efforts to launch
bean ingredient-based
products.”

Rueda says bean availability in the US food
supply has historically
been limited to canned
products or dry beans in
bags; however, as consumers have moved away
from cooking and more
toward convenience and
ready-to-eat foods, beans
have been left in the background. “The idea of using beans as ingredients
is to put the healthfulness of whole beans into
foods people already eat
and enjoy regularly, like
bakery and snack foods,”
says Rueda. “It’s a really
great opportunity to make
those foods healthier, and
we want to make it easy
for companies to do this
using beans.”

Rueda and her colleagues are excited about
the project’s aim to provide a pipeline of technical information for food
manufacturers on the use
of beans as ingredients.
“Often it’s the smaller
companies that launch
innovative products, and
these companies don’t
necessarily have access
to a lot of technical research and development
support,” she says. “By
making information easily
available, we can help to
increase the use of beans
as ingredients and the
amount of beans used in
typical foods like breads
and cookies, and expand
the range of healthy products on store shelves.”

Rueda and her colleagues are looking forward to hearing from
members from every part
of the bean value chain
throughout the planning
process. “It’s a really exciting time for beans,” Rueda
says. “Being able to bring
together so many different perspectives from the
entire bean community,
to get everyone talking
with each other, is a really
great opportunity for our
entire industry. Everybody’s ideas are valuable,
and we hope to learn from
as many as possible so
we can develop a project
that will really move the
needle for beans.”

Larson Grain
Company
Western Grown Dry Edible
Bean Seed
Purchasers, Handlers
& Processors
of Dry Edible Beans
From Producer to the World
To market your beans, lentils, chickpeas or peas or to discuss growing pulses, contact
Saskcan Pulse Trading in Canada at 1-877-SASKCAN or United Pulse Trading in
the U.S. at 1-877-751-1623.

www.alliancegrain.com

www.saskcan.com

www.uspulses.com

Larson Grain Company
100 Second Avenue, Englevale, ND 58033
Contact: Nick Shockman
701-683-5246 / 701-361-2230
Email: nick.shockman@larsongrain.com
Website: www.larsongrain.com

Find Alliance Grain Traders Inc. on the Toronto Stock Exchange under the symbol AGT.
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Minnesota Bean Grower
Visits Brazil and Argentina
Minnesota Dry Bean Research
and Promotion Council Chairman
Mark Dombeck was part of a US Dry
Bean Council (USDBC) trade mission to Brazil and Argentina in late
May. Dombeck, from Perham, was
joined by Michigan dry bean grower
Greg Ackerman and USDBC representative Randy Duckworth.
Harvest was just beginning when
the mission arrived in Argentina.
“The reason we went was to check
the production in Argentina, because in Argentina they don’t eat
any beans, they’re all exported,”
says Dombeck. “They’re going to be
competing with our beans on the
export market. They compete in the

world black bean market as well as
the big white market with their allubia bean, which is very similar to
a white kidney or Great Northern
bean.”
Argentine farmers planted a record acreage of dry beans this year
and had an excellent growing season, says Dombeck. “They have a
20 percent carryover plus one of the
biggest crops they’ve ever had, so
they’re going to be highly competitive in the black bean export market. The same is true of the allubia
(white) bean.”
Duckworth estimates Argentina
will have 324,550 metric tons of exportable black beans, nearly triple

the historic average. Dombeck says
when farmers were planting last
fall, corn was $1.85 per bushel, and
soybeans had a 35 percent export
tax, which led to increased acres of
edible beans.
Dombeck says many of the Argentine producers he talked to are
hoping that after the national elections this fall that the government
would get rid of the export tax on
soybeans and that some of the other
counter-productive policies would
change. “That meant the markets
there were very slow. The producers weren’t selling, the prices were
coming down because everybody
knows there’s a big crop, so it was a

Star of the West Milling Co.

