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growing quality beans is to your family. That’s why
top-quality Seedwest seeds come from certified
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a drier climate and are less susceptible to disease.

And before they go out the door, we thoroughly test
our seeds to ensure they meet stringent quality expectations.

When you choose Seedwest seeds, you’re growing
the next generation of quality beans.

Contact your
local dealer.

Raising quality beans
one generation at a time.

ADM delivers for its customers, pairing marketing services with the world’s
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The Northarvest Bean 
Grower is published five 
times a year by the Northar-
vest Bean Growers Associa-
tion, 50072 E. Lake Seven 
Road, Frazee, MN 56544, 
Phone: (218) 334-6351, 
Website: www.northarvest-
bean.org, Email: nhbean@
loretel.net. 

Send editorial materials to Don Wick or Mike Hergert, 
Ag Information Services, Inc., 1407 24th Avenue So., 
Suite 235, Grand Forks, ND 58201, don@rrfn.com 
or mike@rrfn.com.  Send advertising materials to 
Marlene Dufault, Prairie Ag Communications, 2607 
Wheat Drive, Red Lake Falls, MN 56750, 218-253-
4391, mdufault@gvtel.com.  Publication of editorial 
or advertising material in the Northarvest Bean 
Grower magazine does not imply endorsement by 
the Northarvest Bean Growers Association.  Check 
agronomic advice with local sources and always read 
and follow product labels.
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“The world’s favorite season is the spring. 
All things seem possible in May.”
                                                                                                    -- Edwin Way Teale 

I recently came across this quote. It makes a lot of sense, doesn’t 
it? Springtime is such a great time of the year, especially if Mother 
Nature cooperates. We had a long winter with too much white stuff. 
Personally, I can’t wait to start scratching in the dirt and watching 
everything green up. I’m also hoping we can get a timely start to the 
planting season and get geared up for an excellent 2010 crop. 

In this edition of BeanGrower, we recap the 2009 growing season 
and provide insight into the year ahead. In addition, Northarvest is 
excited to announce our new website for dieticians and consumers. 
For those of us in the dry bean industry, we already know beans are 
one of the super-foods, but we must continue to tell that story to 
consumers and the nutrition community. Check out that website at 
www.beaninstitute.com. You’ll find more details in the feature story 
on page 6 and 7. 

Speaking of nutrition, it is also exciting to learn how the Grand 
Forks school system is incorporating beans into the school lunch 
menu. That story is also available in this issue. 

The Northarvest region is North America’s largest supplier of dry 
beans. In February, the Association was represented at the Mexican 
Bean Congress. In March we will partner with the U.S. Dry Bean 
Council’s trade mission to the Dominican Republic/Central America 
and a trade show in Spain. In early April, we will also participate in 
the North Dakota Agriculture Department’s trade mission to Cuba. 
Mexico and Cuba are just two of the important international markets 
for our industry. These trade missions provide an opportunity to 
develop important relationships with our export customers. 

Don’t forget; you can stay up to date on news important to our 
industry through our weekly e-news update. This service is free 
to Northarvest members. To sign up, send an e-mail to news@
northarvestbean.org. Include your name and address and write 
‘Sign Me Up’ in the subject line. 

Have a great spring!

Tim Courneya-Executive Vice President
Northarvest Bean Growers Association
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In the soil. That’s where the Sclerotinia fungi responsible  

for white mold and stem rot begin their cycle of destruction. And in  

the soil is where Contans WG fungicide works. Applied pre-plant  

or post-harvest, Contans WG attacks disease organisms before  

they infect your dry beans. Contans WG is an easy-to-use  

water-dispersible granular formulation applied with conventional 

spray equipment or through irrigation. Break the cycle.  

Make Contans WG your go-to fungicide for the Sclerotinia  

fungi that cause white mold and stem rot.

Apply soil-active Contans®

 WG.

white mold cycle
where it begins.

Break the

The Natural Choice

CONHB1109

www.sipcamadvan.com
800-295-0733

© 2009 Sipcam Agro Usa, Inc. Contans is a registered trademark of PROPHYTA Biologischer Pflanzenschutz GmbH. Always read and follow label instructions.
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Congratulations to our 2009 TOP GUN winners! 

Craig Sobolik
winner at Johnstown

Receiving Stations:   
 

BTR Farmers Co-op—Niles, ND          
(701) 466-2281 

Edinburg Farmers Elevator                   
(701) 993-8421 

Fordville Co-op Elevator                       
(701) 229-3293 

Johnstown, ND (701) 869-2680 Cavalier, ND (701) 265-8495 

THE BEAN EXPERTS  
can help you be a winner in 2010 

Order your seed now 
We have a variety of high quality certified seed 

Stop in or call today 

Jim Br
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on dry beans and health, 
and in forming networks 
of researchers. 

Lesch says it has been 
known for decades that 
beans are very healthy.

 “They’re full of folate, 
and have some of the 
same phytosterols found 
in soybeans. The fiber in 
dry beans helps maintain 
a healthy colon, reduces 
cholesterol and controls 
blood glucose in diabet-
ics, as well as in those who 
are healthy. The challenge 
for the dry bean indus-
try was to develop and 
coordinate a systematic 
research strategy to figure 
out what was in beans that 
had real health benefit 
value, and generate the 
evidence.” 

The new website, www.
BeanInstitute.com, was 
launched in February, 
and represents the sec-
ond pillar in the platform. 
The website contains a 
healthy recipes section, 

Initiating Health 
Communications for Dry Beans

A new project, under-
written jointly by the 
Northarvest Bean Grow-
ers Association and a 
USDA Specialty Crop 
Block Grant, has resulted 
in a new, health-related 
website and electronic 
newsletter focusing on the 
health benefits of beans. 
The website was devel-
oped by the Department 
of Marketing at the Uni-
versity of North Dakota 
College of Business and 
Public Administration. 

Dr. Bill Lesch, Profes-
sor and Chair of UND’s 
Department of Marketing, 
says the website is the 
culmination of a strategy 
that began five years ago, 
and accelerated with the 
launch of the Dry Bean 
Health Research Program 
two years ago. 

The goal is to iden-
tify the health qualities 
in dry beans that have 
high potential of qualify-
ing for an unqualified 
health claim. In the last 
two years, the industry 
has developed extensive 
literature reviews, led 
in part by Northarvest 
in partnership with the 
Grand Forks Human Nu-
trition Research Center 
and others in the dry bean 
community. Pulse Canada 
has also played a very im-
portant role in collecting 
all the available literature 

a health benefits section 
featuring original work 
from dieticians and health 
researchers, and sum-
maries of scientific litera-
ture to educate dieticians 
about the health benefits 
of beans.  A survey of di-
etitians also suggested a 
need for telling the bean 
production and process-
ing story, which was 
written by Dr. Cliff Hall 
from North Dakota State 
University. The original 
editorial board formed by 
Lesch includes research-
ers and experts from 
California, North Dakota, 
Colorado, and Canada, all 
of whom have contributed 
to the development of this 
website. The next phase 
of the project involves the 
development of a newslet-
ter targeted toward dieti-
cians.   

Mary Askim-Lovseth, 
an Associate Professor 

in UND’s Department of 
Marketing, says the web-
site also includes popular 
press coverage of dry 
beans and health, as well 
as the research compo-
nent. 

“It is easily understood 
by both researchers as 
well as consumers, with 
both scientific abstracts 
and recent, popular press 
stories.  Dr. Hall’s farm-to-
fork section explains the 
growing, processing and 
grading of dry beans, and 
provides great visuals to 
identify the different types 
of beans.”

Askim-Lovseth says 
educational materials will 
be readily downloaded by 
dieticians and consumers. 

“We’re hoping that 
dieticians will drive con-
sumers to the website to 
get information on how 
to incorporate beans into 
their diets, and make it 

Bill Lesch, Professor and 
Chair of UND’s Department of 
Marketing.
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easier to do so. Consum-
ers today want to have a 
gourmet meal, in less than 
ten minutes, using one 
utensil.” 

Asked how dieticians 
will find out about the 
healthy bean website, 
Lesch said it will be posi-
tioned on the world-wide 
web in such a way that it 
will attract its own website 
audience. 

“It will be accessible 
through key words that 
are used by dieticians to 
search for information 
about health and nutri-
tion that will take them 
to our website, and sec-

ondly, once the electronic 
newsletter is launched, 
it’ll have links directly to 
the website for additional 
information, scientific ar-
ticles and other things the 
dieticians are looking for,” 

said Lesch. 
The UND Marketing 

Department has gone 
through an extensive 
process to make sure the 
website has an attractive, 
memorable name, and 

has worked with a local 
graphic designer, and 
website programmer, to 
develop an impressive 
brand name and logo.   

“It takes a team,” ac-
cording to Lesch, and that 
team included depart-
ment staffer Ms. Corrine 
Iverson, and recent MBA 
graduate and now instruc-
tor at the University of 
Minnesota Crookston, Ms. 
Rachel Lundbohm.  MBA 
students David Konerza 
and Kevin Williams spent 
long hours gathering the 
considerable research 
materials, and assisting 

“We’re hoping that dieticians will drive 
consumers to the website to get 
information on how to incorporate 
beans into their diets, and make it easier 
to do so. Consumers today want to have 
a gourmet meal, in less than ten minutes, 
using one utensil.” 

MARY ASKIM-LOVSETH,  
UNIVERSITY OF NORTH DAKOTA 

Continued on Page 9
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Displayed prices in USD ~ Multigrain International LLC ~ Contact George A. Jibilian at 970.490.1878 or info@multigrain.com

FOB Price Report including prices since 2010-02-08 as of Monday, February 22, 2010

2010 Dealer Price (USD/cwt) 2010 Grower Price (USD/cwt)

Region Low High Avg Low High Avg.

