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The Seedwest family understands how important
growing quality beans is to your family. That’s why
top-quality Seedwest seeds come from certified
seed growers in the West, where the seeds grow in
a drier climate and are less susceptible to disease.

And before they go out the door, we thoroughly test
our seeds to ensure they meet stringent quality expectations.

When you choose Seedwest seeds, you’re growing
the next generation of quality beans.

Contact your
local dealer.

Raising quality beans
one generation at a time.

ADM delivers for its customers, pairing marketing services with the world’s

largest origination, transportation, and grain and oilseed storage network.

seedwest@adm.com701-352-1030
© Archer Daniels Midland Company
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STARTING POINT
Northarvest Bean Growers Association
Donald Streifel, President • Washburn, ND • 701-462-3378

Todd Sorenson, V. President • Fisher, MN • 218-893-2425

Joe Mauch, Treasurer • Hankinson, ND • 701-242-7528

Jon Ewy • Deer Creek, MN • 218-462-2055

Alan Juliuson • Hope, ND • 701-945-2672

Tom Kennelly • Grafton, ND • 701-520-3040

Gary Paur • Gilby, ND • 701-869-2892

Mark Streed • Milan, MN • 320-734-4706

Dan Webster • Penn, ND • 701-393-4328

Minnesota Dry Bean Research 
and Promotion Council
Mark Dombeck, Chairman • Perham, MN • 218-346-6208

James Zenk, Vice Chairman • Danube, MN • 320-523-2253

Brian Love, Secretary • Euclid, MN • 218-773-0314

Norm Kause, Treasurer • Staples, MN • 218-894-3761

Don Stueve • Dumont, MN • 320-748-7772

Minnesota Commissioner  of Agriculture

North Dakota Dry Bean Council
James Sletten, Chairman • Northwood, ND • 701-587-5586

Tim Smith, Vice Chairman • Walhalla, ND • 701-549-3323 

Nick Kitsch, Treasurer • Webster, ND • 701-395-4377

Robert Landgren • Wilton, ND • 701-734-6368 

Jason Mewes • Colgate, ND • 701-945-2711

Scott Mund • Milnor, ND • 701-427-5887

North Dakota Commissioner of Agriculture

Executive Vice-President
Tim Courneya 
50072 E. Lake Seven Road 
Frazee, MN 56544 
Phone: 218-334-6351   
Fax: 218-334-6360 
Email: nhbean@loretel.net 
Website: www.northarvestbean.org

The Northarvest Bean 
Grower is published five 
times a year by the Northar-
vest Bean Growers Associa-
tion, 50072 E. Lake Seven 
Road, Frazee, MN 56544, 
Phone: (218) 334-6351, 
Website: www.northarvest-
bean.org, Email: nhbean@
loretel.net. 

Send editorial materials to Don Wick or Mike Hergert, 
Ag Information Services, Inc., 1407 24th Avenue So., 
Suite 235, Grand Forks, ND 58201, don@rrfn.com 
or mike@rrfn.com.  Send advertising materials to 
Marlene Dufault, Prairie Ag Communications, 2607 
Wheat Drive, Red Lake Falls, MN 56750, 218-253-
4391, mdufault@gvtel.com.  Publication of editorial 
or advertising material in the Northarvest Bean 
Grower magazine does not imply endorsement by 
the Northarvest Bean Growers Association.  Check 
agronomic advice with local sources and always read 
and follow product labels.
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Stepping Up.  
Northarvest Prepares for Harvest

Each growing season is different, but there are similarities. During 
the spring, we strive for a timely planting schedule. Throughout 
the crop year, we nurture the crop, hoping Mother Nature and the 
markets will deliver. Some areas had drown-outs, but for the most 
part, it looks like a nice crop coming at us. 

Harvest is the culmination of months of hard work. Likewise, your 
Northarvest Bean Growers Association is working on your behalf 
throughout the year to help improve the bottomline for dry bean 

growers. At this time, Northarvest is 
working on a project that could have 
an impact on your risk management 
strategy. 

Northarvest has submitted a non-
futures CRC crop insurance product 
to the Federal Crop Insurance 
Corporation. This is a pilot project 
for Minnesota and North Dakota. If 
approved, the pilot project will likely 
last for four years. The biggest hurdle 
will be the price discovery aspect. As it 
stands now, spring pricing would need 

to be completed by March 1st. The forecast for fall pricing would need 
to be wrapped up by November 30th. If all goes well, the CRC product 
for dry beans could be available in 2012. Challenges remain, but rest 
assured, Northarvest is working closely with the Risk Management 
Agency to deliver the best product possible. 

In agriculture, we’re pretty good at exports. Too often, we export 
our most valuable commodity—our young people. After a great North 
Dakota or Minnesota education, we send the kids down the road to a 
job in places like the Twin Cities, Denver or Chicago. To keep our dry 
edible bean industry moving forward, we also need to attract the best 
and brightest back to the farm and production agriculture. This issue 
of BeanGrower highlights some of those fresh faces in our business. 
This generation of fresh thinkers will bring new ideas to our industry, 
ensuring a strong future for Northarvest.  I have to say it is exciting to 
see many of these young people at events, like Bean Day, and I think 
you’ll enjoy these stories in BeanGrower.

This edition of BeanGrower also has information on the size of the 
2010 crop and perspectives on direct harvesting. There are stories on 
recent trade missions and our outreach to consumers and dieticians. 

The harvest will begin soon. Here’s hoping it is a very good one for 
you. 

Don Streifel-President
Northarvest Bean Growers Association



4         Northarvest Bean Grower  Fall 2010

Valor® Herbicide offers complete desiccation of dry beans.
Unleash Valor® Herbicide for complete desiccation and say 

goodbye to leaves and stems. Valor ensures consistent results 

with excellent handler safety and weather fl exibility too. 

Products That Work, From People Who Care®  |  www.valent.com  |  800-6-VALENT (682-5368)

Read and follow the label instructions before using. 

Valor and Products That Work, From People Who Care are registered trademarks of Valent U.S.A. Corporation. ©2008 Valent U.S.A. Corporation. All rights reserved. 08M-1230

49911_150_Valor_drybeans_ts   1 5/16/08   11:53:36 AM

Valor_Fall08_kp.indd   1 7/22/08   1:45:55 PM
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111 Elevator Road

PO Box 607

Larimore, ND 

58251-0607

Phone: 701-343-6363

Fax: 701-343-2842

Email: lbc@invisimax.com

Buyer and processor of pintos.
pinto receiving station at tronson grain, doyon, nd. (701) 398-3512

pinto receiving station at sharon, nd (701) 430-0747

Larimore Bean Company, inC.

Larimore_Fall08_kp.indd   1 7/22/08   1:14:12 PM
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Bean Dealers: USDA Acreage 
Overstated, But 2010 Crop Looks Large

The North Central Bean Dealers 
Association estimates total dry ed-
ible bean acreage in Minnesota, 
North Dakota and Wisconsin at 
833,700 acres in 2010. That is 3.8 
percent below USDA’s estimate of 
866,200 in the June 30th Planted 
Acreage Report.

The NCBDA’s acreage estimate is 
nine percent above its estimate in 
2009.  Total dry edible bean crop 
production for the three states is 
estimated at 13.2 million cwt. That 
is 29 percent more than last year’s 
estimate by the NCBDA, and 18 per-
cent above USDA’s 2009 production 
estimate.

Pinto bean acres are up five per-
cent in North Dakota, Minnesota 
and Wisconsin this year, according 

to the bean dealers. Other classes 
and their changes from 2009:

Navy Beans -- 175,000, up 17 per-
cent

Black Beans -- 95,000 , up 46 per-
cent

Dark Red Kidneys -- 33,000, 
down 6 percent

Garbanzo -- 19,000, up 12 percent
While the North Central Bean 

Dealers Association estimates a 
nine percent increase in dry bean 
acreage, yields are also expected 
to be up in 2010. The average yield 
for black beans is expected to jump 
from 13 cwt per acre last year, to 16 
cwt per acre this year. Navy bean 
yields are also forecast at 16 bags 
per acre, up from last year’s 14.5 
bags; the average yield on pinto 
beans is forecast to increase from 13 
cwt, to 15.5 cwt per acre this year. 

A spokesman for the North Cen-
tral Bean Dealers Association calls 
this year’s crop “average to slightly 

2010 NCBDA CROP PRODUCTION ESTIMATES
As	presented	at	the	U.S.	Dry	Bean	Convention	July	20th

Class Acreage Yield Production

Pinto 463,700 15.5 7,187,350

Navy 175,000 16.0 2,800,000

Black 95,000 16.0 1,520,000

Pink 17,000 17.0 289,000

Dark Red Kidney 33,000 18.0 594,000

Light Red Kidney 15,000 19.0 285,000

Small Red 2,700 16.0 43,200

Crans 2,000 17.0 34,000

Garbanzo 19,000 15.0 285,000

Great Northern 6,800 16.0 108,800

Other 4,500 16.0 72,000

TOTALS 833,700 15.9 13,218,350

Buyer, Processor, and Seed Dealer of Black Beans and 
Dark & Light Red Kidney Beans.  

We are located in central Minnesota. 
Contact us for all your bean needs at (320) 585-2326.

SIMPLY THE BEST!
We wish everyone a safe and bountiful harvest! 

Bonanza Bean LLC
PO Box 164
Morris, MN  56267
www.bonanzabean.com

Cork Fehr
cork.fehr@bonanzabean.com

Phone: (320) 585-BEAN
FAX: (320) 585-2323
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USDA June Planted Acreage Report

According	to	USDA	projections,	Northarvest	growers	will	be	
harvesting	a	larger	crop	this	fall.		Planted	acreage	was	up	15%	
from	last	year	in	North	Dakota,	up	7%	in	Minnesota.

USDA estimates 2010 
dry bean planted area at 
1.74 million acres, up 13 
percent from last year. 
Area to be harvested in 
2010 is forecast at 1.67 
million acres, up 14 
percent from a year ago. 
Ten of the eighteen dry 
bean estimating states 
increased planted acre-
age from last year, while 
seven states decreased 
acreage from 2009 and 
one state showed no 
change. North Dakota, 
Michigan, Minnesota, 

Dry Edible Beans:  Area Planted and Harvested by 
State and United States, 2009-20101                        

State

Area Planted Area Harvested

2009 2010 2009 20102

1,000 Acres

AZ 15.5 12.0 15.2 12.0

CA 68.5 72.0 68.0 72.0

CO 57.0 55.0 53.0 51.0

ID 100.0 130.0 99.0 129.0

KS 8.5 8.0 8.0 7.5

MI 200.0 220.0 195.0 210.0

MN 150.0 160.0 140.0 150.0

MT 11.9 11.6 11.5 10.5

NE 130.0 160.0 115.0 150.0

NM 12.5 13.5 12.4 13.5

NY 16.0 16.0 15.6 15.5

ND 610.0 700.0 580.0 670.0

OR 6.4 7.0 6.3 6.9

SD 10.3 8.0 9.9 7.5

TX 37.0 35.0 33.7 31.5

WA 60.0 80.0 60.0 80.0

WI 6.4 6.2 6.4 6.2

WY 37.5 48.0 34.0 47.0

US 1,537.5 1,742.3 1,463.0 1,670.1
1Excludes beans grown for garden seed.                                       
2Forecasted.                     