Purchaser and Processor of Navy
and Pinto Beans
Star of the West Milling Co.
4082 22nd Avenue NE
McCanna, ND 58251
Manager: James Enger
Jim.enger@starofthewest.com
Ph: 701-397-5261

Call us for all of your edible bean
seed needs!
Receiving Station
Dahlen Farmers Elevator –
Petersburg, ND
701.345.8234
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bit of a mess.”
While Argentinians don’t eat any
beans, bean consumption in Brazil
is probably 10 times more than in
the US, according to Dombeck. “We
talked to bean processors because
Randy (Duckworth) from the US
Dry Bean Council felt there was a
possibility that we could import
some pinto beans into Brazil. They
eat a lot of carioca beans, which are
similar to pintos only smaller.”
Brazil had a short crop two years
ago and there have been some
wild swings in the markets, which
prompted processors to look for
alternative sources of beans. “So,
Randy was going to try and get a
container to a port in Brazil and
let three of the big processors try
our pinto beans to see if they could
Alubia'Field'
A field of alubia beans in Argentina
substitute it for the carioca beans,!
in years of short supply,” said Dom- panding, tremendous growth marbeck. “And that would go into the
ket in Brazil.” The beans are cooked
!
cooked bean market-that’s an exand then vacuum-packed and have

Valley Headquarters for
Edible Bean Equipment

• Locally Owned for over 50 Years • Specialized On-Call Technicians
• Large Inventory of Pickett and Elmers Parts
• Check out our Used Bean Equipment Online at www.uglemness.com

701-587-6116
800-223-1630
www.uglemness.com

a shelf life of a couple months in the
grocery stores. The vacuum packs
can be heated in the microwave,
similar to Green Giant’s steamable
vegetables here in the US. Dombeck
also learned that Brazil will be exporting those cooked beans into the
US.
The trade mission also visited the
US embassy in Brazil where they
were told they would be willing to
help in any way to get a container
in and get some of the pinto bean
products into Brazil.
Brazil released a genetically-modified bean several years ago which
was supposed to be resistant to the
white fly, an insect that gets into
bean blossoms and destroys them.
Dombeck says the bean processors told them that the growers that
have planted the GMO bean were
not happy with the resistance to the
white fly, and also that variety was
susceptible to other diseases. “So,
consumers in Brazil were not really
concerned about GMO beans because it really hasn’t hit the market
yet,” said Dombeck.
Fall 2015 Northarvest Bean Grower
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Big Seed Adds to Costs
Once again this year,
some dry bean growers
had to buy more seed
to cover their intended
acres. Grafton, North Dakota farmer Tom Kennelly
says over the years, he’s
bought pinto bean seed
with 1,100 to 1,200 seeds
per pound. This year, he
had a lot of seed between
950 and 1,000 seeds per
pound. “It cost us 28 percent more than what we
pre-paid,” says Kennelly,
the vice president of the
Northarvest Bean Growers Association. “We were
shooting to plant 450
acres of pinto beans and
at 300, we were buying
seed.”

Tom Kennelly is one of many growers challenged by the bigger seed.
Eric Jorgenson, a
Northarvest director from
Leeds, North Dakota, had
a similar situation this

year. One of the totes of
pinto bean seed he got
had a seed count of about
950. “When it showed

up, I knew I was going to
be way short. I called my
dealer and ordered another five to six totes.” By

Since 1927 and here for future generations

www.kelleybean.com

Kelley Bean Co.
Since 1927, and Here for Future Generations
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Kelley Bean Co. salutes all bean producers. Have a safe and prosperous harvest.
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comparison, seed tags Jorgenson had from 2012 and
2013 listed seed counts of
1,171 and 1,208 seeds per
pound. “I’m kind of frustrated,” said Jorgenson.
“It seems like I either run
out (of seed), or I have too
much. The dealers don’t
seem to know how many
seeds I’ll get per pound
until it shows up.”
The other thing Kennelly ran into this year, for
the first time, was slowing
the speed of his planter.
“We use a John Deere and
a Monosem planter, and
we had to slow our planters down considerably so
we could pick up the seed
with the vacuum, because

of the size of the seed,”
says Kennelly. “Otherwise,
we couldn’t attain the
plant population or the
spacing we wanted.”
On the flip side, Kennelly’s black and navy
bean seeds were small, so
they went a little bit further, but not to the extent
that the pintos were short.
Jorgenson says it’s good
for the seed grower if he
can get big seed, as he’ll
sell more seed. But it’s a
problem for the grower
who plants that seed.
North Dakota State University dry bean breeder
Dr. Juan Osorno says seed
size is mostly controlled
by a gene. That’s why

Identity Preserved Ingredients
Non-GMO & Certiﬁed Organic

Contact us with your contracting interest
for certiﬁed organic and transitional organic
food-grade dry beans.
SK Food also has ongoing
needs for all types of
organic and conventional
food-grade seeds, grains,
pulses and soybeans.
 High premiums paid.
 Spot sale or forward growing contracts offered.
 Shipping and storage options available.
Thank you for “growing with us” for more than 20 years.

