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Northarvest is Always Striving
As I sat down to write my last column as president of the Northarvest Bean Growers Association, I began to reflect on my time in this
role. It’s been a good run. In this job, you get to meet some great
people from Minnesota and North Dakota. The people in the bean
industry, from the grower to the processer to the end-user, work together so well and that’s a good thing.
Northarvest is always striving to build
new markets, both domestically and in international markets. That doesn’t happen
overnight, but we’re making progress. This
winter, I had the opportunity to represent
Northarvest on a trade mission to Colombia. We met with some of the influential
buyers in this part of the world. During our
meeting, we cooked a meal of pinto beans.
Sharing a table and having a conversation
about our product was a special memory.
Colombia is a new market for us. It took a while to develop the market in the Dominican Republic, but they’re now a good customer.
We see the same potential in Colombia.
Research is always a priority for Northarvest. We’re continuing to
look for a breakthrough in white mold. We’ve also invested in new
slow-darkening pinto bean varieties. That could really change the
game for those of us raising pinto beans. I think that’s probably one
of the most exciting things happening right now.
It’s been an honor to work with the Northarvest board of directors. They are a great group of guys and it is a pleasure being a part
of this board. Of course, working with our executive vice president,
Tim Courneya, has been a joy. Tim is really good to work with and
is so knowledgeable about our industry. This has been a rewarding
experience.
It was a long winter. Let’s hope Mother Nature cooperates this
spring and we can soon get into the field. Have a great year.
Sincerely,
Daniel Webster, President
Northarvest Bean Growers Association
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if you wait to protect
your dry beans,
you won ’ t have much
to protect.
Get Topsin - the market leader in white mold control.
Dry bean growers use Topsin fungicide more than any other brand on the market for the control of damaging
white mold. Why? Because they have confidence in Topsin’s superior protection. And Topsin gives growers peace of
mind year-after-year. So don’t trust your dry bean crop to anything else, trust it to Topsin. To learn more, visit your
UPI distributor or call your area UPI sales representative.

Doing Things Better.
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Coming Soon: Slow-Darkening Pinto Beans
Bean growers who attended Bean Day in Fargo
were told they may be
able to plant new, slowdarkening pinto bean
varieties as early as 2015.
North Dakota State University dry bean breeder,
Dr. Juan Osorno, said he
is increasing seed of four
advanced lines this year,
and hopes to have some
choices for growers next
year.
Osorno’s efforts to
produce slow-darkening
pinto bean varieties has
been facilitated thanks to
a USDA Specialty Crop
Block Grant he received
a few years ago. Osorno
used crosses that USDAARS breeder Dr. Phil Miklas already had. He got
about 100 advanced lines
and started testing them
in North Dakota.
Osorno says the four advanced lines have yielded
“on par” with Lariat,
Stampede, Windbreaker
and La Paz, and growers
saw pictures that clearly
showed the new lines
have a brighter color.
Osorno plans to do
more testing in 2014, and
conduct seed increases of
foundation seed in Idaho
and Washington. He
hopes to have seed available for growers in 2015.
Osorno thinks this could
be a “game changer” for
the pinto bean industry in
this region.
6

Dr. Juan Osorno
Northarvest Bean Growers Association President
Dan Webster was happy
to hear Dr. Osorno’s update. “They got the slowdarkening gene, and agronomically, they look like

they’re going to be good,
so that’s really encouraging. He (Osorno) has two
upright varieties and two
that aren’t upright and
both of them look competitive with varieties that
we’re raising now, and you
have to be if you’re gonna
be in the game.”
Webster says dark pinto
beans have cost growers
in the Northarvest region
money in recent years. “In
certain markets, it’s more
important than other
markets. You get down in
the Dominican Republic
and some of those countries, everything is about

NDSU dry bean breeder Dr. Juan Orsorno is evaluating four
advanced lines for the slow darkening characteristic. Choices may
be available to producers next year.
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color. The year we were
down there we had good
crop quality. We got them
off, we had good color and
that was the comment
they made to us; they really liked our beans that
year because of the color.”
Overall, Webster thinks
slow-darkening pinto
beans will be a huge advantage to have a bean
that’ll hold its color.
Osorno also updated
growers at Bean Day on
new kidney varieties.
He said Minnesota grew
53 percent of the 84,000
acres of US kidney beans
in 2013; almost 70 percent
of which were dark red
kidneys.
Osorno has two potential new kidney varieties,
both of which show higher yields compared to the
checks. ND061210 dark
red kidney has yielded
about 200 to 240 pounds
better than Montcalm
and Redhawk across 17
environments. ND061106,
a light red kidney, has
nearly doubled the yield
of the California early
light red kidney, and has
out-yielded both Foxfire
and Pink Panther.
Both new kidney varieties also have some
tolerance to the root rot
complex usually found in
Minnesota. The release
committee has recommended both new kidney
varieties for release.

Crop Insurance Prices Set
The Risk Management
Agency has published 2014
projected prices for dry beans
for the Yield Protection, Revenue Protection, and Revenue
Protection with Harvest Price
Exclusion plans of insurance in
Minnesota and North Dakota.
Prices are 30 cents for pinto
and black beans, 34 cents for
navies, and 53 cents for dark
red kidneys. These four types
are “true revenue” types and a
grower’s production guarantee
will be based on the higher of
the projected or harvest price.
The harvest price will be announced by December 15. In
comparison, the black bean
price is a nickel more and the

navy bean price is three cents
more in Michigan.
Prices are 33 cents for small
red beans, 35 cents for pinks,
36 cents for Great Northerns,
and 50 cents for both light red
kidney and cranberry beans.
Although a grower can choose
either Yield Protection, Revenue Protection, or Revenue
Protection with Harvest Price
Exclusion plans of insurance
for these types, since they are
not “true revenue” types, the
harvest price will equal the
projected price. In comparison, Actual Production History
(APH) prices for pinto beans in
western states are 33 cents, and
for Great Northerns, 36 cents.

The RIGHT CHOICE for Growing Business:
From bean planting to harvest,
Trinidad Benham can help with your needs!
Nathan Fitzgerald, Field Rep.
(701) 840-8653
Martin Franko, Field Operations Mgr.
(406) 839-7054

We wish everyone a safe and bountiful harvest!

Colgate, ND . . . . . . . . . . . . . . . . . . . . . (701) 945-2580
Courtenay, ND (CHS) . . . . . . . . . . . . . .(701) 435-2471
Finley, ND . . . . . . . . . . . . . . . . . . . . . . . .(701) 524-1500
Pillsbury, ND . . . . . . . . . . . . . . . . . . . . (701) 945-2709

www.TrinidadBenham.com
Spring 2014 Northarvest Bean Grower

7

Hallelujah! Farm Bill is Final
By Dale Thorenson,
Gordley Associates

AA14 Outlays by Title
$956.4 Billion Total / FY 2014-2023

Epilogue

756.4

Two years, six months, and five
days; a little over 2-1/2 years; 920
days: These are the various ways to
state the elapsed time between the
enactment of the Budget Control
Act of 2011 on August 2, 2011 – the
recognized start of the effort to write
the new farm bill – and February
7, 2014, the date President Obama
signed the Agricultural Act of 2014
(AA14) into law at Michigan State
University. An inordinate amount
of time, no matter how you parse it.
Once the log-jam finally broke in
late January, the bill cleared both
the House and Senate in less than
a week. But that was almost bittersweet after the long slog it took to
get a final vote in Congress, considering all the water that passed under the bridge, so to speak, during
the previous months and years of
gridlock. And reliving the torturous
path to completion involves way
too much drama to get into now,
especially when all are focused on

8.1

44.5

57.6

89.8

OTHER TITLES

COMMODITY

CONSERVATION
$ Billions

CROP INS.

an explanation of the final product.
But while serious divisions plagued
the agricultural community during
this lengthy debate, it’s a safe bet to
say that the vast majority of those
who worked on this legislation are
all relieved it is finally finished.
Hallelujah!
USDA has geared up to implement the new law, but a signup
prior to spring planting is next to
impossible. Implementation will
require some patience, given the
multiple choices, updates, and new

2008 CCP Target Prices VS 2014 PLC Reference Prices
Covered Commodity

2008 Target Prices

2014 Reference Prices

% Increase

wheat / bushel

$4.17

$5.50

32%

corn / bushel

$2.63

$3.70

41%

grain sorghum / bushel

$2.63

$3.95

50%

barley / bushel

$2.63

$4.95

88%

oats / bushel
rice / cwt.
soybeans / bushel
other oilseeds / per cwt.
peanuts / ton
dry peas / cwt.
lentils / cwt.

8

$1.79

$2.40

34%

$10.50

$14.00

33%

$6.00

$8.40

40%

$12.68

$20.15

59%

$495.00

$535.00

8%

$8.32

$11.00

32%

$12.81

$19.97

56%

small chickpeas / cwt.

$10.36

$19.04

84%

large chickpeas / cwt.