Nebraska, and Idaho 
are the top five dry bean 
planted acreage states, ac-
counting for 79 percent of 
the total area planted. In 
North Dakota, the largest 
producing state, planted 
area, at 700,000 acres, is 
up 15 percent from last 
season. Michigan showed 
a 10 percent planted acre-
age increase from a year 
ago, while Nebraska and 
Minnesota acreage in-
creased 23 percent, and 7 
percent, respectively.

above average.”
The estimates (see table 

on previous page) from 
the North Central Bean 
Dealers Association, as 
well as other bean growing 
regions, were released at 
the U.S. Dry Bean Conven-
tion in Hawaii in mid-July. 
Combined with reports 
from six other growing 
regions, total U.S. dry bean 

acreage is estimated by the 
industry at 1.585 million 
acres, nine percent below 
USDA’s current estimate, 
but three percent more 
than 2009. 

The bean dealers esti-
mate total U.S. dry bean 
production in 2010 at 
nearly 27.7 million cwt, 
10 percent above 2009 
production of 25.2 mil-

lion cwt. U.S. pinto bean 
production is estimated at 
almost 12.6 million cwt, 
and total supply is pegged 
at close to 13 million cwt. 
That does not include 
carryover stocks in North 
Dakota, Minnesota and 
Wisconsin. Market ob-
servers say normal annual 
demand for pinto beans is 
approximately 12 million 

cwt.
U.S. navy bean produc-

tion is estimated at 4.1 
million cwt, with total sup-
ply at nearly 4.6 million 
cwt; again, that does not 
include the carryover in 
the North Central states. 
Bean dealers think black 
bean production will ex-
ceed navy production, and 
reach 4.2 million cwt. 
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Raedel’s
Hardsurface Welding
Hardsurface pinto bean knives -- Heath, Speedy and Orthman knives

Hardsurface advantages:
 1) Do not need a rod weeder.
 2) No plant pull.
 3) Self sharpening.
 4) Slick cut of bean plant and all weeds.
 5) Cut plant minimum depth of ground
  -- less dirt in beans.
 6) If off rows, plant is cut as long as plant 
  contacts the end of knife.

Have knives on hand.
Appreciate orders as early as possible.

Also hardsurface: Plow lays (all makes of plow); cultivator 
shovels; chisel plow points; NH-3 fertilizer knives; and 

spikes for cultivator, chisel plows and regular applicators

Franklyn D. Raedel
Bruce Thom

PO Box 23 Neche, ND 58265
BUS: (701) 886-7688  RES: (701) 886-7504

Raedels_Summer08_kp.indd   1 7/22/08   1:51:11 PM

Kurt & Cheryl Bollingberg
5353 Highway 15, Cathay, ND 58422
ph: 701-984-2486   Fax: 701-984-2485

bsckurt@hotmail.com

www.bollingbergseeds.com

Buyers and Processors of 
Dry Edible Beans

Certified Seed Conditioner
Pinto Seed Available

Call For Prices

Bollingberg_Summer08_kp.indd   1 7/22/08   1:48:41 PM

3 LOCATIONS NEAR YOU
Leeds

Ph: 701-466-2398    Fax: 701-466-2076

 Petersburg Cando
 Ph: 701-345-8264 Ph: 701-466-2398

Receiving Stations:
Edinburg Farmers Elevator

701-993-8421
Fordville Coop Elevator

701-229-3293

Johnstown, ND 701-869-2680 Cavalier, ND 701-265-8495

Planting season is just around the corner.
Now is the time to think about 

your Pinto and Black Bean Seed!

We have good availability of high quality certified seed 
to fit your farming operation & maximize your profit . 

Order your seed today!
Stop in or call us about New Crop Contracts.

When you need advice on beans,
you need The BEAN EXPERTS

at Johnstown and Cavalier Bean

Engstrom_Summer08_kp.indd   1 7/22/08   1:48:59 PM

Quality ND Seed
Certified or Registered

Pinto, Black dry bean varieties.
Also dealers for Roughrider and 

Hyland soybean seed.
We also custom clean, size, 
treat, tote and bag beans.

Richard H. Fugleberg
Hwy 200  140 Ave NE
Portland, ND 58274

Phone: 701-786-4129
10 miles West on Hwy 200
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Canada’s Dry Bean Acres Down; Some Out
The latest estimate 

from Statistics Canada 
puts Manitoba’s total 
dry edible bean acreage 
at 125,000 acres, down 
10,000 acres, or 7.5 
percent from 2009. Pinto 
acres declined from 
60,000 last year, to 50,000 
this year. Acres of dry 
white beans declined 
5,000 acres, to 40,000 
acres. Dry colored bean 
acres fell 5,000 acres, to 
85,000 acres. 

However, excessive 
rains in May and June 
reduced actual plantings 
and also caused some 
crop losses to edible 
beans that did get seeded. 

Latest estimates of 
insured acres from the 
Manitoba Agricultural 
Services Corporation puts 
Manitoba’s dry bean acres 
at 147,873, a 5.5 percent 
increase from 2009. Navy 
bean acres jumped 35 
percent from last year, 
to almost 52,000 acres. 
Acreage planted to pinto 
beans declined 18 percent 
from a year ago, to 53,224 
acres. Black bean acres in 
Manitoba are estimated at 
20,743, a nearly 41 percent 
boost from 2009. 

MASC estimates 
somewhere between 4 
and 10 percent of these 
bean acres have been 
drowned out, and more 
acres may be lost due to 
disease, etc., so final acres 
harvested will likely be 
less than the estimated 
acres. 

Ivan Sabourin, President 
of Roy Legumex in St. Jean 
Baptiste, Manitoba, said 
his company’s estimates 
on acres are coming in 
below what they were 
thinking. “Some of the 
later beans were replanted 
into canola or flax, so we 
definitely lost some of 
those.” Sabourin estimates 
perhaps 5, to possibly 10 
percent of the intended 
edible bean acres did not 
get planted in Manitoba. 

Sabourin calls dry 
bean crop conditions 
“very varied”, due to the 
excessive rains in a lot 
of different areas. “Some 
early-seeded crops, and 
beans planted on lighter 
or better drained soils 
look way above average; 
some crops are definitely 
lagging quite a bit and 
then some parts of fields 
are total drownouts,” 

said Sabourin. “Right 
now, we’re expecting an 
average, to just below 
average crop.”

Sabourin says the heavy 
rains drove canola prices 
higher at the same time 
that dry bean prices 
were softening. So the 
advantage of growing 
dry beans eroded as 
the market kept drifting 
lower. The market factor 
was compounded by the 
stronger dollar. 

Looking to the future, 
Sabourin says the spread 
between edible beans 
and traditional crops will 
have to increase. “We’re 
seeing more soybeans; the 
GMO varieties are getting 
more adaptable for our 
growing conditions. We’ve 
got 500,000 acres, which 
I think is an all-time 
record,” says Sabourin. 
“We traditionally were of 

the mindset that edible 
beans were more suitable 
for our conditions but 
not now. We’re seeing 
Roundup Ready soybeans, 
combined with other 
traditional crops.” 

Another factor, 
according to Sabourin, is 
that, as growers get larger 
and probably older, they 
are not as interested as 
they once were to grow 
edibles that take more 
attention. “Interest in dry 
beans is sliding, unless 
there’s a healthy premium 
to be paid. And so far in 
Manitoba, we’ve seen that 
on navy beans because 
of our freight advantage 
to the European canners. 
But on the other varieties, 
like pintos, this year we’re 
way down because of the 
lack of premium to grow 
them over easier crops.” 

Sabourin says 
commodity prices 
are high enough that 
Manitoba farmers can 
make money on all those 
traditional crops, so 
they’re not forced into 
edible beans like they 
were about 10 years ago.

Bunge Canada grains 
manager James Loewen, 
in Altona, Manitoba, 
estimates canola acreage 
in Canada could jump to 
20 million acres next year, 
if prices for competing 
crops don’t improve. 
“If that happens,” says 
Sabourin, “it’ll be harder 
and harder to maintain 
our bean acres.”

“Some early-seeded crops, and 

beans planted on lighter or better 

drained soils look way above 

average; some crops are definitely 

lagging quite a bit and then some 

parts of fields are total drownouts.  

Right now, we’re expecting an 

average, to just below average 

crop.”

IVAN SABOURIN, PRESIDENT
Roy	Legumex,	St.	Jean	Baptiste,	Manitoba



10         Northarvest Bean Grower  Fall 2010
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MANUFACTURING
our Bean Equipment Specialist

Single Shank Row Crop Cultivator
• Double H Parallel Linkage • Vertical Mount S-tine with Adjustable Bar Clamp 

• Pitch Adjustable S-tine • 24" Rolling Shield • Heavy Duty 6" x 12" Gauge 
Wheels • Gauge Wheel Height Adjustment  • Shield Height Adjustment Bolt

Box 908, Altona MB  R0G 0B0
Phone: 204 324-6263  • Fax: 204 324-6729
www.elmersmfg.mb.ca

CropMaster Head with Pick-Up
• 26"  Floating Auger • 5" Flighting • 45 Degree Slotted Screen

• Steel or Composite Fingers • 14 , 22  and 30  Sizes

Bean Cutter
• Front Mount Quick Hitch • Proven No-Maintenance Nylon 

Bushings Eliminate Greasing • Can be equipped with 
Front and Rear Mount Combinations for Large Cutters
• Optional Lift Assist Wheels for Front Mount Cutters 

•
 Available in Various Sizes and Widths

“The cleanest, gentlest method of removing your beans”

Y

Chelated
Micronutrients

	 Blue	Diamond	Activator

	 10%	Zinc	9.5%	Nitrogen	4%	Sulfur

	 10%	Zinc	5%	Sulfur

	   8%	Copper	4%	Sulfur

	 10%	Chelated	Boron

	 16-8-2	Micronutrient	Package

For more information and a 
complete line of micronutrients

Call NWC, Inc.
800-315-2469

Box 33, Emerado, ND 58228

Grain Quality, Farmer Efficient   

         LLC                                      Aplington, IA 

Belt Conveyors 

        

Contact us for dealers near you 
www.grainwayllc.com 

877-347-6361

Drive Over Pit 
• Capacity up to 7500 BPH 
• Adjustable flow control gate 
• Grating and pit available  
• Electric or Hydraulic Drive 
• Low horsepower requirements 
• Long lasting two-ply chevron belt 

Under Aeration Floor Conveyors 
• Two Styles:  Incline  3000 BPH 

                             Flat 5000 BPH 
• Hydraulic or Electric Drive 
• Long lasting, two-ply chevron       

        belt  
• Powder coat paint finish 
• Portable use : One conveyor for  

        multiple bin sizes  18’- 48’ 

Custom Built Belt Conveyors 
•  12”  belt capacity up to 5000 bph 
•  18”  belt capacity up to 7000 bph 
•  Lengths up to 80’ on flat conveyor 
•  Enclosed conveyors with  
    removable covers 
•  Belt Speed can be reduced  

Grainway_Summer08_kp.indd   1 7/22/08   1:46:28 PM
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NORTHARVEST INTERVIEW

Dean L. Bresciani was 
named North Dakota 
State University’s 14th 
president on May 24, 2010. 
A native of Napa Valley, 
California, Bresciani was 
vice president for student 
affairs at Texas A&M 
University in College 
Station from 2004 to 2008. 
He was at the University of 
North Carolina at Chapel 
Hill from 1998 to 2004 
in positions including 
interim vice chancellor 
for student affairs. From 
1992 to 1998, he worked at 
the University of Nebraska 
at Kearney. BeanGrower 
recently sat down with 
the new NDSU leader to 
gain his perspective on 
agriculture. 