Beans - Pintos

#1 - Premium Color ID/MT/NM/OR/WA 38.00 42.00 39.50 27.00 30.00 28.20

#1 - Premium Color AB/CO/KS/NE/UT/WY 34.00 34.00 34.00 26.00 29.00 27.67

#1 - Premium Color MB/MN/ND/SD/SK 27.00 30.00 29.08 23.00 25.00 24.28

#1 - Good Color ID/MT/NM/OR/WA 37.00 42.00 38.67 27.00 28.00 27.67

#1 - Good Color AB/CO/KS/NE/UT/WY 33.50 34.00 33.75 25.00 29.00 27.33

#1 - Good Color MB/MN/ND/SD/SK 27.00 30.00 28.95 23.00 27.00 24.32

#1 - Fair/Average Quality (FAQ) ID/MT/NM/OR/WA 36.00 42.00 38.33 27.00 28.00 27.67

#1 - Fair/Average Quality (FAQ) AB/CO/KS/NE/UT/WY 33.50 34.00 33.75 25.00 29.00 27.33

#1 - Fair/Average Quality (FAQ) MB/MN/ND/SD/SK 27.00 30.00 28.50 23.00 27.00 24.23

#2 ID/MT/NM/OR/WA 35.00 41.00 37.33 27.00 27.00 27.00

#2 AB/CO/KS/NE/UT/WY 32.00 32.50 32.25 24.00 28.00 26.33

#2 MB/MN/ND/SD/SK 26.00 28.00 27.30 22.00 24.00 23.13

2009 Dealer Price (USD/cwt) 2009 Grower Price (USD/cwt)

Region Low High Avg Low High Avg

Beans - Pintos

#1 - Premium Color ID/MT/NM/OR/WA 41.00 44.00 42.40 30.00 32.00 31.50

#1 - Premium Color AB/CO/KS/NE/UT/WY 39.00 42.00 40.25 30.00 31.00 30.33

#1 - Premium Color MB/MN/ND/SD/SK 32.00 36.00 34.08 25.85 30.00 27.87

#1 - Good Color ID/MT/NM/OR/WA 41.00 44.00 42.20 30.00 32.00 31.25

#1 - Good Color AB/CO/KS/NE/UT/WY 38.50 41.00 39.62 30.00 31.00 30.33

#1 - Good Color MB/MN/ND/SD/SK 31.00 36.00 33.58 24.89 30.00 27.33

#1 - Fair/Average Quality (FAQ) ID/MT/NM/OR/WA 40.00 43.00 41.25 30.00 32.00 30.67

#1 - Fair/Average Quality (FAQ) AB/CO/KS/NE/UT/WY 38.00 41.00 39.12 30.00 31.00 30.33

#1 - Fair/Average Quality (FAQ) MB/MN/ND/SD/SK 30.00 34.00 32.83 23.94 30.00 27.10

#2 ID/MT/NM/OR/WA 39.00 42.00 40.25 28.00 31.00 29.67

#2 AB/CO/KS/NE/UT/WY 37.00 40.00 37.83 29.00 30.00 29.50

#2 MB/MN/ND/SD/SK 31.00 33.00 31.88 22.98 28.00 26.04

Splits AB/CO/KS/NE/UT/WY 23.00 25.00 24.00

Splits MB/MN/ND/SD/SK 25.00 27.50 26.25

Managing Market Intelligence,  
Relationships and Merchandising  

for the Pulse and Specialty Crop Markets

SPECIALTY CROPS (REAL-TIME) PRICE DISCOVERY TOOL

Dealers, brokers and buyers around the 
world use the Multigrain.info  

price discovery tool to stay informed on 
specialty crop prices.  

Through a test cooperative agreement 
with the Northarvest Bean Growers As-
sociation, this information is available at 
the Northarvest Bean website at www.
northarvestbean.org, the Northarvest 
BeanGrower magazine and on-line to 
members of the Northarvest Bean Grow-
ers Assn.

Log in to www.multigrain.info and see 
why special crops dealers, brokers and 

buyers rely on it to stay current on prices.  
Check back often – prices are updated 
daily!

“I feel that the tool will give them (pro-
ducers) access to more current informa-
tion on prices for their product when 
negotiating with dealers to sell their 
crop, deal with their bankers on the 
value of their crop, justification for crop 
insurance, etc.” - Dr. Howard Schwartz 
- Colorado State University, Colorado 
Extension, Publisher - 
Colorado Bean News
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MANUFACTURING
Your Bean Equipment Specialist

Box 908, Altona MB  R0G 0B0

www.elmersmfg.mb.ca      elmers@mts.net

Bean Cutter 
 

  • Rear with Single Pull Hitch or Front and Rear Combinations
 • Proven No-Maintenance Nylon Bushings Eliminate Greasing
 • Rugged Construction • Available in Various Sizes and Widths

CropMaster Head with Pick-Up 

• 26” Floating Auger • 5” Flighting • 45 Degree Slotted Screen
• Torsion Flex System • Clip-on Solid Pan

• Steel or Composite Fingers • 14’, 22’, 24’ and 30’ Sizes

Pickup: Nine bar teeth system allows continuous, smooth 
operation; The high torque motor can be driven from either 
side; Replace Pick-Up teeth individually; Pneumatic gauge 

wheels; Always two bars in contact with field

Lundbohm and Iverson with layout 
and design, said Lesch. 

Lesch also gives credit and ap-
preciation to the Grand Forks USDA 
Human Nutrition Research Center, 
and in particular Director Jerry 
Combs. 

“Without the expertise and net-
working of Dr. Combs, dry bean 
producers would not know, and 
could not share the great hidden 
benefits we now know come from 
beans,” said Lesch.  The bottom 
line?  “Great products are at the 
heart of every campaign.  Dry beans 
are great products.”  

The day-to-day management of 
the new site has now been transi-
tioned to  Northarvest’s agency in 
Missouri, Communiqué, which is 
the same group coordinating the 
Dry Bean Health Research Program 
established by Northarvest two 
years ago.  

Buyer ,Processor, and Seed Dealer of Dark and 
Light Red Kidney Beans, located in central Minnesota. 
Contact us for all your bean needs at (320)-585-2326.

SIMPLY THE BEST!

Cork Fehr, Bonanza Bean LLC.
PO Box 164
Morris, MN 56267

Phone: (320) 585-BEAN
FAX (320) 585-2323

cork.fehr@bonanzabean.com

BonanzaBean_Fall08_kp1.indd   1 7/30/08   3:41:03 PM
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©2010 Syngenta Crop Protection, Inc., P.O. Box 18300, Greensboro, NC 27419. Important: Always read and follow label instructions before buying or using Syngenta products. 
CruiserMaxx® Beans is one or more separately registered products or combination of products containing the following: CruiserMaxx; CruiserMaxx and Apron XL®; Cruiser®, Maxim® and 
Apron XL; or Cruiser and an ApronMaxx® brand fungicide, such as ApronMaxx®RTA® + Moly. Beyond Seed Protection™,  Seed Care™, The power to perform™ and Apron XL®, ApronMaxx® RTA®, 
Cruiser®, CruiserMaxx®, Dynasty®, Maxim® and the Syngenta logo are registered trademarks of a Syngenta Group Company. Syngenta Customer Center: 1-866-SYNGENT(A) (796-4368). 
www.FarmAssist.com MW 1LPT0013 1/10

Systemic seed treatment insecticide with 
excellent seed safety, Cruiser® insecticide 
protects plants from a broad range of 
soil and foliar chewing and sucking 
insects to help get crops off to a healthy, 
vigorous start.

Provides enhanced seed-delivered 
protection against a broad spectrum of 
seed- and soil-borne diseases that cause 
decay, damping-off and seedling blight. 
Dynasty® fungicide offers systemic 
protection against the most important 
fungal pathogens, including pre- and 
post-emergence seedling blight, and 
Rhizoctonia, helping increase stands and 
achieve higher yields at harvest.

Offers growers protection against the 
major seed-and soil-borne diseases that 
can affect crop quality. Highly effective 
at very low use rates, Maxim® 4FS 
fungicide helps protect against key 
disease pathogens such as Fusarium, 
Rhizoctonia, Helminthosporium, seed-borne 
Sclerotinia, Aspergillus and Penicillium.

CruiserMaxx® Beans is one or more 
separately-registered   insecticide and 
fungicide seed treatments that protect 
seeds and seedlings against a broad 
spectrum of seed and foliar-feeding 
insects, as well as all major seed- and 
soil-borne fungal disease pathogens, 
resulting in improved stand establishment, 
increased vigor, faster speed to canopy 
and enhanced yield potential.

A seed treatment specifically for protection 
against systemic downy mildews and 
diseases caused by soil-borne Pythium 
and Phytophthora spp. Apron XL® 
fungicide is labeled for use on more than 
50 crops, including dry beans, alfalfa, corn, 
cotton, soybeans, sorghum and vegetables.

Convenient, early-season protection that leads to higher yield potential.

Jay Stroh : 218-826-6380
Jay.Stroh@syngenta.com 
If you are interested in any 
of these seed treatments or 
need additional information, 
contact me or visit 
www.syngentaseedtreatment.com

See us for
Elmer’s, Speedy, Pickett, Sund,

Nissen, and Universal Bean E

2006 Pickett C8030
Harriston  8/30”  Cutter

Harriston  12/22”  Cutter
CIH1020  22  1⁄2, 25’  30’  flex

heads
JD925,  925 F, 930,  930  F flex

heads
CIH 183 16/30” RC Cults

Pickett  8022  w/ Transverse
Table

CIH 1820 12/30”
IH  810

1989

 Redball  Pull
 Sprayers.