$12.81

$21.54

68%
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NUTRITION

programs contained within the law,
coupled with the tardy nature of its
completion – 4 months plus a week
after the expiration of the one-year
extension of the 2008 farm bill.
The Congressional Budget Office
estimates that AA14 will reduce the
federal deficit by $16.5 billion over
ten years; $23 billion if cuts mandated by the Sequester are included
in the tally. Total outlays are projected to be $956.4 billion during
the 2014-2023 fiscal years. But what
is actually contained in this new
farm bill? Below are some highlights of the major titles.

Title I - Commodities
Direct Payments (DPs) are eliminated for all program crops, except
for cotton, which is no longer a covered commodity because its support will now come from the new
cotton Stacked Income Protection
Program (STAX).
The Counter-Cyclical Program
(CCP) and the Average Crop Revenue Election (ACRE) are eliminated.
Instead, growers will have a onetime choice on a commodity-bycommodity basis between two new

but similar replacement options:
the Price Loss Coverage (PLC) or
the Agricultural Risk Coverage
(ARC) programs.
Eliminating DPs, the CCP and
ACRE saves $47 billion. $13.1 billion is then used to fund PLC; $14.1
billion to fund ARC; and $3.7 billion to fund a livestock disaster assistance program. The other major
expenditures from the savings are a
$912 million increase for the Dairy
program and $558 million for the
transitional DPs for cotton. After
other minor costs are accounted for,
the Commodity Title ends up saving
a net $14.3 billion, bringing the ten
year cost for commodity support
programs down to $44.5 billion.
AA14 continues the full planting
flexibility that has been in place
since the 1996 farm bill. PLC and
ARC support for covered commodities will both be paid on historical
base acres, regardless of what is

Dale Thorenson, Gordley Associates
planted in the current year, just as
DPs and the CCP were paid in the
past. Growers will have a one-time
option to reallocate base acres to
the simple average of planted and
prevented plant acres during the
crop years 2009-2012, not to exceed
the aggregate of current base acres.
PLC will be paid on a farm’s es-

Buyers of Navy and Kidney
Pintos - Satellite for Central Valley Bean

THOMPSONS USA LIMITED
41703 US Hwy. 2 SW,
P.O. Box 374,
East Grand Forks, MN 56721
Tel: (218) 773-8834
or (800) 777-8834
Fax: (218) 773-9809
Email:
jvrolyk@thompsonslimited.com

tablished program yields. A farm
will have a one-time option to update program payment yields on a
commodity-by-commodity basis to
90% of the average 2008-2012 yields
per planted acre. Payment acres
will be 85% of base acres. Payments
will be triggered if the 12-month
national average price of a covered
commodity is determined to be
lower than the reference price for
that commodity. If a payment is
triggered, the following formula
would be used: 85% X base acres X
program payment yield X (reference
price minus the 12-month national
average market price)
If the PLC program sounds rather
familiar, it’s because the “CCP”
and “target prices” have just been
rebranded as “PLC” and “reference
prices,” albeit with the option to update crop bases and program yields.
Producers choosing to participate
in the ARC program will have a onetime option to choose either county
or farm level revenue support.
Producers who choose farm level
coverage must enroll all crops in the
ARC program. Payment acres equal
85% of base acres at the county level,
and 65% of base acres at the farm
level.
At the county level, the ARC
guarantee is equal to 86% of the
previous 5-year Olympic average
of revenue obtained by multiplying
the average yield times the national
average price during those years.
ARC payments will be triggered
when the actual crop revenue during a current crop year is less than
the ARC guarantee, but limited to
the 10% band of revenue between
86% and 76%. Actual crop revenue
for a current year is determined by
multiplying the actual county yield
times the national average market
price during the 12-month marketing year for the crop. If a payment
Continued on Next Page
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is triggered, the following
formula would be used:
85% X base acres X (the
difference between the
ARC guarantee and the
actual crop revenue, but
not to exceed 10 percent of
the ARC guarantee)
At the individual farm
level, the ARC guarantee
is equal to 86% of the
sum of all the previous
five-year Olympic average revenues of all the
covered commodities
grown on the farm. The
actual crop revenue is the
sum of the products of the
actual yields and national
average market prices for
all the covered commodities grown on the farm.
Generally speaking, the
same formula is used as
the county level except
that the payment acres are

NEW

•
•
•
•
•
•
•

reduced to 65% of base
acres.
ARC provides for a yield
plug of 70% of a farm’s
crop insurance T-Yield
when the yield per planted acre or historical county yield for any of the five
most recent crop years is
less than 70 percent of the
T-Yield. For the farm level
only, ARC also provides
for a price plug equal to
the reference price when
the national average
market price received by
producers for a covered
commodity during the
12-month marketing year
for any of the five most
recent crop years is lower
than the reference price.
Because both the PLC
and ARC programs require calculations using a
12-month national aver-

age of prices, payments
for a crop year will be
paid on or shortly after
October 1 of the following crop year. In other
words, if 2014 conditions
trigger support payments
for covered commodities,
the payments will be received beginning October
1, 2015.
The Fruit & Vegetable
(F&V) planting restriction
has been modified due
to the elimination of DPs.
F&Vs can now be planted
on up to 15% of a farm’s
base acres without forfeiting PLC or ARC payments.
However, F&V plantings
in excess of 15% of base
acre will not be eligible
for PLC or ARC payments
(See page 31 “Farm Bill
Has Two Different Definitions of Pulses).

o
r
r
Zo

The Marketing Loan
Program was reauthorized
unchanged except for the
cotton loan rate.
Payment limits are
combined into a single
limit of $125,000 per person for the programs of
the Commodity Title, or
$250,000 total for a producer and spouse. USDA
will be required to define
“actively engaged in farming” within 180 days of
enactment. The Adjusted
Gross Income (AGI) cap
for payment eligibility is
$900,000.

Title II –
Conservation
Funding for the Conservation Reserve Program
(CRP) is cut by $3.3 billion
by reducing acreage en-

BLACK BEAN SEED

High-yielding, upright black bean variety suitable for direct harvest
Erect, short-vine growth habit suitable for direct harvest
Matures in 95 days, four days earlier than Shania and Black Velvet
Uniform maturity and excellent dry-down
Only black bean variety with moderate resistance to common bacterial blight
Similar in seed size and shape to T-39
Good canning quality and color retention after cooking

Michigan Crop Improvement Association
Web Site: www.michcrop.com Phone: (517) 332-3546
10
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rollment to 24 million by
2017. For reference, as of
October 1, 2013, 25.3 million acres were enrolled in
the CRP.
The Conservation Stewardship Program (CSP)
is cut by $2.3 billion, and
$596 million is saved by
incorporating the Wildlife Habitat Incentives
Program (WHIP) into the
Environmental Quality Incentives Program (EQIP).
These savings are then
used to increase funding in
several other conservation
areas including $1.2 billion
for the new Agriculture
Conservation Easement
Program (ACEP) that
was created by combining the Wetlands Reserve
Program, the Grasslands
Reserve Program and
the Farmland Protection

Program; a $497 million
increase for EQIP; and a
combined $454 million for
several other conservation
programs.
Bottom line, AA14
consolidates 23 existing
conservation programs
into 13 with an increased
emphasis on working
lands rather than land
retirement. And while
net spending is reduced
by nearly $4 billion, overall spending comes in at
$57.6 billion for the Conservation Title, outpacing
the Commodity Title by
$13.1 billion.

Title IV – Nutrition
While AA14 cuts spending to the Supplemental
Nutrition Assistance Program (SNAP) by $8 billion,
overall spending on Title

IV still receives the lion’s
share of the farm bill’s
spending – $756.4 billion.
Of interest to pulse crops,
including dry beans, a
pilot project to purchase
pulse crops and pulse crop
products for schools was
included in Title IV as well.
AA14 authorizes expenditures of up to $10 million
in discretionary appropriations for this pilot over the
life of the bill.

Title VII – Research
AA14 increases mandatory research spending by
$1.145 billion, bringing
total spending to $1.256
billion over ten years. The
Specialty Crop Research
Initiative captured the
lion’s share of this funding, receiving $745 million. $200 million was

invested in the newly
formed Foundation for
Food and Agriculture
Research, which will
be used to supplement
USDA’s basic and applied
research activities. Specifically for dry beans, the
Pulse Health Initiative
(PHI) was included and,
if funded, will conduct research on the health, nutrition, functionality, and
sustainability aspects of
“Pulse” crops – dry beans,
dry peas, lentils, and chick
peas. AA14 authorizes up
to $25 million to be spent
annually on the PHI over
the life of the bill.

Title IX – EnergY
The AA14 increases
Energy Title mandatory
spending by $879 milContinued on Next Page

NEW
PINTO SEED
*
*
*
*
*

New high-yielding, upright pinto bean variety suited for direct harvest
Highest yielding bean in Michigan for four consecutive seasons
Matures in 98 days, three days later than LaPaz pinto
Excellent white mold avoidance and yields under white mold pressure
Resistant to common strains of rust and mosaic virus

Michigan Crop Improvement Association
Web Site: www.michcrop.com Phone: (517) 332-3546
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strophic Coverage are increased to more accurately
reflect the cost of the coverage which is expected to
save $426 million.
To mitigate the negative
effects of disaster years on
Actual Production History
(APH) yields, producers
will be allowed to drop a
year of history for a crop
in any year in which the
yield of that crop in the
county the producer
farms is at least 50% below the simple average of
the county’s previous ten
years; and then divide the
remaining 9 years of APH
history by 9 (instead of
10). The Manager’s Statement that accompanied
AA14 expressed intent that
more than one year could
be dropped in a ten year
period. This APH yield
adjustment is projected to
cost $357 million.