4666 Amber Valley Parkway • Fargo, ND 58104 USA
701.356.4106 TEL • skfood@skfood.com • www.skfood.com

Grow with us!

NDSU dry bean breeder Dr. Juan Osorno says seed size is determined
by a gene.
a pinto is larger than a
navy or a black bean, but
smaller than a kidney, for
example. However, within
each market class, there
are size variations and
that’s what is causing this
discussion. Each variety
tends to have its own size
within certain ranges. In
addition, there is an environmental effect as well.
For example, drought
stress obviously produces
smaller seed sizes than
usual.
According to Osorno,
there isn’t much that can
be done from the breeding side because each variety is different, just like
humans are similar but
different. Some are taller,
some are shorter, some
are chubby, some slim.
Jorgenson thinks it will
take continued pressure
to get seed dealers to
package and sell by seed
count. Northarvest direc-

tors have discussed adding a question to the annual grower survey about
selling by seed count, and
sharing the results with
seed dealers.
Both Kennelly and Jorgenson say seed dealers
should be able to sell by
seed count, like corn and
soybeans. That way you
could order exactly what
you need. Soybeans are
sold by the unit, with each
unit containing 140,000
seeds. By knowing your
seeding rate and acres
you plan to plant, you can
easily calculate how many
units of seed you need.
Although seed dealers may see it differently,
Kennelly thinks it would
not be hard to sell dry
bean seed by the seed
count. “They need to
change,” says Kennelly,
“or they need to lower the
price of the seed.”
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Bean Growers Planning Cuba Trip
Three dry bean growers from
Northarvest will be part of the North
Dakota Department of Agriculture’s
trade mission to Havana, Cuba October 25-28. North Dakota Dry Bean
Council members Grady Thorsgard
from Northwood, N.D. and Kevin
Regan from Webster, N.D., will make
the trip along with Hope, N.D. grower, and former Northarvest director,
Alan Juliuson.
For Juliuson, this will be his seventh trip to Cuba. He thinks the
Cuban market will open up at some
time. “On my first trip in 2002, we
thought the markets would be open
by now,” says Juliuson. “But I think
the stage is set now with Congress
leaning towards developing full
trade relations, along with possibly
financing purchases. Northarvest
has to keep pursuing this market because it’s going to happen.”
Currently, Cuban importers must
pay cash before commodities are
shipped. Credit would open up
things with Cuba overnight, according to Juliuson. “Credit would go a
long ways, and that is what Congress
has to work on. Other countries do
it-why not us? We have to extend
it, we’ve got the money to extend
credit.”
The Cuban government currently
imports an estimated 80 percent of
the food for the Cuban population.
There is also the need to supply local hotels and restaurants with high
quality food, so imports are growing.
In 2013, Cuba spent $1.8 billion on
food imports. President Raul Castro
is seeking to make food production a
priority in order to reduce the heavy
state spending on food imports, but
with the lack of infrastructure and
resources, this is not happening.
According to Fradbelin Escarraman, who represents the Northar24
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Alan Juliuson
vest Bean Growers Association in
Cuba and the Dominican Republic,
it appears Cuba produces about
50,000 to 56,000 metric tons per
year, with two harvests. However, in
some years, production is as low as
35,000 tons. To satisfy their needs,
it appears Cuba has to import over
100,000 tons of beans per year.
At this time, Cuba is not importing beans from the US because of
the lack of credit. Beans are being
purchased from China, which offers credit terms stretching out to 12
months or more. Vietnam offers 72
months credit for bean purchases by
Cuba. Argentina barters beans with