 — 701-587-6116

Harriston Cutters, Rodweeders, One Shots • Nissen Rodweeders
Sund Pickups • Hamilton Universal Headers

Pickett Header and 
Pickup 22’

P y

   www.abcoveyor.com/PFM
pfm-sales@abcoveyor.com

Kurt & Cheryl Bollingberg
5353 Highway 15, Cathay, ND 58422
ph: 701-984-2486   Fax: 701-984-2485

bsckurt@hotmail.com

www.bollingbergseeds.com

Buyers and Processors of 
Dry Edible Beans

Certified Seed Conditioner
Pinto Seed Available

Call For Prices

Bollingberg_Summer08_kp.indd   1 7/22/08   1:48:41 PM
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NORTHARVEST 
ELECTION RESULTS

Gilby, North Dakota 
farmer Gary Paur was 
re-elected to represent 
District 2 on the 
Northarvest board. 
Paur has served on 
the Northarvest board 
since 1998. Joe Mauch, 
from Hankinson, 
North Dakota, was re-
elected to his second, 
three-year term from 
District 5. Deer Creek, 
Minnesota farmer Jon 
Ewy was re-elected 
from District 8. Ewy 
was first elected to the 
board in 2003. 

Phillip Volk, York, North Dakota, won the $300 American 
Express gift card door prize at Bean Day.  Dave Devos, Ag 
Country Farm Credit Services made the presentation.

US DRY BEAN 
COUNCIL ELECTS 
NEW LEADERSHIP

The North Central 
Bean Dealers 
Association recently 
elected Pat King, with 
PW Montgomery 
LLC, as its delegate 
to the U.S. Dry 
Bean Council. King 
replaces Cindy 
Brown of Chippewa 
Valley Bean Co., Inc, 
who has termed 
out. Replacing King 
as alternate is Bill 
Thoreson, from North 
Central Commodities. 
The new president 
of the U.S. Dry 
Bean Council is 
Dennis Englehard 
from Michigan. 
Dave Kirsten from 
California is the new 
vice president, and 
the treasurer is Hal 
Cole from New York.  

Disease Outlook
White mold was a big 

problem for bean grow-
ers in 2009. North Dakota 
State University Extension 
Plant Pathologist Dr. Sam 
Markell saw it develop 
pretty much throughout 
the growing season, and 
got a “heckuva lot” of 
questions about when to 
spray and how to spray. 
“What surprised me 
most was the number of 
growers who called and 
said they were starting to 
see white mold, should 

I spray?,” said Markell. 
“Unfortunately, that’s too 
late.” 

One good thing about 
having an epidemic is 
that researchers got some 
good trial information. 
Markell said it was clear 
that the early bloom ap-
plication of fungicides 
was really the key to man-
aging white mold. “In 
2009, there was so much 
pressure, for so long, that 
a double application, at 
early bloom, and waiting 
a week or two, actually did 
pay in all the trials that we 
looked at.”

Markell talked to one 
farmer who put on two 
applications on irrigated 
beans but was still seeing 
white mold. In one trial at 
the NDSU Carrington Re-
search Extension Center, 
Blaine Schatz reports the 
untreated beans yielded 
about 1000 pounds per 
acre. With a single fun-

gicide application, the 
yield was about 15-1600 
pounds. A double applica-
tion yielded between 2200 
and 2600 pounds per acre. 

So, what does last year’s 
epidemic mean for this 
year? Markell says the 
fact that we had so much 
white mold, not only in 
dry beans but sunflow-
ers, soybeans, everything 
else, means there will be 
a lot of inoculum float-
ing around. “But,” says 
Markell, “if the environ-
ment’s not conducive for 
that to develop, we might 
not see the disease. “

Markell cautions grow-
ers that when they’re go-
ing back into a field that 
was wiped out with white 
mold last year, they’re go-
ing to have to pay atten-
tion to that field for two to 
three years. “If that envi-
ronment’s conducive, you 
better be prepared to pull 
the trigger,” says Markell. 

Asked if bean growers 
should budget for a fungi-
cide application, Markell 
said, “If you’re growing 
edible beans, white mold 
can eat your lunch, and 
it’s probably safer if you 
do budget for a fungicide 
application and then 
don’t use it, as opposed 
to not budgeting for one 
and then you really need 
it.” Markell thinks anytime 
you have environment 
conducive, you are prob-
ably looking at an eco-
nomic benefit if you spray. 
But, if it’s hot and dry, he 
would not recommend 
doing so. 

The other disease con-
cern is rust. Markell says, 
“Pay attention, and let 
me know when you see it 
so I can get the word out 
quickly.” 
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Reviewing 2009 Trial Results
North Dakota State Uni-

versity dry bean breeder 
Dr. Juan Osorno says 
Eclipse, an NDSU black 
bean variety, continued 
to be the best black bean 
variety in NDSU trials in 
2009. Lariat did extremely 
well in most locations, 
always in the top two or 
three in the trials. Stam-
pede was competitive, 
but was more affected by 
white mold. The cold tem-
peratures also seemed to 
have some effect on Stam-
pede’s yield. 

 “We didn’t have ho-
mogeneous results. I saw 
very good results in some 
places and then I was sur-
prised in some others. You 

need to look at more than 
one year. You need to see 
this as a trend,” Osorno 
said.

There is a national 
trial called CDBN, which 
stands for Cooperative 

Dry Bean Nursery. This is 
a trial that is grown at ten 
locations in the United 
States and Canada. Not 
only in the Northarvest 
region, but the trial is 
also conducted in Wash-

ington, Idaho, Wyoming, 
Montana and Michigan. 
Osorno was surprised to 
see the top three varieties 
in those trials were Lariat, 
Stampede and ND-307. 

“That was a good indica-
tion of how good our vari-
eties are doing.”

 Navy and black results 
show Avalanche was 
number one in navy beans 
and Eclipse was tops 
among black varieties.

Osorno continues to 
get a lot of questions 
about direct harvesting. 
Why? Osorno says the 
Northarvest region is an 
area that gets rain when 
it shouldn’t. Direct har-
vesting is an option to 

Kelley Bean Co.
Since 1927, and Here for Future Generations

www.kelleybean.com
Todd @ mobile:  701-430-0589
Cavalier ND office: 701-265-8328
Email:  tsmith@kelleybean.com

Jim @ mobile:  701-330-5574
Hatton ND office: 701-543-3000
Email:  jenger@kelleybean.com

Kerry @ mobile:  701-779-6877
Mayville ND office: 701-786-2997
Email:  krice@kelleybean.com

Kerry Rice, Deon Maasjo, Bob Kelley, John Bartsch
Dennis Mitchell, Todd Smith, Jim Enger

Deon @ mobile:  701-678-4384
Oakes ND office: 701-742-3219
Email:  dmaasjo@kelleybean.com

Dennis @ mobile:  218-639-2548
Perham MN office: 218-346-2360
Email:  dmitchell@kelleybean.com
Dale Schultz mobile:218-371-1443

John Bartsch mobile:  612-759-5868
Regional Mgr office: 763-391-9311
Email:  jbartsch@kelleybean.com

Kelley Bean Co. is a processor and 
supplier of quality Western Grown
Seed for all major varieties:
Pinto, Navy, Black, Dark and Lite Red
Kidney, Small Red, Pink and Great
Northern Beans.

Book your seed needs early to lock in
the best varieties for your farming
operation. Some supplies are limited.

Ask about our new crop contracts!
Contact one of our locations 

listed to the right.
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overcome possible quality 
issues. 

Research done a few 
years ago by Terry Gre-
goire surveyed fields in the 
Devils Lake area, compar-
ing seed losses in conven-
tionally-harvested fields 
with those of direct-har-
vested fields. If you com-
pared the three best fields 
that were direct-harvested 
with the worst three fields 
in conventional systems, 
there was a lot of room for 
improvement. That caught 
Osorno’s attention. 

“Even people using 

conventional harvest are 
losing more seed or yield 
than people using direct 
harvest in the right way.” 

Osorno says there is 
more than one factor. 

“We have issues with the 
field conditions at harvest, 
with the equipment set 
up, and with the speed 
of the harvest. From my 
breeding standpoint, I 
want to see what happens 
from the cultivar perspec-
tive. What can I do from 
the breeding standpoint 
to make direct harvesting 
more efficient? We decid-

ed to take a look at which 
market classes and which 
cultivars are doing pretty 
well or having less seed 
loss when direct harvest-
ed. We tried to do this in 
a controlled experiment, 
with all the cultivars in the 
same conditions.”

Osorno wanted to an-
swer three questions: Is 
the seed loss of the har-
vest method statistically 
different? Which market 
class has the lowest yield 
loss? And, which cultivar 
has the lowest yield loss 
with direct harvest?

 “We did this experi-
ment at two locations for 
two years; that’s what we 
call four environments.”  

The four environments 
were at Prosper in 2008, 
Carrington in 2008 and 
2009, and Hatton in 2009. 
As he expected, Osorno 
found less seed loss with 
conventional versus the 
direct harvest systems. 
However, the losses were 
much different from one 
location to another. That 
shows the importance of 
the field conditions at the 
time of harvest.

In the yield loss column, 
there were no statistically 
significant differences 
between the three market 
classes. However, there 
was a trend that saw the 
navies with a little more 
seed loss, followed by 
the pintos and then the 
blacks. 

Lariat was the best in 

the case of pintos. T-39 
and Eclipse did well in 
blacks. For navies, Vista 
was the top performer. 

“We didn’t find any 
statistical difference on 
the number of split seeds 
among the two harvest 
methods. The percentage 
of splits was 4.4 percent 
for conventional and 7.1 
percent for direct, but 
that’s not statistically dif-
ferent. Again this is just a 
matter of how much mois-
ture you have at harvest 
time. So the harvest meth-
od to use will depend on 
your cultivar, your field 
conditions and the invest-
ment you want to make 
on equipment. 