1,145

10

879

694

HORTICULTURE

228

ENERGY

0

RURAL DEVELOPMENT

139

CREDIT

5,722
953

-3,967
-8,000
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MISCELLANEOUS
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NUTRITION

TRADE
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CONSERVATION

AA14 creates two new
major crop insurance
products - the Stacked Income Protection Program
(STAX) and the Supplemental Coverage Option
(SCO) at a cost of $3.3
billion and $1.7 billion,
respectively.
The STAX policy will be
available only for cotton.
The SCO policy will be
made available to all cov-

ter two changes cost $700
million.
Conservation Compliance from the Commodity
Title was extended to the
Crop Insurance Title, and
producers will need to
comply with those rules
to be eligible for premium
subsidies when buying
federal crop insurance.
However, the compliance
was made forward looking
from date of enactment
for wetland conversions.
Sod-saver language is also
included for only the following states: Minnesota,
Iowa, North Dakota, South
Dakota, Montana, and
Nebraska. The subsidy
reduction for sod-saver is
50 percentage points and
is in effect for four years
after land is broken out of
sod and is expected to save
$114 million.
Premiums for Cata-

AA14 CHANGES IN SPENDING BY TITLE
-$16.5 Billion Total / FY 2014-2023

COMMODITY

Title XI - Crop
Insurance

ered commodities (and
cotton acres not enrolled
in STAX) beginning with
the 2015 crop year. However, covered commodities enrolled in the ARC
program are not eligible
for SCO coverage. SCO
will provide county-wide
area coverage on top of
individual farm level coverage policies up to 86%.
Producers must buy, at a
minimum, Catastrophic
(CAT) crop insurance coverage. The federal government will subsidize 65% of
the SCO premium cost.
The Enterprise Unit
subsidy is made permanent; and Enterprise Units
will also be allowed to
be split by irrigated and
non-irrigated acres. Also,
different crop insurance
coverage levels by practice will be allowed on
individual units. The lat-

$ MILLIONS

lion to $1.1 billion over
10 years. The Biodiesel
Fuel Education Program –
which supports outreach
to fleet managers, truckers, and engine manufacturers – was funded
at $1 million per year for
5 years. The Biobased
Market Program – which
supports and promotes
increased production and
use of biobased products
through a federal procurement preference and a
biobased product label
– was funded at $3 million per year for 5 years.
The Bioenergy Program
for Advanced Biofuels –
which supports biodiesel
production – was also
funded at $15 million per
year over 5 years. Among
the other programs
funded in the Energy Title
are the Biorefinery Assistance Program, the Rural
Energy for America Program (REAP), the Biomass
Research Development
Initiative (BRDI) and the
Biomass Crop Assistance
Program (BCAP).

When all the changes
are tallied up, funding for
the Crop Insurance Title
increased by $5.7 billion,
bringing the ten-year cost
for the federal crop insurance program to $89.8 billion.

Title III Trade
Export Programs
-- Export promotion programs including the Market Access Program (MAP)
and the Foreign Market
Development Cooperator Program (FMD) were
reauthorized in full. MAP
is authorized for $200 million and FMD is authorized for $34.5 million.
The Export Credit Guarantee Program (GSM-102)
was reauthorized. The

maximum tenor for loan
guarantees is reduced
from three years down to
24 months and allows the
Department of Agriculture
to adjust program fees.
These changes are included to facilitate resolution
of the Brazil Cotton Case.
Funding for Specialty
Crop Block Grants is increased to $72.5 million
in fiscal years 2014-2017
and $85 million in fiscal
year 2018. Funding for the
Technical Assistance for
Specialty Crops, which
addresses foreign market
access barriers, is reauthorized at $9 million per year.
Food Aid Reforms
-- The maximum allowable cash assistance for
Title II of P.L. 480 (emer-

gency and non emergency
assistance) is increased
from 13%-20% giving USAID the flexibility when
responding to food aid
demands of various countries and regions and to
build resiliency in areas of
common food shortages
and drought.
The “safe box” (portion
of Food for Peace funds
used on development) is
changed from $450 million to a window 20%-30%
of program funds, with a
minimum of $350 million.
The agreement responds to a 2011 GAO report criticizing monetization practices by including
a reporting mechanism
addressing: how funds are
being used, the rate of re-

turn, associated costs, and
explanation if a commodity’s rate of return falls
below 70%.
The McGovern Dole International Food for Education and Child Nutrition
Program is reauthorized
with no changes.
The Local Regional
Purchase pilot program
from the 2008 farm bill is
authorized as a new program with the intent to
complement existing food
aid programs, in particular the McGovern Dole
program.
Title III does not accommodate the President’s
proposal to move funding
to International Disaster
Assistance (IDA) and to
eliminate P.L. 480.

Identity Preserved Ingredients
Non-GMO & Certiﬁed Organic

Larson Grain
Company
Western Grown Dry Edible
Bean Seed
Purchasers, Handlers
& Processors
of Dry Edible Beans
Larson Grain Company
100 Second Avenue, Englevale, ND 58033
Contact: Nick Shockman
701-683-5246 / 701-361-2230
Email: nick.shockman@larsongrain.com
Website: www.larsongrain.com

Contact us with your contracting interest
for conventional food-grade otebo beans.
SK Food also has ongoing
needs for all types of
organic dry edible beans
and conventional foodgrade soybeans.

 High premiums paid.
 Spot sale or forward growing contracts offered.
 Shipping and storage options available.
Thank you for “growing with us” for more than 20 years.
4666 Amber Valley Parkway • Fargo, ND 58104 USA
701.356.4106 TEL • skfood@skfood.com • www.skfood.com

Grow with us!
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MAXIMIZE YOUR BEAN PROFITS
with seed-placed starter and foliar feeding.
For maximum yields and early season plant performance,
give your bean crop.......The NACHURS Advantage.

STARTER FERTILIZER:

• Seed safe at recommended rates
• Stimulates early growth and
uniform emergence
• Establishes better root system
• Promotes quicker maturity
• Can be applied with zinc
• Maximizes bean yields & profits

FOLIAR FERTILIZERS:

• Foliar safe at recommended rates
• Improves pod set
• Promotes earlier maturity
• Can be applied with trace elements
• Maximizes bean yields & profits

GIVE YOUR BEANS
THE NACHURS
ADVANTAGE

Northern Valley Fertilizer has been helping local bean growers achieve
higher profits per acre for over 40 years. To maximize yields and profits per
acre, bean growers are incorporating quality starter and foliar fertilizers
from Northern Valley Fertilizer into their crop production programs.
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NVF, Inc.
1581 Freedom Ave NE
Manvel, ND 58256
Phone: 701-696-2484
Email: nvfinc@invisimax.com

www.nachurs.com

International Bean Congress
Northarvest was well
represented at this winter’s International Bean
Congress in Cancun.
Mark Streed, Northarvest
Bean Growers Association
board member from Milan, Minnesota, and Scott
Mund, North Dakota Dry
Bean Council member
from Milnor, found out
that Mexico will not likely
be as big an export market
for US beans this year.
Mexico has had short
crops the last couple years
but this year they had
an excellent crop, in fact
Streed and Mund were
told that Mexico will probably be exporting some
pinto beans into the United States. “So the Mexi-

Scott Mund (left) and Mark Streed (right) in one-to-one meeting
with bean importers in Mexico.
can market this year won’t
be very good for pintos,”
says Streed.
Mund said Mexico had
a huge crop in Mexico,
about 40 percent bigger
than normal. “They have
an abundance of beans
and they just aren’t in the
market for buying beans
basically at all for this
marketing year,” according to Mund. “It isn’t what
I wanted to hear. It was

kind of surprising to us;
we didn’t realize they’d
had that big of a crop.”
Despite the big crop,
both Streed and Mund say
the Mexican importers are
interested in maintaining
connections with the US
because their weather is
so erratic that next year,
they may be short again.
“Their main interest was
what our contract prices
were,” says Mund. “We’re a

grower group, so we have a
hard time explaining what
the price is going to be to
them. The biggest interest
was black beans, and black
bean splits.” One company
voiced interest in at least
one railcar of splits per
week, which would likely
take multiple bean dealers
to deliver.
Mund thinks Mexico
would still buy some US
beans but the price would
have to be right and we’re
just not in the market
right now.
The Northarvest delegation met a buyer from
Colombia who’s a huge
importer of beans, and the
US is starting to ship some
beans to Colombia.