Cuba in exchange for other goods.
Juliuson is looking forward to the
trade mission in October, because
there has been a change in the people we need to visit. “Alimport (Cuba’s food importing agency) has all
changed-it’s actually changed three
times since I’ve been there. The last
time I was there, there were younger
people in position to buy food, so
that was encouraging.”
Juliuson thinks it will be interesting to see how the Cuban buyers respond to US growers this time. “The
last six times I was there, they didn’t
seem real anxious to buy beans,” says
Juliuson. “It’s going to be fun to see
if the tide has turned a little bit, and
see if they’re going to really look at
the US as a strong market.”
As of mid-August, the Cuban flag
was flying over the Cuban Embassy
in Washington, D.C., and the US flag
was flying at the US Embassy in Havana, as full diplomatic relations have
been restored for the first time since
being severed in 1961.

North America’s reliable and independent wholesale dry bean seed provider.
Producing top quality western grown seed.

Big enough to serve, small enough to care!

David Scholand
730 4th Ave.
Reynolds, ND 58275
Mobile: 218-791-6159
Office: 701-847-3122
Email: david@tvseed.com

Treasure Valley Seed
17781 Hwy 95
Wilder, ID 83676
Phone: 208-337-4626
Fax: 208-337-3553
www.tvseed.com

Treasure Valley Seed
313 South Fair St.
Powell, WY 82435
Phone: 307-754-3121
Fax: 307-754-3936
www.tvseed.com

US Dry Bean Council
Meets in Beantown
The US Dry Bean Council concluded a successful board meeting in Boston on July 18, confirming
commitment to the mission of increasing consumption of US dry beans through domestic and global
promotional efforts. The Council also reaffirmed
support for several critical policy initiatives that
provide new market access opportunities for the
sale of US dry beans around the world, including
the Trans-Pacific Partnership (TPP) and the Transatlantic Trade and Investment Partnership (T-TIP).
As discussed during the meeting, an equally important part of the Council’s mission, is addressing
numerous domestic regulatory and labeling issues
that could impact production and price. These issues were identified and prioritized during the
Agricultural Affairs committee meeting. At the conclusion of the meeting, board members agreed and
voted into effect a new dues structure and a budget
increase for 2016.

Mark Your
Calendar for
Bean Day 2016
January 14-15, 2016
Fargo Holiday Inn

SRS Commodities - Mayville

SRS
COMMODITIES
Buyers and Processors of Pinto and Black Beans

Rick Harpestad, Manager
P.O. Box 386,
411 2nd Avenue NE
Mayville, ND 58257
Ph: 701.786.3402 / 888.922.3402
Email: rick@srscommodities.com
Website: www.srscommodities.com

SRS Commodities - Falkirk
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Colombians Come to Northarvest
Eighteen importers
from Colombia traveled to
Northarvest, August 17-21
on a reverse trade mission. The visit was a follow-up to a North Dakota
Trade Office delegation of
five North Dakota pulse
and dry bean processors
to Colombia in April. The
US Dry Bean Council (USDBC) conducted two trips
to Colombia last year.
The reverse trade mission agenda included presentations at the Northern
Crops Institute on the
nutritional properties
of pulse ingredients, as
well as their applications
in baked goods, snacks
and pasta. The importers
also heard presentations
from four Northarvest
dry bean processors, had
three hours of one-on-one
meetings, and toured SRS
Commodities in Mayville, North Dakota, Great
Northern Ag in Plaza, JM
Grain in Garrison, and
Legume Matrix in Jamestown.

Mark Weber, Director of the Northern Crops Institute, greets the group of 17 Colombian importers on
the reverse trade mission Aug. 17-21.
The USDBC has been
active in Colombia and
has a number of new
promotional activities
planned over the next
year, including collaborating with the USDA’s Foreign Agricultural Service
(FAS) in Bogota and other
US commodity groups on
the “Sabor USA” or “Flavor
USA” media campaign.
Northarvest Bean Growers Association Execu-