BeanGrower: Presi-
dent Bresciani, can we 
talk about agriculture and 
NDSU; what is your vision?

Bresciani: The potential 
is limitless and I say that 
with an appreciation that 
agriculture is why NDSU 
exists. We are a land-grant 
institution that has never 
forgotten that mission and 
that founding; in a state 
that is becoming increas-
ingly unique as one of 

New NDSU President Dean Brisciani 
Outlines Vision for Agriculture and NDSU

the few remaining, strong 
agricultural states in this 
country. Now, the po-
tential of that in terms of 
NDSU is huge in a sense 
of direct service back to 
the state. But the potential 
also extends to a national 
and international market-
place, where NDSU and 
our people in agriculture 
are creating the potential 
to feed the world. We are 
doing the type of science 
and the type of applica-
tion of that science that 
literally could save thou-
sands or millions of lives 
worldwide. That comes 
back to benefit NDSU di-
rectly, but also indirectly 

in the attention it brings, 
the resources, the external 
funding. It’s all good for 
NDSU!

BeanGrower: In this 
issue of our magazine, 
we’re highlighting the 
newest generation in-
volved in our industry. 
What advice would you 
give to help young people 
realize the importance of 
agriculture?

Bresciani: Study the 
life of Norman Borlaug. 
That is a man who is a 
Nobel Prize winner and 
literally is credited with 
saving more lives around 
the world than any other 
human before him. If 

DEAN L. BRESCIANI, PRESIDENT 
NORTH DAKOTA STATE UNIVERSITY

you have any question 
whether agriculture and 
plant science and soil sci-
ence are important; think 
about it. It isn’t a war hero, 
it isn’t a politician, it isn’t 
the person that invented 
the cotton gin; it’s a plant 
scientist who has saved 
more lives than anyone 
else in human history. 
That’s a pretty high bar to 
jump in a sense of what 
you can do with your life 
and how important your 
work can be.

BeanGrower: Your opti-
mism is contagious. 

Bresciani: It is just ex-
citing to be at NDSU and 
to be in North Dakota. 
This state is what most 
states in the nation wish 
they had going for them. 
We have potentials that 
I think even North Da-
kotans don’t fully grasp. 
I look forward as the 
President of NDSU con-
tributing to the state’s best 
interests in the long term, 
but also being one of the 
people that provides a 
spark and an engine for 
North Dakota realizing 
a future that, perhaps, is 
without precedent. 
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Pinto Bean Growers Adapting 
Direct Harvesting Methods

Washburn, North Da-
kota farmer Don Streifel 
has been growing dry ed-
ible beans since the early 
1980’s. When he started 
solid seeding, he wasn’t 
sure he wanted to buy into 
it right away.  In fact he 
still has all the equipment 
he used when he grew 
beans conventionally. 
“I wish I didn’t, because 
I’m not sure it’s worth 
anything,” says Streifel. 
“But from what I can tell, 
there’s no going back.” 

Streifel says he knows 
he’s leaving a couple 
hundred pounds on the 
ground, but having the 
stubble there and prevent-
ing the soil from blowing 
in the spring is probably 
worth it. The number of 
new, upright varieties has 
made the transition easier. 
Another advantage is ease 
of operation. “We don’t 
have to do the knifing and 
rodding anymore,” says 

Streifel. 
Alan Juliuson, who 

farms at Hope, North Da-
kota, estimates 70 percent 
of the edible beans in 
Steele County are now di-
rect-harvested, up from 25 
percent the previous year. 
Juliuson began his transi-
tion to direct harvesting 
three years ago. For the 
2010 crop, Juliuson sold 
his bean combine and 
went 100 percent to up-
right varieties. 

“It is easy on labor; we 
were able to increase our 
acres of beans and yet, 
our workload is less,” said 
Juliuson. “We spend more 
time with the sprayer, but 
the workload is less.” 

There has been criticism 
that upright varieties get 
caught on the cutter bar, 
but retro-fit products have 
been developed to cap-
ture more of those beans. 

“We’ve got low-profile 
rock dams that we put 

on our header this year,” 
said Juliuson. “That’s only 
about an inch rise above 
the guard and that’s a 
lot better than the three 
inches we had before. 
Reiten Manufacturing, at 
Cooperstown, does make 
a low profile dam, as well.” 

Bill Satrom likes the 
convenience of direct har-
vesting. 

“The knifing and the 
windrowing are gone; you 
spray them, you kill them 
and you don’t need a spe-
cial combine; once it is 
dry, you go.” 

Satrom, who farms at 
Hope, North Dakota, is 
in his first year where he 
plans to direct harvest the 
majority of his crop. The 
next generation on the 
Satrom farm, Kris, con-
vinced his dad to make 
the switch. 

“I didn’t like all the 
work. You’ve got to own 
two Picketts, two com-

bines and you need four 
guys to run everything 
and we only have two or 
three. Then you have to 
pick at night because it is 
too dry during the day and 
I hate picking at night,” 
said Kris Satrom. 

 Finley, North Dakota 
farmer Ray Moore rock 
rolls his edible beans. 
Similar to soybeans, this 
practice is designed to 
ease harvesting. 

“I started three years 
ago with 40 acres. I rock 
rolled half of it and let 
the other half come up. I 
rock rolled after the ed-
ible beans were up and 
that was very, very bad. 
They don’t bend over like 
a soybean plant will bend 
over and stand back up 
again. You also have more 
disease problems. Every 
time you get a stem prob-
lem, you might get disease 
problems down the road 
and that’s what happened 

DON STREIFEL 
WASHBURN, ND

ALAN JULIUSON 
HOPE, ND

KRIS SATROM 
HOPE, ND

RAY MOORE 
FINLEY, ND
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to these after I rock rolled 
them when they were up.” 

Rather than knifing the 
crop, Moore prefers flex-
ing. The decision is par-
tially a lifestyle choice. 

“It is way more conve-
nient. You take a gamble 
every time you plant 
things here, but every now 
and then, if the weather 
doesn’t cooperate and the 
crop pods low, a flex-head 
is not the way to go, but 
once you solid seed them, 
that’s the way to go.” 

This is the third year 
Moore solid-seeded his 
beans, planting ND-307’s, 
Lariat and La Paz variet-
ies. The first two years he 
got hit hard by hail, so he 

doesn’t feel he’s had a good 
year to compare to conven-
tional varieties. Juliuson 
plants Lariats, Stampede 
and La Paz for pinto beans. 
For blacks, Juliuson likes 
the yield potential with 
Eclipse varieties. 

According to the 2009 
Dry Bean Grower Sur-
vey, La Paz was the most 
popular pinto bean vari-
ety grown in Northarvest, 
followed by Maverick, 
Windbreaker, ND-307, 
and Lariat. All, but Maver-
ick, are upright, or Type II 
varieties. 

Based on his field ob-
servations, North Dakota 
State University dry bean 
breeder, Dr. Juan Osorno 

lists the following pinto 
bean varieties as being ef-
ficient in a direct harvest 
system: Lariat, Stampede, 
ND-307, Medicine Hat, 
La Paz, Santa Fe, and Se-
quoia. 

Osorno says the oldest 
upright pinto bean variety 
grown in the Northarvest 
region is probably La Paz, 
which is only about five 
years old. 

Osorno is quick to 
point out that the cultivar 
is only one factor of ef-
ficiency. Other keys are 
field conditions at har-
vest, equipment, set-up of 
the equipment, combine 
speed, and proper care or 
management. 

Osorno sees his role as 
coming up with better 
varieties. Key agronomic 
traits he is researching are 
upright architecture, plant 
height, pod distribution, 
lowest pod height, and hy-
pocotyl length, or the dis-
tance between the ground 
and the cotyledons. “The 
other big challenge,” says 
Osorno, “is to come up 
with the architecture and 
not lose yield potential. 
Nobody can argue that 
a Type III (prostrated) 
bean will yield more than 
a Type II (upright) bean. 
Now, after many years 
of hard work and effort 
made by bean breeders, 
we can say we have Type 
II cultivars that are able 
to compete and even out-
yield Type III cultivars.” 

Osorno is also partici-

pating in research on the 
agronomic side. “In con-
junction with Drs. Kan-
del and Johnson, we are 
seeing if changes in row 
spacing, plant densities, 
and N fertilization, among 
others, would improve the 
efficiency of the new cul-
tivars in a direct harvest 
operation. In addition, we 
are working together with 
Dr. Rich Zollinger to see 
what the optimal use of 
dessicants is that would 
help to improve the effi-
ciency of direct harvest.”

Over 41 percent of the 
growers who responded to 
the 2009 Dry Bean Grower 
Survey, done by the NDSU 
Extension Service, report-
ed harvesting 76-100 per-
cent of their crop by direct 
combining in 2009. That 
is up from 33.7 percent in 
2008. The survey indicates 
68.2 percent of grower 
respondents reported at 
least some percentage of 
their beans were direct 
combined in 2009, com-
pared to 50 percent the 
previous year. Juliuson en-
courages others to make 
that step. 

“Try a small field; if you 
have the right equipment, 
you’ll like what you see,” 
said Juliuson, “Last year, 
we started knifing beans 
November 8th and when 
you go through something 
like that with a lot of acres 
starting in November, it 
really makes it look like 
direct harvesting is the 
way to go.” 

Alliance Grain Traders is a leader in buying and processing beans, lentils, chickpeas, peas and specialty 
crops and exporting to markets around the world. In fact, Alliance Grain Traders is the world’s largest 
value-added pulse processor and exporter, with twenty processing facilities around the globe, operating in 
Canada as Saskcan Pulse Trading and in the U.S. as United Pulse Trading.

To market your beans, lentils, chickpeas or peas or to discuss growing pulses, contact 
Saskcan Pulse Trading Parent Division at (204) 737-2625 or United Pulse Trading at (701) 572-4070.

From Producer to the World

Alliance Grain Traders Inc. trades on the Toronto Stock Exchange under the symbol AGT. 

www.alliancegrain.com       www.parentseed.com       www.uspulses.com
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Haberer Foods
International Inc., Morris, MN 

Since 1979

Experience to Serve You Best! 
 

High Quality Dry Bean Seeds Available 

Bonded Buyers &  
Processors of  

Kidney and Black Beans

Call Us or Stop in. Talk to Randy or Ann
320-795-2468 or 320-760-8059

randyh@runestone.net
14710 County Road 1
Morris, MN  56267

Haberer-2009 one fourth.indd   1 7/21/2009   10:35:05 AM

Western Grown Dry Edible  
Bean Seed

Purchasers, Handlers & Processors  
of Dry Edible Beans

Larson Grain  
Company

Larson Grain Company
100 Second Avenue, Englevale, ND 58033

Contact: Nick Shockman  
701-683-5246 / 701-361-2230

 Email: nick.shockman@larsongrain.com  
Web: www.larsongrain.com

Go to our website and click on the Bean Town Ag  
link for the latest crop updates.