Star of the West Milling Co.
4082 22nd Avenue NE
McCanna, ND 58251

Jill Sweeney
Email: jill.sweeney@starofthewest.com
Cell: 701.335.9182
Office: 701.397.5261

Purchaser and Processor of Navy
and Pinto Beans
Call us for all of your edible bean
seed needs!
Receiving Station
Dahlen Farmers Elevator –
Petersburg, ND
701.345.8234

From Producer to the World
To market your beans, lentils, chickpeas or peas or to discuss growing pulses, contact
Saskcan Pulse Trading in Canada at 1-877-SASKCAN or United Pulse Trading in
the U.S. at 1-877-751-1623.

www.alliancegrain.com

www.saskcan.com

www.uspulses.com

Find Alliance Grain Traders Inc. on the Toronto Stock Exchange under the symbol AGT.
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White Bean, Wheat & Kale Soup
Nutrition Note: This recipe makes 16 servings or 4 quarts of soup. Each serving has 140 calories, 3 g fat,
7 g protein, 23 g carbohydrates, 5 g fiber, 67 mg calcium, 37 mcg folate, 346 mg potassium, and 490 mg
sodium.
Ingredients:
• 1 cup farro – wheat kernels
• 2 cups dry great northern, navy or cannellini
• 1 26-ounce box chicken or vegetable stock
beans
• 2 cups peeled squash cubes
• 2 32-ounce boxes low-sodium chicken or veg• 2 14-ounce cans diced tomatoes
etable broth
• 1 tablespoon thyme
• 2 tablespoons canola oil
• 1 tablespoon Italian seasoning herbs
• 2 medium onions, chopped
• 3 – 4 cups kale, stems removed, coarsely chopped
• 2 – 4 garlic cloves, finely chopped
• 1 cup grated Parmesan cheese
Method:
1. Clean and rinse dry beans. Bring broth to a simmer, add beans and
simmer 10 minutes.
2. Pour hot beans and broth into large crockpot, cook 4 – 8 hours, or
simmer covered on stovetop.
3. When beans are tender, heat oil in a medium skillet. Add onion,
cook until clear. Add garlic, stir and cook 2 – 3 minutes, turn heat
off, add stock to de-glaze pan. Add onion and garlic to beans, stir.
Add farro, squash, tomatoes, kale and herbs to crockpot, stir and
heat through. Simmer 1 hour, until squash is tender.
4. Serve hot topped with 1 tablespoon Parmesan cheese on each
serving.
5. Substitutions: 3 cans drained, rinsed beans for 2 cups or 1 pound dry beans; cubed raw pumpkin for
squash. Leftover hard cheese rind may be added to final simmer for flavor, remove before serving.

Northwood Bean Co.
est. 1983
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Northwood Bean Company
301 S Potato Road
Northwood, ND 58267
Contact Tim
Ph:1-701-587-5206
Email: nbc@polarcomm.com
Receiving Stations:
Barlow Farmers Elevator
Bremen Farmers Elevator
Cando Farmers Elevator

Call Us for Seed and Production Contracts!
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Chelated
Micronutrients
Blue Diamond Activator
10% Zinc 9.5% Nitrogen 4% Sulfur
10% Zinc 5% Sulfur
8% Copper 4% Sulfur
10% Chelated Boron
16-8-2 Micronutrient Package

For more information and a
complete line of micronutrients

Call NWC, Inc.
800-315-2469
Box 33, Emerado, ND 58228

Influencing the Influencers
The appetite for dry
edible beans is growing,
thanks to Northarvest
Bean Growers Association’s consumer outreach
program.
The consumer outreach
program is developed
by Communique Inc.
which is implementing
strategies to influence
the influencers. The program, launched by Communique in 2007, seeks to
reach health care professionals through a variety
of ways including oneon-one contact, social
and electronic media and
print publications.
Each year, Communique delivers 55,000 copies
of the Dry Bean Quarterly

to health care professionals, says Ed
Stroesser, Comminuque chief
operating officer. The quarterly publication contains
information
on topics such
as the health
benefits of dry
beans for cancer patients, diabetes patients
and cardiac patients.
An annual survey of Dry
Bean Quarterly readers
indicates that, on average,
each person who reads
the publication influences
37 people, Stroesser says.
“What we want to do
is fill them with all of the

information we can about
dry beans.”
Another marketing
technique Communique
employs to inform health
care professionals about
the health benefits of dry
edible beans is distribution of recipe cards. Dur-

ing the past year- and-ahalf, 150,000 of the cards,
which contain a photo
and a recipe for a dry
bean dish, have been distributed, Stroesser says.
Communique also attends trade shows such as
the Academy of Nutritionists and Dietetics show
held in Philadelphia. The
show features samples
of a wide variety of foods
from McDonald’s fare
to Coca Cola and from
grapes to edible beans,
Stroesser says.
The response to the edible bean food samples
from the attendees of the
trade show was positive,
Continued on Next Page

St. Hilaire Seed
Legumex Walker Inc. Edible Bean Division

A Division of Legumex Walker

Buyers of Pinto Beans, Black Beans
and most other dry edible beans
RECEIVING STATIONS
Minnesota: Argyle ~ St. Hilaire North Dakota: Buxton ~ Cummings ~ Garske ~ Grafton ~ Hamilton ~ Harlow
Ph: 218-964-5407 Web: www.LegumexWalker.com
Spring 2014 Northarvest Bean Grower
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but it was clear that Commique needs to continue
working to make edible
beans more prominent in
people’s minds, Stroesser
notes.
“It’s like they weren’t really thinking about them,
Stroesser says. “We have
a great product, but it’s a
little on the ‘down-low.’
We need to get it on the
top of the mind.”
Sponsoring educational
seminars is another way
that Communique is
working to reach dieticians, he says. For example, 100 people attended a
one-day seminar in which
dieticians could receive
six credit hours. The seminar brought together researchers, dieticians and
chefs to talk about beans.

Those “influencers” who
attended the seminar are
expected to reach an additional 27,000 people,
Stroesser says.
Social media also is an
important way to influence the influencers, says
Adam Veile, Communique vice president of creative services. Communique communicates with
health care professionals
through Facebook, Twitter
and Pinterest. The social
media program, kicked off
a year ago, continues to
grow, Veile says.
Communique’s newest
electronic marketing program for edible beans is a
bulletin which is emailed
to more than 2,000 registered dieticians. The
bulletin contains “lighter”

information which the
dieticians can pass on to
their patients. The electronic bulletin is designed
to keep readers engaged
in between issues of the
print publication, Veile
says.
Besides dieticians,
Northarvest’s Consumer
and Outreach program
also is working to influence scientists and researchers. Northarvest is
offering incentive awards
to researchers who apply
to the National Institutes
of Health for grants to
study the health benefits
of dry edible beans.
“So far, we’ve generated
nearly $5 million in research,” Veile says. A Mayo
Clinic doctor and two
Colorado State University

researchers have received
NIH grants to study the
health benefits of edible
beans, he says.
The consumer outreach
program is an effective
way to spotlight the health
benefits of beans, says
Tim Courneya, Northarvest Bean Growers Association executive vice
president.
“It has proved to be a
wise investment and it has
engineered a lot of new
research,” says Courneya.
“Health, that’s our most
saleable attribute to dry
beans. We need scientific evidence to tout that
language. As the findings
unravel and become a
fact, we plan to use that in
everything we do.”

Purchaser and Processor of Pinto and Black Turtle Beans
3 Locations Near You
Leeds

Ph: 701-466-2398
Fax: 701-466-2076

Grace City

Ph: 701-307-0408

Maddock

Ph: 701-438-2441

Brian and James Engstrom
6131 57th Ave. NE, Leeds, ND
Phone: (701) 466-2398 / F ax: (701) 466-2076
Email: briane@engstrombean.com
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Soybean Cyst Nematode a
Concern for Dry Bean Growers
North Dakota State
University Extension
plant pathologist Dr. Sam
Markell had three takehome messages for dry
bean growers at Bean Day:
“We had lots of bacteria in
2013; be aware of soybean
cyst nematode; and don’t
forget about rust,” said
Markell.
Markell says there were
a lot of foliar bacterial
blights last year, namely
common blight, halo
blight and bacterial brown
spot. These blights are always worse with wounding; sand-blasted plants,

hail, things like that.
Markell says blights also
need water and splashing
which occurred during
several thunderstorms.
“The most important
thing is they survive in
residue and seed. The key
is to use clean seed, and if
you have bacteria in your
field, you want to stay out
of the field when it’s wet.”
Other suggestions include
good crop rotation practices and burying residue.
Soybean cyst nematode
is spreading in the dry
bean production areas
and it will cause some

damage on dry beans,
says Markell. It’s worth
keeping this in mind and
starting to look for it. In
soybeans, you tend to get
a lot of damage before you

see symptoms, so Markell
has no reason to believe
the same is not true for
dry beans as well.
NDSU Plant Pathology
Continued on Next Page
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Professor Dr. Berlin Nelson considers SCN something dry bean growers
have to be very concerned
about, for a number of
reasons. “First of all, there
are lots of different dry
bean classes and we’ve
tested a number of them.
In general, navy and pinto
beans are not quite as
susceptible as soybeans
would be,” says Nelson.
“The nematode still reproduces on them and
it will cause a yield loss
at certain egg densities,
depending on what the
environment is.”
Nelson says black beans