Comparing all culti-
vars in all locations with 
conventional harvest, 
the average yield loss 
was 4.4 percent, versus 
24 percent, on average, 
for the direct harvested.  
Osorno points out, “this 
is the average of the good 
lines and the bad lines, so 
you need to look at this 
by cultivar, not just as the 
average.”

Equipment manufactur-
ers are also trying to come 
up with more efficient 
heads and ways to pick up 
those plants to make sure 
less beans are lost. 

Osorno says, “some 
things we have not yet 
considered are the use of 
dessicants and the value 
of the time saved by doing 
direct harvest.”   www.trinidadbenham.com

From bean planting to harvest, Trinidad 
Benham can help with your needs:
  Book seed for 2010
  New crop contracts  

Don’t delay, give us a call at one 
of the following locations:
 Courtenay, ND
 CHS 701/435-2471
 Sykeston, ND 
 Miller Elevator 701/984-2489
 
 

Scott Krogstad, Field Rep, 218/791-3603

The RIGHT CHOICE 
for Growing Business.
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NORTHARVEST INTERVIEW

An Interview With RMA 
Administrator William Murphy

WILLIAM J. MURPHY, 
ADMINISTRATOR, 
USDA RISK 
MANAGEMENT 
AGENCY

William J. Murphy is 
the Administrator of 
USDA’s Risk Management 
Agency. Before joining the 
Obama Administration, 
Murphy served RMA as 
the Deputy Administrator 
for Insurance Services; 
Director of the Regional 
Office in Davis, California, 
overseeing crop insurance 
operations in California, 
Utah, Nevada, Arizona 
and Hawaii; and Director 
of the Western Region 
Compliance Office. 
Murphy is a native of 
Pennsylvania. During the 
recent Bean Day program, 
BeanGrower sat down 
with Murphy to discuss 
crop insurance issues. 

BeanGrower: Certainly, 
there are risk manage-
ment issues that are 
specific to the dry edible 
bean industry. The indus-
try is looking for revenue 
protection. Where do we 
stand?

Murphy: The bean 
growers have been work-
ing with the agency for 
several years now. We’ve 
tried different approaches 
that have not been suc-
cessful. Last year, we im-
plemented a new program 
called Actual Revenue 

History, rather than APH, 
the Actual Production 
History. It is currently 
available for cherries 
and citrus in California. 
It is a new concept, but it 
came from a program that 
we’ve been doing quite 
successfully for a few 
years in Texas. Just like 
the APH program, you do 
the producer’s ten-year 
yield average and what he 
received for the crop and 
average it out. We only 
have one year under our 
belt. I know the develop-
ers, Watts and Associates, 
are looking at dry beans. 
Dry beans present a bit 
of a problem under this 

format. 
BeanGrower: What is 

the challenge with dry 
beans?

Murphy: Because the 
program has to wait until 
the sale of the commod-
ity before you potentially 
can do a claim, it works 
better with crops that 
have a short shelf life. For 
example, strawberries 
go right into the market; 
citrus goes right into the 
market; cherries go right 
into the market.  There’s 
no holding onto them 
and the producer knows 
his revenue. We’re find-
ing that with crops, like 
dry beans, they can be in 
storage for up to a year. If 
the producer has a loss, is 
he going to want to wait a 
year to make a claim? We 
have some people look-
ing at this to see if this is 
something we can work 
around or perhaps is this 
a deal-killer.

BeanGrower: RMA is 
also working with the pri-
vate sector on reinsurance 
issues.  Where does that 
stand?

Murphy:  We have a 
contract with 15 private 
insurance companies that 
participate in our pro-

gram. They are the ones 
that sell, service and do 
loss adjustments. They 
operate under an agree-
ment called the Standard 
Reinsurance Agreement. 
They take risks in the pro-
gram; that is part of the 
agreement. Unlike other 
types of insurance, with 
crop insurance, the pro-
ducer’s premium is not 
loaded with administra-
tive and overhead expens-
es. We actually pay that 
as a separate payment to 
the company. When we 
look at cost of delivery, we 
look at administrative and 
overhead payment, plus 
potential underwriting 
gains from the program. 
One of the issues that has 
come up is that in 2006, 
the delivery expenses 
were about $1.8 billion. In 
2009, that is increasing to 
$3.8 billion; that is more 
than double. The cost of 
delivering this program is 
a great concern to the Ad-
ministration. We’re in the 
negotiation process and 
that will probably go on 
through April. We know it 
is important that produc-
ers have access to the pro-
gram. That is one of our 
goals. We don’t want them 
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to lose any access to crop 
insurance, but we want to 
align those delivery costs 
with the actual costs of 
delivering the crop insur-
ance program out there. 
That is our objective in 
this negotiation. 

BeanGrower: Why have 
we seen such a dramatic 
run-up in the costs?

Murphy: There have 
been a number of reasons. 
No doubt, the run-up in 
commodity prices is part 
of it. Another important 
part is the rate-making of 
the underlying individual 
policies. The program is 

performing much better 
than historically. If you go 
back to 1995, we’ve been 
working on a dollar loss 
ratio. For every dollar that 
we get in for premium, we 
are paying about a dollar. 
That’s where Congress 
wants us to be. As a result 
of increased costs and 
the performance of the 
underlying policy, this has 
resulted in an increase in 
the A & O expense given 
to the companies, as well 
as the underwriting gains. 
They’ve been doing very 
well in the program.

BeanGrower: What is 

the timeline for the nego-
tiations?

Murphy: We want to 
have it finalized in April 
because there might be 
things the companies 
will need to do, such as 
updating their IT systems 
to integrate with the new 
contracts. We’ll have sign-
ing at the end of June. 

BeanGrower: Due to 
the budget pressure facing 
the entire country, is that 
one reason crop insur-
ance is under the micro-
scope? 

Murphy: By all means. 
That is impacting just 

about every portion of 
our program right now. 
In fact, we are under Pay-
Go. A lot of programs 
can’t be expanded. The 
Pasture, Rangeland and 
Forage Program that we 
introduced a few years 
ago can’t be expanded 
because we can’t come 
up with the offset costs of 
expansion. It’s not just the 
companies and delivery, 
but with the programs 
themselves. We’re run-
ning into budgetary prob-
lems all over. 
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Chelated
Micronutrients

	 Blue	Diamond	Activator

	 10%	Zinc	9.5%	Nitrogen	4%	Sulfur

	 10%	Zinc	5%	Sulfur

	 8%	Copper	4%	Sulfur

	 10%	Chelated	Boron

	 16-8-2	Micronutrient	Package

	 12%	Calcium	4%	Nitrogen

For more information and a 
complete line of micronutrients

Call NWC, Inc.
800-315-2469

Box 33, Emerado, ND 58228

Contact 
Mark Harless or 
Carl Swenson 
 

 

Buyers and 
Processors of 
Navy, Pinto, and 
Black Beans 

Phone: (218) 494-3330 
Phone: (218) 582-3360 
Fax:     (218) 494-3333 

Lee Bean & Seed, Inc. 
PO Box 37 
Borup, MN 56519 

Lee Bean & Seed, Inc.   
 
• Prompt Payment 
• Bonded Storage 
• Dependable 

Markets since 
1963 

• Fast unloading 
 

Northarvest Participates in 
U.S. Dry Bean Council Congress 

Northarvest Bean Grow-
ers Association board 
members had the op-
portunity for one-on-one 
meetings with bean buy-
ers at the recent 2010 In-
ternational U.S. Dry Bean 
Council Congress in Can-
cun, Mexico. 

“The good news,” says 
Northarvest Bean Grow-
ers Association Executive 
Vice President Tim Cour-
neya, “is there remains a 
high interest in sourcing 
dry beans from the U.S.” 
Courneya says growers 
did an excellent job of 
selling Northarvest as the 

Mario Enrique Garcia is an importer and packager from Guatamala.  Garcia packages his black beans 
with the “Dakota” logo.
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Keith

Contact Alan at (701) 543-3773

Wilton Farmers Union Elev ., Washburn, ND
Contact Brian at (701) 734-6780
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Contact Jim at (218) 773-8834
Thompsons, East Grand Forks, MN

8

No. 1 source of dry beans 
the United States has to 
offer. 

Northarvest growers 
had eight one-on-one 
meetings with import-
ers from Peru, Colombia, 
El Salvador, Mexico and 
Guatemala. Devils Lake, 
ND grower Dan Webster 
thinks it’s important to 
be there since Northar-
vest represents almost 50 
percent of the dry bean 
production in the U.S. 
Most of the 160 people at 
the Congress were buyers 
and sellers. Webster says 
once buyers found out 
they were talking to grow-
ers, the conversation was 
a little different than with 
those selling beans. 

Growers left materials 

for buyers listing all the el-
evators that handle all the 
different classes of beans 
in the Northarvest region.  
Additional material left 
with the buyers included 
Northarvest’s mission 
statement, production 
bio by class of bean and 
processing and shipping 
information.

Webster, who serves as 
Northarvest’s alternate 
director to the USDBC,  
says, “It’s such a huge 
market for our beans, we 
feel it’s important to de-
velop acquaintances, see 
a familiar face, keep add-
ing new clients, and open 
new markets.”  One issue 
that was discussed was 
the variable quality of last 
year’s crop. 

The first day of the 
Congress featured semi-
nars about value-added 
product development, 
health, and production 
reports from Mexican 
ag officials, representing 
major production states of 
Zacatecas, Durango and 
Chihuahua. Mexican of-

ficials showed how their 
breeding program has giv-
en certain bean varieties a 
level of drought tolerance 
which has helped increase 
state average yields. The 
use of certified seed is 
also on the increase, as is 
pinto bean production, in 
Mexico. 