SRS
Commodities

Buyers and Processors of Pinto and Black Beans

Certified seed     New crop contracts

Receiving Stations:
Munich Elevator & Oil Company — Terry Hall

Sheyenne Equity Elevator — John Rick

Cooperstown Farmers Elevator — Dave Harildstad

Kensal Farmers Elevator — Miles Armstrong

Rick Harpestad, Manager
P.O. Box 386, 411 2nd Avenue NE

Mayville, ND 58257
email: ricksrs@polarcomm.com

Toll Free: (888) 922-3402 

(701) 786-3402



Fall 2010  Northarvest Bean Grower        15

Dry Bean Desiccation: 
Finishing the Season Strong
End-of-season cleanup means improved harvest, profitability, risk management

Dry bean growers are 
always looking for that ex-
tra edge to end the grow-
ing season as profitably as 
possible. As a result, more 
and more growers are 
incorporating desiccants 
for that added advantage, 
both in time management 
and return on investment.

According to Trevor 
Dale, field marketing de-
velopment specialist with 
Valent, “With desiccation, 
a grower can ensure effi-
cient drying and an easier 
harvest—all while helping 
to improve the price at the 
processor.”

Some dry bean growers 
have seen significant ben-

efits from the desiccation 
process.

Greg Krieger, crop 
consultant with Centrol, 
Inc. in Galesburg, North 
Dakota, said making a 
desiccation investment in 
the field can benefit the 
grower significantly on 
the commodity markets 
and give the extra edge in 
maintaining a high quality 
crop. 

“When bean prices are 
good, desiccation can 
really pay off for the dry 
bean grower,” said Krieger. 

Desiccation not only 
helps growers better man-
age their timing for har-
vest, but also makes for a 

cleaner, smoother overall 
process. 

Krieger said his grow-
ers are always looking to 
get their crops harvested 
as quickly as possible. By 
being able to target and 
force a known harvest 
period, his growers can 
map out a better time and 
equipment game plan for 
the busy harvest season.

Green or trashy beans 
can also delay harvest sig-
nificantly and even cause 
equipment malfunctions.   

Dale added, “With des-
iccation, they don’t have 
to switch headers back 
and forth. It makes a busy 
time of year a little sim-

pler.”
There are a variety of 

products on the market 
for desiccation use, in-
cluding Aim, Gramoxone 
and Valor. Both Krieger 
and Dale encourage grow-
ers to use a desiccant that 
consistently performs un-
der those unpredictable 
end-of-season conditions, 
but also thoroughly desic-
cates the plant.

Dale said some residual 
herbicide desiccants, like 
Valor, may provide ad-
ditional weed control 
through the winter in ad-
dition to desiccating dry 
beans. 

Passionate About Agriculture
www.hylandseeds.com

TM

Build top-yielding �elds with Hyland Seeds

District Sales Manager
Danny Pinske
p: 218-734-2549

Hyland Dealer
Thompsons USA Limited 
East Grand Forks
p: 1-800-773-8834

Locally bred and tested in Minnesota/North Dakota.

T9903
T9905

HY 4181
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A New Generation of 
Farmers Raising Dry Beans
The average age of U.S. farmers is 55 years old. More than one-quarter of U.S. farmers are 
over 65. This concern has many in agriculture asking who will be growing food and feed 
crops in the future. BeanGrower is highlighting three young farmers, who made the choice to 
return to the farm; Dylan Karley, Luke Blair and Justin Topp. 

Dylan Karley always 
knew he would be a 
farmer. Growing up on 
a farm made this young 
man passionate about not 
only the expansion of his 
operation, but the expan-
sion of agriculture as a 
whole. Karley is farming 
with his father, Jim Karley, 
near Johnstown, North 
Dakota where they raise 
edible beans, wheat and 
soybeans. The family also 
operates two bean com-
panies, Johnstown Bean 
Company and Cavalier 
Bean Company.

As a young farmer to-
day, Karley sees advan-

tages and disadvantages. 
One of the biggest chal-
lenges is the rising costs 
on the farm. While land 
and equipment costs were 
high when his dad started 
farming, Karley says the 
cost of everything contin-
ues to rise dramatically. 
Trying to manage the risks 
is, in Karley’s opinion, 
one of the biggest hurdles 
young farmers face 
today. Those 
financial 
constraints 
can make it 
difficult to 
break into 
farming. 

With new technology 
constantly being devel-
oped to improve the 
efficiency of farming op-
erations, the most helpful 
tools include the internet 
and cell phones. The 
ability to go online and 
research an array of topics 
is very helpful because it 
allows farmers access to a 

lot of information in 
a short amount 

of time. Being 
in constant 

connection 
with equip-

ment 
deal-

ers, chemical reps and 
field scouts is vital for 
farmers to keep their 
farms running smoothly.

Karley understands that 
there is a lot left to learn 
when it comes to manag-
ing the farm, so he says 
he is thankful that his dad 
is there to offer advice 
and suggestions. Learn-
ing from a young age by 
watching his dad and 
grandfather has helped 
immensely. 

“My dad has seen a lot 
of ups and downs; he has 
seen farming from every 
different angle. Learning 
from him has taught me 
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conservative values and 
ways to properly manage 
risk.” 

Having long-time 
friend, Luke Blair, farming 
only a few miles from him 
is another big help. 

“We talk daily. It’s really 
nice to have a good friend 
close by, so you can call at 
any time with questions 
or to bounce ideas off of. 
We think the same way 
and have the same con-
cerns for the future of our 
industry.”

Blair graduated from the 
University of North Da-
kota with a degree in Busi-
ness Management. Luke is 
involved in a family oper-
ation at Johnstown, North 
Dakota. They raise edible 

beans, spring wheat and 
sugar beets. As a young 
farmer, Blair sees a major 
problem. 

“It is difficult for any op-
eration to expand because 
obtaining land is a major 
obstacle. For young farm-
ers it’s hard to get started 
because there isn’t a lot of 
land and it is expensive.” 

Blair says farming with 
his dad and dad’s cousin 
is helpful because they 
have more experience. 
“Since I am still new to 
farming they have a lot of 
experience that I don’t. 
They have good ideas and 
show me different ways of 
going about things.” 

Grace City, North Dako-
ta farmer Justin Topp says 
coming back to the farm 
was what he always want-
ed to do. Topp is a 2008 
graduate of North Dakota 
State University; gradu-
ating with a degree in 
General Agriculture. Topp 
farms with his dad and 
brother. In addition to dry 
beans and other crops, 
the family has a commer-
cial cow-calf operation of 
around 400 head.

Topp says that the chal-
lenges facing young farm-
ers are diverse, depending 
on the situation. “Farming 
has become so complex. 
There are so many vari-
ables to be aware of that it 
can be difficult for young 
people to get their foot in 
the door.” 

Topp says that the tech-
nology available to farm-
ers today is very helpful. 
“The auto-steer and GPS 
weren’t a big draw for me 
to come back and farm, 
but the technology being 
used today is definitely 
a big benefit for farmers; 
young and old.” 

All three of these young 
farmers say that expand-
ing their operations will 
be one of the biggest 
challenges in the years 
to come. They all express 
the importance of grow-
ing their operations if they 
want to continue. 

The three also empha-
sized the importance of 
being advocates for agri-
culture. Karley says “With-
out people doing anything 
to change different issues 
for the better or promote 
agriculture, nothing is go-
ing to come of it. I can’t 

even begin to put into 
words how important ad-
vocacy really is.” 

Topp says, “Being an 
advocate has always been 
important; and it’s im-
portant for everyone in 
agriculture, not just farm-
ers. Everyone can be an 
advocate for agriculture 
by respecting the land 
and animals, and by being 
good stewards of what we 
have.” 

Being a young farmer 
isn’t an easy task, but 
these young men under-
stand the importance 
of their endeavors. They 
each realize the huge risks 
involved but are passion-
ate about the future of the 
agricultural industry. The 
future is bright; not only 
for the industry, but for 
each of these young farm-
ers. 

Risk	management	and	the	cost	of	land	and	equipment	are	big	
challenges	for	young	farmers,	said	Dylan	Karley,	Johnsontown,	ND.

Luke	Blair,	Johnstown,	ND	says	
its	difficult	for	any	operation	to	
expand	because	obtaining	land	
is	a	major	obstacle.
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Chippewa Valley Bean

Chippewa Valley Bean ~ Processing Plant - Menomonie, WI / Ph: 715.664.8342 / Email: cbrown@cvbean.com ~ www.cvbean.com / Paul Driscoll, Field Rep. C: 218.693.1010

Red Kidney Bean Specialists

 
 We are a family of farmers so we understand the challenges of harvest. Our parts department stocks 
a wide range of Bob’s combine parts to minimize your downtime during harvest. We will answer your 
questions on desiccating beans and can help solve problems you might be experiencing in the field.  

Let us help you with your dry, wet, sprouted, or other damaged beans. Use our specialized equipment  
in our milling facilities to retain the most value for your beans. 

 Total commitment to Quality and Tradition - The #1 reason growers entrust us with their beans.

Pro-Ag Equipment
3057 N Washington
Grand Forks, ND
58203
(701) 775-5585

Pro-Ag Equipment
Hwy 17 East
Grafton, ND
58237
(701) 352-2302

Pro-Ag
Equipment
HardFaced Bean Cutter Knives

• Available for Speedy, Heath, Harriston
cutters

• Years of experience
• Smooth finish
• Quality workmanship
“Workmanship you must see!”

“Simply the Finest”
Parts inventory for Lilliston, Sund & Pickett.

Pro-Ag_Fall08.indd   1 7/22/08   1:03:16 PM

Contact 
Mark Harless or 
Carl Swenson 
 

 

Buyers and 
Processors of 
Navy, Pinto, and 
Black Beans 

Phone: (218) 494-3330 
Phone: (218) 582-3360 
Fax:     (218) 494-3333 

Lee Bean & Seed, Inc. 
PO Box 37 
Borup, MN 56519 

Lee Bean & Seed, Inc.   
 
• Prompt Payment 
• Bonded Storage 
• Dependable 

Markets since 
1963 

• Fast unloading 
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MAPLE BAKED BEANS

Ingredients:  

• 2 whole bay leaves
• ½ pound sliced bacon, cut in pieces
• ½ cup pure maple syrup
• 3 tablespoons Worcestershire sauce
• Heaping ¼ cup ketchup
• 1 teaspoon dry mustard
• 1 tablespoon Dijon mustard

• 1 pound (2 cups) dry white beans; navy, 
great northern, cannellini

• 1 teaspoon salt
• or three 15.5 – 16-ounce cans white 

beans, drained and rinsed
• 1 medium onion, cleaned and chopped
• 2 whole cloves

Nutrition Note:  This recipe makes 10 half-cup servings. Each serving has 270 
calories, 10 g fat, 14 g protein, 31 g carbohydrates, 5 g fiber, 75 mg calcium, 37 mcg 
folate, 366 mg potassium, and 920 mg sodium. (Yield: 5 cups baked beans)
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Bean Briefs
USDA RELEASES 
HEAT-TOLERANT 
BEAN VARIETIES

USDA’s Agricultural 
Research Service has re-

leased two new kidney 
bean varieties. The new 
germplasm lines are toler-
ant to high temperatures. 
The lines can improve 
yields under hot summer 

conditions for farmers in 
areas prone to high tem-
perature stress. ARS ge-
neticist  Tim Porch is also 
working to develop new 
black bean germplasm 
with tolerance to heat and 
drought and resistance 
to root rot and common 
bacterial blight. Field and 
greenhouse trials in Ne-
braska show good yields 
in addition to drought 
tolerance and disease re-
sistance. Porch says the 
beans being tested have 
broad adaptation, as they 
do well in short days com-
mon to Puerto Rico and 
long days found in the U.S.