seem to have some innate
resistance to SCN but the
nematode reproduces to
very high levels on kidney
beans he has tested. He
does not know a lot about
the yield loss, however.
“And the other thing
about dry beans is, you
know root rots are an
important disease in dry
beans,” says Nelson. “So
when you stick the soybean cyst nematode into
the soil, that is most likely
going to increase the root
rot problem because we
know, based on very good
research, that whenever
you have a fungal plant

pathogen that affects
the roots and you put
the nematode in there,
you’re going to have an
increased problem.”
Nelson has not had any
dry bean growers report
any problems with SCN,
but says it takes a while
to build up and it’ll be
a while before people
identify it in the field. “We
really recommend that
dry bean growers, if they
know SCN is in the area,
they should get out there
and sample those fields
and start monitoring what
those populations are.”
Markell says suscepti-

bility to SCN also varies
among dry bean varieties.
In soybeans, Markell says
yield losses of 15 to 30
percent are common due
to SCN.
In heavy clay soils, Nelson says it takes longer for
soybean cyst nematode to
build up, but it will reproduce, it just takes a little
longer for populations
to get very large. SCN
likes the lighter loam, or
sandier soils, and they like
it when it’s warm. Nematodes don’t do as well in
cool, wet years.

Fast, Efficient Handling of Delicate Seed and Materials - Edible Beans & more

Mayo Manufacturing
2108 Business Highway 2
East Grand Forks, MN 56721
Ph: 1-800-223-5873
Web: www.mayomfg.com

Seed Shuttle
20

Northarvest Bean Grower Spring 2014

New Edible Bean Screener

Distributors of Quality
ReplacementComponents

A World Perspective
Though North Dakota
and Minnesota farmers
grown dry edible beans as
a specialty crop, they go
global once they are sold.
That means that edible
beans are affected by market factors in other parts
of the world in the same
way that corn and soybeans are affected, says
Randy Duckworth, U.S.
Dry Bean Council emerging market specialist.
Duckworth, who has
worked in marketing
and management positions with a variety of
U.S. agricultural associations, spoke to farmers at
Northarvest Bean Growers Association Dry Bean
Day held in Fargo Jan. 17.
Duckworth, a graduate of
Washington State University and the Seattle School
of Law, is a former executive director of the U.S.
Dry Bean Council.
One of the interesting
things he has learned over
the years about edible
beans is that the marketplace has become increasingly global, Duckworth
says.
“It’s incredibly, incredibly complex.” For example, while the United
States is facing more competition from Argentina
for edible bean exports, at
the same time it benefitted this past year from an
Argentine dry bean crop
disaster. The disaster resulted in a price increase

Randy Duckworth
for U.S. black and great
northern beans, Duckworth says.
An emerging competitor for export markets is
Ethiopia, he says.
“We’re going to face
more and more pressure from Ethiopia We
don’t normally see Africa
as a competitor for our
markets, but we better
start thinking of them as
a competitor,” he says,
noting that an entrepreneurial businessman has
built a navy bean plant in
Ethiopia.
Navies, blacks and pintos are the United States’
three most important domestic edible bean varieties and its major export
varieties, he says.
Mexico, which imports pinto beans and
black beans, remains the
world’s major buyer of

dry edible beans and the
United States’ biggest export market.
“One-third of U.S.
exports go to Mexico.
Mexico helps support the
prices we get year to year,”
Duckworth says.
The United Kingdom
and Brazil are also big
bean buyers, he says.
While Brazil does not
buy many beans from the
United States now, there is
potential for future sales,
Duckworth believes.
“Brazil is going to continue to be a very, very
important market for us in
the future.” The U.S. edible
bean industry is working
to introduce pinto beans
into Brazil, he says. Pintos,
when cooked, are similar to the Brazilian bean
Carioca. The similarity
between the beans may
provide the United States

with an opportunity to increase exports to Brazil.
“We’re hoping that’s going to be an entry into the
Brazil market,” Duckworth
says.
During the past year,
weather in Brazil’s neighbor Argentina, had a significant effect on edible
bean prices, he says.
“Argentina had a crop
disaster that had a ripple
effect on bean prices
throughout the world.”
Argentine weather so far
this growing season also
has been dry and soil
moisture is short, he says.
Meanwhile, the quality
and quantity of edible
bean seed was damaged
by last year’s drought.
A factor that could put
negative pressure on U.S.
edible bean prices is that
Brazil is harvesting a huge
edible bean crop, Duckworth says. That means
that China won’t be exporting to Brazil, and instead, likely will try to export to the United States,
Mexico and Cuba.
It appears that this year
Chinese and North American farmers will increase
edible bean production,
which Duckworth sees
as positive for the United
States’ edible bean industry. The markets are
clamoring for more edible
beans and it would be
beneficial to the industry
if it can meet the demand,
Duckworth says.
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The reign of broadleaf weeds and grasses ends here.
From the makers of
Spartan® Charge
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BroadAxe® herbicide has led sunflower growers to victory season after season.
With excellent tank mix flexibility and lasting residual, it gives you battletested control of tough, resistant kochia and other key weeds. To learn more,
contact your FMC Star Retailer, call 888-59-FMC-AG or visit FMCcrop.com.

1/14/14 2:50 PM

Northarvest Growers Travel to Turkey

Milan, Minnesota
grower Mark Streed, and
Alan Juliuson, from Hope,
North Dakota represented
Northarvest on a recent
US Dry Bean Council
trade mission to Turkey.
USDBC representative Johanna Stobbs led the trip.
The purpose was to renew
and strengthen ties with
Turkish importers of US
dry beans.
Streed and Juliuson
Northarvest growers Mark Streed and Alan Juliuson visit a Turkish
updated Turkish importsupermarket.
ers on the 2013 US dry
Top left: Mark
Jack
Jacob (Promedia)
and Alan
Juliuson.
beanStreed,
crop and
explained
importers
were
encoursure an adequate supply
the lack of product availaged to consider the cost
of Great Northerns next
Top right: display of canned beans at the Macro Center supermarket.
ability of Great Northern
advantages of forward
year.
andChinese
garbanzo
two
especially
Since the Turkey trade
Bottom left:
red beans,
speckled
beanscontracting,
under the Noba
brand (Aral).
classes sought after in the
regarding Great Northern
mission, there have been
Bottom right:
Markmarket.
Streed, Turkish
Alan Juliuson and Jack Jacob (Promedia).
Turkish
beans, which will help en- some orders for old-crop

USDBC 2013 Turkey Trade Mission Report, December, 2013

as well some contracting
for new-crop US beans,
which Streed says is kind
of a new concept for Turkish buyers.
Streed saw potential for
US beans in Turkey, which
has relied on Argentina
and China for a lot of their
beans. “Argentina had a
drought and China is cutting back on bean acres
and they’ve had a problem related to weather,”
says Streed. “And Turkey’s bean production
has dropped way down
because they’re getting
really big into the poultry
industry and their government is subsidizing their
Continued on Next Page

Raedel’s
39
Hardsurface
Welding
Hardsurface pinto bean knives -- Heath, Speedy and Orthman knives

Hardsurface advantages:

GroWest Brand®
Supplying the North American wholesale dry bean trade with a
full range of high quality seed products produced in arid
western seed production regions.
Committed to supplying the most current and sought after dry bean genetics
Offering highly competitive priced product
Proven record of being reliable, consistent and independent
Extensive & experienced producer base
Knowledgeable & dedicated employees
Integrity, customer service and value are things that we demonstrated in the past
and will promise well into the future.

Big enough to serve, small enough to care!
David Scholand
730 4th Ave.
Reynolds, ND 58275
Mobile: 218-791-6159
Office: 701-847-3122
Email: david@tvseed.com

Treasure Valley Seed
17781 Hwy 95
Wilder, ID 83676
Phone: 208-337-3545
Fax: 208-337-3584
www.tvseed.com

Treasure Valley Seed
313 South Fair St.
Powell, WY 82435
Phone: 307-754-3121
Fax: 307-754-3936
www.tvseed.com

1)
2)
3)
4)
5)

Do not need a rod weeder.
No plant pull.
Self sharpening.
Slick cut of bean plant and all weeds.
Cut plant minimum depth of ground
-- less dirt in beans.
6) If off rows, plant is cut as long as plant
contacts the end of knife.

Have knives on hand.