Leonidas Brocus, who is a buyer from Peru, is mainly interested in 
navy beans.
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NDSU Evaluates Agronomic Factors
North Dakota State 

University Extension 
agronomist Hans Kandel 
has done research to see if 
the architecture of the dry 
bean plant is affected if 
certain agronomy factors 
are changed. One factor 
Kandel is dealing with is 
the plant spacing, and in 
this case, row spacing. 
The second factor could 
be what happens to the 
plant if you give it some 
nitrogen. Will that change 
where the plant will put 
the pods? How will it 
affect plant height, and 
how are those factors 
going to influence the 
yield and the harvest 
losses? 

Kandel’s study 
evaluated the yield of 
the two newer pinto 
varieties, Stampede and 
Lariat, with one that is 
more known, Maverick. 
This trial was done at four 
locations: Prosper in 2008; 
Carrington in 2008 and 
2009, and Hatton in 2009. 
“We compared fields 
that had a background 
level of about 50 pounds 
of nitrogen, with those 
where we added an 
additional 50 pounds of 
N,” said Kandel.  

Kandel compared 12, 18 
and 30-inch row spacings.  

Summarizing the 
data from the four 
experimental sites, we 
see that Lariat, with 
an application of an 
additional 50 pounds, 
basically produced the 

same yield, actually a few 
pounds less. So whether 
the extra 50 pounds of N 
was applied, or not, did 
not make a difference 
in the amount of losses. 
Maverick had lower yields 
and Stampede had a little 
bit higher yield loss.

The next question 
Kandel wanted to 
answer was if there’s 
any difference between 
yield losses between 
row spacings. What 
he found was a big 
difference among the 
four environments. In 
fact, the environmental 
difference was bigger than 
the difference between 
the row spacings in each 
individual year. 

Kandel saw no effect 
with the fertilizer on Lariat 
beans. The only difference 

is that the 100-pounds 
of N, on average, gave a 
yield increase, and the 
other numbers were 
actually sometimes flip-
flopping. At Hatton, for 
instance, the 50 pound N, 
the background, actually 
gave, on average over all 
the varieties, a better yield 
than the 100 pounds. 

The 18-inch row yields 

were definitely higher 
than the 12-inch rows. 
But again, in Hatton, 
the 50 pounds in the 
30-inch rows also gave 
a higher yield than the 
100 pounds. The same 
applied in Carrington. “So 
if you looked at those data 
sets,” Kandel says, “you 
will see that there is a lot 
of flip-flopping, that in 
some cases the 50-pounds 
gave you a higher yield, 
and sometimes the 
100-pounds.” 

So if we put everything 
together with the 
50-pounds of N, yields 
in the 18-inch rows all 
tended to be the higher 
numbers. 

If we look at the same 
data, but now with the 
application of fertilizer, 
we see that the 18-inch 

Hans Kandel, 
NDSU Extension Agronomist

Stampede 30 inch 100 lb soil + fertilizer N
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Haberer Foods
International Inc., Morris, MN 

Since 1979

Experience to Serve You Best! 
 

High Quality Dry Bean Seeds Available 

Bonded Buyers &  
Processors of  

Kidney and Black Beans

Call Us or Stop in. Talk to Randy or Ann
320-795-2468 or 320-760-8059

randyh@runestone.net
14710 County Road 1
Morris, MN  56267

Haberer-2009 one fourth.indd   1 7/21/2009   10:35:05 AM

Quality ND Seed
Certified or Registered

Pinto, Black dry bean varieties.
Also dealers for Roughrider and 

Hyland soybean seed.
We also custom clean, size, 
treat, tote and bag beans.

Richard H. Fugleberg
Hwy 200  140 Ave NE
Portland, ND 58274

Phone: 701-786-4129
10 miles West on Hwy 200

rows will typically give 
you higher yields. The 
exception is Carrington, 
where the 30-inch rows 
in 2008 were higher.  

Regarding the costs 
and benefits of direct 
harvesting, Kandel 
says direct harvesting 
will save some costs. 
However, the flip side is 
you’ll lose some yield. 
He says the biggest 
benefit with direct 
harvesting may be the 
timeliness. If you only go 
through the field once, 
or you’re limited on 
labor, you may give up a 
little bit of yield but you 
can harvest on time. But, 
it’s very difficult to put a 

number on that. 
If we look at the nitrogen 

effect, of course if you apply 
50 pounds of nitrogen, 
there is a cost to that, so we 
need to have an increase 
in yield. Lariat did not 
respond to the application 
of the extra 50 pounds 
of fertilizer.  Maverick 
and Stampede showed 
a slight increase in yield 
with the 100 pounds of N, 
depending on the location.

Comparing Lariat to 
Stampede and Maverick 
in direct combining 
conditions, Kandel says 
Lariat definitely had the 
highest yield and the lowest 
yield loss. The adjusted 
yield, meaning the actual 

yield plus what was found 
on the ground, for Lariat 
and Stampede were not 
significantly different. 
However, Lariat did out-
yield Stampede. 

There were no 
significant differences 
between the 50 and 
100 pound fertilizer 
availability. It really 
depended on which 
variety and it was not 
consistent in each 
location. Kandel says, 
“The yield increased if 
we went from 30-inch 
to 18-inch, partly due to 
the interception of the 
sunlight.” 

In summary, Kandel 
says using conventional 

or direct harvesting really 
depends on a combina-
tion of factors. But there 
is something to be said 
for the selection of  variet-
ies like Lariat, which has 
a lower yield loss than 
Stampede or Maverick. If 
you plant varieties that are 
not really upright you can 
expect higher yield losses. 
“With the N, the question 
is still out. It depends on 
the local condition and on 
the year. In our trials, the 
50-pounds of additional 
nitrogen really didn’t do 
us a whole lot of good, 
except in certain varieties 
and under certain envi-
ronmental conditions,” 
according to Kandel.
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Grand Forks Kids Eat Beans in School
At least once per week, 

approximately 7,000 
Grand Forks students 
have beans on their 
school lunch menu. Julie 
Tunseth, Director of the 
Child Nutrition Program 
for the Grand Forks 
schools, says the goal in 
recent years has been to 
incorporate more beans 
into school lunches. 

“We know beans are a 
great source of protein, 
and they’re healthy, low-
fat protein,” says Tunseth. 
“They’re also grown 
locally and we have a lot 
of kids that are looking for 
vegetarian-type meals, 
and beans are a great 
source of protein for 
vegetarians.” 

Tunseth says research 
has shown the diet should 
include more beans and 
less red meat. “We feel we 
are a big part of educating 
kids on how to eat in 
schools and if they see it 
in the schools, they know 
that this is probably the 
appropriate thing they 
should eat for a lifetime.”

Tunseth says beans 
have a lot of fiber, protein 
and B vitamins, all things 
kids are typically lacking 
in their diet. Fiber is one 
of those items that can 
be found in whole grains, 
but Tunseth says if the 
students eat beans, it 
will also increase their 
consumption of fiber. 

Grand Forks students 

have Fiesta Salsa made 
with black beans and 
pinto beans, every other 
week. School cooks also 
serve a Mexi-bean once a 

week, by adding Mexican 
seasonings to pinto beans. 
Serving beans as a side 
dish is also a successful 
strategy.  Tunseth says 

students have accepted 
beans, especially in the 
elementary schools. She 
thinks the popularity of 
a number of fast food 

A Grand Forks School Food Service worker mixes up a large portion of Fiesta Salsa which is made with 
black beans and pintos.  It is served to students every other week.
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restaurants, such as 
Qdoba and Chipotle, has 
helped.   

To determine if a new 
school lunch menu item 
will be accepted, Tunseth 
says it must be tried 
seven to eleven times. It 
should also be prepared 
in different ways. Tunseth 
also recommends 
allowing students to 
sample new items, while 
not being forced to 
give up something they 
already like.

“If you just say you have 
to pick one or the other, 
they’re never going to 
pick beans,” says Tunseth. 

“Last year, we had beans 
in hamburger patties, and 
now we’re getting some 
quesadillas with black 
beans. We’re always trying 
new things, new ways to 
use beans.”

Tunseth says school 
lunch is a stand-alone 
operation, so everything 
that is brought in with 
federal reimbursement, 
or through commodities, 
is paid for, or the students 
pay for it. The Grand Forks 
Child Nutrition Program 
tries to provide kids with 
five choices at lunch for 
$1.75. 

“You’re always stretching yourself; I’d like 
to see more commodities 
with beans in them,” says 
Tunseth. “I wish there was 
a packager here where we 
grow the beans.”

In addition to having 
more healthy choices at 
lunch, the Grand Forks 
schools have a lot of 
curriculum on health, 
starting in kindergarten. 
Through this education, 
the students are learning 
about the best food 
choices. Activities 
and lesson plans that 
accompany fruits 
and vegetables are 
distributed to students, 
and mid-morning snacks. 
This strategy teaches 
the children about 
appropriate snacks.  

Tunseth likes U.S. 
Agriculture Secretary Tom 
Vilsack’s direction, saying 

he’s very passionate about 
feeding kids healthy 
things. Tunseth says 
schools that want to be 
part of the nationwide 
“Healthier U.S. 
Challenge,” must serve 
beans once a week. 

“If we get kids to eat 
healthy at a young age 
they won’t have all the 
health problems that we 
are now experiencing 
as we get older,” says 
Tunseth. “Hopefully, 
they see this as a part of 
their daily routine; if I 
eat breakfast, exercise, 
eat fruits and vegetables, 
drink milk with meals, I 
will do better on my math 
tests, I will feel better, 
I’ll be emotionally more 
stable, all those things 
help us deal with stress.” 