 

NEW NDSU 
RESEARCH SPECIALIST

Redwood Falls, Minne-
sota native Sarah Gegner 
is a new research special-
ist working with North 
Dakota State University 
dry bean breeder Dr. Juan 
Osorno. Gegner came to 
NDSU in 2003 and got her 

Purchaser and Processor of Navy  
and Pinto Beans

Chuck Houska, Manager 
Tel: 701.397.5261   
Fax: 701.397.5783 

Email: sotwbean@polarcomm.com

Receiving Station
Dahlen Farmers Elevator –  

Petersburg, ND  
701.345.8234

Call us for all of your edible bean 
 seed needs!

Star of the West Milling Co.
4082 22nd Avenue NE
McCanna, ND  58251

B.S. in crop and weed sci-
ence with an ag business 
minor. During an intern-
ship with the High Value 
Crops team at NDSU, 
Gegner realized she en-
joyed doing research. She 
earned dual Masters in 
Plant Science and Soil Sci-
ence in December 2009. 

BEAN BREEDERS  
VISIT NDSU

Several dry bean breed-
ers visited North Dakota 
State University at the 
beginning of August. Dr. 
Jim Kelly, bean breeder 
at Michigan State Univer-
sity; Dr. Jim Beaver, bean 
breeder at the Univer-
sity of Puerto Rico, who 
takes care of the NDSU 
winter nurseries there; 
and Dr. Phil Miklas, a 
breeder from USDA-ARS 
in Prosser, Washington, 
were in Fargo. Dr. Miklas 
is managing the seed in-
crease of the new Stam-
pede for NDSU dry bean 
breeder, Dr. Juan Osorno. 
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MAPLE BAKED BEANS
Method:  
1. Sort and rinse dry beans.  Heat 10 cups cold water to boiling, add salt and beans, 

boil 2 – 3 minutes.  Cover and soak 1 – 16 hours.   Drain and rinse.
2. Cover beans with cold water, bring to a simmer and cook until tender, 10 minutes 

minimum, usually 30 minutes (great northern) to 2 hours (navy).  
3. Drain cooking liquid into a bowl, reserving 4 cups.  Discard any extra liquid. 
4. Heat oven to 325º F.  If canned beans are used, substitute water for bean liquid.  
5. In a bowl,  combine 2 cups bean liquid and remaining ingredients.  Refrigerate 

remaining liquid.  Add beans to bean liquid mixture, pour into a 10 cup or larger 
casserole or bean pot.    Bake uncovered 4 to 6 hours.  Stir hourly.  If beans be-
come dry during baking, add reserved bean liquid or water ½ cup at a time and 
cover.  Discard bay leaves.  Serve hot.  

6. Especially good with any cookout or sandwich.         
Tip:  Use maple flavored bacon to enhance this dish.
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New Dietary Guidelines Promote 
More Consumption of Beans

USDA and the Depart-
ment of Health and Hu-
man Services took public 
comments on the Report 
of the Dietary Guidelines 
Advisory Committee on 
the Dietary Guidelines for 
Americans, 2010.

One conclusion of the 
committee says that efforts 
are warranted to promote 
the increased intake of 
vegetables (especially 
dark-green vegetables, 
red-orange vegetables, 
and cooked dry beans and 
peas), fruits, whole grains, 
and fat-free or low-fat fluid 
milk and milk products 
among all ages; substitu-
tion of oils for solid fats, 
regardless of age; and 
increased intakes of lean, 
heme-iron-rich meat, 
poultry, and fish by adult 
women and adolescent 
girls.

The committee an-
swered a question about 
the relationship between 
the intake of cooked dry 

beans and peas and se-
lected health outcomes by 
saying limited evidence 
exists to establish a clear 
relationship between in-
take of cooked dry beans 
and peas and body weight. 
There is limited evidence 
that intake of cooked dry 
beans and peas lowers 
serum lipids. Limited evi-
dence is available to de-
termine a relationship be-
tween the intake of cooked 
dry beans and peas and 
type 2 diabetes. 

Legumes and soybeans, 
including dry beans and 
peas, are typically recom-
mended foods because 
of their content of dietary 
fiber, protein, vitamins, 
and minerals. Because 
soybeans are particularly 
high in isoflavones, a phy-
toestrogen, they have been 
more extensively studied 
than other legumes. Le-
gumes are also promoted 
as a complementary pro-
tein source to grains since 
legumes low in methio-

nine and grains are low in 
lysine.

 Thus, legumes play an 
important role in vegan 
diets for enhancing pro-
tein quality. They may 
also provide a beneficial 
contribution to the general 
population in part to in-
crease total vegetable con-
sumption and dietary fiber 
intake. The committee also 
reports a moderate body 
of evidence suggests that 
dietary fiber from whole 
foods protects against car-
diovascular disease, obe-
sity, and type 2 diabetes 
and is essential for optimal 
digestive health. Dietary 
fiber is under-consumed 
across all segments of the 
American population. 

One of the 13 members 
of the Dietary Guidelines 
Advisory Committee is Dr. 
Joanne Slavin, professor 
in the department of food 
science and nutrition at 
the University of Minne-
sota. 
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Pickett One Step
6 Row 30” or 8 Row 22”
Cushion Shank
Center Delivery
2 – New Canvases
Front Divider System 
Will Put on New 1” or 1 ¼” 
Cutting Rod
New 8 Bar Pick up
Bearings, Cam Tracks &  
Bearings
Finger Pipes, Teeth

Pickett One Step
8 Row 30”
Cushion Shank
8 Bar
Hydraulic Drive
4 C-Shank, 2 Belly
Shanks
Semi-end Tables

Pickett One Step
6 Row 30”
Cushion Shank
8 Bar
Center Delivery

Tilt Back Trays
Gauge Wheels
Front Divider System

Pickett  
8 Row 30”
Cushion Shank
1 Belly Shank
120” center
4 Bar Pickup
Semi end
Front Divider System

Pickett Universial  
Platform w / 8 Bar Pickup 
Head
Model UP22-246”

2 Nission rods
6 Row or 8 Row 30”
w / flex coil shanks
Slab Shields

UFT Bean Cutter
8 Row 30”
Outside Rows Pulling In

2 UFT (Speedy) Bean  
Cutter
6 Row 30” or 8 Row 30”
Offset Shanks w/ Springs
Mounts

Harriston Bean Cutter
8 Row 30”
Mid-Mount
Used Very Little

Lilliston Bean Combines
Bucket Elevators
Pickett Pickups
Bean Returns
Bin Levelers
Adjustable Axles

BUSH HOG MOWERS
New 
  – RDTH72R 6’ Finishing
  - SQ84T 7’
  – SQ184 7’
  – 2515 15’ Folding Wings
  – 2715 15’ Folding Wings

3 IHC 810 Heads 
w / 18’ Sund Pickups
Will Pick Up 8 Cut Rows
Used on John Deere  
combines
2-have Full Perforated 
Floor Screen
1-has Center Perforated 
Floor Screen

SalFord
36’ w / weights
New Blades

Very Large Inventory of 
Parts
   Pickett Equipment
   Elmer’s Manufacturing
   Lilliston
   Sund

TFI Plastic Bearing For 
Pipes
Blades - Regular and Hard 
Surface 54” - 60” 

Plastic Tanks In All 
Sizes For Water &  

Chemical Applications
Blades 48”, 54” & 60”

All Sales Cash,  
Visa, Mastercard  

or Discover

Parts Shipped  
Same Day! 

UPS/Spee-Dee/Parcel PostVisit Us at www.vistoimplement.com 
1009 South Seventh Street, Oakes, ND  58478

(701) 742-2167 or (800) 726-0108

BEANS 101
Marketing is essential to 

the success of any product; 

edible beans included. With 

this in mind, the Northarvest 

Bean Growers Association 

enlisted the help of Amy 

Myrdal Miller to create a 

PowerPoint, highlighting 

edible beans. Miller works 

for the Culinary Institute of 

America and agreed to help 

with the project. 

Miller put together a pre-

sentation that could be used 

to educate consumers about 

beans, everything from 

production and agriculture 

facts to nutrition and health 

research to culinary tips. 

“There is a lot of confusion 

when it comes to edible 

beans, so the presentation is 

a way to inform people about 

beans and how versatile they 

really are.”

Miller says the hardest 

thing about making the pre-

sentation was the amount of 

information. “There is a lot 

of information about beans. 

There were hundreds of ar-

ticles about health benefits, 

culinary tips and so much 

more. I also used a lot of data 

from the USDA and Northar-

vest.” 

“Beans are incredibly ver-

satile. Unfortunately they are 

under consumed and under-

appreciated. I made the Pow-

erPoint to allow educators 

easy access to information so 

they can share with a wide ar-

ray of audiences. The presen-

tation gives beans a chance to 

be highlighted!”

The final presentation is 

available at the Northarvest 

website, www.beaninstitute.
com, and Miller strongly en-

courages everyone to utilize 

it. Producers, consumers, 

and everyone in between can 

benefit from the information. 
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USDA Forecasts Lower Dry Edible Bean Prices
With the notable excep-

tion of both black and 
garbanzo beans, grower 
and dealer prices have 
eased slightly since April, 
following indications of 
increased area in 2010. 
In early June, black bean 
grower prices were up 
three percent from April, 
while garbanzo prices 
averaged two percent 
higher. Across all dry bean 
classes, the May 2010 
grower price continued 
to hover around $30 per 
cwt., as it basically has 
the entire marketing year. 
May price estimates were 

above a year earlier due 
largely to higher prices in 
Michigan, North Dakota 
and Nebraska. 

USDA says the ratio of 
the U.S. all dry bean price 
to corn was up substan-
tially this spring from a 
year earlier (e.g., 8.8 in 
May of 2010 versus 7.0 in 
May of 2009) as dry bean 
returns increased, while 
corn returns declined. 

In 2009/10, the current 
dollar (unadjusted for 
the effects of inflation) 
season-average grower 
price for all dry beans was 
estimated to be $32 per 

cwt. Given the monthly 
prices now in the books, 
the season average will 
likely be closer to $30 
when the final estimate is 
released. In the coming 
year, USDA says expecta-
tions for a larger dry bean 
crop should reduce the 
season average dry bean 
price to around $25 to $29 
per cwt. 