Appreciate orders as early as possible.
Also hardsurface: Plow lays (all makes of plow); cultivator
shovels; chisel plow points; NH-3 fertilizer knives; and
spikes for cultivator, chisel plows and regular applicators

Franklyn D. Raedel
Bruce Thom
PO Box 23 Neche, ND 58265

BUS: (701) 886-7688 RES: (701) 886-7504
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ber 13, 2013 – Istanbul Macro Center Supermarket

farmers to raise more
corn.”
Streed and Juliuson
brought along sample
bags of Great Northern
and navy beans. Juliuson
says Turkey is most interested in white beans, and
is more interested in US
beans this year because
of the short crop worldwide. “Right now, Great
Northerns are the hot one
because Argentina was so
short last year,” says Juliuson, “and China couldn’t
make up the difference, so
they turned to the US.”
Mission by the public reStreed also sees the
lations agency, Promedia,
best potential for Great
which helped set up the
Northern beans because
meetings and assisted in
they will replace the large
whites they’ve gotten from translation, when needed.
Turkey is slightly larger
Argentina. Turkish buyers were also interested in than the State of Texas,
with a population of alUS navy beans as a shortmost 81 million people,
term white bean substimore than 70 percent of
tute for Great Northerns.
whom live in urban areas.
And the canning industry
In 2011, US garbanzos
is interested in US pinto
started to enter the Turkbeans. “Their native bean
ish
market, with 1,280
that they like canned, the
metric tons. US garbanzos
barbunya bean, is about
double the price of a pinto have continued to take off
because the Turkish roastbean now,” says Streed,
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16,000 tons worth nearly
$15.6 million. Dry bean
export volume is up by
157 percent; value is up
172 percent.
Turkey annually produces 120,000 tons of
white beans, 350,000 tons
of garbanzo beans, and
2,000-5,000 tons of speckled beans. Total consumption is as high as 820,000
tons. There are approximately 20 Turkish importing companies who also
export to several neighboring countries such as
Iraq, Iran, Syria, Jordan,
Lebanon, the United Arab
Emirates, and Egypt.
Turkish importers are
wary of US pinto beans
because they tend to be
on the dark side and the
speckled beans are brown,
not red. The canning
industry is beginning to
understand that this does
not matter when pintos
are canned. However, the
dry packaged retail sector

is still reluctant, believing
that the consumer will
think that US pinto beans
are old or spoiled.
The high price of speckled beans from other
sources, such as China
and Turkey, is pushing
importers and dry packagers towards the US pinto bean as an inevitable
substitute.
Juliuson thinks there
will always be some demand for US beans in Turkey. The problem is when
other countries have a
good crop we cannot ship
them there as cheap as
the Argentine or Chinese
beans. “So, you’re always
competing against the
world market,” says Juliuson, “and at times, the
world market is cheaper.
But it’s nice to try to establish some relationships
and maybe down the road
some of those will work
out.”
The US trade mission
thinks once the Turkish housewife tries pinto
beans, she will buy again
and again. The US Dry
Bean Council is proposing a $28,000 budget to
promote US pinto beans
in Turkey. Stobbs’ report
after the trade mission
says this would seem to be
an optimum time to conduct the promotion of US
pinto beans in the Turkish
dry packaged sector. It is
currently larger than the
canning industry in terms
of volume.

Northarvest Grower Goes to Ghana
North Dakota Dry Bean Council
member Grady Thorsgard was part
of the recent North Dakota Ghana
Food Initiative, organized by the
North Dakota Trade Office (NDTO)
and Praxis Strategy Group. One
of the objectives was to introduce
North Dakota’s healthy food ingredients to the Western African market, in a rural and urban setting.
The Initiative contained two
parts: a trade mission and two
conference-style events. The NDTO
worked with USDA’s Foreign Agricultural Service, the Ghanaian
Embassy and contacts in the food
industry to help assess each company’s potential and set up one-onone meetings with potential food
buyers.
The second part of the initiative
was educational. The NDTO and

Praxis Africa hosted two eventsone in a rural setting and one in an
urban setting-to introduce North
Dakota products. North Dakota
State University assistant professor
of Pulse Quality and Nutrition, Dr.
Dil Thavarajah, discussed the nutritional benefits of North Dakota dry
beans and lentils and demonstrated
the possible incorporation into the
Ghanaian diet to combat malnutrition of the children in Ghana.
By training, Dil is an experienced
pulse crop physiologist and her
research area focused on pulse micronutrient biofortification and bioavailability. Dr. Thavarajah’s laboratory at NDSU is aiming to develop
a micronutrient-rich pulse crop to
combat global micronutrient malnutrition.
Thorsgard, a dry bean grower from

Valley Headquarters for
Edible Bean Equipment

• Locally Owned for over 50 Years • Specialized On-Call Technicians
• Large Inventory of Pickett and Elmers Parts
• Check out our Used Bean Equipment Online at www.uglemness.com

701-587-6116
800-223-1630
www.uglemness.com

Northwood, North Dakota, shared
a meal in a village which included
a bean dish prepared with North
Dakota dry beans. “We visited some
young guys that are trying to start up
a large, irrigated farm, but they’ve
got quite a bit of work to do yet,” says
Thorsgard. “They were thinking of
raising sunflowers but I think they
found that they probably aren’t going to grow very well there, so it’ll be
corn, and different things, rice.”
Thorsgard says they also visited
with several ministers, including
Ghana’s minister of agriculture and
the minister of education, as well as
the US Ambassador at the US Embassy.
Asked about Ghana’s agriculture
industry, Thorsgard said they have
some corn, rice and they grow some
cow peas. “They’re really short on
a lot of the proteins and the things
we have in our dry beans they need
more of. They’re trying to develop
themselves a lot, so I don’t know
how much business we’ll be able to
do with them.”
Thorsgard was asked by at least
two people if he was interested in
coming to Ghana to farm. One impediment is the cost of money in
Ghana-28 percent interest on loans.
Thorsgard says there is a real high
tariff on processed goods shipped
into Ghana. However, he thinks
there may be opportunities to sell
dry beans there. “I think we established good relationships. One ag
minister told me he wants to come
to my farm one day.”
Thorsgard says nearly all the Ghanaians spoke English. The rural area
is pretty undeveloped but he did
see some crops growing. The land
looked pretty sandy. “We had supContinued on Next Page
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per with a man up north
where they have to grow
85-day corn because of
their 3-4 month rainy
season. When that ends,
it’s dry. They’re trying to
develop this big irrigation
project and that looks like
it would work if they can
get it done.”
According to the North
Dakota Trade Office,
the share of proteins in
Ghanaian diets is lower
than recommendations,
although pulses are considered a staple of the
diet, served in stews and
soups as both a protein
and a vegetable ingredient. Pulses are consumed
more in rural areas than
in urban areas. Ghana
imports some food-grade

pulses. The common bean
is the second-most impor-

Quality ND Seed
Certified or Registered
Pinto, Black dry bean varieties.
Also dealers for Roughrider and
Hyland soybean seed.
We also custom clean, size,
treat, tote and bag beans.
Lance Fugleberg
Hwy 200 140 Ave NE
Portland, ND 58274
Phone: 701-361-0330
Phone: 701-786-4129
10 miles West on Hwy 200

tant staple after cassava.
Among other North Dakotans on the trip to Ghana was Dan Fuglesten,
from Central Valley Bean
Cooperative in Buxton,
as well as representatives
from JM Grain, Inc. in
Garrison, RDO Equipment Co., and Superior
Systems, Inc. North Dakota Agriculture Commissioner Doug Goehring
also made the trip.
Fuglesten says Ghana is
definitely a different marketplace than we’re used
to. “There seems to be a lot
of poverty, just how they
get their food within the
market, open air market.
In their most populous
city, they’ve just started to
see some grocery stores
like we’re more accustomed to.” In a city of millions of people, Fuglesten
says there were only a

couple grocery stores and
prices were expensive.
Ghanaians eat blackeyed peas but in the near
term, it’s hard to see a
market opportunity for US
dry beans. But, Fuglesten
thinks it’s a relationship
Northarvest should continue to explore.
According to Fuglesten,
Ghana has put a great
emphasis on competing
for investment dollars.
“Meanwhile, they have a
growing population and
they can definitely use
healthy food. There was
a lot of interest in getting
American dollars over
there. They have oil offshore, but they have to
manage their money so
they’re not going into deficits. They have more oil
inland but the infrastructure isn’t there to develop
it yet.”
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Northarvest Represented in Cuba
The Northarvest Bean
Growers Association’s
representative for Cuba
and the Dominican Republic, Fradbelin Escarraman met with the newlyappointed dry bean buyers at ALIMPORT while in
Havana for Expo Havana
in November. There were
15 pavilions used for
Expo Havana, featuring
hundreds of companies
from 62 countries. In the
pavilion assigned to the
companies that sell to
ALIMPORT, there were
52 companies who showcased their products.
Esmarraman met with
Rogelio Armas Duquesne,
the Commercial Specialist

Fradbelin Escarraman
for Oilseeds and Grains,
and Rebeca Natacha Aguila Diaz, the Purchasing
Specialist for the Oilseeds
and Grains Division. Mrs.
Aguila explained that ALIMPORT is not currently
purchasing edible beans

from the United States,
basically because they are
not getting credit. Cuba is
now buying black beans
from China, Argentina
and Vietnam.
The credit terms China
offers Cuba vary depending on the transaction.
Mrs. Aguila indicated that
ALIMPORT gets three,
six and twelve months’
credit. Cuba also gets
credit from Argentina,
but the two countries also
barter products with each
other. Cuba sends product
to Argentina in exchange
for edible beans. Vietnam
offers Cuba 72 months of
credit for purchases of edible beans.