Raedel’s
Hardsurface Welding
Hardsurface pinto bean knives -- Heath, Speedy and Orthman knives

Hardsurface advantages:
 1) Do not need a rod weeder.
 2) No plant pull.
 3) Self sharpening.
 4) Slick cut of bean plant and all weeds.
 5) Cut plant minimum depth of ground
  -- less dirt in beans.
 6) If off rows, plant is cut as long as plant 
  contacts the end of knife.

Have knives on hand.
Appreciate orders as early as possible.

Also hardsurface: Plow lays (all makes of plow); cultivator 
shovels; chisel plow points; NH-3 fertilizer knives; and 

spikes for cultivator, chisel plows and regular applicators

Franklyn D. Raedel
Bruce Thom

PO Box 23 Neche, ND 58265
BUS: (701) 886-7688  RES: (701) 886-7504

Raedels_Summer08_kp.indd   1 7/22/08   1:51:11 PM

Julie Tunseth, Director of the Child Nutrition program for the Grand 
Forks school system, says the goal in recent years has been to incorpo-
rate more beans into school lunches.  Schools that want to be a part 
USDA’s “Healther U.S. Challenge” must serve beans once a week.
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Ask your seed dealer for Certified 
ZORRO BLACK BEANS      

For a list of Producers or more information,
please contact MCIA or visit  

the MCIA website.
Michigan Crop Improvement Association    

Web Site: www.michcrop.com 
Phone: (517) 332-3546

CERTIFIED ZORRO
BLACK BEAN SEED

ZORRO Black Bean is a new high yielding, bacterial blight tolerant black bean released 
by MSU. Zorro is a type-II short vine with moderate resistance to lodging allowing for 
direct cutting. Zorro has good white mold scores while maturing about one day earlier 
than Condor. Zorro has acceptable canning and quality characteristics. Certified Zorro  
black bean seed will be available for 2010 spring planting.

U.S. Pinto Beans Promoted in Turkey
The U.S. Dry Bean 

Council received $99,250 
last year in Emerging Mar-
kets Funds (from USDA’s 
Foreign Agricultural Ser-
vice) to conduct a series of 
activities to introduce the 
U.S. pinto bean into the 
Turkish canning sector. 

Between January and 
October 2009, meetings 
and interviews were con-
ducted with key Turkish 
canning companies. A 
trade mission travelled to 
Turkey to meet with can-
ners, and a seminar and 
cooking demonstration 
was held, aimed at can-
ners, importers and food 
professionals. 

After talking to Turkey’s 

largest canning compa-
nies, U.S. Dry Bean Coun-
cil Representative for 
Turkey, Johanna Stobbs, 
learned that canned dry 
beans, especially speckled 
beans, represent a large 
and dynamic economic 

sector in Turkey. However, 
Turkish canners were not 
aware that the U.S. can of-
fer a low-cost, high quality 
dry bean. 

The trade mission, in 
June, allowed U.S. export-
ers the opportunity to 

meet directly with Turkish 
canning companies and 
participate in a technical 
seminar and food dem-
onstration where the out-
standing canning qualities 
of U.S. pinto beans were 
featured. The trade team 
was comprised of John 
Berthold from Walhalla 
Bean Co., and Stephen 
Snyder, Kelly Bean Co., 
representing the U.S. Dry 
Bean Council; Dr. Mark 
Uebersax of Michigan 
State University, and Jo-
hanna Stobbs. 

Turkey is a major pulse-
consuming country and is 
in need of a speckled bean 
for its canning industry. 

The technical seminar 
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Grain Quality, Farmer Efficient   

         LLC                                      Aplington, IA 

Belt Conveyors 

        

Contact us for dealers near you 
www.grainwayllc.com 

877-347-6361

Drive Over Pit 
• Capacity up to 7500 BPH 
• Adjustable flow control gate 
• Grating and pit available  
• Electric or Hydraulic Drive 
• Low horsepower requirements 
• Long lasting two-ply chevron belt 

Under Aeration Floor Conveyors 
• Two Styles:  Incline  3000 BPH 

                             Flat 5000 BPH 
• Hydraulic or Electric Drive 
• Long lasting, two-ply chevron       

        belt  
• Powder coat paint finish 
• Portable use : One conveyor for  

        multiple bin sizes  18’- 48’ 

Custom Built Belt Conveyors 
•  12”  belt capacity up to 5000 bph 
•  18”  belt capacity up to 7000 bph 
•  Lengths up to 80’ on flat conveyor 
•  Enclosed conveyors with  
    removable covers 
•  Belt Speed can be reduced  

Grainway_Summer08_kp.indd   1 7/22/08   1:46:28 PM

was the subject of an arti-
cle in the Turkish gourmet 
magazine, Food in Life, 
which has a circulation of 
over 5,000 and a website 
that gets over 300,000 hits 
per month. More than 100 
people attended the tech-
nical seminar and food 
demonstration, double 
the number that was 
expected. Food profes-
sionals were particularly 
interested in the U.S. pinto 
bean. 35 percent of those 
attending said they would 
be willing to try U.S. pinto 
beans if they were offered 
at a reasonable price. 

Another success was 
that seven of the princi-
pal canning companies 
in Turkey were visited 
during the trade mission, 
most of whom showed a 
genuine interest in U.S. 

pinto beans. 
Two problems were en-

countered, however: the 
U.S. pinto bean is slightly 
smaller than the tradi-
tional Turkish speckled 
bean (the bar bunya), and 
smaller than speckled 
beans from China and 
Kyrgyzstan. Size is not 
important for the Turk-
ish dry packaged market, 
but it is important to the 
canning sector. Concerns 
about size could be offset 
if the price of U.S. pinto 
beans were competitive 
with cheaper Chinese and 
Kyrgyzstan beans. 

The U.S. Dry Bean 
Council learned that the 
U.S. pinto bean does in-
deed have potential in 
the Turkish market as a 
canned product. Three 
of the four canning com-

panies visited during the 
trade mission expressed a 
desire to receive samples 
of U.S. pinto beans to con-
duct trials. 

Several key dry legume 
importers expressed inter-
est in importing U.S. pinto 
beans. Unlike the canning 
sector, the dry packaged 
sector would require 
packaged U.S. pinto beans 
to be labeled as such. A 
leading Turkish dry pack-
aging company, Dincer, is 
ready to start discussions 
with the U.S. Dry Bean 
Council on how it may 
start to promote U.S. pinto 
beans in special packag-
ing. Dincer wants permis-
sion to use the Council’s 
Beans for Health logo on 
newly designed packag-
ing. Initial promotion 
plans would place U.S. 

pinto beans in a Turkish 
supermarket chain with 
over 2,200 outlets. 

One other hurdle was 
discovered through the 
discussions in Turkey. To 
protect its domestic pro-
duction, the Turkish gov-
ernment issues an annual 
ban on import licenses for 
dry beans, from August 
1 through December 31. 
However, Turkey is cur-
rently suffering from a de-
cline in dry bean produc-
tion, so the government 
may be forced to forgo the 
import license ban this 
year. Turkey also places a 
20 percent import tariff on 
dry beans, an additional 
cost to Turkish import-
ers that will have to be 
factored in when calculat-
ing the price of U.S. pinto 
beans.  
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SRS
Commodities

Buyers and Processors of Pinto and Black Beans

Certified seed     New crop contracts

Receiving Stations:
Munich Elevator & Oil Company — Terry Hall

Sheyenne Equity Elevator — John Rick

Cooperstown Farmers Elevator — Dave Harildstad

Kensal Farmers Elevator — Miles Armstrong

Rick Harpestad, Manager
P.O. Box 386, 411 2nd Avenue NE

Mayville, ND 58257
email: ricksrs@polarcomm.com

Toll Free: (888) 922-3402 

(701) 786-3402

BeanGrower Ad Prompts Research
A full page ad in the 

Winter 2009 BeanGrower 
attracted Northarvest 
Bean Growers’ attention. 
In the ad, Seminis said 
Red Rover is a main 
season, dark-red kidney 
variety that offers 
resistance to common 
root rot. The ad prompted 
calls to North Dakota 
State University dry bean 
breeder Dr. Juan Osorno, 
who then included Red 
Rover in his root rot trials 
at Perham, Minnesota.

Dr. Osorno’s internet 
research discovered that 
the registration certificate 
for Red Rover talks about 

resistance to a fungus 
called Aphanomyces, 
which indeed causes root 
rot, but it is not on the 
list of main suspects in 
the Northarvest region. 
Osorno says this region 
has more Fusarium and 
Rhizoctonia. 

The result of the Perham 
trial was that Red Rover 
showed typical symptoms 
associated with root rots 
and consequently, seed 
yield was significantly 
affected.  Based on this 
trial, Osorno thinks it 
is not a good idea to 
call Red Rover resistant 
to common root rot. 

However, this is only one 
year of data and it will be 
tested again next growing 
season.  

When the BeanGrower 
contacted Seminis plant 
breeder Ken Kmiecik 
after the 2009 growing 
season, he said he had 
not seen the ad but 
would review the claim 
with the marketing 
department. Kmiecik 
says Red Rover is one 
of a new series of beans 
that carries resistance 
to Aphanomyces, which 
is what he sees on many 
light-textured, irrigated 
soils in eastern Minnesota 

and western Wisconsin. 
Kmiecik says that for 
some reason the ad failed 
to specify the resistance 
to Aphanomyces, which 
is listed in Seminis 
brochures. 

The full-page ad ran 
again in the Winter 2010 
BeanGrower, with a slight 
change, to indicate that 
Red Rover‘s resistance to 
common root rot makes it 
a perfect fit for growers in 
Michigan, Minnesota and 
Wisconsin who produce 
in light, sandy, irrigated 
soil. Kmiecik says a recent 
internal memo directs 
Seminis’ marketing group 
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Preator Bean
Company

Lynn Preator
PO Box 234

Burlington, WY

307-762-3310   Cell: 307-272-0911

Wyoming Seed
When Quality Counts
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to revise the ad before it is 
ever run again, to say Red 
Rover is resistant to Apha-
nomyces root rot. 