Tim Courneya, Exec. VP of the Northarvest Bean Growers
Association, with Dr. Clifford Hall, Associate Professor in the NDSU
Food Sciences Department.
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tive Vice President Tim
Courneya is glad to know
the USDBC promotion to
Colombian consumers
has begun, and thinks it
will result in increased
sales of US pinto beans
to the South American
country. “Our beans are
priced very competitively
and Colombian consumers like them, both for the
taste and the price.” Courneya says overall exports
of US dry beans to Colombia in just the first six
months of this marketing
year equaled the exports
of the previous three years
combined.
Since the implementation of the US-Colombia
Trade Promotion Agreement in 2012, US agricultural exports to Colombia
have doubled to $2.4 billion. Colombia is currently the 10th largest market
for US exports.
Sabor USA will air on a

local Colombian TV channel that focuses on younger audiences, and will
include restaurant and
retail promotion, social
media, and a TV/internet
cooking show using US
ingredients. The TV channel’s cooking show will
dedicate the upcoming
season exclusively to US
food culture. The purpose
will be to educate, entertain and inspire Colombians about American food.
Each episode will feature
recipes made with food
represented by the different US commodity groups
active in Colombia, including the USDBC.
The FAS intends to
expand Sabor USA to
other Spanish speaking
countries and USDBC will
continue to support these
efforts to gain greater exposure for US dry beans in
the Americas.

News From Washington
According to Gordley
Associates’ Dale Thorenson, the annual agriculture
appropriation bills marked
up in July by the House
and Senate Appropriations
Committees are a good
barometer of the havoc
that the sequester is doing to domestic spending
programs throughout the
government. For the fiscal
year 2016 bill, the House
provided $20.65 billion
and the Senate $20.51
billion in discretionary
spending. Both are lower
than the $20.6 billion
enacted last year, and significantly lower than the
$23.3 billion provided in
FY 2010, the year before
the Budget Control Act of
2011 was passed introducing sequester to the annual
appropriation deliberations.
Sequester funding caps
were triggered for defense
and domestic spending
(Social Security, Medicare, and SNAP are major
programs exempt) over
ten years when Congress
failed to reach a budget
deal during the summer
of 2011. “It is very difficult
to get new discretionary
funding appropriated in a
less than zero budgetary
climate, since existing programs are being cut,” says
Thorenson. “And funding new programs would
mean even deeper cuts
to those programs. Thus,
none of the new programs
authorized by the 2014

Farm Bill were funded for
FY 2016, including the
Pulse Crop Health Initiative or the School Pulse
Products Pilot Program.”
However, other items
important to the pulse
industry were included.
Both bills funded the
Market Access Program at
$200 million and the Foreign Market Development
Program at $34.5 million,
the full authorized levels
contained in the farm bill.
The food aid programs, PL
480 Title II and McGovernDole, were funded as
well. The Senate provided
$1.466 billion (last year’s
level) to PL 480 while the
House slightly less at $1.4
billion. McGovern-Dole
received $202 million from
the Senate and $192 million from the House.
Thorenson says neither
bill is likely to be considered on the floor before
the end of the fiscal year
on September 30th, which
will then prompt passage
of a short-term Continuing
Resolution for it as well as
the other appropriations
bills in order to prevent
another government shutdown on October 1.
Just before the August
recess, the Senate approved an $8 billion extension of federal transportation funding, sending it to
President Barack Obama’s
desk just one day before
the nation’s road and
transit spending was set
to expire. The bill extends

infrastructure spending
until October 29, pushing
the debate into the fall. The
short-term measure authorizes highway and transit
programs through Oct. 29
but provides enough funding for the Highway Trust
Fund to last into December. “The extension could
just lead to another transportation cliff come fall if
House and Senate leaders
aren’t able to hammer
out their differences and
produce a long-term bill
that can make it through
both chambers”, according to Pro Transportation’s
Heather Caygle. Senate
Majority Leader Mitch McConnell said the patch will
give the House “space” to
develop its own long-term
plan.
The vote came after the
Senate passed its preferred
fix, a six-year highway
bill negotiated by Senate
Majority Leader Mitch
McConnell (R-KY) and
Senator Barbara Boxer (DCalif.) House Republicans
refused to take up that bill
and left town a day before
the Senate vote, forcing the
Senate to accept a threemonth extension. Without
any action, scores of highway construction projects
across the country would
have ground to a halt.
The extension uses $8
billion in funding offsets
which Thorenson says are
just accounting measures
and miscellaneous items
unrelated to highway