During the first eight 
months of 2009/10, U.S. 
export volume for dry ed-
ible beans was up six per-
cent to 6.53 million cwt. 
With prices softening and 
stocks holding for several 

classes, export volume is 
likely to advance further 
from the strong levels ex-
perienced a season ago. 

Through April, Mexico 
accounted for 38 percent 
of total U.S. dry bean 
export volume, up from 
29 percent a year earlier. 
With movement to Mexico 
up 35 percent from a year 
earlier, volume shipped 
to that country was sec-
ond only to 1990/91, with 
black beans accounting 
for 72 percent of the ship-
ments this year. Total 
export movement of U.S. 
black beans was up 55 

Cavalier, ND (701) 265-8495Johnstown, ND (701) 869-2680

Receiving Stations:
BTR Farmers Co-op • Niles, ND

(701) 466-2281

Edinburg Co-op Elevator
(701) 993-8421

Fordville Co-op Elevator 
(701) 229-3293

Shoot For The Top!
Bring In The Cleanest Beans And Be Our TOP GUN 2010!

You can count on
to provide you with the winning combination:

We wish all our growers a bountiful harvest.
We look forward to helping you become a winner.

*First Hand Advice -- We grow beans. We know what it takes.

*Technical Assistance -- Our agronomists are available with

                                  expert advice and answers to your questions.

*Direct Marketing Analysis -- Talk directly to our marketing staff.

*Fast Unloading -- We know you need to get back to the fi eld.

*Receiving Stations -- Convenient for you.

THE BEAN EXPERTS

JBC_Fall08_kp1.indd   1 7/24/08   3:13:51 PM
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percent to 1.89 million 
cwt. This was the largest 
September-April black 
bean export volume on 
record, breaking the pre-
vious high set in 1981/82. 
Black bean volume is also 
running well ahead of 
a year earlier, when the 
September-August record 
volume was set. So far this 
year, about 93 percent 
of all black bean exports 
have gone to Mexico. 
Black bean exports dur-
ing September-April were 
valued at $53 million, the 
highest since 1981/82. 

Whenever domestic 

prices of dry beans are 
elevated and stocks begin 
to dwindle, imports begin 
to move higher. This year 
has been no exception 
as grower prices averag-
ing around 30 cents per 
pound have led to a 13 
percent increase in dry 
bean import volume over 
the first eight months of 
the 2009/10 marketing 
year. This also exceeded 
the 2001/02 record high 
September-April import 
volume by seven percent. 
This year, import volume 
has been driven by black 
beans and pinto beans 

with volume for most 
other major classes lower 
than a year earlier. 

About 16 percent of dry 
bean imports so far this 
year consisted of black 
beans despite strong do-
mestic production a year 
ago and heavy export 
demand from Mexico this 
season. China (64 percent 
of the total), Canada (22 
percent), and Argentina (7 
percent) have accounted 
for the lion’s share of 
black beans shipped into 
the U.S. market. 

USDA expects that in 
the 2010/11 marketing 

year, domestic supplies of 
dry beans will rise to their 
highest level in several 
years, with prices expect-
ed to average below those 
of the past year. Thus, im-
ports are expected to drop 
while the export share of 
the crop increases. In cal-
endar year 2009, imports 
accounted for about 15 
percent of dry bean net 
domestic use, up from six 
percent in 2000 and four 
percent during the 1990’s. 
During 2010, import pen-
etration is projected to 
decline to 14 percent. 
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Pintos - Satellite for Central Valley Bean

Preator Bean
Company

Lynn Preator
PO Box 234

Burlington, WY

307-762-3310   Cell: 307-272-0911

Wyoming Seed
When Quality Counts

Preator_Summer08_kp.indd   1 7/22/08   1:46:56 PM
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Northern Crops Institute and U.S. 
Dry Bean Council Work to Increase 
Awareness of New Bean Food Products

The Northern Crops 
Institute’s Technical 
Director has made two 
trips to Thailand this 
year on behalf of the U.S. 
Dry Bean Council. Dr. 
Mehmet Tulbek assisted 
with the educational 
programs, funded by 
USDA-EMP programs and 
organized by the U.S. Dry 
Bean Council’s ASEAN 
(Southeast Asia) Office, 
under the leadership of 
Dr. Dee Richmond, Ms. 
Katanchalee Kaewmanee, 
and Mr. Tim Welsh.

The program in January, 
“U.S. Dry Beans: New 
Functional Ingredients for 
Healthy Extruded Snacks”, 
covered dry beans 
for healthy extruded 
snacks. Presenters gave 
an overview of U.S. dry 
bean quality, production, 
market, availability, 
nutritional benefits of 
U.S. dry beans, U.S. dry 
edible bean flour as a new 
functional ingredient, 
snack extrusion 
technology with U.S. 
dry beans, and extruded 
snacks-market trends. 

In July, the program 
titled, “New Innovative 
Vegetable Proteins 
with U.S. Dry Bean 
Applications,” covered 
dry beans for texturized 
vegetable protein 

applications. In 
addition to the same 
topics presented at the 
January program, Tulbek 
conducted extrusion 
demonstrations and 
cooking trials with 
the products the U.S. 
delegation produced. 
They used texturized 
beans to make veggie 
meatballs and veggie 
burgers. 

Participants were from 
Thailand, Indonesia, 
Philippines, Malaysia and 
Vietnam. 

The U.S. Dry Bean 
Council ASEAN Office 
covers Thailand, 
Indonesia, Philippines, 
Malaysia, Singapore, 
Vietnam, Cambodia and 
Myanmar. This region 
consumes beans in the 
form of canned beans, 

pork & beans, as well 
as some packed beans 
that are available in the 
grocery stores. 

Tulbek says the 
Philippines and Malaysia 
are currently important 
markets. They are 
interested in utilizing 
pinto and navy beans, and 
there is also some interest 

in black beans in the 
Philippines. 

The region relies 
on imports, although 
they have some broad 
bean and mung bean 
production. 

Tulbek and the other 
presenters believe there 
are opportunities for 
U.S. dry beans. The main 
reason is the taste and 
also the creativity of the 
R & D divisions of the 
companies in the region. 
Participants liked the taste 
of navy and pinto bean 
snacks and texturized 
vegetable proteins. 
However, the U.S. Dry 
Bean Council ASEAN 
Office will continue 
working with them in 
developing new products, 
especially to increase the 
awareness in the region.

The	Thailand	seminar,	held	this	past	July,	focused	on	dry	beans	as	a	funtional	menu	ingredient.

Cooking	demonstrations	
highlighted	the	use	of	texturized	
beans	to	make	veggie	meat	
balls	and	veggie	burgers.
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Yields	for	the	2010	crop	are	expected	to	return	to	average	levels.

2010 Market Outlook
While the exact size of 

the 2010 dry edible bean 
crop is unknown, it seems 
certain the crop will re-
turn to more of a normal 
level. While carry-in sup-
plies do not seem burden-
some, the quality of the 
unsold inventory could be 
a market factor. 

Paul Montgomery, 
a consultant with P.W. 
Montgomery, LLC, and a 
veteran of 36 years in the 
dry bean industry, thinks 
we have a decent crop 
coming, although there 
could be a white mold 
problem. Looking at the 
North Central Bean Deal-
ers Association’s crop 
estimates, Montgomery 

says yields are expected 
to return to average levels 
this year.   

Looking at (USDA’s) 
condition report, Larry 
Sprague, senior dry bean 
merchandiser for Kel-

ley Bean Company, says 
it looks like we’re falling 
more and more in line to 
more average-type crops 
around the country. “It 
looks to me like we’ve got 
basically an average crop, 

Keith

Contact Alan at (701) 543-3773

Wilton Farmers Union Elev ., Washburn, ND
Contact Brian at (701) 734-6780

CentralValley_Summer08_kp1.indd   1 7/22/08   1:49:22 PM

Contact Jim at (218) 773-8834
Thompsons, East Grand Forks, MN

8

and it’s the same way in 
Nebraska and Washing-
ton. In Michigan, we’ve 
been more fair-to-poor, 
than the other catego-
ries, percentage-wise.” 
Sprague says crop condi-
tions are mixed, but it’d 
be too much to hope for a 
record yield on dry beans 
in any of the production 
areas. “I’m hearing the 
same thing in Manitoba 
and Alberta, where there’s 
been too much water; the 
beans got planted late, 
and they’re not very im-
pressed with their crops.”

As for planted acreage, 
Montgomery thinks we’re 
probably pretty close to 
USDA’s estimates. “When 
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all is said and done, you 
could take last year’s 
numbers and be two or 
three percent, plus or mi-
nus, from those. On the 
11 percent increase they 
(USDA) were showing, we 
lost five percent of that 
right off the bat that didn’t 
get planted.” Montgomery 
points out we also lost a 
few acres to rains. “My 
question to some of the 
warehouses is, ‘on your 
drowned-out acres, are 
you average, above aver-
age or below average?’, 
and it’s a mixed bag.”

Sprague says Michi-
gan’s planted acreage in 
the June USDA report 
declined to 220,000 acres, 
from the 240,000 acres 
estimated in the March 
USDA Prospective Plant-
ings Report. Sprague says 
lower prices at planting 
time were a factor. “The 

Michigan Bean Shippers 
now estimate Michigan’s 
planted acreage at, not 
220,000, but 206,000 acres. 
That’s up just 6,000 acres 
from last year.” 

The North Central Bean 
Dealers Association thinks 
pinto bean planted acres 
are up only about three 
percent from a year ago, 
but navy and black bean 
acres are up substantially. 
According to Sprague, 
“black bean prices held 
up strong throughout the 
planting season and navy 
contracts were available 
early at pretty respectable 
prices. The lowest one I 
heard was at $27, but most 
of the two-year contracts 
were at $29.”

Montgomery says there 
is a significant carryover 
of lesser quality 2009-crop 
beans, but it’s disappear-
ing, thanks to some recent 

government purchases 
for food aid. “As for the 
total carryover, I don’t 
think we’ve got a lot of 
carryover. I don’t think 
it’s going to be a burden-
some factor.” Montgomery 
says there are not a lot 
of navies or black beans 
carried over, and puts the 
total carryout into per-
spective. “If you take 1.5 
million bags carried over 
in North Dakota and di-
vide it out among our 52 
warehouses, that’s not a 
lot of beans.”

Sprague thinks our car-
ryover will be larger than 
first anticipated, but is not 
sure it will be as much as 
last year. “We didn’t have 
that big of a harvest last 
year, and I think our car-
ryover numbers, for a lot 
of (classes) are going to 
be a fair amount less than 
that.”       

According to Sprague, 
one problem we’ve had 
this year is our food aid 
program is only about 50 
percent of where it was 
last year. “The food aid 
has been pretty much 
peas and lentils. We sure 
do miss having that 10,000 
to 20,000 tons of govern-
ment pinto business that 
would help us with the 
carryover,” says Sprague. 
“There’s still a lot of stuff 
out there that came in 
during the rain or post-
rain, where the color isn’t 
that great. Chances are 
that’s going to be a prob-
lem going into the 2010 
crop, especially if we get a 
nice color 2010 harvest.” 

Sprague thinks we could 
see a slowdown in what’s 
going to happen with the 
market, until Uncle Sam 
can step in and buy some 
product this fall. 