Kmiecik says Aphano-
myces clearly was not the 
problem that Juan had in 
that Perham nursery. “So, 
I don’t want to mislead 
anybody, Aphanomyces 
resistance alone in Red 
Rover was not sufficient 
in Juan’s root rot nursery. 
It just didn’t do the trick.” 
Clouseau, a new light-
red kidney bean with the 
same Aphanomyces resis-
tance that Red Rover has, 
did not have a problem, 
according to Kmiecik. 

Osorno said that Clou-
seau was also included 
in the Perham trials and 
had a good performance, 
which suggests additional 
resistance genes may be 
present in this cultivar. “In 
general, light red kidneys 
tend to be more tolerant 
than the dark red kid-
neys,” said Osorno.

Kmiecik says the prob-
lem is that root rot com-
plex can be anywhere 
from one to a half-dozen 
organisms. As you get into 
heavier soils, Aphano-
myces becomes less of a 
problem. He stands by the 
company’s claim that Red 

Rover carries the Aphano-
myces resistance portion 
of the root rot complex. 
“Juan feels they have a 
heavy component of Fu-
sarium, and maybe the 
background of Red Rover 
is not as good as the back-
ground of Clouseau when 
it comes to Fusarium,” 
says Kmiecik. “Further-
more, all of this goes to 
the point of how difficult 
it is to breed and develop 
good lines, the impor-
tance of public and pri-
vate programs to meet the 
diverse needs of dry bean 
growers and the need for 
clear communication.”

So, at this point, Osorno 
says it is safe to say that 
Red Rover is a good op-
tion for places infected 
with Aphanomyces, but 
given the complexity of 
common root rots, it will 
be very difficult to guar-
antee wide resistance to 
all the fungal species in-
volved in this important 
disease. Soils could be 
tested for the presence of 
these micro-organisms 
in order to implement 
the best approaches to 
solve the problem on each 
farm. 
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2010 Dry Bean Outlook
The BeanGrower con-

tacted some dry bean 
processors to get some 
idea of what they expect 
in 2010.

Acres will be up some, 
as indicated by seed sales. 
Some anticipate rather 
large increases, but I think 
that is yet to be deter-
mined. We’ll have to look 
at what other commodi-
ties do going into spring. 
Dry bean acres will be up 
across the board; I don’t 
expect to see much swing 
between classes. Soil 
moisture levels were at 
capacity a month before 
the start of spring. Not 
a lot of contracting has 
been done. Buyers have 
not been aggressively in 
the market. They also an-
ticipate acreage to be up, 
so they’re taking a more 
conservative role in their 
purchases. The March 31st 
USDA Prospective Plant-
ings report will determine 
which way we go. In North 
Dakota, corn acres will be 
down, and the bean in-
dustry will have to bid for 
those acres. 

Bill Thoreson, North Central 
Commodities, Johnstown, ND

Seed sales on blacks 
were sort of “out the roof.” 
There was a shortage of 
black seed because of 
seed that did not pass 
due to blight in Wyoming, 
Minnesota and North 
Dakota. So, we’re seeing 

a pretty big demand for a 
smaller amount of seed. 
Acres of dark and light 
beans will be about the 
same as last year. Black 
seed prices were up about 
20-25 cents per pound 
from a year ago. Subsoil 
moisture was recharged 
to about average last 
fall, after only about 3-4 
inches of rain fell during 
the 2009 growing season. 
Snow was deep this win-
ter. If we have an aver-
age spring, it’ll be a late 
spring. The market for dry 
beans hinges on corn and 
soybeans; if they drop, 
edibles will drop; if they 
stay firm, edibles will stay 
firm. There is some con-
cern about over-planting 
the black bean market, 
because we’re not guar-
anteed any shipments 
to Mexico. If the planets 
line up wrong, we’ll have 
a surplus. But if things 
go about average, I think 
it’ll tend to hold because 
there’s pretty big demand 
worldwide for blacks.

Randy Haberer, 
Haberer Foods, Morris, MN 

There’ll be an increase 
in acres, probably 10-20 
percent, based on seed 
sales over last year. The 
mix between pintos and 
black beans will be about 
normal. It’s plenty wet, 
with a lot of snow on 
the ground; it’ll be a late 
spring. There’s still some 
corn standing, which 

could be a potential is-
sue if farmers don’t get it 
off. The dry bean market’s 
been real quiet, with too 
much uncertainty. Some 
contracting has been 
done, but not as much as 
in years past. 

Nick Shockman, 
Larson Grain, Englevale, ND

We’ll see an increase in 
navy acres, back to more 
normal acres, after about 
a 25 percent decline last 
year. The expected in-
crease tracks sales of seed, 
and is driven by some rea-
sonably good navy con-

tracts. There’s been strong 
interest in black beans, 
but seed is extremely 
tight, so that’s really limit-
ing what’s happening with 
blacks. Black seed is pretty 
well gone. Some pintos 
may be going to navies 
because of a lack of pinto 
contracts. There may be 
some concern about soil 
moisture, but one of the 
things we fought last year 
was all the corn that was 
left in the field. This year, 
most of the corn has got-
ten off, so that’s not going 
to be near as big an issue 
here. It depends on what 

IIIII
John & Bill Dean • P.O. Box 1072
Twin Falls, ID 83303-1072
Ph: (208) 734-5221 Fax: (208) 733-1984

2893

Disease reaction:Disease reaction:Disease reaction:Disease reaction:Disease reaction: Frigate is resistant to
all strains of seed-borne Bean Common Mo-
saic and all known strains of rust in North
America. Frigate may tend to escape white
mold due to its upright plant structure.

Plant habitPlant habitPlant habitPlant habitPlant habit::::: CIAT  Type Ib. Very upright
with moderate runner length.

Maturity:Maturity:Maturity:Maturity:Maturity: Mid season, two days earlier than
Norstar and five days later than Upland.

Yield: excellent!Yield: excellent!Yield: excellent!Yield: excellent!Yield: excellent! Frigate is consistently one of the top in yield often
the top in yield .

Seed color:Seed color:Seed color:Seed color:Seed color: Bright white.

Adaptation:Adaptation:Adaptation:Adaptation:Adaptation: Frigate is adaptable
to any navy bean growing area. Its
upright architecture will give Frigate
and advantage in poor weather at
harvest.

Great yields on a very upright plant and
excellent canning qualities



YORKIE BEAN N’ BEEF CASSEROLE

Ingredients:  

• 1 cup beef gravy, leftover or canned
• ½ cup water
• 2 eggs
• 1 cup milk
• 1 cup all-purpose flour 
• ½ teaspoon salt

• 2 tablespoons butter
• 1 tablespoon canola oil
• 1 small onion, diced
• 2 cups leftover beef roast, diced
• 1 cup leftover vegetables or frozen 

mixed vegetables
• 1 can (15 – 16-ounce) black or pinto 

beans, drained and rinsed

Method:  
• Set the oven to 425º F.  
• Put 2 tablespoons butter in a large, 10 inch, pie pan.  Put pan in oven and let butter melt 

as the oven heats up.  Butter works best to keep the casserole from sticking.  Oil sticks.  

Nutrition Note:  This recipe makes 6 servings.  Each serving has 421calories, 17 g fat, 
35 g protein, 35 g carbohydrates, 5 g fiber, 102 mg calcium, 59 mcg folate, 547 mg 
potassium, and 841 mg sodium.  

spring brings. The mar-
ket’s been pretty strong. 
The carryover has come 
down significantly from 
a year ago, which has al-
lowed us to have a little 
stronger navy contract. It 
really depends on the size 
of the crop. If we have an 
average navy crop with 
what anticipated acres 
are, we are going to see 
prices hold pretty good. If 
the crop is bigger than av-
erage, we’re probably go-
ing to go down. If we have 
a tough crop, it’s got some 
real potential. 

Jim Vrolyk, Thompsons USA 
Limited, East Grand Forks, MN

We’re going to see a sig-
nificant increase in navy 
bean acres, probably 15 
to 20 percent, but we cut 
30 percent in acres in the 
US and Canada last year. 
So, a 20 percent increase 
will get us to where we’re 
about a breakeven with 
supply/demand, because 
we’re getting rid of this 
big carryover from the 

2008 crop that we had this 
year. As for pinto acres, a 
big increase for us would 
be a 10 percent increase. 
Now, some in North Da-
kota expect a much bigger 
increase due to dissatisfac-
tion with wheat. I think 
we’re stuck on rotation. We 
probably need a 10 percent 
increase in pinto acres be-
cause there is speculation 
as to whether USDA’s pro-
duction estimate has ac-
counted for all the shrink, 
and we’ve got some prob-
lems that’ll be hitting us 
this spring. Frankly, I don’t 
see where a 10 percent 
increase is going to bother 
us. I can’t see it’s going 
to be up over 10, maybe 
five. There’s a lot of inter-
est in black beans, due to 
the growing demand from 
Mexico. US black bean 
exports to Mexico jumped 
241 percent in fiscal year 
2009. That helped pushed 
the market to a point 
where we’ve got extreme 
tightness for the next seven 
months, until the new 

crop comes in. Black bean 
acres in North Dakota and 
Michigan will likely in-
crease 5 to 10 percent this 
year. The market outlook 
will depend on what hap-
pens in Mexico. Zacatecas 
is expected to shift some 
pinto acres back to blacks 
this year, but bean acres 
have been declining in 
Mexico, and yields have 
not been improving. An-
other unknown is whether 
the US will continue food 
aid shipments of beans to 
Haiti. 