spending, no new revenue.
Lawmakers will attempt
to reach agreement on a
long-term highway bill,
and how to raise the $100
billion needed to fund it.
By the end of the year,
the debt ceiling along with
the probable expiration of
the expected continuing
resolutions for the FY 2016
appropriation bills will be
coming into play as well.
After flirting with default
in October of 2013, Congress reached an agreement that suspended the
debt ceiling for a couple
of years, until March 15,
2015, to get past the 2014
elections. The new debt
ceiling was then the debt
at midnight when the suspension expired, a mere
$18,113,000,080,959.35,
which is a few million
higher than the current
$18.1 trillion in debt as
of mid-July. Since March
15, the US Treasury has
been taking “extraordinary
measures” to keep from
breaching the limit. However, the day of reckoning
is expected to take place
sometime in November or
December.
According to Thorenson,
a debate over raising the
debt ceiling, enacting final
FY 2016 appropriation
bills, as well as reauthorizing and paying for a longterm Highway Bill will
likely make for another
fun-filled holiday season
in DC this year.
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Mexico Gets Rain, Converts
Beans to Other Crops
According to US Dry Bean Council
representative Raul Caballero, early
Monday, July 20, a storm occurred
in two of the most important bean
areas in Durango. According to the
preliminary assessment made by

28
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SAGARPA and the Durango State
Government, only 400 hectares of
beans were lost. The most important
damage occurred to corn and feed
crops. However, persistent rainfall has not permitted the planting

of black beans, which historically
represent 10 to 15 percent of the
total acres. According to Caballero,
growers in Durango had intended to
increase acres of black beans to 30
percent this year because of the better prices versus other beans.
Caballero says the rainy season
arrived on time in Mexico’s top
bean producing state of Zacatecas.
Programmed plantings of dry beans
total more than 600,000 hectares;
however, Enrique Flores, the Secretary of Agriculture for the State
of Zacatecas, says no more than
500,000 hectares should be planted
to avoid over production and lower
prices. The state department of agriculture promoted and enforced the
crop conversion program in an effort
to reduce dry bean hectares closer
to 500,000 hectares. The Department
offered seed to plant malting barley,
oats, wheat and oil sunflowers.
Rainfall in Durango has also been
favorable. The Durango Department
of Agriculture also implemented the
crop conversion program, which diverted at least 40,000 hectares from
beans to oats and sunflowers. Planting intentions were still 10,000 hectares above last year in Durango.
The rainy season has been favorable in Chihuahua as well. Planting
intentions were similar to last year.
Bean industry members say the
Mexican bean market remains very
calm with adequate bean inventories in the country. Quota permits
to import beans from China or Argentina will most likely be cancelled
again this year, as the Mexican crop
looks positive given the timely rainy
season. The multi-annual, unilateral
dry bean quota permits for imports

outside of NAFTA are not likely to be
announced as bean inventories are
reportedly enough to cover demand,
complemented with imports from
NAFTA countries.
Mexico’s national average dry
bean consumption has decreased
in recent years. In the past, average consumption in Mexico was

20 kilos per capita; however, these
days it’s only seven kilos per capita,
which means that in order to cover
the year’s need, Mexico should only
produce about 800,000 metric tons.
Programmed production stands at a
little over one million metric tons.
According to US Census Bureau
trade data, US dry bean exports

to Mexico from January through
May 2015 totaled almost 28 million
metric tons, up one percent from
the same period last year. The value
of US dry bean exports to Mexico
through the first five months this
year totaled $23.6 million, up four
percent from a year ago.

Managing Issues at the Border
USDA’s Foreign Agricultural Service in Mexico issued a report this
spring for US exporters
of food and agricultural
products. The report
said US exporters of agricultural products who
are currently exporting
to Mexico, or new exporters who are interested in expanding their
business in Mexico,
should be aware of the
dynamic export-import
process that takes place
at major ports of entry
along the US-Mexico
border. USDA says exporters should know
that Mexican import

regulations are subject
to change without previous notification.
To successfully export their products into
Mexico, the FAS encourages US exporters to
keep track of product
throughout the supply chain, from point
of origin and until the
corresponding product
has been cleared on
the Mexican side of the
border. In addition, exporters should maintain
close communication
with their Mexican importers, and consider
building relationships
with companies that