Escarraman says it’s
estimated that Cuba now
imports 70 to 80 percent
of its food needs. There is
also a need to supply the
hotel sector and local restaurants with high quality
food products. The government spent about $1.8
million in food imports
in 2013. That is expected
to increase this year, due
to higher international
food prices. Because of
that, Cuban President
Raul Castro is seeking to
prioritize food production in order to lighten the
heavy state spending on
food imports. According
to Escarraman, that would
require an infrastructure
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and resources that Cuba
simply does not have.
Agriculture contributes
3.5 percent of Cuba’s GDP,
but employs nearly 20
percent of the population.
According to statistics
provided by the National
Office of Statistics and
Information, the bean
production plan for 2013
did not meet the goals set
by the Ministry of Agriculture. Because of insufficient production, Cuba
was forced to import more
than 30,000 tons of edible
beans just to alleviate the
lack of product.
The main production
concerns in Cuba are high
temperatures, excessive
rainfall and pests. When
planted in September, the
average bean yield is 0.75
tons per hectare. Beans
planted between October
and January yield a little
better, at 1.05 tons per
hectare.
In recent years, Cuba
has harvested about
50,000 tons of beans on
average; last year, production was estimated
at 58,300 tons, still insufficient to meet consumption.
Brazil has contributed
about $682 million (USD)
for the modernization
and expansion of the Cuban Port of Mariel. With
this project, the Port of
Mariel will contribute to
the development of Cuba
by generating exports,
employment opportunities, funding, technology transfer and logistics
systems. The project also

aims to encourage the
establishment of national
and foreign companies.
Due to the need for
capital and technology,
the Cuban government is
expected to attract investments for the production
of drugs, biotechnology,
renewable energy, agriculture, industry, tourism,
real estate, telecommunications, information technology and infrastructure.
With an area of more
than 465 square kilometers, the Port of Mariel,
after its expansion, will
be the first mega-port in
the Caribbean, capable of
handling large container
ships that can cross the
Panama Canal. Cuban
economists say the port
will serve as a basis for
regional freighters from
Asia that may transfer
goods to smaller ships
that will continue to their
final destination. The port
will have a capacity of
handling one million containers.
The Brazilian group
Odebrecht, through its
independent subsidiary
Company of Works Infrastructure (CDI), is managing the port expansion
project, the largest foreign
investment in Cuba of
about $900 million (USD).
80 percent of the funding
for the project is coming
from Brazil’s National
Economic and Social Development Bank.
Once the project is complete, the Port of Havana,
which for five centuries
Continued on Next Page
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has absorbed maritime
cargo, will be reserved for
cruise ships.
Escarraman says, judging by the amount of
companies participating
in Expo Havana, there are
many business opportunities available in Cuba.
Cubans are now able to
sell their homes, their cars
and run their own small
businesses, such as restaurants and cafeterias, as
well as bed and breakfast
hotels. The government
will face many challenges
as these changes move
forward. Taxes have not
been collected in Cuba
since 1959, plus foreigners cannot buy real estate,
which affects foreign in-

vestment.
Currently, many American companies are doing
business with Cuba without many difficulties. The
current situation that demands that payments be
made through a bank in
Europe does not make the
transaction more expensive, as costs for intermediation are not high.

According to Escarraman, Cuba is willing to
buy beans from the US,
but as long as it is not allowed to finance those
purchases, the people in
charge of making those
decisions will do business
with countries that provide credit. Escarraman
spoke with some of the
representatives of com-

panies that are currently
doing business with Cuba,
some who have been doing business for more
than 10 years and have
always been paid. They
did explain that there are
many difficulties in doing business in Cuba, but
once you are in, things
become easier.
One thing is certain,
says Escarraman: Brazil
is seizing the opportunity and making a lot of
investments in Cuba. He
discovered that the plan is
to develop a hub in Cuba
for Brazilian products and
from there, export their
products to Central America, the Caribbean and in
a couple of years, the US.
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Farm Bill Has Two Different Definitions of Pulses
As growers finalize their
planting intentions for
2014, it appears that there
is considerable confusion
about how the recently
passed farm bill will
change the restrictions
for planting dry beans.
The confusion stems from
different definitions of
“Pulse Crops” in different
areas of the bill.
Under Title I of the
Agriculture Act of 2014,
commonly referred to
as the Commodity Title,
the term “Pulse Crops”
refers to dry peas, lentils, small chickpeas and
large chickpeas. Under

this title, these crops are
considered exempt from
the Fruits and Vegetables
(F&V) planting restrictions. Dry peas, lentils,
small chickpeas and large
chickpeas are considered
to be “Program Crops”
that are eligible for support under Title I. They
are listed as exempt due
to the fact that they are
relatively recent additions
to Title I (2002) and were
previously subject to the
F&V planting restrictions.
Dry edible beans are not
eligible for support under
Title I and are therefore
still subject to the F&V

planting restrictions.
Under Title IV, the Nutrition Title, and Title
VII, the Research Title,
the term “Pulse Crops”
includes dry beans, dry
peas, lentils, small chickpeas and large chickpeas.
These titles include the
School Lunch Pulse Pilot
and the Pulse Health Initiative. Congress changed
the designation of “Pulse
Crops” to ensure that dry
edible beans were eligible
to participate in and benefit from both of these
programs.
Adding to the confusion
is the fact that the F&V

planting restrictions have
changed under the new
farm bill.
When the F&V planting restrictions were first
enacted in the 1996 Freedom to Farm bill, Title I
decoupled program crop
support payments from
current year plantings.
Due to this fact, the F&V
planting restrictions were
quite punitive. If a grower
planted an acre of F&V
on a program acre, they
not only lost the payment
for that acre, they also
were fined the value of
the crop on that acre. This
Continued on Page 33
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was effective whether
the grower had an F&V
history or not. Under the
2008 Farm Bill, the restrictions were reduced to an
acre-for-acre reduction in
payments for farms with
a history of growing fruits
and vegetables.
The Agriculture Act of
2014 has loosened the
restrictions even further
and allow up to 15% of
a farm’s base acres to be
planted to F&V without
penalty. Planting more
than 15% of the base acres
will trigger an acre-foracre reduction in any Title
I support payments that
result from a decrease in
price.

The bottom line for dry bean
growers is that they will be able to
plant up to 15% of their farm’s base
acres to dry beans without penalty.
The restrictions have
been loosened due to two
main reasons.
First, Direct Payments
have been eliminated in
the new farm bill and have
been replaced with payments that are countercyclical, which means that
they will only be made in
the event of a price drop
or crop loss. This change
reduces the impact of a
grower planting fruits and

vegetables on a base acre.
The second reason is
that Congress has been
pressured for years by
health advocates and
public interest groups to
revise federal policy to
ensure that farmers are
not discouraged, impeded
or penalized for planting fruits and vegetables.
The Food and Drug Administration has revised
its dietary guidelines to

encourage increased
consumption of fruits
and vegetables to counter
obesity and cardiovascular disease. With the new
guidelines encouraging
the consumption of fruits
and vegetables, Congress
has deemed it counterintuitive to discourage their
production.
The bottom line for dry
bean growers is that they
will be able to plant up to
15% of their farm’s base
acres to dry beans without penalty. If a grower
chooses more than 15% to
dry beans, they will give
up the counter-cyclical
support payments on an
acre-for-acre basis.
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Bean Briefs
Argentine
Crop Update
US Dry Bean Council
representative Randy
Duckworth reports that
in early January, the Argentine dry bean industry
was worried about having
enough rain. Now, their
planting has been delayed
due to rains.
Duckworth is hearing
that white bean plantings
will be down substantially
from average. 70 percent
of normal plantings for
white beans is one figure
Duckworth has heard, but
it is too early for a solid
number. Duckworth has
also heard from another
source that color bean
plantings (cranberry
beans, light red kidney,
and dark red kidney) will

all be down substantially
due to the lack of seed.
Color beans are mostly
grown in the same regions
as alubias and were hit
very hard by last year’s
drought. With both alubia
and color bean plantings
being down significantly,
the early expectations
were that Argentina would
plant a much larger than
usual black bean crop.
Duckworth says early reports seem to back this up.

Block Grant
Applications
Being Accepted

through the Minnesota
Department of Agriculture is April 30.