Larry Sprague, 
Kelley Bean Co. , Durand, MI

The navy bean supply is 
pretty tight. There’s been 
good contracting on na-
vies to get the acres up so 
they got enough product 
for next year. There’ll be 
very little carryover going 
into this fall. Same with 
blacks; we’ll see those 
acres up. There’s been 
a lot less contracting of 
pinto beans, but I still 
think those acres will be 

up, but not quite as much 
as expected earlier, just 
because of the increase 
in navy and black acres. 
Seed sales have been very 
similar to last year. Over-
all, pinto’s will be up 5 to 
10 percent; navies and 
blacks will be up more 
than that. Soil moisture 
is either sufficient if not 
more than enough. Re-
garding markets, there’s 
been some government 
business for Haiti, and 
other areas. As far as pin-
tos, we’re not going to run 
out of pintos, but it still 
could get pretty tight go-
ing into fall if government 
or other export business 
keeps going. Markets stay 
quiet until we see some 
export business, then the 
domestic side picks up a 
bit. In the Devils Lake and 
Washburn areas, there’ll 
be less blacks and navies, 
so if you see increases in 
pintos, you’ll probably see 
more of it out there.

Gary Fuglesten, Central Valley 
Bean Cooperative, Buxton, ND



YORKIE BEAN N’ BEEF CASSEROLE
• In a medium or large skillet, sauté onion in oil until clear.  Stir in beef, vegetables 

and beans. 
• Combine ½ cup gravy and ½ cup water.  Add gravy mixture to other ingredients in 

the skillet, stir and heat through using medium to low heat.     
• In a medium-sized bowl, make the Yorkshire pudding/popover batter.   Beat eggs 

with a whip, then add the milk, mix.  Add flour and salt and mix until smooth.  
• When the butter is melted, remove the pie pan from the oven turning pan to 

grease the sides.      
• Pour the batter into the pie pan.  Spoon the meat-vegetable mixture evenly over 

the batter to within one inch of the edge.  
• Bake 30 minutes or until brown and puffy.  
• Heat remaining gravy and serve with casserole.
• Add a vegetable salad, milk and fruit to complete the meal

(Method continued)

2008 2009
9 CLASSES OF BEANS PRODUCED: 10 CLASSES OF BEANS PRODUCED:
Pinto, Navy, Black, Pink, Dark Red Kidney, Light 
Red Kidney, Cranberry, Small Red, and Great 
Northern

Pinto, Navy, Black, Pink, Dark Red Kidney, Light 
Red Kidney, Cranberry, Small Red, Great Northern, 
and White Kidney

NORTHARVEST PLANTED IN 2008 NORTHARVEST PLANTED IN 2009
54% of all dry bean acres in the U.S. 50% of all dry bean acres in the U.S.

NORTHARVEST PRODUCED IN 2008 NORTHARVEST PRODUCED IN 2009
51% of the U.S. dry bean supply 44% of the U.S. dry bean supply

NORTHARVEST IS RANKED NUMBER 1 IN THE U.S. FOR:
Pinto production - 6,942,000 cwt.
Navy production - 3,213,000 cwt.
Dark Red Kidney production - 730,000 cwt.
Pink Production - 354,000 cwt.

Pinto production - 6,376,000 cwt.
Navy production - 2,169,000 cwt.
Dark Red Kidney production - 612,000 cwt.
Pink production - 254,000 cwt.

RANKED NUMBER 2 IN THE U.S. FOR:
Black production - 932,700 cwt.
Light Red Kidney production - 234,000 cwt.
Great Northern production - 110,000 cwt.

Black production - 898,000 cwt.
Light Red Kidney production - 277,000 cwt.
Great Northern production - 113,000 cwt.

RANKED NUMBER 3 IN THE U.S. FOR:
Small Red production - 114,210 cwt. Small Red production - 58,000 cwt.

By the Numbers...
DESPITE TWO YEARS OF BAD WEATHER, ADUNDANCE, QUALITY AND VARIETY REMAINS THE HALLMARK 
OF THE NORTHARVEST DRY BEAN PRODUCTION AREA.
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Reaching the Next Generation of Consumers

Purchaser and Processor of Navy  
and Pinto Beans

Chuck Houska, Manager 
Tel: 701.397.5261   
Fax: 701.397.5783 

Email: sotwbean@polarcomm.com

Receiving Station
Dahlen Farmers Elevator –  

Petersburg, ND  
701.345.8234

Call us for all of your edible bean 
 seed needs!

Star of the West Milling Co.
4082 22nd Avenue NE
McCanna, ND  58251

3 LOCATIONS NEAR YOU
Leeds

Ph: 701-466-2398    Fax: 701-466-2076

 Petersburg Cando
 Ph: 701-345-8264 Ph: 701-466-2398

Receiving Stations:
Edinburg Farmers Elevator

701-993-8421
Fordville Coop Elevator

701-229-3293

Johnstown, ND 701-869-2680 Cavalier, ND 701-265-8495

Planting season is just around the corner.
Now is the time to think about 

your Pinto and Black Bean Seed!

We have good availability of high quality certified seed 
to fit your farming operation & maximize your profit . 

Order your seed today!
Stop in or call us about New Crop Contracts.

When you need advice on beans,
you need The BEAN EXPERTS

at Johnstown and Cavalier Bean

Engstrom_Summer08_kp.indd   1 7/22/08   1:48:59 PM

The Northarvest Bean 
Growers Association 
continues to reach out to 
the consuming public. 
During the KMOT Ag 
Expo in late January, 
the Minot Living Ag 
Classroom featured 
12 agriculture groups. 
These organizations, 
including Northarvest, 
met with 832 students 
and 45 instructors from 
26 schools. All classes 
received activity books 
and production sheets, 
a folate poster, recipe 
cards and the latest Bean 
Cookbook. 

The KFYR Radio Ag 

Expo hosted the Living Ag 
Classroom in Bismarck 
February 16th and 17th.  
The group consisted 
of 52 classrooms and 
approximately 980 
students.  Bean kits and 
other materials were 
shared with the classes.    

Lynne Bigwood, 
Northarvest Home 
Economist, had the 
opportunity to publish 
four  bean recipes in 
the Bismarck-Mandan-
Dickinson March 2010 
City Magazine for the 
second year in a row.  Two 
recipes are highlighted in 
each magazine and two 

more are available online 
at www.thecitymag.com.  
Other recipes are in the 
2009 February issue and 
online in Extra Content.  

Fiesta Salad from 2009 is 
the home size bean salsa 
recipe served in Grand 
Forks Public Schools.
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RANDY SCHALEY
Niagara, ND
Nelson County

DOUGLAS SHOCKMAN
Berlin, ND
LaMoure County

MARLEN MCLAUGHLIN
Lankin, ND
Walsh County

How did you get into farming? My 
grandfather was a farmer. My father 
and my brothers are also farmers, 
so I guess that’s how I got started. 

What classes of beans do you 
grow and why? Pinto beans. They 
are a good cash crop for our area 
and work for rotation purposes. 

What’s the best tractor you ever 
owned? I have always owned John 
Deere equipment. Why? Because of 
the local dealership and they have a 
good product. 

What is your biggest challenge as 
a farmer? The weather. 

If you won a trip to travel 
anywhere in the world, where 
would you go and why? I would go 
to Australia. I just want to see how 
they farm and the way they live over 
there. 

What’s your favorite tool? My 
electric grease gun. 

What do you like to do in your 
free time? I love to pheasant hunt 
and fish and spend time with my 
grandkids, family and friends. 

Tell us about your farm? I farm 
with my two brothers, Gary and 
Lee, and my nephew, Chad. We 
grow wheat, dry beans, soybeans 
and canola. 

How did you get into farming? I 
started during high school and after 
college. 

What classes of beans do you 
grow and why? Pinto and black 
beans. 

What’s the best tractor you ever 
owned? Case IH MX 220. I like the 
comfort, visibility and power.  

What is your biggest challenge as 
a farmer? The ever-changing weed 
spectrum and weed control. 

If you won a trip to travel 
anywhere in the world, where 
would you go and why? Brazil 
and Argentina. I would like to see 
the farms there and watch the 
production practices there. 

What’s your favorite tool? Our 
large capacity Redball sprayer. It 
has a 1,600 gallon tank. 

What do you like to do in your 
free time? I enjoy spending time at 
the lake. 

Tell us about your farm? Primarily, 
wheat, pinto, black and soybeans 
are raised. 

How did you get into farming? 
I continued the family farm 
operation after my father’s health 
failed.  

What classes of beans do you 
grow and why? Pinto. They are the 
most dependable.  

What’s the best tractor you ever 
owned? It’s our 7120 Case IH. It 
has 10,000 hours with only minor 
maintenance.   

What is your biggest challenge 
as a farmer? At 63 years old, it is 
difficult to keep up with all the new 
things.  

If you won a trip to travel 
anywhere in the world, where 
would you go and why? Mexico. 
I’ve been there numerous times and 
enjoyed it. 

What’s your favorite tool? Our 
wire field welder.  

What do you like to do in your 
free time? Fish.  

Tell us about your farm? We raise 
corn and edible beans, no livestock. 
We hire a lot of our operations, 
including spraying and harvesting. 
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Northarvest Bean Growers Association
50072 East Lake Seven Road, Frazee, MN 56544
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Weekly E-News 
from Northarvest

Get your weekly dose of bean news delivered 
directly to your email box!  

Each week, your Northarvest news editors 
deliver fresh, current information that affects your 
industry.  Best of all, the service is free to members of 
Northarvest.

To sign up, send an email to  
news@northarvestbean.org.  Include your name 
and address and write “Sign Me Up!” in the subject 
line.

Or, alternatively, complete this  
form and mail it to us:

NAME: _______________________________________________
ADDRESS:  ____________________________________________
CITY, STATE, ZIP:  ________________________________________
EMAIL ADDRESS:  _______________________________________