Fast, Efficient Handling of Delicate Seed and Materials - Edible Beans & more

New Edible Bean Screener - Call for a Demonstration

  Mayo Manufacturing
  2108 Business Highway 2
  East Grand Forks, MN  56721
  Ph: 1-800-223-5873 
  Web: www.mayomfg.com 

Distributors of Quality Replacement Components
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New Website Tells the 
Health Benefits of Dry Beans

The Northarvest Bean 
Growers Association is 
using the power of the 
internet to spread the mes-
sage that dry beans have 
health benefits. The web-
site, www.beaninstitute.
com, is targeted primarily 
at registered dieticians to 
provide them with the lat-
est research on dry beans, 
human health, and in-
formation about how dry 
beans might have an effect 
on chronic disease preven-
tion and provides practi-
cal information, including 
recipes.

The site has attracted 
about 1,700 visitors and 

generated 13,000 page 
views since it was launched 
around February 1st. While 
most of the hits have come 
from the United States, 
the site has had hits from 
64 countries around the 
world. 

Communique CEO Steve 
Veile is Project Manager 
of beaninstitute.com and 
says, “the dieticians being 
targeted deal in practice 
group areas where we be-
lieve dry beans have an 
impact on health.” To help 
promote the website, Com-
munique sends out email 
blasts to let the dieticians 
know about the website. It’s 

Buyer & Processor of Minnesota & North Dakota 
Grown Pinto, Black  & Dark Red Kidney Beans

~ Certified  Western GroWn seed ~ 
~ neW Crop ContraCts ~

Craig & Julie Anderson
PO Box 85, St. Hilaire, MN 56754

Phone (218) 964-5407  • Toll Free: 877-DRY-BEAN 
Email: craig@drybean.com • Fax (218) 964-5415

Convenient  Receiving  Stations:

Hamilton farm supply 
–  Hamilton, nd

Contact: Mark or Ken
(800) 454-3875

    sHs Co. inC. – Grafton, nd 
Contact: Craig Anderson  

(877) 379-2326
Contact: Ron Anderson 

(218) 637-0740

sHs Co. inC. – Garske, nd
Contact: Craig Anderson  
(877) 379-2326

sHs Co. inC. – selz, nd
Contact: Craig Anderson  

(877) 379-2326

sHs Co. inC. – arGyle, mn
Contact: Craig Anderson  
(877) 379-2326
te o’toole – Crystal, nd
Contact: Brian O’Toole  
(800) 262-9512

picked up by other groups 
that have an interest and is 
linked to their sites.   

Communique has also 
begun posting the Dry 
Bean Quarterly newsletter 
on the website, which will 
also drive traffic to the 
site. Again, go to www.
beaninstitute.com, and 
click on “newsletters” on 
the left margin. 

Each of the four annual 
issues of the newsletter 
will focus on a theme. 
This summer’s issue, for 
instance, talks about dry 
beans in reducing cancer 
risk. “We have very knowl-
edgeable researchers who 
write our lead articles and 
explain to dieticians, in 
terms they are familiar 
with, just how dry beans 
can have an impact on 
health,” says Veile. 

In addition to the 
beaninstitute.com website, 
and via email, the Dry Bean 
Quarterly is also being 
physically mailed to 10,000 
registered dieticians across 
the country. 

Veile says there is evi-
dence that people are inter-
ested in the source of their 
food, in particular dieti-
cians who are the target au-
dience. “Not only do they 
want to know where their 
food comes from, they want 
to know what’s in it; the nu-
trition values,” adds Veile. 
“It’s kind of ironic at this 
point in time when obesity 
is epidemic in the U.S. and 

yet there are people who 
realize that has to change. 
I think they’re looking for 
more nutritional sources 
of food and dry beans are 
one of the most nutritional 
sources around.”

Veile has been doing this 
kind of work for about 18 
years and has found it to 
be very helpful in terms 
of getting information out 
and trying to provide fac-
tual information that can 
help dieticians work with 
their patients. The soybean 
industry, in particular, is a 
good example of an area 
where nutritional infor-
mation helped expand 
the market greatly for soy 
foods, according to Veile. 
“It’s available now in so 
many products; soymilk is 
a category that’s really in-
creased in the last 10 or 15 
years.” 

Consumers will also 
enjoy Beans 101, a power 
point presentation on the 
beaninstitute.com web-
site. Videos will be added 
to the site in the future. 

Veile says it’s important 
to get the word out about 
dry beans, because people 
can benefit greatly. “Dry 
beans are so good for you 
in terms of protein and 
fiber, they’re low in fat, 
and have no cholesterol. 
My wife calls it a ‘bowl of 
health’, and that’s really 
what dry beans are, and we 
need to get that message 
out.”
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Kelley Bean Co.
Since 1927, and Here for Future Generations

www.kelleybean.com
Todd @ mobile:  701-430-0589
Cavalier ND office: 701-265-8328
Email:  tsmith@kelleybean.com

Hatton ND office: 701-543-3000
Scale 701-543-3076

Kerry @ mobile:  701-779-6877
Mayville ND office: 701-786-2997
Email:  krice@kelleybean.com

Deon @ mobile:  701-678-4384
Oakes ND office: 701-742-3219
Email:  dmaasjo@kelleybean.com
Dennis @ mobile:  218-639-2548
Perham MN office: 218-346-2360
Email:  dmitchell@kelleybean.com
Dale Schultz mobile:218-371-1443

John Bartsch mobile:  612-759-5868
Regional Mgr office: 763-391-9311
Email:  jbartsch@kelleybean.com

Kelley Bean Co. is a processor and 
supplier of quality Western Grown
Seed for all major varieties:
Pinto, Navy, Black, Dark and Lite Red
Kidney, Small Red, Pink and Great
Northern Beans.

Ask about our new crop contracts!
Contact one of our locations 

listed to the right.

We look forward to seeing you at harvest and throughout the year.

Kelley Bean Co. 
wishes all producers 

a safe and 
successful harvest.

Dry Beans Featured on Website for Chefs
Beans are a big part 

of the Culinary Institute 
of America’s Pro Chef 
website. “The World 
Bean Kitchen: Passort to 
Flavor” is the name of the 
dry bean portion of the 
website. It’s filled with 
bean cooking basics, tips 
for the almost vegetarian, 
pairings that work, 
recipes, videos, and even 
an article titled, “Meet the 
Growers.” 

The home page says 
with dry beans in the 
pantry, you have a 
passport to travel the 
globe. In kitchens the 
world over, cooks start 
the day by soaking beans. 

Later, they add the 
ingredients that stamp the 
beans with the signature 
of their place—from salt 
cod in Portugal or paprika 
in Spain to epazote in 
Mexico, cumin in Cuba or 
a ham bone in America’s 
Deep South. For chefs and 
home cooks, dry beans 
open a window to the 
world. 

The pages that follow 
debunk some of the myths 
that surround the cooking 
of dry beans. You’ll also 
find ideas for using beans 
to entice the “almost 
vegetarian” diner, and 
inspiration from the many 
countries where beans 

are revered. Recipes 
developed by the chefs 
at the Culinary Institute 
of America at Greystone 
will demonstrate classic 
and contemporary bean 
dishes. And in several 
streaming videos, you 
can watch the chefs 
prepare these recipes 
and perhaps pick up 
some new cooking 
techniques. 

Check it out at www.
ciaprochef.com/
northarvest.

This	feature	is	included	in	
the	new	website	linking	the	
culinary	community	with	

Northarvest	growers.
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of Northwood, ND

701-587-6116
800-223-1630

•  on One Step Cutters and Twin master Combines
• 2011 model  available until 12/15/11 

South Africa & Angola Trade Mission
The U.S. Dry Bean Council or-

ganized a trade mission early this 
summer to meet with the major im-
porters of dry beans for the Angola 
and South African markets. The U.S. 
industry has traditional custom-
ers in both countries -- navy beans 
in South Africa and pinto beans in 
Angola -- but it has been two years 
since USDBC sent a trade mission to 
these markets. The primary objec-
tives were: assess market conditions 
in these two countries, and identify 
opportunities for U.S. dry beans. 

Lynn Virkler, with L.H. Virkler 
Co., and David McClellan, USDBC 
Regional Representative first visited 
the major dry bean buyers for the 
Angolan market located in north-
ern Europe before going to Johan-
nesburg, Capetown and Luanda to 
meet in-country trade members. 

Consumer demand is weak in An-
gola, hurt by economic challenges. 
The government stopped paying 
benefits to its citizens, cutting into 
their ability to purchase basic foods. 
Companies with government con-
tracts are also sending some of their 
foreign contractors and employees 
back home because they are not 
getting paid. 

Some trade members also sug-
gested that the Angolan govern-
ment overspent on stadiums and 
other preparations for the World 
Cup soccer tournament and now 
the country does not have sufficient 
foreign exchange to pay for import-
ed goods and services. The weak 
diamond market is another factor. 

The import of dry beans is back 
to normal this year, however after 
much of 2009 was marred by over-
purchasing and long port delays 
and army tender products filtering 
back into the commercial market at 

below-market prices. Importers are 
generally buying hand-to-mouth, 
many smaller importers have dis-
appeared, and the market has not 
yet been disrupted by large govern-
ment tenders. 

Rain at harvest lowered the 2010 
dry bean yields and quality in South 
Africa. The May dry bean crop fore-
cast from the South African Grain 
Information Service was reduced 
3.82 percent, to 57,850 metric tons. 
Late rains may have reduced the 
harvest even further. The trade esti-
mates total dry bean consumption 
in South Africa in the 90 to 110,000 
mt/year range. Discussions with 
trade members indicate that 2009 
sales of dry beans were weak and 
that the economic crisis has de-

pressed consumer demand.  
Discussions with an agronomist 

for Tiger Brands indicated that the 
importation of U.S. navy beans for 
South African canners has been 
very limited the last two years as 
all canners in South Africa now 
use cheaper Chinese or Ethiopian 
beans. In response to less dispos-
able income, South African con-
sumers have shifted to buying low-
er-priced canned beans imported 
from the Middle East and are gener-
ally eating less. Dry beans pay a 10 
percent import duty in South Africa 
while canned beans pay no duty. 
Tiger Brands will probably not need 
to import beans this year because of 
ample supplies of small white beans 
contracted with local farmers. 
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www.trinidadbenham.com

From bean planting to harvest, Trinidad 
Benham can help with your needs:
  Book seed for 2010
  New crop contracts  

Don’t delay, give us a call at one 
of the following locations:
 Courtenay, ND
 CHS 701/435-2471
 Sykeston, ND 
 Miller Elevator 701/984-2489
 
 

Scott Krogstad, Field Rep, 218/791-3603

The RIGHT CHOICE 
for Growing Business.

Common Bean Rust Confirmed in Northarvest
Bean rust was con-

firmed in dry beans at the 
end of July in the Page-
Hope-Colgate area in east 
central North Dakota. 
North Dakota State Uni-
versity Extension plant 
pathologist Sam Markell 
was not able to track 
down the genetic pack-
age of the affected variety. 
Even the breeder of the 
company does not know 
for certain. However, the 
Ur-3 gene was in the par-
entage.  That gene is in 
most of our varieties and 
confers resistance to all 
the races found in North 
Dakota, except the new 
race identified in 2008. 