provide export-import
services. To avert delays at ports of entry,
exporters must ensure
that products comply
with applicable Mexican import regulations;
that shipments arrive
to the border with the
required Mexican documentation and certification, and seals when
applicable.
According to Mexican
government agencies
and industry contacts,
documentation and
clerical errors continue
to represent over 95
percent of border entry
problems. Other issues

that can result in the
detention or rejection of
shipments include noncompliance with sanitary, phytosanitary, or
labeling requirements.
The FAS guide also outlines key steps exporters
should take in the event
that a shipment is detained at a port of entry
on the Mexican side of
the border.
Mexico is currently
the third most important export market for
US agricultural and
food products.

PULSE OF THE INDUSTRY...from page 30
What has been your favorite
piece of farm equipment? Currently my Top Air 132-foot sprayer.
If you could add any new equipment, what would it be? A big,
new Case IH combine.
Do you have any hobbies? I have

three daughters, two in college and
the other is a senior in high school.
Following them through sports is a
hobby. I also like to fish and hunt.
If you could win a vacation anywhere, where would you want to
go? Europe. My youngest daughter

had the chance to go and it sounds
like a trip to take.
What’s the best part of your job?
Being able to work around the farm.
There are many tasks but no two
days are the same. That can be a
challenge but it is rewarding.
Fall 2015 Northarvest Bean Grower
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KEVIN REGAN
North Dakota Dry Bean Council District 2
Webster, ND

What’s your family
history on the farm?
How did you get into
farming? I had a couple
of older brothers who
farmed for a short period
and decided it wasn’t for
them so I kind of stepped
in and took over where
they left off.
How long have you
been farming? Since
1982, so about 33 years.
How long have you
raised dry beans? For
nearly all of those 33
years.
What classes of beans
do you raise and why?
Predominately pinto
beans although I have
raised black turtle beans
and navies. Our local
receiving stations deal
mostly with pinto and
black beans so we’ve
stayed with those two.
What other organizations have you been
active in? I was on the
Devils Lake School Board
for about 10 years in the
1990s and early 2000s.
I’m also on our local
township board and on
the board of directors at
our local grain elevator
30

in Garske, ND. I’m currently president of the ND
Landowners Association,
a property rights and advocacy organization.
What has been your
favorite piece of farm
equipment? Haha. Good
question. I guess that
would depend on the time
of year, but I have been
“enjoying” my John Deere
self-propelled sprayer for
the last couple of months.
If you could add any
new equipment, what
would it be? Probably a
front-wheel assist tractor
with IVT transmission for
the grain cart and work on
flood control channels.
What’s the one piece of
equipment you wouldn’t
want to be without? My
John Deere self-propelled
sprayer. It has made
spraying easier, faster and
more comfortable.
Do you have any hobbies? I enjoy hunting, but
don’t seem to have the
time to do it as much as
in the past. I do a little ice
fishing on Devils Lake. I
also enjoy skiing with my
family in the winter. Also,
my wife and I enjoy a trip
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or two in the winter if we
can make it work.
If you could win a vacation anywhere, where
would you want to go?
Well, we have had a couple of foreign exchange
students that we keep in
close contact with via social media, so we would
love to go see them in Italy
and Austria.

What’s the best part of
your job? Running my
own business. This can
be both the best and the
worst part because you
make the decisions and
have to live with them,
whether you’re right or
wrong. Also, the people
involved in agriculture are
hard to beat.

ERIC SAMUELSON
Northarvest Director-District 7
Crookston, MN

What’s your family’s
farm history? I am the
third generation on this
farm. Currently, the farm
shop is located on what
was my grandfather’s
home. I have worked for,
or with, my grandfather
Richard, my dad Robert
and uncle Roger since
I was a kid. Now, my
brother Robert and I operate the farm, raising dry
beans, wheat, soybeans
and sugarbeets.
How long have you
been farming? I sat on
my first tractor 40-plus

years ago.
How long have you been
raising dry beans? I first
grew pinto beans in 1990.
What classes of beans
do you grow and why?
Mostly navies, because
they fit my rotation and I
have good success.
What other organizations have you been
active in? I currently
serve on the board of MidValley Grain, as well as the
Trinity Lutheran Church
Council.
Continued on Page 29
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