More Beans
in Canada
Estimates released at
Wild Oats Grainworld
in Winnipeg indicate
farmers will plant more
oilseeds and specialty
crops, and less wheat and
barley this year. FarmLink Marketing Solutions’
risk management portfolio manager Jonathon

The North Dakota Department of Agriculture
is now accepting applications for 2014 Specialty
Crop Grants. Due to the

New Directors Elected
The Northarvest Bean Growers Association
Board of Directors has welcomed three new members. Eric Jorgenson, from Leeds, North Dakota,
has been elected to represent District 3, replacing
Dan Webster. Washburn, N.D. grower Justin Retterath takes over in District 6, following Don Streifel. Tom Arnold, from Appleton, Minnesota was
elected in District 9, replacing Mark Streed.
Jorgenson has been farming since 1991, and has
grown mostly pinto beans since 2000 or 2001. Retterath has been on the farm since graduating from
college in 1996. He had a custom harvest business
for a few years before farming full-time. A third of
Justin’s acres are planted to pinto beans. Arnold
grew up on the family farm where he’s been his
whole life. He’s been farming full-time since 1982,
growing mostly black beans.
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delayed passage of the
2014 farm bill, North
Dakota Agriculture Commissioner Doug Goehring
says the amount that
USDA’s Agricultural Marketing Service will award
North Dakota for the
grants is not yet known.
Applications, available
on the NDDA’s website,
must be submitted by May
23. (www.nd.gov/ndda/
program/specialty-cropblock-grant-program). The
deadline to apply for Specialty Crop Block Grants
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Living Ag Classrooms Include Dry Beans
Over 900 fourth grade students, 45 teachers
and assistants attended the Living Ag Classroom
held in conjunction with the KMOT Ag Expo at
the North Dakota State Fairgrounds in Minot in
late January. The classroom featured nine booths
including dry beans, wheat, beef, ag careers, pork,
soil conservation, farm safety, honey, food production and the North Dakota Agriculture Department’s summary of the state’s crops.
In mid-February, KFYR Radio’s Agri-International hosted the Bismarck Living Ag Classroom.
Dairy, Soybean Council, oilseeds, corn and livestock groups joined the Mandan FFA chapter to
staff 14 booths. Each had six minutes to interact
with the students during three one-and-a-half
hour daily sessions. 1,200 students with teachers,
aides, parents and bus drivers attended the event.

Driedger expects a 13
percent drop in spring
wheat acres, from 19,042
last year, to 16,500 in
2014. Canola acres are

estimated at 21 million,
five percent more than
last year’s 19,936. FarmLink estimates Canada’s
dry bean acres at 325,000,

up 30 percent from the
249,000 acres planted last
year, and 11 percent above
the five-year average acreage of 292,000.

Agriculture and AgriFood Canada has reduced
its ending stocks estimates
for pulse and specialty
crops from last month.
Dry bean ending stocks
for the 2014/15 marketing year are unchanged
from both last month and
last year. Canada’s dry
bean crop is projected at
215,000 tons this year, up
three percent from a year
ago. The export forecast
is down 30,000 tons from
last year.

2012/2013 Marketing
Year Highlights
According to USDA
Market News’ 2013 Bean
Market Summary, US
dry bean exports during
the 2012/2013 marketing
year (ended Sept. 2013)
totaled almost 6.6 million
hundredweight, down 9
percent from the previous
year, and 17 percent below the previous five-year
average.
USDA purchased
266,000 bags of dry beans
for various domestic feeding programs in the last
marketing year, 37 percent
less than the previous
year. Government purchases of canned beans
were down 31 percent
from the prior year.
Myanmar ranked No. 1
in world dry bean production in 2012. India was
number two, followed by
Brazil, China, the United
States, and Mexico.
Spring 2014 Northarvest Bean Grower
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equipment or technology
to your farm, what would
it be? A Drone to do field

scouting from the office.
rOGER CARIGNAN
Cavalier, ND

Tell us about your farm;
crops raised; what generation are you, etc. I farm

with my brother and the
help of our retired dad.
We raise wheat, soybeans,
corn, canola, sunflowers,
pinto and black beans. I
am the 3rd generation.
Why are you a part of the
North Dakota Bean Council? When were you first
elected? I was asked by a

former member to run for
a position on the ND Bean
Council and decided to
take on the challenge that
it would present. I was
elected in March of 2013.
Why are dry beans part of
your crop mix? Overall,

dry beans have been a
profitable crop and they
fit into our crop rotation.
If you could add any new

What’s the one piece of
equipment or technology
you wouldn’t want to be
without? Auto steer. It

enables us to work more
hours per day with less
fatigue.
What changes do you expect to see on your farm in
the next 5-10 years? More

precision farming technology practices used on
every acre we farm.

ing in the summer with
my family; hunting and
snowmobiling.
What’s your favorite meal/
food? I don’t have favor-

ites, I like everything.
If you could win a vacation
to anywhere, where would
you go? Alaska
What’s the best part of
farming? Why did you get
into this business? Being

able to be your own boss.
I guess it’s in my blood,
having been raised on a
farm all my life, it’s hard to
get away from it.

What hobbies do you
have? Camping and fish-

SRS
Commodities
Receiving Stations:

Buyers and Processors of Pinto and Black Beans

Munich Elevator & Oil Company
- Terry Hall

Certified Seed ~ New Crop Contracts

Sheyenne Equity Elevator
- John Rick

Rick Harpestad, Manager
P.O. Box 386, 411 2nd Avenue NE
Mayville, ND 58257
Email: rick@srscommodities.com
Website: www.srscommodities.com
Ph: 701.786.3402 / 888.922.3402

Kensal Farmers Elevator
- Miles Armstrong
Tronson Grain Company, Doyon
- Rick Tronson
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Kevin Sondreal
Reynolds, ND

Tell us about your farm;
crops raised; what generation are you, etc.: My

Grandfather sold the farm
to my dad and uncle at the
ages of 13 and 15 yearsold and told them “Good
Luck, it’s hard work!” They
started out very small but
had great vision to continue the family farm for me
to buy into. I waited until
I was 24 years-old to start
a corporation with my
father and uncle which is
still going today. Thank
God my grandfather
picked a great spot along
the Red River to farm. We
grow wheat, sugarbeets,
soybeans, black, pinto,
and navy beans.
What other organizations
have you been active in?

I’m honored to currently
serve as president on
the Central Valley Bean
Cooperative, Buxton, ND
board, and as a member
of the Alliance Valley Bean
board out of Larimore,

ND. I’m also a member
on the board of Reynolds United Cooperative,
Reynolds, ND. Retired
active member from the
Reynolds Fire & Rescue
volunteer department
Why are dry beans part of
your crop mix? Dry beans

are a great rotational crop
on my farm. They allow
me to manage my chemical resistance, disease issues, and are a great early
harvest crop to grow.
If you could add any new
equipment or technology
to your farm, what would it
be? I’m looking more into

drain tiling and its advantages. I would like to add
more “on the fly” computerized record keeping.
What’s the one piece of
equipment or technology you wouldn’t want to
be without? That’s easy!

It’s my auto steer. My
father teases me that it’s
cheating, but I couldn’t

live without it. It extends
productivity every day I’m
out in the field. Second
piece would be my iPad/
iPhone: I would need surgery to remove them.
What changes do you expect to see on your farm
in the next 5-10 years? I’m

excited about the new
seed technology that’s
coming down into production. Yield boost, disease resistance is always
welcomed by a farmer. I’d
really like to see some new
markets open up for our
crops. I can’t guess what
new tractor or equipment
changes would be next,
but look forward to both.
What hobbies do you
have? I play with a lot of

toys. I like to restore old
cars, pickups, and snowmobiles and enjoy fishing, hunting & shooting. I
really like taking football
and hockey trips with my
wife. I’m a huge Green
Bay Packers and Chicago
Blackhawks fan.
What’s your favorite meal/
food? A one-inch thick

piece of filet minion steak
on the grill, baked potato,
and corn on the cob is my

last meal request.
If you could win a vacation
to anywhere, where would
you go? I would like to go

to Hawaii and see how
those farmers do it.
What’s the best part of
farming? Why did you get
into this business? The

best part is planting and
harvesting. I look forward
to both every year. I’m
really glad when both are
completed; seems like it
takes a little part of you
away each time you do
them. You hope you still
have enough parts left
to call it a year. I got into
farming by accident. It
was the last thing I wanted
to do, after growing up on
a farm and always having to do the rotten jobs. I
had a great neighbor that
asked me if I wanted to
farm his land. I responded
that I didn’t have any
money for land rent so he
suggested that we sharecrop till I did. I owe a big
thank you to that neighbor, Glenn Grove. The rest
is history. I’m an old dirt
farmer still looking forward to the next crop year.

When you deal with Northarvest, you don’t just get the world’s best dry beans, you’re buying the
dedication of thousands of hard-working Minnesotans and North Dakotans. Scientists, farmers, shippers
and processors who take great pride in producing this wholesome, nutritional and flavorful product. These
people are totally committed to the business of dry beans -- these people are Northarvest.
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We help you build a better crop.
Put TagTeam LCO to work in pulse crops and other legumes to improve
your opportunity for maximum crop performance. While LCO Promoter
Technology ® drives natural growth processes such as root and shoot
development, Penicillium bilaii increases the soil and fertilizer phosphorus
available to your crops. When it’s time to build a strong base for better
results, turn to TagTeam LCO. Get all the facts at bioag.novozymes.com.

Novozymes is the world leader in bioinnovation. Together with customers across a broad
array of industries we create tomorrow’s industrial biosolutions, improving our customers’
business, and the use of our planet’s resources. Read more at www.novozymes.com.
® TagTeam and LCO Promoter Technology are registered trademarks
of Novozymes A/S. © 2013 Novozymes. All rights reserved.
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