Markell says the envi-
ronment was very favor-
able for rust this summer, 
with moderate to warm 
temperatures and heavy 
dews.

The pathogen is ro-
bust; it can survive North 
Dakota winters, it can 
produce millions of new 
spores in a very short pe-
riod of time in a very small 

field, and spores can blow 
many miles and still cause 
infections.  Being robust 
and genetically variable 
are two factors that likely 
made this race change in-
evitable.

NDSU bean patholo-
gists and bean breeder 
Juan Osorno have evalu-
ated some of the most 
common varieties grown 
in our region against the 
new race of rust.  Unfor-
tunately, all 26 varieties 
tested were susceptible to 
the new race. That doesn’t 
mean that every bean cul-
tivar grown in the region 
is susceptible, but it would 
be unwise to expect that 
any cultivar is resistant.  

Breeders and patholo-
gists have been breeding 
other resistance genes 
into beans for some time 
already, in anticipation 
of a race change.  NDSU’s 
dry bean breeding pro-
gram has at least one gene 
effective against the new 
race in advanced lines 
already.

Although it will still be a 
few years, resistant beans 
will be available again in 
the future. 

According to Markell, 
unlike in the 1970’s and 
1980’s, very effective fun-
gicides on rust are labeled 
for beans.  Disease sever-
ity and yield loss depend 
on favorable weather and 
the time of disease onset, 
so the first step to effective 
management is to scout 
for rust.  

Early infections can 
lead to dramatic yield 
reductions, whereas late 
infections may look bad, 

but do not damage yield. 
The general interpreta-
tion suggests 1) the earlier 
you find rust, the more 
likely you are to benefit 
from a fungicide applica-
tion, 2) the closer you get 
to striping, the less likely 
you are to encounter yield 
loss, and 3) after striping, 
spraying is not beneficial. 

At the same time rust 
was confirmed, Markell 
was also getting a lot of 
questions about white 
mold, mostly from grow-
ers who had sprayed once 
or more but were seeing a 
little white mold. 
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Dry Bean Processors 
Lose Railcar Pricing Exemption

Dry edible bean proces-
sors are urging Burlington 
Northern Santa Fe Railway 
Company to continue giv-
ing them priority access 
for hopper cars. BNSF an-
nounced that, as of August 
1st, in order to more fairly 
distribute available hopper 
cars to all of its customers, 
it is no longer providing ag 
processors with a proces-
sor exemption. 

Kevin Kaufman, BNSF’s 
Group Vice President for 
Agricultural Products, 
says in the past, proces-
sors have had access to 

their own pool of priority 
equipment. “Upon re-
view of that program, we 
realized that processors 
have the same access to 
our COT and Lottery Car 
programs as every other 
shipper and so it is rea-
sonable that they should 
participate in the same 
car ordering program.” 

In 2005, BNSF instituted 
the Certificate of Trans-
portation (COT) system 
for shippers to book rail-
way cars.  The COT system 
is an auction program 
with longer lead times for 

railcar delivery.  When 
they introduced the COT 
system in 2005, BNSF ac-
knowledged that COT did 
not fit the needs of pulse 
processors, and at that 
time, they created a ‘pro-
cessor exemption’ so that 
pulse processors could 
continue to ship in an ef-
ficient, timely way.  

The North Central Bean 
Dealers Association and 
the USA Dry Pea and 
Lentil Council sent letters 
to BNSF, and met with 
Kaufman, to voice their 
strong opposition to im-

plementation of the COT 
program. Bean dealers say 
it is nearly impossible for 
the industry to accurately 
forecast hopper car usage 
in advance, and the imple-
mentation of this program 
would force the edible 
bean industry to further 
utilize other competing 
transportation modes. 

Following meetings 
with Kaufman, BNSF has 
agreed to modify this 
year’s car ordering pro-
gram for pulse shippers.  
According to BNSF Assis-
tant Vice President John 
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EDIBLE BEANS
    
   WINDBREAKER pinto / full season / high yields / good for direct harvest
   MEDICINE HAT pinto / early / high yields / good for direct harvest
   MARIAH pinto / med. early / high yields / good for direct harvest

   PINK PANTHER light red kidney / good yield / R to bean common mosaic
   CLOUSEAU light red kidney / med. early / high yields / R to Aphanomyces

   CABERNET dark-red kidney / mid-early / good yields / R to bean common mosaic
   RED ROVER dark-red kidney / med. early / good yields / R to Aphanomyces and    
                              hypocotyl rot

   CHIANTI cranberry / mid-early / high yields / R to bean common mosaic
   ETNA cranberry / early / high yield / R to bean common mosaic
   HOOTER cranberry / late / dryland or irrigated / R to bean common mosaic

  
 ZORRO black turtle / high yields / good for direct harvest

   BLACK VELVET black turtle / upright / R to Anthracnose, R to Bean Common Mosaic

Meridian Seeds Unique Business Model Is to 
Supply Stock Seed 
To Seed Producers, 

Processors, and 
Retailers for Increase to 
Certified Seed That They  

May In Turn Sell to  
Their Customers.

We have Contract Growers 
ready to work with you to 

produce your western  
grown seed.

 We Also Retail and 
Wholesale Certified Seed  
On Behalf Of Our Certified 

Seed Growers. 

CALL: 1-866-282-7333 / Email: bhertel@meridianseeds.com
UNLEASH THE MIGHT

Miller, “we will continue 
to encourage them to use 
COTS and we will con-
tinue to work with them 
one-on-one to learn how 
to use the program, we will 
provide your small shipper 
members with direct car 
order access for this har-
vest only.  In other words, 
they will be able to order 
cars exactly the same way 
as they did last year.”

The change to a COT 
would mean that proces-
sors would have a longer 
lead time between the 
date cars are ordered and 
the date cars are delivered 
to the processing plant.  
There would also be a 
larger window in which 
BNSF could deliver the 
railcars.

North Central Bean 

Dealers Association Presi-
dent Rick Harpestad feels 
dry bean processors’ rail 
needs are unique and 
very different from the 
grain industry as they are 
shipping a food product 
that has already been 
processed.  The time con-
straints are much tighter 
in getting the product 
milled, shipped to end-
users, and put on the store 
shelf.  

“It doesn’t work for us to 
have huge silos for clean 
product as every customer 
has certain quality specs 
that need to be met,” says 
Harpestad. “Therefore, 
most processors are set 
up with enough storage to 
load one or two cars per 
day. Moving to the COT 
system would require a 

huge capital investment 
to add more clean storage 
to allow for segregation 
of the different varieties, 
quality, color, etc.  The 
same can be said for the 
end-users; they would 
also spend a lot of money 
getting set up to make this 
system work.”  

According to Tim D. 
McGreevy, CEO of the 
USA Dry Pea and Lentil 
Council, “the imposition 
of the COT system on 
pulse shippers by BNSF 
will hurt the industry 
as a whole, reduce U.S. 
exports, increase U.S. im-
ports, and force our mem-
bers to use trucking more 
often despite the higher 
cost and inefficiency.” Mc-
Greevey fears the result of 
this action by BNSF could 

mean a reduction in U.S. 
pulse acreage and the clo-
sure of U.S. pulse process-
ing plants and the rural 
jobs they support. 

U.S. Dry Bean Council 
Transportation Commit-
tee Chairman Charlie 
Witmer and USDBC Presi-
dent Dennis Engelhard 
are encouraging mem-
bers to contact their U.S. 
representatives and ask 
them to sign on to a letter 
being circulated by Rep. 
Pomeroy (D-ND) and Rep. 
McMorris-Rogers (R-WA).  
The letter, sent to BNSF 
President and CEO Mat-
thew Rose, urges BNSF to 
reconsider its decision to 
transition dry pea, lentil 
and dry bean processors 
from the processor exempt 
status to the COT program.
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LUKE BLAIR
Forest River, ND 

How have you been in-
volved with the dry bean 
industry? This is my first 
year growing dry beans.

What is your favorite 
thing to do on the farm? 
Seeding.

If you won a trip to travel 
anywhere in the world, 
where would you go and 

Where did you attend 
school? University of 
North Dakota.

What was your major? 
Business Management.

How have you been 
involved with the dry 
bean industry? Our farm 
currently grows pinto and 
navy beans.

What college course has 
been your favorite? Ac-
counting and math.

Why did you return to 
the farm? I returned to 
the farm because I felt 
inside it was where I 
wanted to be in life to be 
happy. 

What is your favorite 
thing to do on the farm? 
My favorite thing to do on 
the farm is to keep finding 
ways to be more efficient.

What do you feel is the 
biggest issue concern-
ing the dry bean indus-
try? Currently other high 
crop prices are going to 
affect the dry bean in-
dustry, causing farmers 
to plant less acres of dry 
beans and more of the 
high priced crops such as 
soybeans.

Where did you attend-
ing school? University of 
Minnesota.

What was your major? 
Agronomy.

How have you been 
involved with the dry 
bean industry? I am an 
independent crop con-
sultant/crop producer 
and have been advising 
and scouting dry beans 
for 19 years. I returned to 
the farm because I felt it 
was the best way to raise a 
family and be an indepen-

If you won a trip to 
travel anywhere in the 
world, where would you 
go and why?  I would 
go to Colorado for a few 
weeks and ski because I 
love skiing and Colorado 
is the perfect place to do 
that.

What do you like to do in 
your free time?  My free 
time is spent at the lake, 
hanging out with friends 
and golfing.

What are your hobbies? 
Working out, hunting, and 
golfing.

Tell us about your farm? 
The farm is a family run 
farm that we all take great 
pride in.  We grow spring 
wheat , dry beans and 
sugar beets.  

dent business person. 

What is your favorite 
thing to do on the farm? 
Harvest is the best time 
of the year because you 
can evaluate your man-
agement decisions based 
upon your success or fail-
ure of production. Some 
of the decisions are made 
for you already with the 
type of weather that you 
receive for the growing 
season. 

What do you feel is the 
biggest issue concern-
ing the dry bean indus-
try? Marketing the crop.

If you won a trip to 
travel anywhere in the 
world, where would you 
go and why?  I would go 
to Normandy, France to 
see the price of freedom. 

What do you like to do in 
your free time?  Follow-
ing the Twins and Gopher 
sports, collecting Oliver 
tractors and fishing. 

Tell us about your farm? 
The 1,100 acre farm is 
located in Grafton Town-
ship, Sibley County, Min-
nesota. I have been farm-
ing for 21 years and crop 
consulting for 19 years. 
My wife Jackie is a stay-
at-home Mom and runs 
the office for the farm 
and consulting business. 
I have three children, 
Emily, 9, Andrew, 6, and 
Mathew, 3. 

why?  Alaska - It has al-
ways been an interest and 
I always have been curious 
of their way of life.

What do you like to do in 
your free time?  Being at 
the lake and snowmobiling

What are your hobbies?  
Auto body & outdoors

Tell us about your farm?  
Family farm. I started 
farming with my dad in 
2004. We raise corn, soy-
beans, wheat and edible 
beans. We farm 9,000 
acres.

CURT BURNS
Stewart, MN 

ROSS MUTSCHLER
Wimbeldon, ND
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